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SUBJECT TO COMPLETION

PRELIMINARY PROXY STATEMENT DATED OCTOBER 8, 2020

PROXY STATEMENT FOR SPECIAL MEETING OF STOCKHOLDERS
OF LIFESCI ACQUISITION CORP.

Proxy Statement dated [e], 2020
and first mailed to stockholders on or about [e], 2020

Dear Stockholders:

You are cordially invited to attend the special meeting of the stockholders of LifeSci Acquisition Corp. (“LSAC”). LSAC is a Delaware blank check
company established for the purpose of entering into a merger, share exchange, asset acquisition, stock purchase, recapitalization, reorganization or
other similar business transaction with one or more businesses or entities, which we refer to as a “target business.”

Holders of shares of LSAC’s common stock (“LSAC Shares”) will be asked to approve, among other things, the merger agreement, dated as of
September 25, 2020 (the “Merger Agreement”), by and among LSAC, LifeSci Acquisition Merger Sub, Inc., a Delaware corporation and wholly-owned
subsidiary of LSAC (“Merger Sub”), Vincera Pharma, Inc., a Delaware corporation (“Vincera”), and Raquel Izumi, as representative of the stockholders
of Vincera (the “Sellers”), the transactions contemplated thereby, and each of the other proposals set forth herein. As of the date of the Merger
Agreement, the Sellers owned 100% of the issued and outstanding shares of common stock of Vincera (“Vincera Shares”).

Upon the closing of the transactions contemplated in the Merger Agreement, LSAC will acquire 100% of the issued and outstanding Vincera Shares, in
exchange for the Sellers’ right to receive, for each issued and outstanding Vincera Share, the number of LSAC Shares equal to the Exchange Ratio (as
defined in this proxy statement), and additional LSAC Shares (“Earnout Shares”) after the closing of the Business Combination, if any, that may be
issuable from time to time. Upon the closing of the transactions contemplated in the Merger Agreement, LSAC will change its name to “Vincera
Pharma, Inc.” The transactions contemplated under the Merger Agreement relating to the business combination are referred to in this proxy statement as
the “Business Combination,” and the combined company after the Business Combination is referred to in this proxy statement as the “Combined
Company.”

The Sellers are entitled to receive Earnout Shares after the closing of the Business Combination if the daily volume-weighted average price of the LSAC
Shares equals or exceeds the following prices for any 20 trading days within any 30 trading-day period (the “Trading Period”) following the closing:

(1) during any Trading Period prior to the forty-two (42) month anniversary of the closing, upon achievement of a daily volume-weighted average price
of at least $20.00 per share, such number of LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price Per Share (as defined in
this proxy statement); (2) during any Trading Period prior to the six (6) year anniversary of the closing, upon achievement of a daily volume-

weighted average price of at least $35.00 per share, such number of LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price Per
Share; and (3) during any Trading Period prior to the eight (8) year anniversary of the closing, upon achievement of a daily volume-weighted average
price of at least $45.00 per share, such number of LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price Per Share. A total of
90.6% of (rounded to the nearest whole share) of the Earnout Shares then earned and issuable shall be issued to the Sellers on a pro-rata basis based on
the percentage of the Vincera Shares owned by them immediately prior to the closing of the Business Combination, and the remaining Earnout Shares
that would otherwise have been issuable shall not be issuable to the Sellers but in lieu thereof the number of authorized shares available for issuance
under the Vincera Pharma, Inc. 2020 Stock Incentive Plan shall be automatically increased by an equivalent number of LSAC Shares.

As of October 2, 2020, there was approximately $65.7 million in LSAC’s trust account (the “Trust Account”). On [e], 2020, the record date for the
special meeting of stockholders, the last sale price of the LSAC Shares on The Nasdaq Capital Market was $[e].
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Each stockholder’s vote is very important. Whether or not you plan to attend the LSAC special meeting in person, please submit your proxy card
without delay. Stockholders may revoke proxies at any time before they are voted at the meeting. Voting by proxy will not prevent a stockholder from
voting in person if such stockholder subsequently chooses to attend the LSAC special meeting.

‘We encourage you to read this proxy statement carefully. In particular, you should review the matters discussed under the caption “Risk
Factors” beginning on page 25.

LSAC’s board of directors unanimously recommends that LSAC stockholders vote “FOR” the approval of each of the proposals.

Neither the Securities and Exchange Commission nor any state securities commission has approved or disapproved of the securities to be issued
in the Business Combination or otherwise, or passed upon the adequacy or accuracy of this proxy statement. Any representation to the
contrary is a criminal offense.

Andrew I. McDonald
Chief Executive Officer
LifeSci Acquisition Corp.
[e], 2020

HOW TO OBTAIN ADDITIONAL INFORMATION

This proxy statement incorporates important business and financial information about LSAC that is not included or delivered herewith. If you would like
to receive additional information or if you want additional copies of this document, agreements contained in the appendices or any other documents filed
by LSAC with the Securities and Exchange Commission, such information is available without charge upon written or oral request. Please contact the
following:

LifeSci Acquisition Corp.
250 W. 55th St., #3401
New York, NY 10019

Telephone: (646) 899-1200

If you would like to request documents, please do so no later than [e], 2020 to receive them before LSAC’s special meeting. Please be sure to include
your complete name and address in your request. Please see “Where You Can Find Additional Information” to find out where you can find more
information about LSAC. You should rely only on the information contained in this proxy statement in deciding how to vote on each of the proposals
described herein. Neither LSAC nor Vincera has authorized anyone to give any information or to make any representations other than those contained in
this proxy statement. You should not rely upon any information or representations made outside of this proxy statement. The information contained in
this proxy statement may change after the date of this proxy statement. You should not assume after the date of this proxy statement that the information
contained in this proxy statement is still correct.
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LIFESCI ACQUISITION CORP.
250 W. 55th St., #3401
New York, NY 10019
Telephone: (646) 899-1200

NOTICE OF SPECIAL MEETING OF
LIFESCI ACQUISITION CORP. STOCKHOLDERS
To Be Held on [e], 2020

To LifeSci Acquisition Corp. (“LSAC”) Stockholders:

A special meeting of stockholders of LSAC will be held at [e], on [e®], 2020, at [e] a.m., for the following purposes:

To approve the Merger Agreement, dated as of September 25, 2020 (the “Merger Agreement”), by and among LSAC, LifeSci Acquisition
Merger Sub, Inc., a Delaware corporation and wholly-owned subsidiary of LSAC (“Merger Sub”), Vincera Pharma, Inc., a Delaware
corporation (“Vincera”), and Raquel Izumi, as representative of the stockholders of Vincera (the “Sellers”), pursuant to which Merger Sub
will merge with and into Vincera, with Vincera surviving the merger and becoming a wholly-owned direct subsidiary of LSAC, and the
transactions contemplated thereby (collectively with the other transactions described in the Merger Agreement, the “Business
Combination”). This proposal is referred to as the “Business Combination Proposal” or “Proposal No. 1.”

To approve separate proposals to amend LSAC’s current Amended and Restated Certificate of Incorporation, as set forth in the Second
Amended and Restated Certificate of Incorporation of LSAC, appended to this proxy statement as Annex B (the “Amended Charter”), to
adopt certain material changes to be in effect upon the consummation of the Business Combination. These proposals are collectively
referred to as the “Charter Amendment Proposal” or “Proposal No. 2.”

To approve the issuance of more than 20% of the issued and outstanding shares of LSAC’s common stock (“LSAC Shares”) pursuant to
the terms of the Merger Agreement, which will result in a change of control, as required by Nasdaq Listing Rules 5635(a), (b) and (d). This
proposal is referred to as the “Nasdaq Proposal” or “Proposal No. 3.”

To elect, effective upon the closing of the Business Combination, nine directors to serve staggered terms on our board of directors until the
2021, 2022 and 2023 annual meetings of stockholders, respectively, or until their respective successors are duly elected and qualified. This
proposal is referred to as the “Director Election Proposal” or “Proposal No. 4.”

To approve the Vincera Pharma, Inc. 2020 Stock Incentive Plan. This proposal is referred to as the “Equity Incentive Plan Proposal” or
“Proposal No. 5.”

To approve the adjournment of the special meeting for the purpose of soliciting additional proxies in the event LSAC does not receive the
requisite stockholder vote to approve one or more proposals presented to stockholders for vote. This proposal is called the “Adjournment
Proposal” or “Proposal No. 6.”

Proposals Nos. 1 through 6 are collectively referred to herein as the “Proposals.”

As of [e], 2020, there were [®] LSAC Shares issued and outstanding and entitled to vote. Only LSAC stockholders who hold LSAC Shares of record as
of the close of business on [®], 2020 are entitled to vote at the special meeting or any adjournment of the special meeting. This proxy statement is first
being mailed to LSAC stockholders on or about [e], 2020.

Approval of the Business Combination Proposal, the Nasdaq Proposal, the Equity Incentive Plan Proposal and the Adjournment Proposal will each
require the affirmative vote of the holders of a majority of the issued and outstanding LSAC Shares present and entitled to vote at the special meeting or
any adjournment thereof.
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Approval of the Director Election Proposal will require a plurality of the votes of the issued and outstanding LSAC Shares represented in person or
represented by proxy at the special meeting of LSAC stockholders and entitled to vote thereon. Approval of the Charter Amendment Proposal will
require the affirmative vote of a majority of the issued and outstanding LSAC Shares. Attending the special meeting either in person or by proxy and
abstaining from voting will have the same effect as voting against all the Proposals and, assuming a quorum is present, broker non-votes will have no
effect on the Proposals other than the Charter Amendment Proposal, for which it will have the same effect as voting against the proposal.

Holders of LSAC Shares will not be entitled to appraisal rights under Delaware law in connection with the Business Combination.

Whether or not you plan to attend the special meeting in person, please submit your proxy card without delay. Voting by proxy will not prevent you from
voting your LSAC Shares in person if you subsequently choose to attend the special meeting. If you fail to return your proxy card and do not attend the
meeting in person, the effect will be that your LSAC Shares will not be counted for purposes of determining whether a quorum is present at the special
meeting. You may revoke a proxy at any time before it is voted at the special meeting by executing and returning a proxy card dated later than the
previous one, by attending the special meeting in person and casting your vote by ballot or by submitting a written revocation to LifeSci Acquisition
Corp., 250 W. 55th St., #3401, New York, NY 10019, Telephone: (646) 899-1200, that is received by us before we take the vote at the special meeting.
If you hold your LSAC Shares through a bank or brokerage firm, you should follow the instructions of your bank or brokerage firm regarding revocation
of proxies.

LSAC’s board of directors unanimously recommends that LSAC stockholders vote “FOR” the approval of each of the Proposals.

By order of the Board of Directors,

Andrew I. McDonald
Chief Executive Officer
LifeSci Acquisition Corp.
[e], 2020
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FREQUENTLY USED TERMS

99 ¢

Unless otherwise stated in this proxy statement, the terms, “we,” “us,” “our” or “LSAC” refer to LifeSci Acquisition Corp., a Delaware corporation.
Further, in this document:

“Board” means the board of directors of LSAC.
“Business Combination” means the business combination pursuant to the Merger Agreement.

“Closing Price Per Share” means a price per LSAC Share (adjusted for any stock splits, stock dividends, recapitalizations and similar
events) equal to the lesser of (a) $10.00 per share, and (b) the price per share determined by dividing (i) the cash in the Trust Account as of
the closing of the Business Combination (after deducting all amounts to be paid pursuant to the valid exercise of redemption rights in
accordance with the Trust Account and LSAC’s Amended and Restated Certificate of Incorporation and bylaws), by (ii) the fully-diluted
capitalization of LSAC (excluding the LSAC Warrants, Private Warrants, 1,640,942 LSAC Shares held by the Sponsor and any LSAC
Shares issuable upon the conversions of promissory notes issued by Sponsor described in Section 8.6 of the Merger Agreement and the
deferred underwriting discount payable to the underwriters of the IPO described in Section 8.7 of the Merger Agreement) immediately
prior to the closing of the Business Combination, after taking into account the valid exercise of redemption rights in accordance with the
Trust Account.

“Code” means the Internal Revenue Code of 1986, as amended.
“Combined Company” means the combined company after the Business Combination.

“Closing Payment Shares” means such number of LSAC Shares as equals the quotient of $55,000,000 divided by the Closing Price Per
Share.

“Exchange Act” means the Securities Exchange Act of 1934, as amended.

“Exchange Ratio” means the quotient determined by dividing the Closing Payment Shares by the Vincera Shares issued and outstanding
immediately prior to the closing of the Business Combination.

“GAAP” means accounting principles generally accepted in the United States of America.

“initial stockholders” means all of LSAC’s stockholders immediately prior to the IPO, including the Sponsor and our officers and directors
to the extent they hold such shares.

“IPO” refers to the initial public offering of 6,000,000 units of LSAC consummated on March 10, 2020 pursuant to a prospectus dated
March 5, 2020.

“LSAC Shares” means the shares of common stock, par value $0.0001 per share, of LSAC.
“LSAC Units” means the units that were issued in the IPO, each consisting of one LSAC Share and one LSAC Warrant.
“LSAC Warrant” means one redeemable warrant exercisable for one-half of an LSAC Share, at a price of $11.50 per whole LSAC Share.

“Merger Agreement” means that certain Merger Agreement, dated as of September 25, 2020, by and among LSAC, Merger Sub, Vincera
and the Sellers’ Representative.

“Merger Sub” means LifeSci Acquisition Merger Sub, Inc., a Delaware corporation and wholly-owned subsidiary of LSAC.

“Private Warrants” means the warrants issued simultaneously with the closing of the IPO in a private placement to the Sponsor and the
warrants to be issued pursuant to Section 8.6 of the Merger Agreement, each warrant being identical to the LSAC Warrants, except that
such warrants (other than the warrants amended pursuant to Section 8.7 of the Merger Agreement) are non-redeemable and may be
exercised on a cashless basis.
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. “SEC” means the U.S. Securities and Exchange Commission.

. “Securities Act” means the Securities Act of 1933, as amended.

. “Sellers” means the stockholders of Vincera.

. “Sellers’ Representative” means Raquel Izumi.

. “Sponsor” means LifeSci Investments, LLC, an entity affiliated with two of LSAC’s directors.
. “Vincera” means Vincera Pharma, Inc., a Delaware corporation.

. “Vincera Shares” means the shares of common stock, par value $0.0001 per share, of Vincera.

2
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QUESTIONS AND ANSWERS ABOUT THE PROPOSALS FOR LSAC STOCKHOLDERS
Q:  What is the purpose of this document?

A: LSAC, Merger Sub, Vincera and the Sellers’ Representative have agreed to the Business Combination under the terms of the Merger Agreement,
which is attached to this proxy statement as Annex A, and is incorporated into this proxy statement by reference. This proxy statement contains
important information about the proposed Business Combination and the other matters to be acted upon at the special meeting of LSAC
stockholders. You are encouraged to carefully read this proxy statement, including the section entitled “Risk Factors” and all the annexes hereto.

LSAC stockholders are being asked to consider and vote upon a proposal to approve the Merger Agreement and the transactions contemplated
thereby, pursuant to which LSAC will acquire all of the issued and outstanding Vincera Shares from the Sellers, and each of the other proposals
set forth herein.

LSAC stockholders (except for the initial stockholders or officers or directors of LSAC) will be entitled to redeem their LSAC Shares for a pro
rata share of LSAC’s Trust Account (currently anticipated to be no less than approximately $10.00 per share), net of taxes payable.

The LSAC Units, LSAC Shares and LSAC Warrants are currently listed on The Nasdaq Capital Market.

This proxy statement contains important information about the proposed Business Combination and the other matters to be acted upon at the
special meeting of LSAC stockholders. You should read it carefully.

Q: What is being voted on?
A:  Below are the proposals on which LSAC stockholders are being asked to vote:

. To approve the Merger Agreement and the transactions contemplated thereby. This proposal is referred to as the “Business Combination
Proposal” or “Proposal No. 1.”

. To approve the Amended Charter appended to this proxy statement as Annex B to effect the following amendments to (collectively, the
“Charter Amendment Proposal” or “Proposal No. 2”):

(a) change the name of the Combined Company to “Vincera Pharma, Inc.” from “LifeSci Acquisition Corp.”;

(b) increase the authorized number of shares of common stock from 30,000,000 shares to 120,000,000 shares and preferred stock from
1,000,000 shares to 30,000,000 shares;

(c) approve the choice of forum provisions;
(d) include supermajority voting provisions; and

(e) approve all other changes to the Amended Charter, including without limitation, the elimination of certain provisions related to
LSAC’s initial business combination that will no longer be relevant following the closing of the Business Combination.

. To approve the issuance of more than 20% of the issued and outstanding LSAC Shares pursuant to the terms of the Merger Agreement,
which will result in a change of control, as required by Nasdaq Listing Rules 5635(a), (b) and (d). This proposal is referred to as the
“Nasdaq Proposal” or “Proposal No. 3.”

. To elect, effective upon the closing of the Business Combination, nine directors to serve staggered terms on our board of directors until the
2021, 2022 and 2023 annual meetings of stockholders, respectively, or until their respective successors are duly elected and qualified. This
proposal is referred to as the “Director Election Proposal” or “Proposal No. 4.”

. To approve the Vincera Pharma, Inc. 2020 Stock Incentive Plan. This proposal is referred to as the “Equity Incentive Plan Proposal” or
“Proposal No. 5.”
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. To approve the adjournment of the special meeting for the purpose of soliciting additional proxies in the event LSAC does not receive the
requisite stockholder vote to approve one or more proposals presented to stockholders for vote. This proposal is called the “Adjournment
Proposal” or “Proposal No. 6.”

Proposal Nos. 1 through 6 are collectively referred to herein as the “Proposals.”

Approval of each of the Proposals, other than the Director Election Proposal and the Charter Amendment Proposal, will each require the
affirmative vote of the holders of a majority of the issued and outstanding LSAC Shares present and entitled to vote at the special meeting.
Approval of the Director Election Proposal will require a plurality of the votes of the issued and outstanding LSAC Shares represented in person
or represented by proxy at the special meeting of LSAC stockholders and entitled to vote thereon. The Charter Amendment Proposal will require
the affirmative vote of a majority of the issued and outstanding LSAC Shares. As of [e], 2020, the record date for the special meeting of
stockholders of LSAC (the “Record Date”), 1,640,942 shares held by LSAC’s initial stockholders, or approximately 20% of the outstanding
LSAC Shares, would be voted in favor of each of the Proposals, and 3,945,350 shares owned by certain other of LSAC’s stockholders have agreed
to vote in favor of each of the Proposals.

Q: What is the consideration being paid to Vincera securityholders?

A:  Upon the closing of the Business Combination, the Sellers will be entitled to receive, for each issued and outstanding Vincera Share, the number
of LSAC Shares equal to the Exchange Ratio, and additional LSAC Shares (“Earnout Shares”) after the closing of the Business Combination, if
any, that may be issuable from time to time.

The Sellers are entitled to receive Earnout Shares after the closing of the Business Combination if the daily volume-weighted average price of the
LSAC Shares equals or exceeds the following prices for any 20 trading days within any 30 trading-day period (a “Trading Period”) following the
closing:

a. during any Trading Period prior to the forty-two (42) month anniversary of the closing, upon achievement of a daily volume-weighted
average price of at least $20.00 per share, such number of LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price
Per Share;

b. during any Trading Period prior to the six (6) year anniversary of the closing, upon achievement of a daily volume-weighted average price
of at least $35.00 per share, such number of LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price Per Share;
and

c. during any Trading Period prior to the eight (8) year anniversary of the closing, upon achievement of a daily volume-weighted average
price of at least $45.00 per share, such number of LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price Per
Share.

A total 0of 90.6% of (rounded to the nearest whole share) of the Earnout Shares then earned and issuable shall be issued to the Sellers on a pro-rata
basis based on the percentage of the Vincera Shares owned by them immediately prior to the closing of the Business Combination, and the
remaining Earnout Shares that would otherwise have been issuable shall not be issuable to the Sellers but in lieu thereof the number of authorized
shares available for issuance under the Vincera Pharma, Inc. 2020 Stock Incentive Plan (the “2020 Plan”) shall be automatically increased by an
equivalent number of LSAC Shares.

Upon the closing of the Business Combination, assuming there is no redemption of LSAC Shares for cash, LSAC public stockholders will own
approximately 46.9% of LSAC Shares, LSAC’s current directors, officers and affiliates will own approximately 13.7% of LSAC Shares, and the
Sellers will own approximately 39.3% of LSAC Shares. Assuming redemption by holders of 2,448,900 outstanding LSAC Shares, the maximum
number of shares that may be redeemed, LSAC public stockholders will own approximately 35.7% of LSAC Shares, LSAC’s current directors,
officers and affiliates will own approximately 16.7% of LSAC Shares, and the Sellers will own approximately 47.7% of LSAC Shares.

4
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Upon the closing of the Business Combination, the Combined Company will be a “controlled company” within the meaning of the listing rules of
The Nasdaq Stock Market LLC (“Nasdaq”), and is expected to have an aggregate market value of approximately $139.8 million provided that the
LSAC Shares are valued at $10.00 per LSAC Share and no LSAC stockholders redeem their LSAC Shares.

Q: Do any of LSAC’s directors or officers have interests that may conflict with my interests with respect to the Business Combination?

A: LSAC’s directors and officers may have interests in the Business Combination that are different from your interests as a LSAC stockholder. You
should keep in mind the following interests of LSAC’s directors and officers:

In December 2018, LSAC issued an aggregate of 1,437,500 LSAC Shares to the Sponsor, which LSAC Shares issued to the Sponsor we refer to
herein as “insider shares,” for an aggregate purchase price of $25,000. On March 5, 2020, LSAC effected a stock dividend of 0.20 share for each
insider share outstanding, resulting in the Sponsor holding an aggregate of 1,725,000 insider shares. The 1,725,000 insider shares included an
aggregate of up to 225,000 LSAC Shares subject to forfeiture by the Sponsor to the extent that the underwriters’ over-allotment in the IPO was not
exercised in full or in part, so that the initial stockholders would collectively own approximately 20% of LSAC’s issued and outstanding LSAC
Shares after the IPO. As a result of the underwriters’ election to partially exercise their over-allotment option, 84,058 insider shares were forfeited
and 140,942 insider shares are no longer subject to forfeiture, resulting in there being 1,640,942 insider shares outstanding. Simultaneously with
the closing of the IPO, the Sponsor and Rosedale Park, LLC, an entity affiliated with one of LSAC’s directors, purchased 2,570,000 Private
Warrants at a price of $0.50 per Private Warrant, resulting in aggregate proceeds of $1,285,000.

If LSAC does not consummate a business combination by the date that is 24 months from the closing of the IPO, or March 10, 2022, LSAC will
be required to dissolve and liquidate and the securities held by LSAC’s insiders will be worthless because such holders have agreed to waive their
rights to any liquidation distributions.

Pursuant to Sections 8.6 and 8.7 of the Merger Agreement, upon consummation of the Business Combination, certain promissory notes issued by
LSAC to the Sponsor will be converted into Private Warrants and LSAC Shares to be issued to LifeSci Holdings LLC and the deferred
underwriting discount payable to the underwriters of the IPO will be converted into LSAC Shares.

If the Business Combination with Vincera is completed, pursuant to a voting agreement to be entered into among the Vincera stockholders,
LifeSci Investments, LLC, LifeSci Holdings LLC, Rosedale Park, LLC and certain other LSAC stockholders (the “Voting Agreement”), such
stockholders have agreed to vote all shares owned by them from time to time that may be voted in the election of directors of the Combined
Company to ensure that the size of the board of directors of the Combined Company (the “Combined Company Board”) is set and remains at nine
directors and that seven persons nominated by the Vincera stockholders and two persons nominated by the LSAC stockholders are elected to the
Combined Company Board. See the section entitled “The Merger Agreement—Related Agreements—Voting Agreement.”

Andrew 1. McDonald, who is LSAC’s Chief Executive Officer and Chairman, is expected to continue to serve as a director of the Combined
Company following the closing of the Business Combination.

In addition, the exercise of LSAC’s directors’ and officers’ discretion in agreeing to changes or waivers in the terms of the Business Combination
may result in a conflict of interest when determining whether such changes or waivers are appropriate and in LSAC stockholders’ best interests.

Q: When and where is the special meeting of LSAC’s stockholders?
A:  The special meeting of LSAC stockholders will take place at [e], on [e], 2020, at [®] a.m.
5
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Q: Who may vote at the special meeting of stockholders?

A:  Only holders of record of LSAC Shares as of the close of business on [@], 2020 may vote at the special meeting of stockholders. As of [e], 2020,
there were [®] LSAC Shares outstanding and entitled to vote. Please see “Special Meeting of LSAC Stockholders—Record Date; Who is Entitled
to Vote” for further information.

Q: What is the quorum requirement for the special meeting of stockholders?

A:  Stockholders representing a majority of the LSAC Shares issued and outstanding as of the Record Date and entitled to vote at the special meeting
must be present in person or represented by proxy in order to hold the special meeting and conduct business. This is called a quorum. LSAC
Shares will be counted for purposes of determining if there is a quorum if the stockholder (i) is present and entitled to vote at the meeting or
(i) has properly submitted a proxy card. In the absence of a quorum, stockholders representing a majority of the votes present in person or
represented by proxy at such meeting, may adjourn the meeting until a quorum is present.

Q:  What vote is required to approve the Proposals?

A:  Approval of the Business Combination Proposal, the Nasdaq Proposal, the Equity Incentive Plan Proposal and the Adjournment Proposal will
require the affirmative vote of the holders of a majority of the issued and outstanding LSAC Shares present and entitled to vote at the special
meeting. Approval of the Director Election Proposal will require a plurality of the votes of the issued and outstanding LSAC Shares represented in
person or represented by proxy at the special meeting of LSAC stockholders and entitled to vote thereon. Approval of the Charter Amendment
Proposal will require the approval of a majority of the issued and outstanding LSAC Shares. Attending the special meeting either in person or by
proxy and abstaining from voting will have the same effect as voting against all the Proposals and, assuming a quorum is present, broker
non-votes will have no effect on the Proposals other than the Charter Amendment Proposal, for which it will have the same effect as voting against
the Proposal.

With respect to the Nasdaq Proposal, the Equity Incentive Plan Proposal, the Charter Amendment Proposal and the Adjournment Proposal,
assuming all issued and outstanding LSAC Shares are present at the special meeting, there must be 48% LSAC Shares voted in favor of each of
the Nasdaq Proposal, the Equity Incentive Plan Proposal, the Charter Amendment Proposal and the Adjournment Proposal for each to be
approved. Assuming only a quorum is present at the special meeting, there must be 48% LSAC Shares voted in favor of each of the Nasdaq
Proposal, the Director Election Proposal, the Equity Incentive Plan Proposal and the Adjournment Proposal for each to be approved, while the
Charter Amendment Proposal would require all shares present at the meeting to vote in favor for it to pass.

As of the date of the Merger Agreement, LSAC had entered into voting agreements with holders of 3,945,350 LSAC Shares pursuant to which
such stockholders, including but not limited to Acuta Capital, RTW Investments, Surveyor Capital (a Citadel company), Logos Capital, EcoR1
Capital, Perceptive Advisors, Boxer Capital of Tavistock Group, Monashee Investment Management, Altium Capital and Affinity Asset Advisors,
agreed to vote in favor of the transactions contemplated by the Merger Agreement and to not redeem or sell their shares. In addition, our Sponsor
and the other initial stockholders agreed in connection with our initial public offering to vote the 1,640,942 founder shares they own in favor of
the transactions contemplated by the Merger Agreement. Collectively, such groups account for a majority of our issued and outstanding shares,
and, accordingly, no additional shares are required to vote in favor of the Proposals for them to be approved.

Q: How will the initial stockholders vote?

A: LSAC’s initial stockholders, who as of [e], 2020 owned 1,640,942 LSAC Shares, or approximately 20% of the outstanding LSAC Shares, have
agreed to vote their respective LSAC Shares acquired by them prior to
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the IPO in favor of the Business Combination. LSAC’s initial stockholders have also agreed that they will vote any shares they purchase in the
open market in or after the IPO in favor of each of the Proposals. In addition, public stockholders owning 3,945,350 shares, representing
approximately 48.1% of the issued and outstanding LSAC Shares, have agreed to vote in favor of the Business Combination as of the date of the
Merger Agreement. Since a majority of the issued and outstanding LSAC Shares have agreed to vote in favor of the Business Combination, the
Business Combination will be approved.

Q: Am I required to vote against the Business Combination Proposal in order to have my LSAC Shares redeemed?

A:  No. You are not required to vote against the Business Combination Proposal in order to have the right to demand that LSAC redeem your LSAC
Shares for cash equal to your pro rata share of the aggregate amount then on deposit in the Trust Account (before payment of deferred
underwriting commissions and including interest earned on their pro rata portion of the Trust Account, net of taxes payable). These rights to
demand redemption of LSAC Shares for cash are sometimes referred to herein as redemption rights. If the Business Combination is not
completed, then holders of LSAC Shares electing to exercise their redemption rights will not be entitled to receive such payments. You may not
elect to redeem your LSAC Shares prior to the completion of the Business Combination and you may only elect to redeem your LSAC Shares in
connection with the Business Combination.

Q: How do I exercise my redemption rights?

A: Ifyou are a public stockholder and you seek to have your LSAC Shares redeemed for cash, you must, no later than 5:00 p.m., Eastern time, on [e],
2020 (at least two business days prior to the special meeting), (i) submit a request in writing to LSAC’s transfer agent at the address listed at the
end of this section that LSAC redeem your LSAC Shares for cash; and (ii) deliver your stock to LSAC’s transfer agent physically, or electronically
using The Depository Trust Company’s (“DTC”) Deposit/Withdrawal at Custodian (“DWAC”) system.

Any corrected or changed written demand of redemption rights must be received by LSAC’s transfer agent at least two business days prior to the
special meeting. No demand for redemption will be honored unless the holder’s shares have been delivered (either physically or electronically) to
LSAC’s transfer agent at least two business days prior to the special meeting.

Public stockholders may seek to have their shares redeemed regardless of whether they vote for or against the Business Combination and whether
or not they are holders of LSAC Shares as of the Record Date. Any public stockholder who holds LSAC Shares on or before [®], 2020 (two
business days prior to the special meeting) will have the right to demand that his, her or its shares be redeemed for a pro rata share of the
aggregate amount then on deposit in the Trust Account, less any taxes then due but not yet paid, at the consummation of the Business
Combination.

Any request for redemption, once made, may be withdrawn at any time up to the date of the special meeting of LSAC stockholders. The actual per
share redemption price will be equal to the aggregate amount then on deposit in the Trust Account (before payment of deferred underwriting
commissions and including interest earned on their pro rata portion of the Trust Account, net of taxes payable), divided by the number of shares of
common stock sold in the IPO. Please see the section entitled “Special Meeting of LSAC Stockholders—Redemption Rights” for the procedures
to be followed if you wish to redeem your LSAC Shares for cash.

Q: How can I vote?

A:  Ifyou were a holder of record of LSAC Shares on [e], 2020, the record date for the special meeting of LSAC stockholders, you may vote with
respect to the Proposals in person at the special meeting of LSAC stockholders, or by submitting a proxy by mail so that it is received prior to [®]
a.m. on [e], 2020, in
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accordance with the instructions provided to you under “Special Meeting of LSAC Stockholders.” If you hold your shares in “street name,” which
means your shares are held of record by a broker, bank or other nominee, your broker or bank or other nominee may provide voting instructions
(including any telephone or Internet voting instructions). You should contact your broker, bank or nominee in advance to ensure that votes related
to the shares you beneficially own will be properly counted. In this regard, you must provide the record holder of your shares with instructions on
how to vote your shares or, if you wish to attend the special meeting of LSAC stockholders and vote in person, obtain a proxy from your broker,
bank or nominee.

Signed and dated proxies received by LSAC without an indication of how the stockholder intends to vote on a Proposal will be voted in favor of
each Proposal presented to the stockholders.

Q: If my shares are held in “street name” by my brokerage firm, bank or other nominee, will they automatically vote my shares for me?

A:  No. Your broker, bank or nominee cannot vote your shares with respect to non-discretionary matters unless you provide instructions on how to
vote in accordance with the information and procedures provided to you by your broker, bank or nominee. LSAC believes the Proposals are
non-discretionary and, therefore, your broker, bank or nominee cannot vote your shares without your instruction. Broker non-votes will not be
considered present for the purposes of establishing a quorum and will have no effect on the Proposals. If you do not provide instructions with your
proxy, your broker, bank or other nominee may submit a proxy card expressly indicating that it is NOT voting your shares. This indication that a
broker, bank or nominee is not voting your shares is referred to as a “broker non-vote.” Your broker, bank or nominee can vote your shares only if
you provide instructions on how to vote. You should instruct your broker, bank or nominee to vote your LSAC Shares in accordance with
directions you provide.

Q: What if I abstain from voting or fail to instruct my brokerage firm, bank or nominee?

A:  LSAC will count a properly executed proxy marked “ABSTAIN” with respect to a particular Proposal as present for the purposes of determining
whether a quorum is present at the special meeting of LSAC stockholders. For purposes of approval, an abstention on any Proposal will have the
same effect as a vote “AGAINST” such Proposal. Additionally, failure to elect to exercise your redemption rights will preclude you from having
your LSAC Shares redeemed for cash. In order to exercise your redemption rights, you must make an election on the applicable proxy card to
redeem such LSAC Shares or submit a request in writing to LSAC’s transfer agent at the address listed at the end of this section, and deliver your
shares to LSAC’s transfer agent physically, or electronically through DTC, prior to the special meeting of LSAC stockholders.

Q: CanI change my vote after I have mailed my proxy card?

A:  Yes. You may change your vote at any time before your proxy is voted at the special meeting. You may revoke your proxy by executing and
returning a proxy card dated later than the previous one, or by attending the special meeting in person and casting your vote by ballot or by
submitting a written revocation stating that you would like to revoke your proxy that we receive prior to the special meeting. If you hold your
shares through a broker, bank or nominee, you should follow the instructions of your broker, bank or nominee regarding the revocation of proxies.
If you are a record holder, you should send any notice of revocation or your completed new proxy card, as the case may be, to:

LifeSci Acquisition Corp.
250 W. 55th St., #3401
New York, NY 10019

Telephone: (646) 899-1200
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Q: Should I send in my share certificates now?

A:  LSAC stockholders who intend to have their LSAC Shares redeemed should send their certificates to LSAC’s transfer agent at least two business
days prior to the special meeting. Please see “Special Meeting of LSAC Stockholders—Redemption Rights” for the procedures to be followed if
you wish to redeem your LSAC Shares for cash.

Q:  When is the Business Combination expected to occur?

A:  Assuming the requisite stockholder approvals are received, LSAC expects that the Business Combination will occur no later than December 31,
2020.

Q: May I seek statutory appraisal rights or dissenter rights with respect to my shares?

A:  No. Appraisal rights are not available to holders of LSAC Shares in connection with the proposed Business Combination. For additional
information, see the section entitled “Special Meeting of LSAC Stockholders—Appraisal Rights.”

Q:  What happens if the Business Combination is not consummated?

A: IfLSAC does not consummate a business combination by the date that is 24 months from the closing of the IPO, or March 10, 2022, then pursuant
to Article VI of its Amended and Restated Certificate of Incorporation, LSAC’s officers must take all actions necessary in accordance with the
Delaware General Corporation Law to dissolve and liquidate LSAC as soon as reasonably practicable. Following dissolution, LSAC will no
longer exist as a company. In any liquidation, the funds held in the Trust Account, plus any interest earned thereon (net of taxes payable), together
with any remaining out-of-trust net assets, will be distributed pro-rata to holders of LSAC Shares who acquired such LSAC Shares in the IPO or in
the aftermarket. The estimated consideration that each LSAC Share would be paid at liquidation would be approximately $[®] per share for
stockholders based on amounts on deposit in the Trust Account as of [e], 2020. The closing price of LSAC Shares on The Nasdaq Capital Market
as of [e], 2020 was $[e]. LSAC’s initial stockholders waived the right to any liquidation distribution with respect to any LSAC Shares held by
them.

Q: What happens to the funds deposited in the Trust Account following the Business Combination?

A:  Following the closing of the Business Combination, funds in the Trust Account will be released to LSAC. Holders of LSAC Shares exercising
redemption rights will receive their per share redemption price, and the funds in the Trust Account will also be utilized to pay expenses associated
with the Business Combination, including approximately $2.3 million as deferred underwriting discount to the underwriters of the IPO. As of
October 2, 2020, there was approximately $65.7 million in the Trust Account (including $18,395 of accrued interest which LSAC can withdraw to
pay taxes). Any funds remaining in the Trust Account after such uses will be used for future working capital and other corporate purposes of the
Combined Company.

Q:  Who can help answer my questions?

A: Ifyou have questions about the Proposals, or if you need additional copies of this proxy statement or the proxy card, you should contact our proxy
solicitor at:

[Name]
[Contact Info]

You may also contact LSAC at:

LifeSci Acquisition Corp.
250 W. 55th St., #3401
New York, NY 10019

Telephone: (646) 899-1200
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To obtain timely delivery, you must request the materials no later than five business days prior to the special meeting.

You may also obtain additional information about LSAC from documents filed with the SEC by following the instructions in the section entitled
“Where You Can Find More Information.”

If you intend to seek redemption of your LSAC Shares, you will need to submit your request in writing demanding redemption and deliver your
stock (either physically or electronically) to LSAC’s transfer agent prior to 5:00 p.m., Eastern time, on the second business day prior to the special
meeting of stockholders. If you have questions regarding the certification of your position or delivery of your stock, please contact:

Continental Stock Transfer & Trust Company
One State Street Plaza, 30th Floor
New York, New York 10004
Attention: [e]
E-mail: [e]

DELIVERY OF DOCUMENTS TO LSAC’S STOCKHOLDERS

Pursuant to the rules of the SEC, LSAC and the services that it employs to deliver communications to its stockholders are permitted to deliver to two or
more stockholders sharing the same address a single copy of the proxy statement, unless LSAC has received contrary instructions from one or more of
such stockholders. Upon written or oral request, LSAC will deliver a separate copy of the proxy statement to any stockholder at a shared address to
which a single copy of the proxy statement was delivered and who wishes to receive separate copies in the future. Stockholders receiving multiple
copies of the proxy statement may likewise request that LSAC deliver single copies of the proxy statement in the future. Stockholders may notify LSAC
of their requests by contacting LSAC as follows:

LifeSci Acquisition Corp.
250 W. 55th St., #3401
New York, NY 10019

Telephone: (646) 899-1200
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SUMMARY OF THE PROXY STATEMENT

This summary highlights selected information from this proxy statement but may not contain all of the information that may be important to you.
Accordingly, LSAC encourages you to read carefully this entire proxy statement, including the Merger Agreement attached as_Annex A. Please read
these documents carefully as they are the legal documents that govern the Business Combination and your rights in the Business Combination.

Vincera has entered into an exclusive license agreement with Bayer AG and an entity affiliated with Bayer AG (collectively, “Bayer”) for certain
product candidates as more fully described in this proxy statement. This license agreement (the “Bayer License Agreement”) will become effective
upon the closing of the Business Combination, provided that such closing occurs on or before December 31, 2020 and that the cash in the Trust
Account (net of any redemptions) as of such closing is at least $30.0 million (the “Initial Qualified Financing”). This summary assumes the Bayer
License Agreement has become effective.

Unless otherwise specified, all share calculations assume no exercise of redemption rights by LSAC's stockholders.

The Parties to the Business Combination
LifeSci Acquisition Corp.

LSAC was incorporated as a blank check company on December 19, 2018, under the laws of the State of Delaware, for the purpose of entering into
a merger, share exchange, asset acquisition, stock purchase, recapitalization, reorganization or similar business combination with one or more

businesses or entities, which LSAC refers to as a “target business.” Although LSAC’s efforts to identify a prospective target business were not to be
limited to any particular industry or geographic location, LSAC intended to focus businesses operating in North America in the healthcare industry.

On March 10, 2020, LSAC consummated the IPO of 6,000,000 LSAC Units, and on March 18, 2020, the underwriters exercised the over-allotment
option in part for an additional 563,767 LSAC Units. The LSAC Units were sold at an offering price of $10.00 per LSAC Unit, generating total
gross proceeds of $65,637,670.

Simultaneously with the closing of the IPO, LSAC consummated the sale of 2,570,000 Private Warrants at a price of $0.50 per warrant in a private
placement to the Sponsor and Rosedale Park, LLC, an entity affiliated with one of LSAC’s directors, generating gross proceeds of $1,285,000. The
issuance of Private Warrants was made pursuant to the exemption from registration contained in Section 4(a)(2) of the Securities Act.

In accordance with the Investment Management Trust Agreement, dated as of March 5, 2020, between LSAC and Continental Stock Transfer &
Trust Company (the “Trust Agreement”), the amounts held in the Trust Account may only be used by LSAC upon the consummation of a business
combination, except that from time to time, any interest earned on the funds in the Trust Account may be used to pay LSAC’s tax obligations and
working capital requirements. The remaining interest earned on the funds in the Trust Account will not be released until the earlier of the
completion of a business combination and LSAC’s liquidation. LSAC executed the Merger Agreement on September 25, 2020 and it must liquidate
unless a business combination is consummated by the date that is 24 months from the closing of the IPO.

After deducting the underwriting discounts, offering expenses, and commissions from the IPO and the sale of the Private Warrants, a total of
$65,637,670 was deposited into the Trust Account, and the remaining proceeds of approximately $620,000 were not deposited into the Trust
Account and became available to be used for LSAC’s working capital needs. As of October 2, 2020, LSAC had approximately $0.6 million of
unused net proceeds that were not deposited into the Trust Account to pay future general and administrative expenses. The net proceeds
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deposited into the Trust Account remain on deposit in the Trust Account earning interest. As of October 2, 2020, there was approximately $65.7
million held in the Trust Account (including $18,395 of accrued interest which LSAC can withdraw to pay taxes).

The LSAC Units, LSAC Shares and LSAC Warrants are currently listed on The Nasdaq Capital Market, under the symbols “LSACU,” “LSAC,”
and “LSACW,” respectively. LSAC intends to apply to list the shares of the Combined Company’s units, common stock and warrants on The
Nasdaq Capital Market under the symbols “VINCU,” “VINC” and “VINCW,” respectively, to be effective following the closing of the Business
Combination.

LSAC’s principal executive offices are located at 250 West 55th Street, #3401, New York, NY 10019, and its telephone number is (646) 899-1200.

Vincera Pharma, Inc.

Vincera is a recently formed clinical-stage biopharmaceutical company focused on leveraging its extensive development and oncology expertise to
advance new therapies intended to address unmet medical needs for the treatment of cancer. Vincera’s current pipeline is derived from the Bayer
License Agreement, pursuant to which we have been granted an exclusive, royalty-bearing, worldwide license under certain Bayer patents and
know-how to develop, use, manufacture, commercialize, sublicense and distribute (i) a clinical-stage and follow-on small molecule drug program
and (ii) a preclinical stage bioconjugation/next-generation antibody-drug conjugate (“ADC”) platform. Vincera intends to use these product
candidates to treat various cancers in a patient-specific, targeted approach. Vincera believes that these potential “best-in-class” or “first-in-class”
product candidates are differentiated from current programs targeting similar cancer biology, and, if approved, may improve clinical outcomes of
patients with cancer. As described above, the discussion in this proxy statement assumes that the Bayer License Agreement has become effective.

Despite several decades of advances in targeted therapies, cancer continues to be the second leading cause of death in the United States population
per the National Center for Health Statistics. Cancer is not a single disease but rather a constellation of maladies with each requiring a unique
approach to vanquish it. Vincera’s vision is to address the unmet medical needs of patients with cancer with a diverse pipeline of targeted
medicines. The small molecule drug program includes VIP152 (formerly known as BAY 1251152), which is a highly selective, clinical-stage
positive transcription elongation factor beta/cyclin-dependent kinase 9 (“PTEFb/CDK9”) inhibitor. VIP152 may deliver value-generating data in
the second half of 2021. Our ADC platform includes VIP943 (formerly known as BAY-943) and VIP924 (formerly known as BAY-924), which are
next-generation ADC compounds addressing known and novel oncology targets that we believe could deliver a greater safety and efficacy profile
than current ADC compounds. The bioconjugation program also includes VIP236, which is a small molecule drug conjugate (“SMDC”) for solid
tumors. In addition to our lead products, we acquired the rights to additional product candidates that are still in the discovery stage (e.g., VIP217,
an oral PTEFb/CDKO9 inhibitor).

For more information on Vincera, please see the sections entitled “Vincera’s Business,” “Management’s Discussion and Analysis of Financial
Condition and Results of Operations of Vincera,” “Directors, Executive Officers, Executive Compensation and Corporate Governance—Directors
and Executive Officers After the Business Combination” and “Directors, Executive Officers, Executive Compensation and Corporate Governance
—Compensation of Officers and Directors of Vincera.”

Vincera’s principal executive offices are located at 4500 Great America Parkway, Suite 100 #29, Santa Clara, CA 95054, and its telephone number
is (650) 800-6676.
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The Merger Agreement
Business Combination with Vincera; Business Combination Consideration

On September 25, 2020, LSAC entered into a Merger Agreement with Vincera, Merger Sub and the Sellers’ Representative. As of the date of the
Merger Agreement, the Sellers owned 100% of the issued and outstanding Vincera Shares. Upon the closing of the Business Combination, LSAC
will acquire all Vincera Shares for the consideration described below, and Vincera will become a wholly-owned subsidiary of LSAC. Upon the
closing of the transactions, LSAC will change its name to “Vincera Pharma, Inc.”

Upon the closing of the Business Combination, the Sellers will sell to LSAC, and LSAC will purchase from the Sellers all of the issued and
outstanding Vincera Shares, in exchange for the Sellers’ right to receive, for each issued and outstanding Vincera Share, the number of LSAC
Shares equal to the Exchange Ratio, and the Earnout Shares after the closing of the Business Combination, if any, that may be issuable from time to
time. The issuance of LSAC Shares to the Sellers is being consummated on a private placement basis, pursuant to Section 4(a)(2) of the Securities
Act. The aggregate value of the consideration to be paid by LSAC in the Business Combination (excluding the Earnout Shares) is approximately
$55.0 million (calculated as follows: 5,500,000 LSAC Shares, the anticipated number of LSAC Shares to be issued to the Sellers (excluding the
Earnout Shares), multiplied by $10.00 (the anticipated Closing Price Per Share at the time of the closing of the Business Combination)). For U.S.
federal income tax purposes, the Business Combination is intended to constitute a tax free reorganization within the meaning of Section 368(a) of
the Code.

The Sellers are entitled to receive Earnout Shares after the closing of the Business Combination if the daily volume-weighted average price of the
LSAC Shares equals or exceeds the following prices for any Trading Period following the closing: (1) during any Trading Period prior to the
forty-two (42) month anniversary of the closing, upon achievement of a daily volume-weighted average price of at least $20.00 per share, such
number of LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price Per Share; (2) during any Trading Period prior to the
six (6) year anniversary of the closing, upon achievement of a daily volume-weighted average price of at least $35.00 per share, such number of
LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price Per Share; and (3) during any Trading Period prior to the eight
(8) year anniversary of the closing, upon achievement of a daily volume-weighted average price of at least $45.00 per share, such number of LSAC
Shares as equals the quotient of $20,000,000 divided by the Closing Price Per Share. A total of 90.6% of (rounded to the nearest whole share) of
the Earnout Shares then earned and issuable shall be issued to the Sellers on a pro-rata basis based on the percentage of the Vincera Shares owned
by them immediately prior to the closing of the Business Combination, and the remaining Earnout Shares that would otherwise have been issuable
shall not be issuable to the Sellers but in lieu thereof the number of authorized shares available for issuance under the 2020 Plan shall be
automatically increased by an equivalent number of LSAC Shares. The Business Combination is not subject to regulatory approval.

For more information about the Business Combination, please see the section entitled “Proposal No. 1—The Business Combination Proposal” and
for more information about the Merger Agreement and the related agreements entered or to be entered into connection therewith, please see the
section entitled “The Merger Agreement.” A copy of the Merger Agreement is attached to this proxy statement as Annex A.

Management

Immediately after the closing of the Business Combination, the Board will consist of nine directors, seven of whom will be designated by the
Vincera stockholders and two of whom will be designated by LifeSci Investments, LLC, LifeSci Holdings LLC, Rosedale Park, LLC and certain
other LSAC stockholders, in accordance with the terms of the Voting Agreement. See “Directors, Executive Officers, Executive Compensation and
Corporate Governance—Directors and Executive Officers After the Business Combination” for additional information.
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Other Agreements Relating to the Business Combination
Lock-up Agreements

Each Vincera stockholder has agreed to enter into a lock-up Agreement with LSAC, in substantially the form attached to the Merger Agreement
(the “Lock-up Agreement”), with respect to their LSAC Shares (or any securities convertible into, or exchangeable for, or representing the rights to
receive LSAC Shares) to be received in the Business Combination or during the Lock-up Period (as defined below) (such shares, the

“Lock-up Shares”). Pursuant to such Lock-up Agreement, each Vincera stockholder will agree that during the Lock-up Period, it will not offer, sell,
contract to sell, pledge or otherwise dispose of, directly or indirectly, any Lock-up Shares, enter into a transaction that would have the same effect,
or enter into any swap, hedge or other arrangement that transfers, in whole or in part, any of the economic consequences of ownership of

Lock-up Shares, whether any of these transactions are to be settled by delivery of any Lock-up Shares, in cash or otherwise, publicly disclose the
intention to make any offer, sale, pledge or disposition, or to enter into any transaction, swap, hedge or other arrangement, or engage in any short
sales with respect to any security of LSAC.

The “Lock-up Period” means a period of six months after the closing date of the Business Combination.

Notwithstanding these restrictions, Vincera stockholders will be permitted to make transfers (i) by gift, will or intestate succession upon the death
of such holder, (ii) to any Permitted Transferee (defined below), (iii) pursuant to a court order or settlement agreement related to the distribution of
assets in connection with the dissolution of marriage or civil union; (iv) pursuant to a tender offer, merger, stock sale, recapitalization, consolidation
or similar transaction involving LSAC, (v) pursuant to the exercise or vesting of a stock option, restricted stock unit (“RSU”) or other award under
an equity-based incentive plan, or (vi) the establishment of a trading plan pursuant to Rule 10b5-1 under the Exchange Act so long as such plan
does not permit the transfer of the Lock-up Shares during the Lock-Up Period other than as otherwise allowed pursuant to this paragraph; provided,
however, that in any of cases (i), (ii) or (iii) it shall be a condition to such transfer that the transferee executes and delivers to LSAC an agreement
stating that the transferee is receiving and holding the Lock-up Shares subject to the provisions of the Lock-up Agreement applicable to the Vincera
stockholder.

For purposes of the Lock-up Agreement, a Permitted Transferee means (i) the members of such Vincera stockholder’s immediate family (for
purposes of the Lock-up Agreement, “immediate family” shall mean with respect to any natural per-son, any of the following: such person’s
spouse, the siblings of such person and his or her spouse, and the direct descendants and ascendants (including adopted and step children and
parents) of such person and his or her spouses and siblings), (ii) any trust for the direct or indirect benefit of a holder or the immediate family of a
holder, (iii) if the holder is a trust, to the trustor or beneficiary of such trust or to the estate of a beneficiary of such trust, (iv) if the holder is a
corporation, limited liability company, partnership or other entity, its partners, shareholders, members of, or owners of similar equity interests in the
holder by way of distribution upon the liquidation and dissolution of the holder or (v) any affiliate of the holder.

Registration Rights Agreement

LSAC, the Vincera stockholders, LifeSci Investments, LLC, LifeSci Holdings LLC, Rosedale Park, LLC and certain other LSAC stockholders
have agreed to enter into an amended and restated registration and stockholder rights agreement, in substantially the form attached to the Merger
Agreement (the “Registration Rights Agreement”). Under the Registration Rights Agreement, such parties will hold registration rights that obligate
LSAC to register for resale under the Securities Act all or any portion of the LSAC Shares issued under the Merger Agreement, including any
Earnout Shares, as well as LSAC Shares (including shares subject to Private Warrants) held by such parties. Such parties holding a
majority-in-interest of all such registrable securities will be entitled to make a written demand for up to three registrations under the Securities Act
of all or part of the their registrable securities. Subject to certain exceptions, if any time after the closing of the Business
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Combination the Combined Company proposes to file a registration statement under the Securities Act with respect to its securities, under the
Registration Rights Agreement, the Combined Company shall give notice to the holders of registrable securities as to the proposed filing and offer
such holders an opportunity to register the resale of such number of their registrable securities as they request in writing. In addition, subject to
certain exceptions, such holders of registrable securities will be entitled under the Registration Rights Agreement to request in writing that LSAC
register the resale of any or all of their registrable securities on Form S-3 and any similar short-form registration statement that may be available at
such time.

Under the Registration Rights Agreement, LSAC has agreed to indemnify such stockholders and certain persons or entities related to such
stockholders against any losses or damages resulting from any untrue statement or omission of a material fact in any registration statement or
prospectus pursuant to which they sell registrable securities, unless such liability arose from their misstatement or omission, and such stockholders
including registrable securities in any registration statement or prospectus will agree to indemnify the Combined Company and certain persons or
entities related to LSAC against all losses caused by their misstatements or omissions in those documents.

Voting Agreement

The Vincera stockholders, LifeSci Investments, LLC, LifeSci Holdings LLC, Rosedale Park, LLC and certain other LSAC stockholders have
agreed to enter into the Voting Agreement. Under the Voting Agreement, such parties will agree to vote or cause to be voted all shares owned by
them from time to time that may be voted in the election of LSAC directors, and shall cause their director designees, to ensure that (i) the size of
the LSAC board of directors is set and remains at nine directors, (ii) seven persons nominated by the Vincera stockholders and two persons
nominated by the LSAC stockholders who are parties thereto are elected to the LSAC board of directors, and (iii) no member of the LSAC board of
directors is removed without the approval of the stockholders entitled to designate such director. The Voting Agreement will terminate upon the
earliest to occur of (i) the written consent of LSAC and a majority-in-interest of each of the Vincera stockholders and the LSAC stockholders who
are parties to the Voting Agreement, (ii) the consummation of an acquisition of LSAC, or (iii) five years following the closing of the Business
Combination.

Other Agreements

As of the date of the Merger Agreement, LSAC had entered into voting agreements with holders of 3,945,350 LSAC Shares pursuant to which such
stockholders, including but not limited to Acuta Capital, RTW Investments, Surveyor Capital (a Citadel company), Logos Capital, EcoR1 Capital,
Perceptive Advisors, Boxer Capital of Tavistock Group, Monashee Investment Management, Altium Capital and Affinity Asset Advisors, agreed to
vote in favor of the transactions contemplated by the Merger Agreement and to not redeem or sell their shares.

Recommendations of the Board of Directors and Reasons for the Business Combination

After careful consideration of the terms and conditions of the Merger Agreement, the Board has determined that Business Combination and the
transactions contemplated thereby are fair to, and in the best interests of, LSAC and its stockholders. In reaching its decision with respect to the
Business Combination and the transactions contemplated thereby, the Board reviewed various industry and financial data and the evaluation of
materials provided by Vincera. The Board did not obtain a fairness opinion on which to base its assessment. The Board recommends that LSAC
stockholders vote:

. FOR the Business Combination Proposal;

. FOR the Charter Amendment Proposal;
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FOR the Nasdaq Proposal;

FOR the Director Election Proposal;

FOR the Equity Incentive Plan Proposal; and
FOR the Adjournment Proposal.

Interests of Certain Persons in the Business Combination

When you consider the recommendation of the Board in favor of approval of the Business Combination Proposal and other proposals, you should
keep in mind that LSAC’s directors and officers have interests in the Business Combination that are different from, or in addition to, your interests
as a stockholder, including:

In December 2018, LSAC issued an aggregate of 1,437,500 LSAC Shares to the Sponsor, which LSAC Shares issued to the Sponsor
we refer to herein as “insider shares,” for an aggregate purchase price of $25,000. On March 5, 2020, LSAC effected a stock dividend
of 0.20 share for each insider share outstanding, resulting in the Sponsor holding an aggregate of 1,725,000 insider shares. The
1,725,000 insider shares included an aggregate of up to 225,000 LSAC Shares subject to forfeiture by the Sponsor to the extent that
the underwriters’ over-allotment in the IPO was not exercised in full or in part, so that the initial stockholders would collectively own
approximately 20% of LSAC’s issued and outstanding LSAC Shares after the IPO. As a result of the underwriters’ election to partially
exercise their over-allotment option, 84,058 insider shares were forfeited and 140,942 insider shares are no longer subject to
forfeiture, resulting in there being 1,640,942 insider shares outstanding. Simultaneously with the closing of the IPO, the Sponsor and
Rosedale Park, LLC, an entity affiliated with one of LSAC’s directors, purchased 2,570,000 Private Warrants at a price of $0.50 per
Private Warrant, resulting in aggregate proceeds of $1,285,000.

If a proposed business combination is not completed by the date that is 24 months from the closing of the IPO, or March 10, 2020,
LSAC will be required to dissolve and liquidate. In such event, 1,640,942 LSAC Shares held by the Sponsor, which were acquired
prior to the IPO for an aggregate purchase price of $25,000, will be worthless because such holders have agreed to waive their rights
to any liquidation distributions. Such LSAC Shares had an aggregate market value of approximately $[®] based on the closing price of
the LSAC Shares of $[e] on The Nasdaq Capital Market as of [e], 2020.

Pursuant to Sections 8.6 and 8.7 of the Merger Agreement, upon consummation of the Business Combination (i) $500,000 of the
promissory notes issued by LSAC to the Sponsor in the aggregate principal amount of $1,000,000 will be converted into Private
Warrants to purchase LSAC Shares at a conversion price of $0.50 per Private Warrant to be issued to LifeSci Holdings LLC and with
the remaining $500,000 of such amount converted at a conversion price equal to $10.00 per share into 50,000 LSAC Shares to be
issued to LifeSci Holdings LLC; and (ii) the deferred underwriting discount payable to the underwriters of the IPO will be converted
into LSAC Shares at a conversion price per share equal to $10.00, of which 140,796 shares will be issued to LifeSci Holdings LLC
and 88,936 shares will be issued to the underwriters of the IPO.

The exercise of LSAC’s directors’ and officers’ discretion in agreeing to changes or waivers in the terms of the transaction may result
in a conflict of interest when determining whether such changes or waivers are appropriate and in our stockholders’ best interests.

If the Business Combination with Vincera is consummated, pursuant to the Voting Agreement, LifeSci Investments, LLC, LifeSci
Holdings LLC, Rosedale Park, LLC and certain other LSAC stockholders will have a right to designate two directors of the Combined
Company Board.

Andrew I. McDonald, who is LSAC’s Chief Executive Officer and Chairman, is expected to continue to serve as a director of the
Combined Company following the closing of the Business Combination.
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See “Proposal No. 1—The Business Combination Proposal—Interests of Certain Persons in the Business Combination” for additional information.

Voting Securities

As of the Record Date, there were [®#] LSAC Shares issued and outstanding. Only LSAC stockholders who hold LSAC Shares of record as of the
close of business on [e], 2020 are entitled to vote at the special meeting of stockholders or any adjournment of the special meeting. Approval of the
Business Combination Proposal, the Nasdaq Proposal, the Equity Incentive Plan Proposal and the Adjournment Proposal will require the
affirmative vote of the holders of a majority of the issued and outstanding LSAC Shares present and entitled to vote at the special meeting.
Approval of the Director Election Proposal will require a plurality of the votes of the issued and outstanding LSAC Shares represented in person or
represented by proxy at the special meeting of LSAC stockholders and entitled to vote thereon. Approval of the Charter Amendment Proposal will
require the approval of a majority of the LSAC Shares. Attending the special meeting either in person or by proxy and abstaining from voting will
have the same effect as voting against all the Proposals and, assuming a quorum is present, broker non-votes will have no effect on the Proposals
other than the Charter Amendment Proposal, for which it will have the same effect as voting against the proposal.

With respect to the Business Combination, LSAC’s initial stockholders representing an aggregate of 1,640,942 LSAC Shares, or approximately
20% of the outstanding LSAC Shares, have agreed to vote their respective LSAC Shares in favor of the Business Combination. In addition, as of
the Record Date, they have indicated that they intend to vote their shares, as applicable, “FOR” each of the other Proposals, although there is no
agreement in place with respect to these Proposals.

As of the date of the Merger Agreement, LSAC had entered into voting agreements with holders of 3,945,350 LSAC Shares pursuant to which such
stockholders, including but not limited to Acuta Capital, RTW Investments, Surveyor Capital (a Citadel company), Logos Capital, EcoR1 Capital,
Perceptive Advisors, Boxer Capital of Tavistock Group, Monashee Investment Management, Altium Capital and Affinity Asset Advisors, agreed to
vote in favor of the transactions contemplated by the Merger Agreement and to not redeem or sell their shares.

Appraisal Rights

Holders of LSAC Shares are not entitled to appraisal rights under Delaware law.

Emerging Growth Company

LSAC is an “emerging growth company,” as defined in the Jumpstart Our Business Startups Act (the “JOBS Act”). It is anticipated that, after the
consummation of the transactions, the Combined Company will continue to be an “emerging growth company.” As an emerging growth company,
LSAC (and following completion of the Business Combination, the Combined Company) will be eligible to take advantage of certain exemptions
from various reporting requirements that are applicable to other public companies that are not emerging growth companies. These include, but are
not limited to, not being required to comply with the auditor attestation requirements of Section 404 of the Sarbanes-Oxley Act of 2002 (the
“Sarbanes-Oxley Act”), reduced disclosure obligations regarding executive compensation in its periodic reports and proxy statements, and
exemptions from the requirements of holding a nonbinding advisory vote on executive compensation and the requirement to obtain stockholder
approval of any golden parachute payments not previously approved.

Further, Section 102(b)(1) of the JOBS Act exempts emerging growth companies from being required to comply with new or revised financial
accounting standards until private companies (that is, those that have not had a
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Securities Act registration statement declared effective or do not have a class of securities registered under the Exchange Act) are required to
comply with the new or revised financial accounting standards. The JOBS Act provides that a company can elect to opt out of the extended
transition period and comply with the requirements that apply to non-emerging growth companies but any such an election to opt out is irrevocable.
The Combined Company intends to irrevocably elect not to avail itself of this extended transition period, and, as a result, will adopt new or revised
accounting standards on the relevant dates on which adoption of such standards is required for other public companies.

The Combined Company could remain an emerging growth company until December 31, 2025, the last day of its fiscal year following the fifth
anniversary of the consummation of LSAC’s IPO. However, if (a) the Combined Company’s non-convertible debt issued within a three-year period
exceeds $1.0 billion, (b) its total revenues exceed $1.07 billion, or (c) the market value of the Combined Company’s common stock that is held by
non-affiliates exceeds $700.0 million on the last day of the second fiscal quarter of any given fiscal year, the Combined Company would cease to
be an emerging growth company as of the following fiscal year.

Anticipated Accounting Treatment

The Business Combination will be accounted for as a business combination using the acquisition method, with LSAC as the accounting acquirer in
accordance with ASC 805, Business Combinations. Under this method of accounting, the purchase price will be allocated to Vincera’s assets
acquired and liabilities assumed based upon their estimated fair values at the date of consummation of the transaction.
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SELECTED HISTORICAL FINANCIAL INFORMATION OF VINCERA

The selected historical financial information of Vincera as of December 31, 2019 and for the period from March 1, 2019 (inception) through
December 31, 2019 have been derived from Vincera’s historical audited financial statements, which are included elsewhere in this proxy statement.
The selected historical condensed financial information for Vincera as of and for the six months ended June 30, 2020 and 2019 have been derived
from Vincera’s unaudited condensed financial statements included elsewhere in this proxy statement. In the opinion of the management of Vincera,
the unaudited condensed financial statements have been prepared on the same basis as the audited financial statements and include all adjustments,
consisting of normal recurring adjustments, necessary for a fair presentation of the financial condition and results of operations at these dates and
for these periods. Results of interim periods are not necessarily indicative of the results expected for a full year.

The following selected consolidated financial information is only a summary and is not necessarily indicative of future results. Such financial
information should be read together with, and is qualified in its entirety by reference to, “Management’s Discussion and Analysis of Financial
Condition and Results of Operations of Vincera,” “Vincera’s Business” and the unaudited and audited financial statements and notes thereto
included elsewhere in this proxy statement.

For the Period from

For the Six March 1, 2019
Months Ended (inception) through
June 30, 2020 December 31, 2019
Revenue $ — $ —
Loss from operations $ (37,658) $ (44,835)
Net income (loss) $ (37,658) $ (44,835)
Basic and diluted net income per share, common stock $ (0.00) $ (0.01)
Weighted average shares outstanding—basic and diluted, common stock 8,737,675 7,818,929
As of As of
June 30, December 31,
Balance Sheet Data: 2020 2019
Working capital (deficit) $(80,181) $ (43,676)
Total assets $ — $ —
Total liabilities $ 80,181 $ (43,676)
Stockholders’ equity (deficit) $(80,181) $ (43,676)

19



Table of Contents

statement.

statement.

Revenue

Loss from operations

Interest income on marketable securities

Provision for income taxes

Net income (loss)

Basic and diluted net income per share, redeemable common stock

Weighted average shares outstanding—basic and diluted, redeemable common stock
Basic and diluted net loss per share, non-redeemable common stock

Weighted average shares outstanding—basic and diluted, non-redeemable common stock

Balance Sheet Data:
Working capital (deficit)
Trust Account
Total assets
Total liabilities
Value of common stock subject to redemption
Stockholders’ equity (deficit)

SELECTED HISTORICAL FINANCIAL INFORMATION OF LSAC

LSAC’s balance sheet data as of June 30, 2020 and statement of operations data for the period from December 19, 2018 (inception) through June
30, 2019 and for the year ended June 30, 2020 are derived from LSAC’s audited financial statements incorporated by reference in this proxy

The historical results of LSAC included below and incorporated by reference in this proxy statement are not necessarily indicative of the future
performance of LSAC. You should read the following selected financial data in conjunction with “Management’s Discussion and Analysis of
Financial Condition and Results of Operations of LSAC” and the financial statements and the related notes incorporated by reference in this proxy

For the Period
from
December 19, 2018

For the Year (inception)
ended through
June 30, 2020 June 30, 2019
$ — $ —
$ (172,996) $ (1,450)
$ 54,266 $ =
$ (812) $ —
$ (119,542) $ (1,450)
$ 0.00 $ —
6,513,431 —
$ (0.07) $ 0.00
1,701,574 1,250,000
As of
June 30, 2020

$ 674,777

$ 65,691,936

$ 66,482,977

$ 3,413,583

$ 58,069,390

$ 5,000,004
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SELECTED UNAUDITED PRO FORMA CONDENSED COMBINED FINANCIAL INFORMATION

The following summary unaudited pro forma condensed combined financial data (the “summary pro forma data”) gives effect to the Business
Combination described in the section entitled “Unaudited Pro Forma Condensed Combined Financial Information.” The Business Combination will
be accounted for as a business combination using the acquisition method, with LSAC as the accounting acquirer in accordance with ASC 805,
Business Combinations. Under this method of accounting, the purchase price will be allocated to Vincera’s assets acquired and liabilities assumed
based upon their estimated fair values at the date of consummation of the transaction. The unaudited pro forma condensed combined balance sheet
as of June 30, 2020 combines the historical balance sheet of LSAC and the historical balance sheet of Vincera, on a pro forma basis as if the
Business Combination and related transactions, summarized below, had been consummated on June 30, 2020. The unaudited pro forma condensed
combined statements of operations for the year ended December 31, 2019 and the six months ended June 30, 2020, combine the historical
statements of operations of LSAC and Vincera on a pro forma basis as if the Business Combination and related transactions, summarized below,
had been consummated on January 1, 2019, the beginning of the earliest period presented.

The summary pro forma data have been derived from, and should be read in conjunction with, the unaudited pro forma condensed combined
financial information of the Combined Company appearing elsewhere in this proxy statement and the accompanying notes. You should also read
the summary pro forma data set forth below in conjunction with the sections entitled “Capitalization” and “Management’s Discussion and Analysis
of Financial Condition and Results of Operations of Vincera” and Vincera’s audited and unaudited financial statements and notes thereto included
elsewhere in this proxy statement. The unaudited pro forma condensed combined financial information is based upon, and should be read in
conjunction with, the historical financial statements of LSAC and Vincera and related notes incorporated by reference or included in this proxy
statement, as applicable. The summary pro forma data have been presented for informational purposes only and are not necessarily indicative of
what the Combined Company’ financial position or results of operations actually would have been had the Business Combination and the other
transactions contemplated by the Merger Agreement been completed as of the dates indicated. In addition, the summary pro forma data do not
purport to project the future financial position or operating results of the Combined Company.

Assuming
Assuming No Maximum
Redemption of Redemptions of

in thousands, except share and per share data LSAC Shares LSAC Shares
Selected Unaudited Pro Forma Condensed Combined Statement of Operations—
Year Ended December 31, 2019
Revenues $ — $ —
Net loss $ (47) $ 47)
Loss per share—basic and diluted $ (0.00) $ (0.00)
Six Months Ended June 30, 2020
Revenues $ — $ —
Net income $ (210) $ (210)
Loss per share—basic and diluted $ (0.02) $ (0.02)
Selected Unaudited Pro Forma Condensed Combined Statement of Financial Position as of June

30,2020

Total current assets $ 60,280 $ 35,791
Total assets $ 196,257 $ 171,768
Total current liabilities $ 197 $ 197
Total liabilities $ 29,192 $ 29,192
Total stockholders’ equity $ 167,065 $ 142,576
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COMPARATIVE SHARE INFORMATION

The following table sets forth summary historical comparative share information for LSAC and Vincera and unaudited pro forma condensed
combined per share information of LSAC after giving effect to the Business Combination, assuming two redemption scenarios as follows:

. Assuming No Redemption: This presentation assumes that no additional public stockholders of LSAC exercise redemption rights with
respect to their LSAC Shares for a pro rata share of the funds in the Trust Account.

. Assuming Maximum Redemptions: This presentation assumes that LSAC public stockholders exercise their redemption rights with
respect to a maximum of 2,448,900 LSAC Shares upon consummation of the Business Combination at a redemption price of
approximately $10.00 per share. The estimated per share redemption value of approximately $10.00 per share was calculated by
dividing the amount of approximately $65.7 million in the Trust Account as of October 2, 2020, by 6,563,767 total LSAC Shares.
Furthermore, a provision within the Merger Agreement requires a cash closing balance of $40.0 million for LSAC as a condition to
the consummation of the Business Combination. This requirement leads to a calculated potential redemption value of $24.5 million
calculated as the difference between the balance of approximately $65.7 million in the Trust Account as of October 2, 2020 and the
cash closing requirement amount of $40.0 million, accounting for transaction costs.

The pro forma book value information reflects the Business Combination as if it had occurred on June 30, 2020. The weighted average shares
outstanding and net earnings per share information reflect the Business Combination as if it had occurred on June 30, 2020.

This information is only a summary and should be read together with the selected historical financial information summary included elsewhere in
this proxy statement, and the historical financial statements of LSAC and Vincera and related notes that are incorporated by reference or included
elsewhere in this proxy statement. The unaudited pro forma combined per share information of LSAC and Vincera is derived from, and should be
read in conjunction with, the unaudited pro forma condensed combined financial statements and related notes included elsewhere in this proxy
statement.
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the companies been combined during the periods presented.

Vincera LSAC
(Historical) (Historical)

Pro Forma

Combined

(Assuming

No

Redemption)

The unaudited pro forma combined earnings per share information below does not purport to represent the earnings per share which would have
occurred had the companies been combined during the periods presented, nor earnings per share for any future date or period. The unaudited pro
forma combined book value per share information below does not purport to represent what the value of LSAC and Vincera would have been had

Pro Forma
Combined
(Assuming
Maximum
Redemptions)

As of and for the Six Months Ended June 30, 2020
Book value per share(1) $  (0.01) $ (0.01)
Net income (loss) per share

Redeemable—Dbasic and diluted $ —
Non-Redeemable—basic and diluted $ (0.07)
Basic $ (0.00)
Diluted $ (0.00)
As of and for the Year Ended December 31, 2019
Net income (loss) per share
Redeemable—Dbasic and diluted $ —
Non-Redeemable—basic and diluted $ —
Basic $ (0.01)
Diluted $ (0.01)

(1) Book value per share = Total stockholders’ equity (deficit)/Total basic (or diluted) outstanding shares.

$

11.95

(0.02)
(0.02)

(0.00)
(0.00)

$ 1236
$  (0.02)
$  (0.02)
$  (0.00)
$  (0.00)

23




Table of Contents

TRADING MARKET AND DIVIDENDS

The LSAC Units, LSAC Shares and LSAC Warrants are each quoted on The Nasdaq Capital Market, under the symbols “LSACU,” “LSAC” and
“LSACW,” respectively. Each LSAC Unit consist of one LSAC Share and one redeemable warrant to purchase one-half of an LSAC Share. The
LSAC Units commenced trading on March 6, 2020. The LSAC Shares and LSAC Warrants commenced trading on May 27, 2020. LSAC intends to
apply to list the shares of the Combined Company’s units, common stock and warrants on The Nasdaq Capital Market under the symbols
“VINCU,” “VINC” and “VINCW,” respectively, to be effective following the closing of the Business Combination.

LSAC has not paid any cash dividends on LSAC Shares to date and does not intend to pay cash dividends prior to the completion of a business
combination. The payment of cash dividends in the future will be dependent upon LSAC’s revenues and earnings, if any, capital requirements and
general financial condition subsequent to completion of a business combination. The payment of any dividends subsequent to a business
combination will be within the discretion of its then board of directors. It is the present intention of the Board to retain all earnings, if any, for use
in its business operations and, accordingly, the Board does not anticipate declaring any dividends in the foreseeable future.

As of October 2, 2020 4,060,840 LSAC shares were issued and outstanding held of record by six holders, 4,989,898 LSAC Warrants were
outstanding held of record by three holders, and 4,143,869 LSAC Units were outstanding held of record by one holder.

The Vincera Shares are not publicly traded.
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RISK FACTORS

You should consider carefully the following risk factors, as well as the other information set forth in this proxy statement, before making a decision on
the Business Combination. Risks related to Vincera, including risks related to Vincera s business, financial position and capital requirements,
development, regulatory approval and commercialization, dependence on third parties, intellectual property and taxation, will continue to be applicable
to the Combined Company after the closing of the Business Combination. Such risks and uncertainties may be amplified by the COVID-19 pandemic
and its potential impact on our business and the global economy. Our business, financial condition, results of operations or prospects could be
materially and adversely affected if any of these risks occurs, and as a result, the market price of our common stock could decline and you could lose all
or part of your investment. This proxy statement also contains forward-looking statements that involve risks and uncertainties. See “Special Note
Regarding Forward-Looking Statements.” Additional risks and uncertainties not presently known to us or that we currently deem immaterial also may
impair our business operations. Our actual results could differ materially and adversely from those anticipated in these forward-looking statements as a
result of certain factors, including those set forth below.

Risks Related to Vincera’s Business

e

Unless the context otherwise requires, all references in this section to “we,” “us” or “our” refer to Vincera prior to the consummation of the Business

Combination.

Vincera has entered into the Bayer License Agreement as more fully described in this proxy statement, which will become effective upon the closing of
the Business Combination and receipt of the Initial Qualified Financing, provided that such closing and receipt of the Initial Qualified Financing occur
on or before December 31, 2020. This summary assumes the Bayer License Agreement has become effective.

Risks Related to the Discovery, Development and Commercialization of Our Product Candidates

We rely on the Bayer License Agreement to provide rights to the core intellectual property relating to all of our current product candidates, which
agreement imposes significant payment and other obligations on us. Any failure by us to perform our obligations under the Bayer License
Agreement could give Bayer the right to terminate or seek other remedies under the agreement, and any termination or loss of important rights
under the Bayer License Agreement would significantly and adversely affect our ability to develop and commercialize VIP152, VIP943, VIP924,
VIP236 and our other current product candidates, raise capital or continue our operations.

We have licensed our current core patents and other intellectual property relating to VIP152, VIP943, VIP924, VIP236 and our other current product
candidates from Bayer on an exclusive, worldwide basis under the Bayer License Agreement. See “Vincera’s Business—Bayer License Agreement.”
The Bayer License Agreement will become effective upon the closing of the Business Combination, and receipt of the Initial Qualified Financing,
provided that such closing and receipt of the Initial Qualified Financing occur on or before December 31, 2020. If, for any reason, the Bayer License
Agreement does not become fully effective or thereafter is terminated or we otherwise lose important rights, it would have a significant and adverse
effect on our business and our ability to develop and commercialize our current product candidates, raise capital or continue our operations.

The Bayer License Agreement imposes on us obligations relating to development, commercialization, funding, payment, diligence, intellectual property
protection and other matters. We are required to pay Bayer an upfront license fee of $5.0 million upon the closing of the Business Combination and the
receipt of the Initial Qualified Financing. In addition, we are obligated to make significant future payments to Bayer upon the achievement of certain
development and commercial sales milestones involving licensed products. The size and timing of these milestone payments will vary greatly depending
on factors such as the particular licensed product, whether it
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involves a PTEFD licensed product or a bioconjugation licensed product (and which bioconjugation program), the number of distinct disease indications,
the number of different countries with respect to which the milestone is achieved and the level of net commercial sales, and it is therefore difficult to
estimate the total payments that could become payable to Bayer and when those payments would be due. If we were to achieve all of the milestones for
each of the countries and disease indications, we would be obligated to pay development and commercial milestone payments that range from $110.0
million to up to $318.0 million per licensed product, and upon successful commercialization of at least five licensed products, we could be required to
pay aggregate milestone payments in excess of $1.0 billion. In addition to milestone payments, we are also required to pay Bayer under the Bayer
License Agreement ongoing royalties in the single digit to low double digit percentage range on net commercial sales of licensed products. To the extent
we are able to achieve any of these milestones, many of them would be achieved, and the related milestone payments owed, before we are able to
generate sufficient revenues (or any revenues in the case of development milestones). Accordingly, we will need to obtain substantial additional funding
in order to pay these milestones, and there can be no assurance that we will be able to obtain the necessary funding on acceptable terms or at all. If we
are unable to raise the necessary additional funding, we would be in breach of the Bayer License Agreement, which if not cured would give Bayer the
right to terminate the agreement or seek other remedies, which would have a significant and adverse effect on our business and our ability to develop
and commercialize our current product candidates, raise capital or continue our operations.

We rely on the preclinical and clinical trial data provided by Bayer in assessing the viability of our product candidates, and such preclinical and
clinical trial data has not been verified by us or any independent third parties.

We currently license all of our product candidates from Bayer pursuant to the Bayer License Agreement. Our present development involving these
product candidates relies upon previous preclinical and clinical trials conducted by Bayer or other third parties over whom we had no control and before
we in-licensed the product candidates. We are relying on the results of these preclinical studies and from unaudited clinical trial data from investigator
reports that are subject to change. As is typical for Phase 1 studies, such as VIP152, no independent review committee has reviewed the data.
Furthermore, if we are unable to replicate the results from Bayer’s preclinical or clinical trials in our later preclinical or clinical trials, we may be unable
to successfully develop, obtain regulatory approval for and commercialize our product candidates. Although we are not currently aware of any such
problems, any problems that emerge with preclinical or clinical development conducted prior to our in-licensing may affect future results or our ability
to document prior development and to conduct clinical trials, which could delay, limit or prevent regulatory approval for our product candidates.

Our business, operations and clinical development plans and timelines and supply chain could be adversely affected by the effects of epidemics,
including the ongoing COVID-19 pandemic, on the manufacturing, clinical trial and other business activities performed by us or by third parties
with whom we conduct business, including our contract manufacturers, contract research organizations (“CROs”), shippers and others.

Our business could be adversely affected by health epidemics wherever we have clinical trial sites or other business operations. In addition, health
epidemics could cause significant disruption in the operations of third-party manufacturers, contract research organizations and other third parties upon
whom we rely. For example, the COVID-19 pandemic has presented a substantial public health and economic challenge around the world and is
affecting employees, patients, communities and business operations, as well as the U.S. economy and financial markets. Many geographic regions have
imposed, or in the future may impose, “shelter-in-place” orders, quarantines or similar orders or restrictions to control the spread of COVID-19. Our
headquarters is located in Santa Clara, California. At present, we have implemented work-from-home policies for all employees. These measures may
negatively impact productivity, disrupt our business and delay our clinical programs and timelines, the magnitude of which will depend, in part, on the
length and severity of the restrictions and other limitations on our ability to conduct our business in the ordinary course. These and similar, and perhaps
more severe, disruptions in our operations could negatively impact our business, operating results and financial condition.
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We are dependent on a worldwide supply chain for products to be used in our clinical trials and, if approved by the regulatory authorities, for
commercialization. Quarantines, shelter-in-place and similar government orders, or the expectation that such orders, shutdowns or other restrictions
could occur, whether related to COVID-19 or other infectious diseases, could impact personnel at third-party manufacturing facilities in the United
States and other countries, or the availability or cost of materials, which could disrupt our supply chain. For example, any manufacturing supply
interruption of any product candidate could adversely affect our ability to conduct ongoing and future clinical trials of such product candidate. In
addition, closures of transportation carriers and modal hubs could materially impact our clinical development and any future commercialization
timelines.

If our relationships with our suppliers or other vendors are terminated or scaled back as a result of the COVID-19 pandemic or other health epidemics,
we may not be able to enter into arrangements with alternative suppliers or vendors or do so on commercially reasonable terms or in a timely manner.
Switching or adding additional suppliers or vendors involves substantial cost and requires management time and focus. In addition, there is a natural
transition period when a new supplier or vendor commences work. As a result, delays could generally occur, which could adversely impact our ability to
meet our desired clinical development and any future commercialization timelines. See “Risks Related to Our Dependence on Third Parties.”

In addition, our clinical trials have been and may continue to be affected by the COVID-19 pandemic. Clinical site initiation and patient enrollment may
be delayed due to prioritization of hospital resources toward the COVID-19 pandemic or concerns among patients about participating in clinical trials
during a pandemic and public health measures imposed by the respective national governments of countries in which the clinical sites are located. Some
patients may have difficulty following certain aspects of clinical trial protocols if quarantines impede patient movement or interrupt healthcare services.
Similarly, our inability to successfully recruit and retain patients and principal investigators and site staff who, as healthcare providers, may have
heightened exposure to COVID-19 or experience additional restrictions by their institutions, city or state governments could adversely impact our
clinical trial operations.

The global pandemic of COVID-19 continues to evolve rapidly. The ultimate impact of the COVID-19 pandemic or a similar health epidemic is highly
uncertain and subject to change. We do not yet know the full extent of potential delays or impacts on our business, our clinical trials, healthcare systems
or the global economy as a whole. However, these effects could have a material impact on our operations, and we will continue to monitor the
COVID-19 situation closely.

We are substantially dependent on the success of our lead product candidate, VIP152, which is currently in clinical trials. If we are unable to
complete development of, obtain approval for and commercialize VIP152 in a timely manner, our business will be harmed.

Our future success is dependent on our ability to timely complete clinical trials, obtain marketing approval for and successfully commercialize VIP152,
our lead product candidate. We believe our highly selective CDK9 inhibitor, VIP152, may be best-in-class, but other CDK9 inhibitor technologies are
being developed by our competitors. We are investing significant efforts and financial resources in the research and development of VIP152. We are
conducting a Phase 1 trial of VIP152 as a monotherapy, in patients with advanced cancers, including non-Hodgkin’s lymphoma. VIP152 will require
additional clinical development, evaluation of clinical, preclinical and manufacturing activities, marketing approval from government regulators,
substantial investment and significant marketing efforts before we can generate any revenues from product sales. We are not permitted to market or
promote VIP152, or any other product candidate, before we receive marketing approval from the Food and Drug Administration (“FDA”) and
comparable foreign regulatory authorities, and we may never receive such marketing approvals.

The success of VIP152 will depend on several factors, including the following:

. the efficacy of VIP152 at selectively targeting CDK9;
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. the successful and timely completion of our ongoing clinical trials of VIP152;

. the initiation and successful patient enrollment and completion of additional clinical trials of VIP152 on a timely basis;

. establishing and maintaining relationships with CROs and clinical sites for the clinical development of VIP152 in the United States and
internationally;

. the frequency and severity of adverse events in the clinical trials, for example neutropenia is an on-target toxicity of VIP152 and additional

drug-related adverse effects are likely to be identified as more patients are treated;

. achieving efficacy, safety and tolerability profiles that are satisfactory to the FDA or any comparable foreign regulatory authority for
marketing approval;

. establishing and maintaining supply arrangements with third party drug product suppliers and manufacturers;

. obtaining and maintaining patent protection, trade secret protection and regulatory exclusivity, both in the United States and
internationally;

. a continued acceptable safety profile following any marketing approval; and

. our ability to compete with other therapies.

We do not have complete control over many of these factors, including certain aspects of clinical development and the regulatory submission process,
potential threats to our intellectual property rights and the manufacturing, marketing, distribution and sales efforts of any future collaborator. If we are
not successful with respect to one or more of these factors in a timely manner or at all, we could experience significant delays or an inability to
successfully commercialize VIP152, which would materially harm our business. If we do not receive marketing approvals for VIP152, we may not be
able to continue our operations.

We are at an early stage in development efforts for our product candidates and we may not be able to successfully develop and commercialize our
product candidates on a timely basis or at all.

VIP152 is a novel PTEFb/CDKDO inhibitor and its potential therapeutic benefit is unproven. While several CDK9 inhibitor candidates are under
development by other companies, there is currently no approved therapy inhibiting CDK9 for the treatment of cancers, and, as a result, the regulatory
pathway for VIP152 may present novel issues that could cause delays in development or approval. While results from early clinical trials of VIP152
have shown tolerable side effects and a reduction in MCL1 and MYC mRNA, VIP152 may not demonstrate in patients any or all of the pharmacological
benefits we believe it may possess. We have not yet succeeded and may never succeed in demonstrating efficacy and safety for VIP152 in pivotal
clinical trials or in obtaining marketing approval thereafter. For example, although Bayer has evaluated VIP152 in preclinical studies and in early-stage
clinical trials, VIP152 has not yet advanced into a large-scale, pivotal clinical trial for any indication. Positive results from early-stage clinical trials are
not necessarily predictive of the results of planned clinical trials of VIP152. If we cannot replicate the positive results from Bayer’s Phase 1 clinical trial
in our later clinical trials, we may be unable to successfully develop, obtain regulatory approval for and commercialize VIP152. As a result, our focus on
exploring PTEFDb inhibition may fail to result in the identification of viable additional indications for VIP152. If we are unsuccessful in our development
efforts, we may not be able to advance the development of or commercialize VIP152, raise capital, expand our business or continue our operations.

VIP943, VIP924 and VIP236 are part of a novel bioconjugation platform, and their potential therapeutic benefits are unproven. These product
candidates are still in the preclinical phase and we do not anticipate beginning clinical trials for any of them until 2022, at the earliest. Furthermore, we
may never develop any of the product candidates in our bioconjugation platform. While several bioconjugation and ADC candidates are under
development by other companies, there is currently no approved bioconjugation therapy using our proprietary
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cytotoxin (“NCE payload”) or ADC using KSPi and Cell Trapper™. We may uncover a previously unknown risk associated with KSPi or our NCE
payload, our Cell Trapper technology may not be as impermeable as initial testing suggest, our linker technology may not be as effective as initial
testing suggests, or other issues that may be more problematic than we currently believe, which may prolong the period of observation required for
obtaining, or result in the failure to obtain, regulatory approval or may necessitate additional preclinical and clinical testing. While results from
preclinical trials of VIP943, VIP924 and VIP236 in mouse xenograft models have shown proof-of-concept for each, VIP943, VIP924 and VIP236 may
not demonstrate in patients any or all of the pharmacological benefits we believe they may possess. If the KSPi warhead or NCE payload that we use is
not safe in certain product candidates, we would be required to abandon or redesign all of our current lead ADC or SMDC product candidates. We have
not yet succeeded and may never succeed in demonstrating efficacy and safety of VIP943, VIP924 and VIP236 in pivotal clinical trials or in obtaining
marketing approval thereafter. For example, although Bayer has evaluated VIP943, VIP924 and VIP236 in preclinical studies, VIP943, VIP924 and
VIP236 have not yet advanced into clinical-stage trials for any indication. Positive results from preclinical trials are not necessarily predictive of the
results of planned clinical trials of VIP943, VIP924 and VIP236.

There is currently no CDKY inhibitor, ADC delivering a KSPi warhead or small molecule drug conjugate delivering a NCE payload that has to date
been approved by the FDA, and the development of our product candidates may never lead to a marketable product.

We have not received regulatory approval for any of our product candidates and cannot be certain that our approach will lead to the development of an
approvable or marketable product, alone or in combination with other therapies. We may not succeed in demonstrating safety and efficacy of (i) VIP152
in the ongoing Phase 1 clinical trials or in larger-scale clinical trials or (ii) VIP943, VIP924 and VIP236 in preclinical studies, clinical trials or in large-
scale clinical trials. Advancing VIP152 as a PTEFb/CDKDY inhibitor, VIP943 and VIP924 as ADCs delivering a KSPi warhead, or VIP236 as a SMDC
delivering a NCE payload creates significant challenges for us, including:

. obtaining marketing approval, as the FDA or other regulatory authorities have never approved a CDK?9 inhibitor, KSP inhibitor, KSPi
warhead, or SMDC delivering an NCE payload;

. if any of these product candidates are approved, educating medical personnel regarding the potential efficacy and safety benefits, as well as
the challenges, of incorporating such product candidates into existing treatment regimens, including in combination with other treatments
for blood and solid cancers; and

. establishing the sales and marketing capabilities upon obtaining any marketing approvals necessary to gain market acceptance.

Our long-term prospects depend in part upon discovering, developing and commercializing additional product candidates, which may fail in
development or suffer delays that adversely affect their commercial viability.

Our future operating results are dependent on our ability to successfully discover, develop, obtain regulatory approval for and commercialize product
candidates beyond those we currently have in preclinical and clinical development. A product candidate can unexpectedly fail at any stage of preclinical
and clinical development. The historical failure rate for product candidates is high due to risks relating to safety, efficacy, clinical execution, changing
standards of medical care and other unpredictable variables. The results from preclinical testing or early clinical trials of a product candidate may not be
predictive of the results that will be obtained in later stage clinical trials of the product candidate.
The success of other product candidates we may develop will depend on many factors, including the following:

. generating sufficient data to support the initiation or continuation of clinical trials;

. obtaining regulatory permission to initiate clinical trials;
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. contracting with the necessary parties to conduct clinical trials;

. successful enrollment of patients in, and the completion of, clinical trials on a timely basis;

. the timely manufacture of sufficient quantities of the product candidate for use in clinical trials; and
. adverse events in the clinical trials.

Results from early-stage clinical trials may not be predicative of results from late-stage or other clinical trials.

Positive and promising results from preclinical studies and early-stage clinical trials may not be predictive of results from late-stage clinical trials or
from clinical trials of the same product candidates for the treatment of other indications. Product candidates in later stages of clinical trials may fail to
show the desired safety and efficacy traits despite having progressed through preclinical studies and initial clinical trials. Late-stage clinical trials could
differ in significant ways from early-stage clinical trials, including changes to inclusion and exclusion criteria, efficacy endpoints, dosing regimen and
statistical design. Moreover, success in clinical trials in a particular indication does not guarantee that a product candidate will be successful for the
treatment of other indications. Many companies in the biotechnology industry have suffered significant setbacks in late-stage clinical trials after
achieving encouraging or positive results in early-stage development. There can be no assurance that we will not face similar setbacks in our ongoing or
planned late-stage clinical trials, including in our pivotal Phase 1 clinical trial of VIP152, and any subsequent or post-marketing confirmatory clinical
trials. Therefore, despite positive results observed in early-stage clinical trials, our product candidates may fail to demonstrate sufficient efficacy in our
pivotal or post-marketing confirmatory clinical trials.

Interim, “topline” and preliminary data from our clinical trials that we announce or publish from time to time may change as more patient data
become available and are subject to audit and verification procedures that could result in material changes in the final data.

From time to time, we may publish preliminary interim or “top-line” data from clinical trials. Positive preliminary data may not be predictive of such
trial’s subsequent or overall results. Preliminary data are subject to the risk that one or more of the outcomes may materially change as more data
become available. Additionally, preliminary data are subject to the risk that one or more of the clinical outcomes may materially change as patient
enrollment continues and more patient data become available. Therefore, positive preliminary results in any ongoing clinical trial may not be predictive
of such results in the completed trial. We also make assumptions, estimations, calculations and conclusions as part of our analyses of data, and we may
not have received or had the opportunity to fully evaluate all data. As a result, preliminary data that we report may differ from future results from the
same clinical trials, or different conclusions or considerations may qualify such results, once additional data have been received and fully evaluated.
Preliminary data also remains subject to audit and verification procedures that may result in the final data being materially different from the preliminary
data we previously published. As a result, preliminary data should be viewed with caution until the final data are available. Material adverse changes in
the final data compared to preliminary data could significantly harm our business prospects.

Even if approved, our product candidates may not achieve adequate market acceptance among physicians, patients, healthcare payors and others in
the medical community necessary for commercial success.

Even if our product candidates receive regulatory approval, they may not gain adequate market acceptance among physicians, patients, healthcare
payors and others in the medical community. The degree of market acceptance of any of our approved product candidates will depend on a number of
factors, including:

. timing of market introduction, number and clinical profile of competitive drugs;
. our ability to provide acceptable evidence of safety and efficacy;
. changing standards of medical care;
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. relative convenience and ease of administration;

. restrictions on the use of our product candidates, such as boxed warnings or contraindications in labeling, or a Risk Evaluation and
Mitigation Strategy (“REMS”), if any, which may not be required of alternative treatments and competitor products;

. pricing and cost-effectiveness, which may be subject to regulatory control;
. availability of coverage, reimbursement and adequate payment from health maintenance organizations and other third-party payors; and
. prevalence and severity of adverse side effects; and other potential advantages over alternative treatment methods.

If any of our product candidates is approved but does not achieve an adequate level of acceptance by physicians, hospitals, healthcare payors and
patients, we may not generate or derive sufficient revenue from that product candidate and our financial results could be negatively impacted.

If the market opportunity for any product candidate that we or our strategic partners develop is smaller than we believe, our revenue may be
adversely affected and our business may suffer.

We intend to focus our product candidate development on treatments for various oncology indications. Our projections of addressable patient
populations that may benefit from treatment with our product candidates are based on our estimates. These estimates, which have been derived from a
variety of sources, may prove to be incorrect. Further, new studies may change the estimated incidence or prevalence of these cancers. Additionally, the
potentially addressable patient population for our product candidates may not ultimately be amenable to treatment with our product candidates. Our
market opportunity may also be limited by future competitor treatments that enter the market. If any of our estimates prove to be inaccurate, the market
opportunity for any product candidate that we or our strategic partners develop could be significantly diminished and have an adverse material impact on
our business.

We face significant competition, and if our competitors develop and market technologies or products more rapidly than we do or that are more
effective, safer or less expensive than the product candidates we develop, our commercial opportunities will be negatively impacted.

A large number of drug candidates are in development for the treatment of solid tumors, leukemia, B-cell malignancies, lymphomas and
myelodysplastic syndrome. Any product candidates that we successfully develop and commercialize will compete with existing therapies and new
therapies that may become available in the future. We believe that a significant number of products are currently under development, and may become
commercially available in the future, for the treatment of conditions for which we may attempt to develop product candidates. Several pharmaceutical
and biotechnology companies have CDK9 inhibitors, ADCs, SMDCs or other products on the market or in clinical trials which may be competitive to
our drugs in hematological and oncology indications.

Our competitors, either alone or together with collaborators, may have significantly greater financial, manufacturing, marketing, drug development,
technical and human resources and commercial expertise than we do. Our competitors may also have more experience:

. developing drug candidates;

. conducting preclinical and clinical trials;
. obtaining regulatory approvals; and

. commercializing product candidates.

31



Table of Contents

Our commercial opportunity could be reduced or eliminated if our competitors develop and commercialize products that are safer, more effective, have
fewer or less severe effects, are more convenient, have a broader label, are marketed more effectively, are reimbursed or are less expensive than any
products that we may develop. Our competitors also may obtain marketing approval from the FDA or other comparable foreign regulatory authorities
for their products more rapidly than we may obtain approval for ours, which could result in our competitors establishing a strong market position before
we are able to enter the market. Technological advances or products developed by our competitors may render our technologies or product candidates
obsolete, less competitive or not economical. We anticipate that we will face increased competition in the future as new companies enter the markets and
as scientific developments progress. If we are unable to compete effectively, our opportunity to generate revenue from the sale of our products we may
develop, if approved, could be adversely affected.

We may expend our limited resources to pursue a particular product candidate or indication and fail to capitalize on product candidates or
indications that may be more profitable or for which there is a greater likelihood of success.

Because we have limited financial and managerial resources, we focus on development programs, therapeutic platforms and product candidates that we
identify for specific indications. As a result, we may forego or delay the pursuit of opportunities with other therapeutic platforms or product candidates
or for other indications that later prove to have greater commercial potential or a greater likelihood of success. Our resource allocation decisions may
cause us to fail to capitalize on viable commercial products or profitable market opportunities. Our spending on current and future research and
development programs, therapeutic platforms and product candidates for specific indications may not yield any commercially viable products. If we do
not accurately evaluate the commercial potential or target market for a particular product candidate, we may relinquish valuable rights to that product
candidate through collaboration, licensing or other royalty arrangements in cases in which it would have been more advantageous for us to retain sole
development and commercialization rights. For example, currently we are only developing a limited number of product candidates that we acquired
rights to develop under the Bayer License Agreement and the product candidates we are developing may never be commercially viable, whereas,
product candidates that we chose not to develop may be more commercially viable.

Our business entails a significant risk of product liability and if we are unable to obtain sufficient insurance coverage such inability could have an
adverse effect on our business and financial condition.

Our business exposes us to significant product liability risks inherent in the development, testing, manufacturing and marketing of therapeutic
treatments. Product liability claims could delay or prevent completion of our development programs. If we succeed in marketing products, such claims
could result in an FDA or other regulatory authority investigation of the safety and effectiveness of our products, our manufacturing processes and
facilities or our marketing programs. FDA or other regulatory authority investigations could potentially lead to a recall of our products or more serious
enforcement action, limitations on the approved indications for which they may be used or suspension or withdrawal of approvals. Regardless of the
merits or eventual outcome, liability claims may also result in decreased demand for our products, injury to our reputation, costs to defend the related
litigation, a diversion of management’s time and our resources and substantial monetary awards to trial participants or patients. Any insurance we have
or may obtain may not provide sufficient coverage against potential liabilities. Furthermore, clinical trial and product liability insurance is becoming
increasingly expensive. As a result, we may be unable to obtain sufficient insurance at a reasonable cost to protect us against losses caused by product
liability claims that could have an adverse effect on our business and financial condition. Similar challenges to obtaining coverage and reimbursement,
applicable to pharmaceutical or biological products, will apply to companion diagnostics that we or our collaborators may develop.
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Any product candidates we develop may become subject to unfavorable third party coverage and reimbursement practices, as well as pricing
regulations.

In domestic and foreign markets, sales of any of our product candidates, if approved, will depend, in part, on the extent to which the costs of our
products will be covered by third-party payors, such as government health programs, commercial insurance and managed healthcare organizations.
These third-party payors decide which drugs will be covered and establish reimbursement levels for those drugs. The containment of healthcare costs
has become a priority of foreign and domestic governments as well as private third-party payors. The prices of drugs have been a focus in this effort.
Governments and private third-party payors have attempted to control costs by limiting coverage and the amount of reimbursement for certain
medications, which could affect our ability to sell our product candidates profitably. Cost-control initiatives could cause us to decrease the price we
might establish for products, which could result in lower than anticipated product revenues.

Reimbursement by a third-party payor may depend upon several factors, including the third-party payor’s determination that use of a product is:

. a covered benefit under its health plan;
. safe, effective and medically necessary;
. appropriate for the specific patient;

. cost-effective; and

. neither experimental nor investigational

Adverse pricing limitations may hinder our ability to recoup our investment in VIP152, our lead product candidate or any other current or future product
candidates, even if such product candidates obtain marketing approval.

Obtaining coverage and reimbursement approval for a product from a government or other third-party payor is a time consuming and costly process that
could require us to provide supporting scientific, clinical and cost-effectiveness data for the use of our products to the payor. Further, there is significant
uncertainty related to third-party payor coverage and reimbursement of newly approved drugs. We may not be able to provide data sufficient to gain
acceptance with respect to coverage and reimbursement. We cannot be sure that coverage or adequate reimbursement will be available for any of our
product candidates. Also, we cannot be sure that reimbursement amounts will not reduce the demand for, or the price of, our products.

If reimbursement is not available or is available only to limited levels, we may not be able to commercialize certain of our products. In addition, in the
United States, third-party payors are increasingly attempting to contain healthcare costs by limiting both coverage and the level of reimbursement of
new drugs. As a result, significant uncertainty exists as to whether and how much third-party payors will reimburse patients for their use of newly
approved drugs, which in turn will put pressure on the pricing of drugs

Clinical trials are expensive, time consuming, subject to delay and may be required to continue beyond our available funding, and we cannot be
certain that we will be able to raise sufficient funds to complete the development and commercialize any of our product candidates currently in
preclinical and clinical development, should they succeed.

Clinical trials have uncertain outcomes and may be required to continue beyond our available funding. Failure can occur at any stage of the clinical
trials, and we may experience numerous unforeseen events that could delay or prevent commercialization of our current or future product candidates,
including, but not limited to:

. delays in securing clinical investigators or trial sites for our clinical trials;
. delays in obtaining Institutional Review Board (“IRB”), and regulatory approvals to commence a clinical trial;
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. slower than anticipated rates of patient recruitment and enrollment, or not reaching the targeted number of patients because of competition
for patients from other trials, or if there is limited or no availability of coverage, reimbursement and adequate payment from health
maintenance organizations and other third-party payors for the use of agents used in our clinical trials or other reasons;

. unforeseen safety issues;
. uncertain dosing issues that may or may not be related to incompletely explored pharmacokinetic and pharmacodynamics behaviors;
. approval and introduction of new therapies or changes in standards of practice or regulatory guidance that render our clinical trial

endpoints or the targeting of our proposed indications less attractive;

. inability to monitor patients adequately during or after treatment or problems with investigator or patient compliance with the trial
protocols;

. inability to replicate in large controlled studies safety and efficacy data obtained from a limited number of patients in uncontrolled trials;

. inability or unwillingness of medical investigators to follow our clinical protocols; and

. unavailability of clinical trial supplies.

In addition, we had no involvement with or control over the preclinical or clinical development of our product candidates prior to their in-license from
Bayer. We are dependent on Bayer having conducted such development in accordance with the applicable protocols and legal, regulatory and scientific
standards, having accurately reported the results of all preclinical studies and clinical trials and other research they conducted prior to our acquisition of
the rights to our product candidates, having correctly collected and interpreted the data from these studies, trials and other research, and having supplied
us with complete information, data sets and reports required to adequately demonstrate the results reported through the date of our acquisition of these
product candidates. Problems in any of these areas could result in increased costs and delays in the development of our product candidates, which could
adversely affect our ability to generate any future revenue from sales of our product candidates, if approved.

If we suffer significant delays, setbacks or negative results in, or termination of, our clinical trials, we may be unable to continue development of our
product candidates or generate revenue and our development costs could increase significantly. Adverse or inconclusive results from our clinical
trials may substantially delay, or halt entirely, any further development of our product candidates.

Adverse or inconclusive results from our clinical trials may substantially delay, or halt entirely, any further development of our product candidates.
Many companies have failed to demonstrate the safety or effectiveness of product candidates in later stage clinical trials notwithstanding favorable
results in early stage clinical trials. Previously unforeseen and unacceptable side effects could interrupt, delay or halt clinical trials of our product
candidates and could result in the FDA denying approval of our product candidates. We will need to demonstrate safety and efficacy for specific
indications of use, and monitor safety and compliance with clinical trial protocols and other good clinical practice requirements throughout the
development process. To date, long-term safety and efficacy has not been demonstrated in clinical trials for any of our product candidates.

Certain toxicity and adverse events have been noted in some of the preclinical and clinical trials involving certain of our product candidates. For
example, neutropenia was observed in patients receiving VIP152. In addition, we have or may pursue clinical trials for more than one indication, and
there is a risk that unacceptable toxicity or adverse events observed in a trial for one indication could result in the delay or suspension of all trials
involving the same product candidate. Even if we believe that the data collected from clinical trials of our product candidates are promising with respect
to safety and efficacy, such data may not be deemed sufficient by regulatory authorities to warrant product approval. Regulatory officials could interpret
such data in different ways than we do, which could delay, limit or prevent regulatory approval. The FDA or we may suspend or
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terminate clinical trials at any time. Any failure or significant delay in completing clinical trials for our product candidates, or in receiving regulatory
approval for the commercialization of our product candidates, may severely harm our business and reputation.

We are making use of biomarkers in certain instances, which are not scientifically validated, and our reliance on biomarker data may thus cause us
to direct our resources inefficiently.

We are making use of biomarkers in certain instances to facilitate our drug development and to optimize our clinical trials. Biomarkers are proteins or
other substances whose presence in the blood or tumor cells can serve as an indicator of specific cell processes. We believe that these biomarkers serve a
useful purpose in helping us to evaluate whether our product candidates are having their intended effects through their assumed mechanisms, and that
they may thus enable us to identify more promising product candidates at an early stage and to direct our resources efficiently. We also believe that
biomarkers may eventually allow us to improve patient selection in connection with clinical trials and monitor patient compliance with trial protocols.

For most purposes, however, biomarkers have not been scientifically validated. If our understanding and use of biomarkers is inaccurate or flawed, or if
our reliance on them is otherwise misplaced, then we will not only fail to realize any benefits from using biomarkers, but may also be led to invest time
and financial resources inefficiently in attempting to develop inappropriate product candidates. Moreover, although the FDA has issued for comment a
draft guidance document on the potential use of biomarker data in clinical development, such data are not currently accepted by the FDA or other
regulatory agencies in the United States, the European Union or elsewhere in applications for regulatory approval of product candidates, and there is no
guarantee that such data will ever be accepted by the relevant authorities in this connection. Our biomarker data should not be interpreted as evidence of
efficacy.

As we evolve from a company primarily involved in discovery and development to one also involved in the commercialization of drugs, we may
encounter difficulties in managing our growth and expanding our operations successfully.

In order to execute our business strategy, we will need to expand our development, control and regulatory capabilities and develop financial,
manufacturing, marketing and sales capabilities or contract with third parties to provide these capabilities for us. If our operations expand, we expect
that we will need to manage additional relationships with various collaborative partners, suppliers and other third parties. Our ability to manage our
operations and any growth will require us to make appropriate changes and upgrades, as necessary, to our operational, financial and management
controls, reporting systems and procedures wherever we may operate. Any inability to manage growth could delay the execution of our business plan or
disrupt our operations.

Our founders’ success in developing cancer therapies while at other companies does not guarantee that we will be successful in developing or
commercializing any of our current or future product candidates.

Ahmed M. Hamdy, M.D. and Raquel E. Izumi, Ph.D. were the principal co-founders of Acerta Pharma BV (“Acerta Pharma”), the company that
developed CALQUENCE® and was eventually acquired by AstraZeneca plc. Drs. Hamdy and Tzumi’s prior success in licensing a preclinical stage
molecule and developing that molecule through clinical trials and to full marketing approval does not guarantee that we will successfully develop or
commercialize any of our current or future product candidates. As such, we make no assurance that Drs. Hamdy and Izumi’s past success with Acerta
Pharma is indicative of our success or ability to develop and commercialize any of our current or future product candidates.

The failure to attract and retain skilled personnel and key relationships could impair our drug development and commercialization efforts.

We are in the process of building out and intend to expand and develop new drug candidates. We will be highly dependent on our ability to retain our
senior management personnel and recruit additional executive management
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and clinical development, scientific, technical and sales and marketing personnel. There is currently intense competition for skilled executives and
employees with relevant clinical development, scientific, technical and sales and marketing expertise, and this competition is likely to continue. The loss
of the services of any member of our senior management or the inability to attract and retain sufficient clinical development, scientific, technical and
managerial personnel may significantly delay or prevent the achievement of drug development and other business objectives and could have a material
adverse effect on our business, operating results and financial condition. We also rely on consultants and advisors to assist us in formulating our strategy.
Our consultants and advisors are either self-employed or employed by other organizations, and they may have conflicts of interest or other
commitments, such as consulting or advisory contracts with other organizations, that may affect their ability to contribute to us.

We or the third parties upon whom we depend may be adversely affected by natural disasters, health epidemics and other natural or man-made
accidents or incidents, and our business continuity and disaster recovery plans may not adequately protect us from a serious disaster.

Any unplanned event, such as a flood, fire, explosion, earthquake, extreme weather condition, health epidemic, power shortage, telecommunication
failure or other natural or man-made accidents or incidents that result in us being unable to fully use our facilities, or the manufacturing facilities of our
third party contract manufacturers, may have a material and adverse effect on our ability to operate our business, particularly on a daily basis, and have
significant negative consequences on our financial and operating conditions. Loss of access to these facilities may result in increased costs, delays in the
development of our product candidates or the interruption of our business operations for a substantial period of time.

The disaster recovery and business continuity plans we have in place may prove inadequate in the event of a serious disaster or similar event. As part of
our risk management policy, we maintain insurance coverage at levels that we believe are appropriate for our business. However, in the event of an
accident or incident at these facilities, there can be no assurance that the amounts of insurance will be sufficient to satisfy any damages and losses. If our
facilities, or the manufacturing facilities of our third party contract manufacturers, are unable to operate because of an accident or incident or for any
other reason, even for a short period of time, any or all of our research and development programs and commercialization efforts may be harmed.

Our business and operations would be adversely affected in the event that our computer systems or those of our partners, CROs, contractors,
consultants or other third parties we work with were to suffer system failures, cyber-attacks, loss of data or other security incidents.

Despite the implementation of security measures, our computer systems, as well as those of our partners, CROs, contractors, consultants, law and
accounting firms and other third parties we work with, may sustain damage from computer viruses, unauthorized access, data breaches, phishing attacks,
ransomware attacks, denial-of-service attacks, cybercriminals, natural disasters, terrorism, war and telecommunication and electrical failures. We rely on
our partners and third-party providers to implement effective security measures and identify and correct for any such failures, deficiencies or breaches.
The risks of a security breach or disruption, particularly through cyber-attacks or cyber intrusion, including by computer hackers, foreign governments
and cyber-terrorists, have increased significantly and are becoming increasingly difficult to detect. If a failure, accident or security breach were to occur
and cause interruptions in our operations, or the operations of our partners or third-party providers, it could result in a misappropriation of confidential
information, including our intellectual property or financial information or clinical trial participant personal data, a material disruption or delay in our
drug development programs, and/or significant monetary losses. For example, the loss of preclinical or clinical trial data from completed, ongoing or
planned trials, or chemistry, manufacturing and controls data for our product candidates, could result in delays in regulatory approval efforts and
significantly increase our costs to recover or reproduce the data. Any such breach, loss or compromise of clinical trial participant personal data may also
subject us to civil fines and penalties under the privacy laws of the European Union or other countries as well as state and federal privacy laws in the
United States.
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Risks Related to Vincera’s Financial Position and Need for Additional Capital
We are at an early stage of development as a company and our limited operating history may make it difficult to evaluate our ability to succeed.

We were incorporated in March 2019, and our operations to date have been largely focused on licensing our product candidates, raising capital and
building our management team and infrastructure. We have not yet demonstrated an ability to obtain regulatory approvals, manufacture products on a
commercial scale, or partner with contract manufacturing organizations (“CMOs”) to do so on our behalf, or conduct sales and marketing activities
necessary for successful commercialization. Consequently, any predictions about our future success or viability may not be as accurate as they could be
if we had a longer operating history or a history of successfully developing and commercializing products. Moreover, we will need to eventually
transition from a company with a development focus to a company capable of undertaking commercial activities. We may encounter unforeseen
expenses, difficulties, complications and delays, and may not be successful in such a transition.

We have incurred net losses since inception, and we expect to continue to incur significant net losses for the foreseeable future.

We have incurred net losses in each reporting period since our inception, have not generated any revenue from product sales to date and, prior to the
Business Combination, have financed our operations principally through loans and other debt. Our losses have resulted principally from expenses
incurred in connection with licensing our product candidates from Bayer, raising capital and building our management team and business infrastructure.
Our lead product candidate, VIP152, is in Phase 1 clinical trials, and we intend to continue its clinical development in patients with MYC or MCL1-
driven hematologic and solid tumors to obtain clinical proof-of-concept in indications with unmet medical needs by the end of 2021. Our lead ADC
product candidates, VIP942 and VIP924, are in preclinical development, and we do not expect them to begin clinical trials until the end of 2022 through
the beginning of 2024, respectively. Our SMDC product candidate, VIP236, is in preclinical development, and we do not expect it to begin clinical trials
until at least the first half of 2022. Our other product candidates are in the preclinical stage. As a result, we expect that it will be several years, if ever,
before we have a commercialized product and are able to generate revenue from product sales. Even if we succeed in receiving marketing approval for
and commercializing one or more of our product candidates, we expect that we will continue to incur substantial research and development and other
expenses as we discover, develop and market additional potential products. We expect to continue to incur significant expenses and increasing operating
losses for the foreseeable future as we continue our research and development efforts and seek to obtain regulatory approval and commercialization of
our product candidates. The net losses we incur may fluctuate significantly from quarter to quarter such that a period-to-period comparison of our results
of operations may not be a good indication of our future performance. The size of our future net losses will depend, in part, on the rate of future growth
of our expenses and our ability to generate revenue. Our prior losses and expected future losses have had and will continue to have an adverse effect on
our working capital, need to raise additional capital and ability to achieve and maintain profitability.

Even if this Business Combination is successful, we will require substantial additional capital to finance our operations. If we are unable to raise
such capital when needed, or on acceptable terms, we may be forced to delay, reduce and/or eliminate one or more of our research and drug
development programs or future commercialization efforts.

Developing pharmaceutical products, including conducting preclinical studies and clinical trials, is a very time-consuming, expensive and uncertain
process that takes years to complete. We expect our expenses to substantially increase in connection with our ongoing activities, particularly as we
initiate and conduct clinical trials of, and seek marketing approval for, VIP152, VIP943, VIP924, VIP236 and our other product candidates. Even if one
or more of the product candidates that we develop is approved for commercial sale, we anticipate incurring significant costs associated with
commercializing any approved product candidate. These expenditures will include payments associated with the Bayer License Agreement, including an
upfront license fee upon
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consummation of the Business Transaction and the receipt of the Initial Qualified Financing and development and commercial milestones, in each case
prior to generating any product sales. Additionally, following commencement of any commercial sales of our licensed products, we will be responsible
for significant further payments upon the achievement of certain sales milestones and tiered royalty payments on net commercial sales.

Our expenses could increase beyond expectations if we are required by the FDA or other regulatory agencies to perform clinical trials or preclinical
studies in addition to those that we currently anticipate. Other unanticipated costs may also arise. In addition, if we obtain marketing approval for any of
our product candidates, including VIP152, VIP943, VIP236 and VIP924, we expect to incur significant commercialization expenses related to drug
sales, marketing, manufacturing and distribution. Because the design and outcome of our planned and anticipated clinical trials are highly uncertain, we
cannot reasonably estimate the actual amounts necessary to successfully complete the development and commercialization of any product candidate we
develop. Following this Business Combination, we also expect to incur additional costs associated with operating as a public company. Accordingly, we
will need to obtain substantial additional funding in order to maintain our continuing operations.

After the Business Combination, we anticipate that we will have approximately $60.0 million in cash and cash equivalents, although this number could
vary depending on numerous factors such as unanticipated expenses or redemptions associated with the Business Combination. We intend to use the net
proceeds from this Business Combination, together with our existing cash and cash equivalents, to advance and expand our preclinical and clinical
programs, including to fund additional monotherapy and combination clinical studies for our product candidates, and for working capital and other
general corporate purposes. Based on current business plans, we believe that the net proceeds from this Business Combination, together with our
existing cash and cash equivalents, will be sufficient to fund our operating expenses and capital expenditure requirements through 2022. Our estimate as
to how long we expect the net proceeds from this Business Combination, together with our existing cash and cash equivalents, to be able to continue to
fund our operating expenses and capital expenditure requirements is based on assumptions that may prove to be wrong, and we could use our available
capital resources sooner than we currently expect. Changing circumstances, some of which may be beyond our control, could result in few cash and cash
equivalents available to us or cause us to consume capital significantly faster than we currently anticipate, and we may need to seek additional funds
sooner than planned.

We will be required to obtain further funding through public or private equity offerings, debt financings, collaborations and licensing arrangements or
other sources, which may dilute our stockholders or restrict our operating activities. Raising additional funds by issuing equity or convertible debt
securities may cause our stockholders to experience substantial dilution. Raising additional funds through debt financing may involve covenants that
restrict our business activates and options. To the extent that we raise additional funds through collaborations and licensing arrangements, we may have
to relinquish valuable rights to our drug discovery and other technologies, development programs or product candidates, or grant license on terms that
may not be favorable to us. Additional funding may not be available to us on favorable terms, or at all, particularly in light of the current economic
conditions. We do not have any committed external source of funds. Market volatility resulting from the COVID-19 pandemic or other factors could
also adversely impact our ability to access capital as and when needed. Our failure to raise capital as and when needed or on acceptable terms would
have a negative impact on our financial condition and our ability to pursue our business strategy, and we may have to delay, reduce the scope of, suspend
or eliminate one or more of our research-stage programs, clinical trials or future commercialization efforts.

The Bayer License Agreement obligates us to make significant milestone and royalty payments, some of which will be triggered prior to the
commercialization of any of our other product candidates.

We will be responsible for significant future contingent payments and royalties under the Bayer License Agreement upon the achievement of certain
development, regulatory and sales milestone events, some of which may occur prior to commercialization of any of our product candidates.
Accordingly, we will be required to make certain of these payments prior to the time at which we are able to generate sufficient revenue, if any, from
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commercial sales of any of our product candidates, including VIP152, VIP943, VIP924 and VIP236. There can be no assurance that we will have the
funds necessary to make such payments, or be able to raise such funds when needed, on terms acceptable to us, or at all. As a result, we may be required
to delay, limit, reduce or terminate its product development or future commercialization efforts.

We may never achieve or sustain profitability.

We do not know when or whether we will become profitable. To date, we have not commercialized any products or generated any revenues from the
sale of products. We do not expect to generate any product revenues in the near term. To become and remain profitable, we must succeed in developing,
obtaining regulatory approval for and commercializing one or more of our product candidates. This will require us to be successful in a range of
challenging activities, including completing preclinical studies and clinical trials of our product candidates, discovering and developing additional
product candidates, obtaining regulatory approval for any product candidates that successfully complete clinical trials, establishing commercialization
capabilities for any approved products and achieving market acceptance for any approved products. We may never succeed in these activities. Even if
we succeed in these activities, we may never generate revenue in an amount sufficient to achieve profitability.

Because of the numerous risks and uncertainties associated with biotechnology product development and commercialization, we are unable to accurately
predict whether and when we will achieve profitability. If we are required by the FDA or any comparable regulatory authority in other jurisdictions to
perform preclinical studies or clinical trials in addition to those we currently expect to conduct, or if there are any delays or complications in completing
preclinical studies of our product candidates or, if preclinical studies are successful, in submitting an investigational new drug application (“IND”),
Biologics License Application (“BLA”) or New Drug Application (“NDA”) to the FDA, manufacturing clinical trial supplies and completing clinical
trials for our product candidates, our expenses could increase substantially and our ability to achieve profitability could be further delayed. As we obtain
certain developmental, regulatory and sales milestones, we will be responsible for contingent payments and royalties to Bayer under the Bayer License
Agreement.

Even if we achieve profitability, we may not be able to sustain profitability in subsequent periods. After we achieve profitability, if ever, we expect to
continue to engage in substantial research and development activities and to incur substantial expenses to develop and commercialize additional product
candidates. In addition, we may encounter unforeseen expenses, difficulties, complications, delays and other unknown factors that may adversely affect
our revenues, expenses and profitability.

Our failure to achieve or sustain profitability would depress our market value and could impair our ability to execute our business plan, raise capital,
develop additional product candidates or continue our operations. A decline in the value of our company could cause our shareholders to lose all or part
of their investment.

Risks Related to Regulatory Approval and Other Legal Compliance Matters
We may be unable to obtain U.S. or foreign regulatory approvals and, as a result, may be unable to commercialize our product candidates.

Our product candidates are subject to extensive governmental regulations relating to, among other things, research, testing, development, manufacturing,
safety, efficacy, approval, recordkeeping, reporting, labeling, storage, packaging, advertising and promotion, pricing, marketing and distribution of
drugs. Rigorous preclinical testing and clinical trials and an extensive regulatory approval process must be successfully completed in the United States
and in many foreign jurisdictions before a new drug can be marketed. Satisfaction of these and other regulatory requirements is costly, time consuming,
uncertain and subject to unanticipated delays. We cannot provide any assurance that any product candidate we may develop will progress through
required clinical testing and obtain the regulatory approvals necessary for us to begin selling them.
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We have not conducted, managed or completed large-scale or pivotal clinical trials nor managed the regulatory approval process with the FDA or any
other regulatory authority with respect to our product candidates. The time required to obtain approvals from the FDA and other regulatory authorities is
unpredictable and requires successful completion of extensive clinical trials which typically takes many years, depending upon the type, complexity and
novelty of the product candidate. The standards that the FDA and its foreign counterparts use when evaluating clinical trial data can and often does
change during drug development, which makes it difficult to predict with any certainty how they will be applied. We may also encounter unexpected
delays or increased costs due to new government regulations, including future legislation or administrative action, or changes in FDA policy during the
period of drug development, clinical trials and FDA regulatory review.

Any delay or failure in seeking or obtaining required approvals for a product candidate would have a material and adverse effect on our ability to
generate revenue from such product candidate. Furthermore, any regulatory approval to market a product candidate may be subject to significant
limitations on the approved uses or indications for which we may market the product candidate or the labeling or other restrictions. In addition, the FDA
has the authority to require a REMS as part of approving an NDA or BLA, or after approval, which may impose further requirements or restrictions on
the distribution or use of an approved product candidate. These requirements or restrictions might include limiting prescribing to certain physicians or
medical centers that have undergone specialized training, limiting treatment to patients who meet certain safe-use criteria and requiring treated patients
to enroll in a registry. These limitations and restrictions may significantly limit the size of the market for a product candidate and affect reimbursement
by third-party payors.

We are also subject to numerous foreign regulatory requirements governing, among other things, the conduct of clinical trials, manufacturing and
marketing authorization, pricing and third party reimbursement. The foreign regulatory approval process varies among countries, and generally includes
most if not all of the risks associated with FDA approval as well as risks attributable to the satisfaction of local regulations in foreign jurisdictions.
Moreover, the time required to obtain approval may differ from that required to obtain FDA approval. Any delay or failure in obtaining foreign
regulatory approval for a product candidate would have a material and adverse effect on our ability to generate revenue from such product candidate in
that foreign jurisdiction.

Our current or future product candidates may cause adverse events, toxicities or other undesirable side effects when used alone or in combination
with other approved products or investigational new drugs that may result in a safety profile that could inhibit regulatory approval, prevent market
acceptance, limit their commercial potential or result in significant negative consequences.

If our product candidates are associated with a high and unacceptable severity and prevalence of side effects or unexpected characteristics in preclinical
studies or clinical trials when used alone or in combination with other approved products or investigational new drugs, we may need to interrupt, delay
or abandon their development or limit development to more narrow uses or subpopulations in which the undesirable side effects or other characteristics
are less prevalent, less severe or more acceptable from a risk-benefit perspective. Such results could result in a more restrictive label or the delay or
denial of regulatory approval by the FDA or comparable foreign regulatory authorities. Treatment-related side effects could also affect patient
recruitment or the ability of enrolled subjects to complete the trial or result in potential product liability claims. Any of these occurrences could result in
a more restrictive label or the delay or denial of regulatory approval by the FDA or comparable foreign regulatory authorities and may prevent us from
achieving or maintaining market acceptance of the affected product candidate and may harm our business, financial condition and prospects
significantly.

Patients in our ongoing and planned clinical trials may in the future suffer significant adverse events or other side effects not observed in our preclinical
studies or previous clinical trials. Some of our product candidates may be used as chronic therapies or be used in pediatric populations, for which safety
concerns may be particularly scrutinized by regulatory agencies. In addition, if our product candidates are used in combination with other therapies, our
product candidates may exacerbate adverse events associated with the therapy. Patients treated with our product candidates may also be undergoing
surgical, radiation and chemotherapy treatments, which can
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cause side effects or adverse events that are unrelated to our product candidate, but may still impact the success of our clinical trials. The inclusion of
critically ill patients in our clinical trials may result in deaths or other adverse medical events due to other therapies or medications that such patients
may be using or due to the gravity of such patients’ illnesses.

If significant adverse events or other side effects are observed in any of our current or future clinical trials, we may have difficulty recruiting patients to
the clinical trials, patients may drop out of our trials, or we may be required to abandon the trials or our development efforts of that product candidate
altogether. We, the FDA other comparable regulatory authorities or an IRB may suspend clinical trials of a product candidate at any time for various
reasons, including a belief that subjects in such trials are being exposed to unacceptable health risks or adverse side effects. Some potential therapeutics
developed in the biotechnology industry that initially showed therapeutic promise in early-stage trials have later been found to cause side effects that
prevented their further development. Even if the side effects do not preclude the product candidate from obtaining or maintaining marketing approval,
undesirable side effects may inhibit market acceptance due to its tolerability versus other therapies. Any of these developments could materially harm
our business, financial condition and prospects.

Further, if any of our product candidates obtains marketing approval, toxicities associated with such product candidates and not seen during clinical
testing may also develop after such approval and lead to a requirement to conduct additional clinical safety trials, additional contraindications, warnings
and precautions being added to the drug label, significant restrictions on the use of the product or the withdrawal of the product from the market. We
cannot predict whether our product candidates will cause toxicities in humans that would preclude or lead to the revocation of regulatory approval based
on preclinical studies or early-stage clinical trials.

Obtaining and maintaining regulatory approval of our product candidates in one jurisdiction does not mean that we will be successful in obtaining
regulatory approval of our product candidates in other jurisdictions.

Obtaining and maintaining regulatory approval of our product candidates in one jurisdiction does not guarantee that we will be able to obtain or
maintain regulatory approval in any other jurisdiction. For example, even if the FDA grants marketing approval of a product candidate, comparable
regulatory authorities in foreign jurisdictions must also approve the manufacturing, marketing and promotion and reimbursement of the product
candidate in those countries. However, a failure or delay in obtaining regulatory approval in one jurisdiction may have a negative effect on the
regulatory approval process in others. Approval procedures vary among jurisdictions and can involve requirements and administrative review periods
different from those in the United States, including additional preclinical studies or clinical trials as clinical trials conducted in one jurisdiction may not
be accepted by regulatory authorities in other jurisdictions. In many jurisdictions outside the United States, a product candidate must be approved for
reimbursement before it can be approved for sale in that jurisdiction. In some cases, the price that we intend to charge for our products is also subject to
approval.

Obtaining foreign regulatory approvals and establishing and maintaining compliance with foreign regulatory requirements could result in significant
delays, difficulties and costs for us and could delay or prevent the introduction of our products in certain countries. If we or any future collaborator fail
to comply with the regulatory requirements in international markets or fail to receive applicable marketing approvals, our target market will be reduced
and our ability to realize the full market potential of our product candidates will be harmed.

Even if our product candidates receive regulatory approval, they will be subject to significant post-marketing regulatory requirements and oversight.

Any regulatory approvals that we may receive for our product candidates will require the submission of reports to regulatory authorities and surveillance
to monitor the safety and efficacy of the product candidate, may contain significant limitations related to use restrictions for specified age groups,
warnings, precautions or contraindications, and may include burdensome post-approval study or risk management requirements. For
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example, the FDA may require a REMS in order to approve our product candidates, which could entail requirements for a medication guide, physician
training and communication plans or additional elements to ensure safe use, such as restricted distribution methods, patient registries and other risk
minimization tools. In addition, if the FDA or foreign regulatory authorities approve our product candidates, the manufacturing processes, labeling,
packaging, distribution, adverse event reporting, storage, advertising, promotion, import, export and recordkeeping for our product candidates will be
subject to extensive and ongoing regulatory requirements. These requirements include submissions of safety and other post-marketing information and
reports, registration, as well as on-going compliance with good manufacturing practice requirements (“cGMPs”) and Good Clinical Practices (“GCP”)
for any clinical trials that we conduct post-approval. In addition, manufacturers of drug products and their facilities are subject to continual review and
periodic, unannounced inspections by the FDA and other regulatory authorities for compliance with cGMP regulations and standards. If we or a
regulatory agency discover previously unknown problems with a product, such as adverse events of unanticipated severity or frequency, or problems
with the facilities where the product is manufactured, a regulatory agency may impose restrictions on that product, the manufacturing facility or us,
including requiring recall or withdrawal of the product from the market or suspension of manufacturing. In addition, failure to comply with FDA and
other comparable foreign regulatory requirements may subject our company to administrative or judicially imposed sanctions, including:

. delays in or the rejection of product approvals;

. restrictions on our ability to conduct clinical trials, including full or partial clinical holds on ongoing or planned trials;
. restrictions on the products, manufacturers or manufacturing process;

. warning or untitled letters;

. civil and criminal penalties;

. injunctions;

. suspension or withdrawal of regulatory approvals;

. product seizures, detentions or import bans;

. voluntary or mandatory product recalls and publicity requirements;

. total or partial suspension of production; and

. imposition of restrictions on operations, including costly new manufacturing requirements.

The occurrence of any event or penalty described above may inhibit our ability to commercialize our product candidates and generate revenue and could
require us to expend significant time and resources in response and could generate negative publicity.

The FDA’s and other regulatory authorities’ policies may change, and additional government regulations may be enacted that could prevent, limit or
delay regulatory approval of our product candidates. If we are slow or unable to adapt to changes in existing requirements or the adoption of new
requirements or policies, or if we are not able to maintain regulatory compliance, we may lose any marketing approval that we may have obtained, and
we may not achieve or sustain profitability.

We also cannot predict the likelihood, nature or extent of government regulation that may arise from future legislation or administrative or executive
action, either in the United States or abroad. For example, certain policies of the current U.S. administration may impact our business and industry.
Namely, the current U.S. administration has taken several executive actions, including the issuance of a number of Executive Orders, that could impose
significant burdens on, or otherwise materially delay, the FDA’s ability to engage in routine regulatory and oversight activities such as implementing
statutes through rulemaking, issuance of guidance, and
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review and approval of marketing applications. It is difficult to predict how these executive actions, including the Executive Orders, will be
implemented, and the extent to which they will impact the FDA’s ability to exercise its regulatory authority. If these executive actions impose constraints
on FDA’s ability to engage in oversight and implementation activities in the normal course, our business may be negatively impacted.

We may attempt to secure approval from the FDA or comparable foreign regulatory authorities through accelerated approval pathways. If we are
unable to obtain such approval, we may be required to conduct additional preclinical studies or clinical trials beyond those that we anticipated,
which could increase the expense of obtaining, and delay the receipt of, necessary marketing approvals. Even if we receive accelerated approval
firom the FDA, if our confirmatory trials do not verify clinical benefit, or if we do not comply with rigorous post-marketing requirements, the FDA
may seek to withdraw accelerated approval.

We may choose to seek an accelerated approval for our one or more of our product candidates. Under the accelerated approval program, the FDA may
grant accelerated approval to a product candidate designed to treat a serious or life-threatening condition that provides meaningful therapeutic benefit
over available therapies upon a determination that the product candidate has an effect on a surrogate endpoint or intermediate clinical endpoint that is
reasonably likely to predict clinical benefit. The FDA considers a clinical benefit to be a positive therapeutic effect that is clinically meaningful in the
context of a given disease, such as irreversible morbidity or mortality. For the purposes of accelerated approval, a surrogate endpoint is a marker, such as
a laboratory measurement, radiographic image, physical sign or other measure that is thought to predict clinical benefit, but is not itself a measure of
clinical benefit. An intermediate clinical endpoint is a clinical endpoint that can be measured earlier than an effect on irreversible morbidity or mortality
that is reasonably likely to predict an effect on irreversible morbidity or mortality or other clinical benefit. The accelerated approval pathway may be
used in cases in which the advantage of a new drug over available therapy may not be a direct therapeutic advantage, but is a clinically important
improvement from a patient and public health perspective. If granted, accelerated approval is usually contingent on the sponsor’s agreement to conduct,
in a diligent manner, additional post-approval confirmatory studies to verify and describe the drug’s clinical benefit. If such post-approval studies fail to
confirm the drug’s clinical benefit, the FDA may withdraw its approval of the drug.

Prior to seeking accelerated approval for any of our product candidates, we intend to seek feedback from the FDA and otherwise evaluate our ability to
seek and receive accelerated approval. There can be no assurance that after our evaluation of the feedback and other factors we will decide to pursue or
submit an NDA for accelerated approval or any other form of expedited development, review or approval. Similarly, there can be no assurance that after
subsequent FDA feedback we will continue to pursue or apply for accelerated approval or any other form of expedited development, review or approval,
even if we initially decide to do so. Furthermore, if we decide to submit an application for accelerated approval or receive an expedited regulatory
designation (e.g., breakthrough therapy designation) for our product candidates, there can be no assurance that such submission or application will be
accepted or that any expedited development, review or approval will be granted on a timely basis, or at all. The FDA or other comparable foreign
regulatory authorities could also require us to conduct further studies prior to considering our application or granting approval of any type. A failure to
obtain accelerated approval or any other form of expedited development, review or approval for our product candidate would result in a longer time
period to commercialization of such product candidate, could increase the cost of development of such product candidate and could harm our
competitive position in the marketplace.

Obtaining and maintaining regulatory approval of our product candidates in one jurisdiction does not mean that we will be successful in obtaining
regulatory approval of our product candidates in other jurisdictions.

Obtaining and maintaining regulatory approval of our product candidates in one jurisdiction does not guarantee that we will be able to obtain or
maintain regulatory approval in any other jurisdiction. For example, even if the FDA grants accelerated approval of a product candidate, comparable
regulatory authorities in foreign jurisdictions, such as the European Medicines Agency (“EMA”), must also approve comparable accelerated approval
pathways, such as priority medicines (“PRIME”) designation, in those countries, and vice versa.
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However, a failure or delay in obtaining regulatory approval in one jurisdiction may have a negative effect on the regulatory approval process in others.
Approval procedures vary among jurisdictions and can involve requirements and administrative review periods different from those in the United States,
including additional preclinical studies or clinical trials as clinical trials conducted in one jurisdiction may not be accepted by regulatory authorities in
other jurisdictions. In many jurisdictions outside the United States, a product candidate must be approved for reimbursement before it can be approved
for sale in that jurisdiction. In some cases, the price that we intend to charge for our products is also subject to approval.

Obtaining foreign regulatory approvals and establishing and maintaining compliance with foreign regulatory requirements could result in significant
delays, difficulties and costs for us and could delay or prevent the introduction of our products in certain countries. If we or any future collaborator fail
to comply with the regulatory requirements in international markets or fail to receive applicable marketing approvals, our target market will be reduced
and our ability to realize the full market potential of our product candidates will be harmed.

The FDA, EMA and other comparable foreign regulatory authorities may not accept data from trials conducted in locations outside of their
Jurisdiction.

‘We may choose to conduct international clinical trials in the future. The acceptance of study data by the FDA, EMA or other comparable foreign
regulatory authority from clinical trials conducted outside of their respective jurisdictions may be subject to certain conditions. In cases where data from
foreign clinical trials are intended to serve as the basis for marketing approval in the United States, the FDA will generally not approve the application
on the basis of foreign data alone unless (1) the data are applicable to the United States population and United States medical practice; (2) the trials are
performed by clinical investigators of recognized competence and pursuant to current GCP requirements; and (3) the FDA is able to validate the data
through an on-site inspection or other appropriate mean. Additionally, the FDA’s clinical trial requirements, including the adequacy of the patient
population studied and statistical powering, must be met. In addition, such foreign trials would be subject to the applicable local laws of the foreign
jurisdictions where the trials are conducted. There can be no assurance that the FDA, EMA or any applicable foreign regulatory authority will accept
data from trials conducted outside of its applicable jurisdiction. If the FDA, EMA or any applicable foreign regulatory authority does not accept such
data, it would result in the need for additional trials, which would be costly and time-consuming and delay aspects of our business plan, and which may
result in our product candidates not receiving approval for commercialization in the applicable jurisdiction.

The United Kingdom’s withdrawal from the European Union may have a negative effect on global economic conditions, financial markets and our
business.

The United Kingdom left the European Union on January 31, 2020, an event commonly referred to as “Brexit,” under the terms of a withdrawal
agreement, entering into a “transition period” set to end on December 31, 2020 during which the United Kingdom will essentially be treated as a
member state of the European Union and the regulatory regime will remain the same across the United Kingdom and the European Union. The U.K.
government passed a withdrawal agreement bill that prohibits any extension to the transition period beyond the end of 2020. After the transition period,
the future relationship between the United Kingdom and the European Union will be governed by any agreements negotiated during the transition
period.

Brexit imposes new regulatory costs and challenges that may have a material adverse effect on us and our operations. We may face decreased chances to
obtain market approval for our products in the European Union, including the possibility that the EMA will not accept data from our clinical trials
conducted in the United Kingdom or will only do so if we comply with certain conditions. Conversely, since a significant proportion of the United
Kingdom’s regulatory framework affecting the pharmaceutical and biotechnological industry is derived from European Union directives and regulations,
Brexit could materially alter the regulatory regime with respect to our product candidates in the United Kingdom, which may increase the time and costs
associated with
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obtaining regulatory approval from the relevant authorities. It may also be time-consuming and expensive for us to alter our internal operations in order
to comply with new regulations. Altered regulations could also add time and expense to the process by which our product candidates receive regulatory
approval in the United Kingdom and the European Union.

In addition, following the Brexit vote, the European Union moved the EMA’s headquarters from the United Kingdom to the Netherlands. This transition
may cause disruption in the administrative and medical scientific links between the EMA and the UK Medicines and Healthcare products Regulatory
Agency, including delays in granting clinical trial authorization or marketing authorization, disruption of import and export of active substance and other
components of new drug formulations and disruption of the supply chain for clinical trial product and final authorized formulations. The cumulative
effects of the disruption to the regulatory framework may add considerably to the development lead time to marketing authorization and
commercialization of products in the European Union and/or the United Kingdom.

We may be required to defend lawsuits or pay damages in connection with the alleged or actual violation of healthcare statutes such as fraud and
abuse laws, and our corporate compliance programs can never guarantee that we are always in compliance with all relevant laws and regulations.

In addition to FDA restrictions on marketing of pharmaceutical products, several other types of state and federal healthcare laws, commonly referred to
as “fraud and abuse” laws, have been applied in recent years to restrict certain marketing practices in the pharmaceutical industry. Other jurisdictions,
such as Europe, have similar laws. These laws include false claims and anti-kickback statutes. Anti-kickback laws make it illegal for a manufacturer to
offer or pay any remuneration in exchange for, or to induce, the referral of business, including the purchase of a product. The federal government has
published many regulations relating to the anti-kickback statutes, including numerous safe harbors or exemptions for certain arrangements. False claims
laws prohibit anyone from knowingly and willingly presenting, or causing to be presented for payment to third-party payors including Medicare and
Medicaid, claims for reimbursed products or services that are false or fraudulent, claims for items or services not provided as claimed, or claims for
medically unnecessary items or services.

Our activities relating to the sale and marketing of our products will be subject to scrutiny under these laws and regulations. It may be difficult to
determine whether or not our activities comply with these complex legal requirements. Violations are punishable by significant criminal and/or civil
fines and other penalties, as well as the possibility of exclusion of the product from coverage under governmental healthcare programs, including
Medicare and Medicaid. If the government were to investigate or make allegations against us or any of our employees, or sanction or convict us or any
of our employees, for violations of any of these legal requirements, this could have a material adverse effect on our business, including our stock price.
Our activities could be subject to challenge for many reasons, including the broad scope and complexity of these laws and regulations, the difficulties in
interpreting and applying these legal requirements, and the high degree of prosecutorial resources and attention being devoted to the biopharmaceutical
industry and healthcare fraud by law enforcement authorities. During the last few years, numerous biopharmaceutical companies have paid multi-million
dollar fines and entered into burdensome settlement agreements for alleged violation of these requirements, and other companies are under active
investigation. Although we have developed and implemented corporate and field compliance programs as part of our commercialization efforts, we
cannot assure you that we or our employees, directors or agents were, are or will be in compliance with all laws and regulations or that we will not come
under investigation, allegation or sanction.

In addition, we may be required to prepare and report product pricing-related information to federal and state governmental authorities, such as the
Department of Veterans Affairs and under the Medicaid program. The calculations used to generate the pricing-related information are complex and
require the exercise of judgment. If we fail to accurately and timely report product pricing-related information or to comply with any of these or any
other laws or regulations, various negative consequences could result, including criminal and/or civil prosecution, substantial criminal and/or civil
penalties, exclusion of the approved product from coverage under
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governmental healthcare programs including Medicare and Medicaid, costly litigation and restatement of our financial statements. In addition, our
efforts to comply with this wide range of laws and regulations are, and will continue to be, time-consuming and expensive.

Our research and development activities could be affected or delayed as a result of possible restrictions on animal testing.

Certain laws and regulations require us to test our product candidates on animals before initiating clinical trials involving humans. Animal testing
activities have been the subject of controversy and adverse publicity. Animal rights groups and other organizations and individuals have attempted to
stop animal testing activities by pressing for legislation and regulation in these areas and by disrupting these activities through protests and other means.
To the extent the activities of these groups are successful, our research and development activities may be interrupted, delayed or become more
expensive.

Our employees, agents, contractors or collaborators may engage in misconduct or other improper activities.

We cannot ensure that our compliance controls, policies and procedures will in every instance protect us from acts committed by our employees, agents,
contractors or collaborators, including, but not limited to, CROs, electronic data capture companies, data management companies, contract clinical
research associates, medical institutions, clinical investigators, contract laboratories and other third parties to assist us in conducting clinical trials and
obtaining regulatory approvals for our product candidates, that would violate the laws or regulations of the jurisdictions in which we operate, including,
without limitation, healthcare, employment, foreign corrupt practices, environmental, competition, and patient privacy and other privacy laws and
regulations. Misconduct by these parties could include intentional failures to comply with FDA or other applicable regulations, provide accurate
information to the FDA and comparable regulatory authorities in other jurisdictions, comply with healthcare fraud and abuse laws and regulations in the
United States and abroad, report financial information or data accurately or disclose unauthorized activities to us.

Such misconduct also could involve the improper use of information obtained from clinical trials or interactions with the FDA or comparable regulatory
authorities in other jurisdictions. If we obtain FDA approval of any of our product candidates and begin commercializing those products in the United
States, our potential exposure under these laws will increase significantly, and our costs associated with compliance with these laws are likely to
increase. Such improper actions could subject us to civil or criminal investigations, and monetary and injunctive penalties, and could adversely impact
our ability to conduct business, operating results and reputation.

In addition, we are subject to the Foreign Corrupt Practices Act (“FCPA”) and similar anti-bribery or anti-corruption laws, regulations or rules of other
countries in which we operate, including the U.K. Bribery Act. The FCPA generally prohibits offering, promising, giving, or authorizing others to give
anything of value, either directly or indirectly, to a non-U.S. government official in order to influence official action, or otherwise obtain or retain
business. The FCPA also requires public companies to make and keep books and records that accurately and fairly reflect the transactions of the
corporation and to devise and maintain an adequate system of internal accounting controls. Our business is heavily regulated and therefore involves
significant interaction with public officials, including officials of non-U.S. governments. Additionally, in many other countries, the healthcare providers
who prescribe pharmaceuticals are employed by their government, and the purchasers of pharmaceuticals are government entities; therefore, our
dealings with these prescribers and purchasers are subject to regulation under the FCPA. Recently, the SEC and Department of Justice have increased
their FCPA enforcement activities with respect to pharmaceutical companies. There is no certainty that our employees, agents, contractors, or
collaborators, or those of our affiliates, will comply with all applicable laws and regulations, particularly given the high level of complexity of these
laws. While we intend to implement codes of conduct and other policies and controls to mitigate the risk of non-compliance with anti-corruption and
anti-bribery laws, it is not always possible to identify and deter employee misconduct, and the precautions we take to detect and prevent this activity
may not be effective in controlling unknown or unmanaged risks or losses or in
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protecting us from government investigations or other actions stemming from a failure to comply with these laws or regulations. Violations of these laws
and regulations could result in, among other things, administrative, civil and criminal fines and sanctions against us, our officers, or our employees, the
closing down of our facilities, requirements to obtain export licenses, exclusion from participation in federal healthcare programs including Medicare
and Medicaid, implementation of compliance programs, integrity oversight and reporting obligations, and prohibitions on the conduct of our business.
Any such violations could include prohibitions on our ability to offer our products in one or more countries and could materially damage our reputation,
our brand, our international expansion efforts, our ability to attract and retain employees, and our business, prospects, operating results and financial
condition.

Risks Related to Our Dependence on Third Parties

Our applications for regulatory approval could be delayed or denied due to problems with studies conducted before we in-licensed the rights to some
of our product candidates.

We currently license all of our product candidates from Bayer pursuant to the Bayer License Agreement. Our present development involving these
product candidates relies upon previous development conducted by Bayer or other third parties over whom we had no control and before we in-licensed
the product candidates. To receive regulatory approval of a product candidate, we must present all relevant data and information obtained during its
development, including research conducted prior to our licensure of the product candidate. Although we are not currently aware of any such problems,
any problems that emerge with preclinical or clinical development conducted prior to our in-licensing may affect future results or our ability to
document prior development and to conduct clinical trials, which could delay, limit or prevent regulatory approval for our product candidates.

We have no manufacturing capability and will initially rely on third-party manufacturers for the development, clinical trials and commercialization
of any product candidate we may develop or sell.

We do not currently operate our own manufacturing facilities or have our own manufacturing capabilities for clinical or commercial production of our
product candidates under development and intend to initially rely on third-party manufactures for any such manufacturing. Third-party manufacturers
that have the capabilities, processes and expertise that we need for our product candidates and that can meet our quality standards may be difficult to
identify or retain. We do not currently have any agreements in place with any third-party manufacturers for the clinical or commercial production of our
product candidates. We anticipate relying on a limited number of third-party manufacturers until such time, if any, as we decide, to expand our
operations to include manufacturing capabilities.

If the FDA or comparable foreign regulatory authorities approve any of our product candidates for commercial sale, or if we significantly expand our
clinical trials, we will need to manufacture them in larger quantities, and we may not be able to successfully increase the manufacturing capacity for any
of our product candidates in a timely or economic manner, or at all. Until such time, if any, that we directly control the manufacturing of our product
candidates, we will have no control over the ability of our contract manufacturers to maintain adequate quality control, quality assurance and qualified
personnel, and we will be dependent on our third-party manufacturing partners for compliance with current cGMP for the manufacture of our product
candidates. If our third-party manufacturers cannot successfully manufacture material that conforms to our specifications and the strict regulatory
requirements of the FDA or comparable foreign regulatory authorities, we will not be able to secure or maintain regulatory approval for our product
candidates. In addition, if any third-party manufacturer makes improvements in the manufacturing process for our product candidates, we may not own,
or may have to share, the intellectual property rights to such innovations.

Any performance failure on the part of manufacturers could delay clinical trials and development or regulatory approval of our product candidates, the
commercialization of our product candidate or our ability to sell our commercial products, resulting in additional losses and depriving us of potential
product revenues.
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Changes in methods of product candidate manufacturing or formulation may result in additional costs or delay.

As product candidates proceed through preclinical and clinical trials towards potential approval and commercialization, it is common that various
aspects of the development program, such as manufacturing methods and formulation, are altered along the way to optimize processes and results. Such
changes carry the risk that they will not achieve these intended objectives. Any of these changes could cause our current or future product candidates to
perform differently and affect the results of planned clinical trials or other future clinical trials conducted with the altered materials. Such changes may
also require additional testing, FDA notification or FDA approval. This could delay completion of clinical trials, require the conduct of bridging clinical
trials or the repetition of one or more clinical trials, increase clinical trial costs, delay approval of product candidates or jeopardize our ability to
commence sales and generate revenue.

Due to our intention to rely in part on CROs and other third parties to conduct clinical trials, we may be unable to directly control the timing,
conduct and expense of all aspects of our clinical trials.

We intend to rely in part on CROs, electronic data capture companies, data management companies, contract clinical research associates, medical
institutions, clinical investigators, contract laboratories and other third parties to assist us in conducting clinical trials and obtaining regulatory approvals
for our product candidates. In addition, we intend to rely in part on third parties to assist with our preclinical development of product candidates. If these
third parties do not successfully carry out their contractual duties or regulatory obligations or meet expected deadlines, if these third parties need to be
replaced or if the quality or accuracy of the data they obtain is compromised due to their failure to adhere to our clinical protocols or regulatory
requirements or for other reasons, our preclinical development activities or clinical trials may be extended, delayed, suspended or terminated, and we
may not be able to obtain regulatory approval for or successfully commercialize our product candidates.

If we fail to enter and maintain successful collaborative arrangements or strategic alliances for our product candidates, we may have to reduce or
delay our product candidate development or increase our expenditures.

An important element of our strategy for developing, manufacturing and commercializing our product candidates is entering into collaborative
arrangements or strategic alliances with pharmaceutical companies, research institutions or other industry participants to advance our programs and
enable us to maintain our financial and operational capacity. We face significant competition in seeking appropriate alliances. We may not be able to
negotiate alliances on acceptable terms, if at all. In addition, these alliances may be unsuccessful. If we fail to create and maintain suitable alliances, we
may have to limit the size or scope of, or delay, one or more of our research or development programs

In addition, these kinds of collaborative arrangements and strategic alliances may place certain aspects of the development of our product candidates
outside of our control, may require us to relinquish important rights or may otherwise be on terms unfavorable to us.

Dependence on collaborative arrangements or strategic alliances will subject us to several risks, including the risks that:

. we may not be able to control the amount and timing of resources that our collaborators may devote to the product candidates;

. our collaborators may experience financial difficulties;

. we may be required to relinquish important rights such as marketing and distribution rights;

. business combinations or significant changes in a collaborator’s business strategy may also adversely affect a collaborator’s willingness or

ability to complete its obligations under any arrangement;

48



Table of Contents

. a collaborator could independently move forward with a competing product candidate developed either independently or in collaboration
with others, including our competitors; and

. collaborative arrangements are often terminated or allowed to expire, which would delay development and may increase the cost of
developing our product candidates.

Risks Related to Our Intellectual Property

If we fail to comply with our obligations under any license, collaboration or other agreements, including the Bayer License Agreement, we may be
required to pay damages and could lose intellectual property rights that are necessary for developing and protecting our product candidates.

Pursuant to the Bayer License Agreement, we have been granted a license from Bayer to certain intellectual property rights covering VIP152, VIP943,
VIP924, VIP236 and our other product candidates. If, for any reason, our licenses under the Bayer License Agreement are terminated or we otherwise
lose those rights, our business will be significantly and adversely affected. The Bayer License Agreement imposes, and any future collaboration
agreements or license agreements we may choose to enter are likely to impose, various development, commercialization, funding, milestone payment,
royalty, diligence, sublicensing, patent prosecution and enforcement or other obligations on us. If we breach any material obligations, or use the
intellectual property licensed to us in an unauthorized manner, we may be required to pay damages, and Bayer and any other licensor, may have the right
to terminate the license, which could result in us being unable to develop, manufacture and sell products that are covered by the licensed technology, or
having to negotiate new or reinstated licenses on less favorable terms, or enable a competitor to gain access to the licensed technology.

Moreover, disputes may arise regarding intellectual property subject to a licensing agreement, including:
. the scope of rights granted under the license agreement and other interpretation-related issues;

. the extent to which our product candidates, technology and processes infringe on intellectual property of the licensor that is not subject to
the licensing agreement;

. the sublicensing of patent and other rights under our third party relationships;
. our diligence obligations under the license agreement and what activities satisfy those diligence obligations;
. the inventorship and ownership of inventions and know-how resulting from the joint creation or use of intellectual property by our

licensors and us and our partners; and

. the priority of invention of patented technology.

In addition, the Bayer License Agreement under which we license our core intellectual property and technology is complex, and certain provisions in the
agreement may be susceptible to multiple interpretations. The resolution of any contract interpretation disagreement that may arise could narrow what
we believe to be the scope of our rights to the relevant intellectual property or technology, or increase what we believe to be our financial or other
obligations under the relevant agreement, either of which could have a material adverse effect on our business, financial condition, results of operations,
and prospects. Moreover, if disputes over intellectual property that we have licensed prevent or impair our ability to maintain our current licensing
arrangements on commercially acceptable terms, we may be unable to successfully develop and commercialize the affected product candidate, which
could have a material adverse effect on our business, financial conditions, results of operations and prospects.

Our success depends on our ability to protect our intellectual property and our proprietary technologies.

Our commercial success depends in part on our ability to obtain and maintain patent protection and trade secret protection for VIP152, VIP943, VIP924,
VIP236 and our other product candidates, proprietary technologies and
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their uses as well as our ability to operate without infringing upon the proprietary rights of others. We generally seek to protect our proprietary position
by filing patent applications in the United States and abroad related to our product candidates, proprietary technologies and their uses that are important
to our business. We also seek to protect our proprietary position by acquiring or in-licensing relevant issued patents or pending applications from third
parties.

Pending patent applications cannot be enforced against third parties practicing the technology claimed in such applications unless, and until, patents
issue from such applications, and then only to the extent the issued claims cover the technology. There can be no assurance that our patent applications
or the patent applications of our licensors will result in additional patents being issued or that issued patents will afford sufficient protection against
competitors with similar technology, nor can there be any assurance that the patents issued will not be infringed, designed around or invalidated by third
parties.

Even issued patents may later be found invalid or unenforceable or may be modified or revoked in proceedings instituted by third parties before various
patent offices or in courts. The degree of future protection for our and our licensors’ proprietary rights is uncertain. Only limited protection may be
available and may not adequately protect our rights or permit us to gain or keep any competitive advantage. These uncertainties and/or limitations in our
ability to properly protect the intellectual property rights relating to our product candidates could have a material adverse effect on our financial
condition and results of operations.

Although we will have licensed patents that cover VIP152 under the Bayer License Agreement, we do not have issued patents covering our other
product candidates and we may need additional issued patents covering VIP152. We cannot be certain that the claims in our other U.S. pending patent
applications, corresponding international patent applications and patent applications in certain foreign territories, or those of our licensors, will be
considered patentable by the United States Patent and Trademark Office (“USPTO”), courts in the United States or by the patent offices and courts in
foreign countries, nor can we be certain that the claims in our issued patent or our licensor’s issued patents will not be found invalid or unenforceable if
challenged.

The patent application process is subject to numerous risks and uncertainties, and there can be no assurance that we or any of our potential future
collaborators will be successful in protecting our product candidates by obtaining and defending patents. These risks and uncertainties include the
following:

. the USPTO and various foreign governmental patent agencies require compliance with a number of procedural, documentary, fee payment
and other provisions during the patent process, the noncompliance with which can result in abandonment or lapse of a patent or patent
application, and partial or complete loss of patent rights in the relevant jurisdiction;

. patent applications may not result in any patents being issued;

. patents may be challenged, invalidated, modified, revoked, circumvented, found to be unenforceable or otherwise may not provide any
competitive advantage;

. our competitors, many of whom have substantially greater resources than we do and many of whom have made significant investments in
competing technologies, may seek or may have already obtained patents that will limit, interfere with or eliminate our ability to make, use
and sell our potential product candidates;

. there may be significant pressure on the U.S. government and international governmental bodies to limit the scope of patent protection
both inside and outside the United States for disease treatments that prove successful, as a matter of public policy regarding worldwide
health concerns; and

. countries other than the United States may have patent laws less favorable to patentees than those upheld by U.S. courts, allowing foreign
competitors a better opportunity to create, develop and market competing product candidates.
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The patent prosecution process is also expensive and time-consuming, and we and our licensors may not be able to file and prosecute all necessary or
desirable patent applications at a reasonable cost or in a timely manner or in all jurisdictions where protection may be commercially advantageous. It is
also possible that we or our licensors will fail to identify patentable aspects of our research and development output before it is too late to obtain patent
protection.

In addition, although we enter into non-disclosure and confidentiality agreements with parties who have access to patentable aspects of our research and
development output, such as our employees, outside scientific collaborators, CROs, third-party manufacturers, consultants, advisors and other third
parties, any of these parties may breach such agreements and disclose such output before a patent application is filed, thereby jeopardizing our ability to
seek patent protection.

Given the amount of time required for the development, testing and regulatory review of new product candidates, patents protecting such candidates
might expire before or shortly after such candidates are commercialized. As a result, our intellectual property may not provide us with sufficient rights to
exclude others from commercializing products similar or identical to ours.

If the scope of any patent protection we obtain is not sufficiently broad, or if we lose any of our patent protection, our ability to prevent our
competitors from commercializing similar or identical product candidates would be adversely affected.

The patent position of biopharmaceutical companies generally is highly uncertain, involves complex legal and factual questions, and has been the
subject of much litigation in recent years. As a result, the issuance, scope, validity, enforceability and commercial value of our patent rights are highly
uncertain. Our pending and future patent applications and those of our licensors may not result in patents being issued which protect our product
candidates or which effectively prevent others from commercializing competitive product candidates.

Moreover, the coverage claimed in a patent application can be significantly reduced before the patent is issued, and its scope can be reinterpreted after
issuance. Even if patent applications we own or in-license currently or in the future issue as patents, they may not issue in a form that will provide us
with any meaningful protection, prevent competitors or other third parties from competing with us, or otherwise provide us with any competitive
advantage. Any patents that we own or in-license may be challenged or circumvented by third parties or may be narrowed or invalidated as a result of
challenges by third parties. Consequently, we do not know whether our product candidates will be protectable or remain protected by valid and
enforceable patents. Our competitors or other third parties may be able to circumvent our patents or the patents of our licensors by developing similar or
alternative technologies or products in a non-infringing manner which could materially adversely affect our business, financial condition, results of
operations and prospects.

The issuance of a patent is not conclusive as to its inventorship, scope, validity or enforceability, and our patents or the patents of our licensors may be
challenged in the courts or patent offices in the United States and abroad. We may be subject to a third party pre-issuance submission of prior art to the
USPTO, or become involved in opposition, derivation, revocation, reexamination, post-grant review (“PGR”) and inter partes review (“IPR”), or other
similar proceedings challenging our owned patent rights. An adverse determination in any such submission, proceeding or litigation could reduce the
scope of, or invalidate or render unenforceable, our patent rights, allow third parties to commercialize our product candidates and compete directly with
us, without payment to us, or result in our inability to manufacture or commercialize products without infringing third party patent rights. Moreover, our
patents or the patents of our licensors may become subject to post-grant challenge proceedings, such as oppositions in a foreign patent office, that
challenge our or priority of invention or other features of patentability with respect to our patents and patent applications and those of our licensors.
Such challenges may result in loss of patent rights, loss of exclusivity or in patent claims being narrowed, invalidated or held unenforceable, which
could limit our ability to stop others from using or commercializing similar or identical technology and products, or limit the duration of the patent
protection of our product candidates. Such
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proceedings also may result in substantial cost and require significant time from our scientists and management, even if the eventual outcome is
favorable to us. In addition, if the breadth or strength of protection provided by our patents and patent applications or the patents and patent applications
of our licensors is threatened, regardless of the outcome, it could dissuade companies from collaborating with us to license, develop or commercialize
current or future product candidates.

The validity, scope and enforceability of any patents that cover a biologic subject to approval by the FDA via a BLA, such as VIP943 and VIP924,
can be challenged by third parties.

For biologics subject to approval by the FDA via a BLA, such as VIP943 and VIP924, the BPCIA provides a mechanism for one or more third parties to
seek FDA approval to manufacture or sell biosimilar or interchangeable versions of brand name biological products. If a biosimilar applicant
successfully challenges our asserted patent claims, it could result in the invalidation of, or render unenforceable, some or all our relevant patent claims
or result in a finding of non-infringement. Such litigation or other proceedings to enforce or defend our intellectual property rights are complex in
nature, may be very expensive and time-consuming, may divert our management’s attention from our core business, and may result in unfavorable
results that could limit our ability to prevent third parties from competing with VIP943 and VIP924 or any future biological product candidates.

We may be involved in lawsuits to protect or enforce our patents or our licensors’ patents, which could be expensive, time consuming and
unsuccessful. Further, our issued patents or our licensors’ patents could be found invalid or unenforceable if challenged in court.

Competitors may infringe our intellectual property rights. To prevent infringement or unauthorized use, we may be required to file infringement claims,
which can be expensive and time-consuming. In addition, in a patent infringement proceeding, a court may decide that a patent we own or in-license is
not valid, is unenforceable and/or is not infringed. If we or any of our potential future collaborators were to initiate legal proceedings against a third
party to enforce a patent directed at one of our product candidates, the defendant could counterclaim that our patent or the patent of our licensors is
invalid and/or unenforceable in whole or in part. In patent litigation in the United States, defendant counterclaims alleging invalidity and/or
unenforceability are commonplace. Grounds for a validity challenge include an alleged failure to meet any of several statutory requirements, including
lack of novelty, obviousness, written description, non-enablement, or obviousness-type double patenting. Grounds for an unenforceability assertion
could include an allegation that someone connected with prosecution of the patent withheld relevant information from the USPTO or made a misleading
statement during prosecution.

Third parties may also raise similar invalidity claims before the USPTO or patent offices abroad, even outside the context of litigation. Such
mechanisms include re-examination, PGR, IPR, derivation proceedings, and equivalent proceedings in foreign jurisdictions (e.g., opposition
proceedings). Such proceedings could result in the revocation of, cancellation of or amendment to our patents or our licensors’ patents in such a way that
they no longer cover our technology or platform, or any product candidates that we may develop. The outcome following legal assertions of invalidity
and unenforceability is unpredictable. With respect to the validity question, for example, we cannot be certain that there is no invalidating prior art, of
which we and the patent examiner were unaware during prosecution. If a third party were to prevail on a legal assertion of invalidity or unenforceability,
we would lose at least part, and perhaps all, of the patent protection on our technology or platform, or any product candidates that we may develop. Such
a loss of patent protection would have a material adverse impact on our business, financial condition, results of operations and prospects.

The outcome following legal assertions of invalidity and/or unenforceability is unpredictable, and prior art could render our patent or our licensors’
patent invalid. There is no assurance that all potentially relevant prior art relating to our patent and patent applications or the patent and patent
applications of our licensors has been found. There is also no assurance that there is not prior art of which we are aware, but which we do not believe
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affects the validity or enforceability of a claim in our patent and patent applications or the patent and patent applications of our licensors, which may,
nonetheless, ultimately be found to affect the validity or enforceability of a claim.

If a defendant were to prevail on a legal assertion of invalidity and/or unenforceability, we may lose at least part, and perhaps all, of the patent protection
on such product candidate. In addition, if the breadth or strength of protection provided by our patents and patent applications or the patent and patent
applications of our licensors is threatened, it could dissuade companies from collaborating with us to license, develop or commercialize current or future
product candidates. Such a loss of patent protection would have a material adverse impact on our business.

Even if resolved in our favor, litigation or other legal proceedings relating to our intellectual property rights may cause us to incur significant expenses
and could distract our technical and management personnel from their normal responsibilities. In addition, there could be public announcements of the
results of hearings, motions or other interim proceedings or developments and if securities analysts or investors perceive these results to be negative, it
could have a substantial adverse effect on the price of our common stock. Such litigation or proceedings could substantially increase our operating losses
and reduce the resources available for development activities or any future sales, marketing or distribution activities. We may not have sufficient
financial or other resources to conduct such litigation or proceedings adequately. Some of our competitors may be able to sustain the costs of such
litigation or proceedings more effectively than we can because of their greater financial resources. Uncertainties resulting from the initiation and
continuation of patent litigation or other proceedings could compromise our ability to compete in the marketplace.

Furthermore, because of the substantial amount of discovery required in connection with intellectual property litigation or other legal proceedings
relating to our intellectual property rights, there is a risk that some of our confidential information could be compromised by disclosure during this type
of litigation or other proceedings. There could also be public announcements of the results of hearings, motions or other interim proceedings or
developments. If securities analysts or investors perceive these results to be negative, it could have a material adverse effect on the price of our common
stock.

In addition, the issuance of a patent does not give us the right to practice the patented invention. Third parties may have blocking patents that could
prevent us from marketing our own patented product and practicing our own patented technology.

Intellectual property litigation may lead to unfavorable publicity that harms our reputation and causes the market price of our common shares to
decline.

During any intellectual property litigation, there could be public announcements of the initiation of the litigation as well as results of hearings, rulings on
motions, and other interim proceedings in the litigation. If securities analysts or investors regard these announcements as negative, the perceived value
of our existing products, programs or intellectual property could be diminished. Accordingly, the market price of shares of our common stock may
decline. Such announcements could also harm our reputation or the market for our future products, which could have a material adverse effect on our
business.

Derivation proceedings may be necessary to determine priority of inventions, and an unfavorable outcome may require us to cease using the related
technology or to attempt to license rights from the prevailing party.

Derivation proceedings provoked by third parties or brought by us or declared by the USPTO may be necessary to determine the priority of inventions
with respect to our patents or patent applications or those of our licensors. An unfavorable outcome could require us to cease using the related
technology or to attempt to license rights to it from the prevailing party. Our business could be harmed if the prevailing party does not offer us a license
on commercially reasonable terms. Our defense of derivation proceedings may fail and, even if successful, may
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result in substantial costs and distract our management and other employees. In addition, the uncertainties associated with such proceedings could have a
material adverse effect on our ability to raise the funds necessary to continue our clinical trials, continue our research programs, license necessary
technology from third parties or enter into development or manufacturing partnerships that would help us bring our product candidates to market.

Recent patent reform legislation could increase the uncertainties and costs surrounding the prosecution of our patent applications or those of our
licensors and the enforcement or defense of our issued patents or those of our licensors.

On September 16, 2011, the Leahy-Smith America Invents Act (the “Leahy-Smith Act”), was signed into law. The Leahy-Smith Act includes several
significant changes to U.S. patent law. These include provisions that affect the way patent applications will be prosecuted and may also affect patent
litigation. In particular, under the Leahy-Smith Act, the United States transitioned in March 2013 to a “first inventor to file” system in which, assuming
that other requirements of patentability are met, the first inventor to file a patent application will be entitled to the patent regardless of whether a third
party was first to invent the claimed invention. A third party that files a patent application in the USPTO after March 2013 but before us could therefore
be awarded a patent covering an invention of ours even if we had made the invention before it was made by such third party. This will require us to be
cognizant going forward of the time from invention to filing of a patent application. Furthermore, our ability to obtain and maintain valid and
enforceable patents depends on whether the differences between our technology and the prior art allow our technology to be patentable over the prior
art. Since patent applications in the United States and most other countries are confidential for a period of time after filing or until issuance, we may not
be certain that we or our licensors are the first to either (1) file any patent application related to our product candidates or (2) invent any of the
inventions claimed in the patents or patent applications.

The Leahy-Smith Act also includes several significant changes that affect the way patent applications will be prosecuted and also may affect patent
litigation. These include allowing third party submission of prior art to the USPTO during patent prosecution and additional procedures to attack the
validity of a patent by USPTO administered post-grant proceedings, including PGR, IPR, and derivation proceedings. An adverse determination in any
such submission or proceeding could reduce the scope or enforceability of, or invalidate, our patent rights, which could adversely affect our competitive
position.

Because of a lower evidentiary standard in USPTO proceedings compared to the evidentiary standard in United States federal courts necessary to
invalidate a patent claim, a third party could potentially provide evidence in a USPTO proceeding sufficient for the USPTO to hold a claim invalid even
though the same evidence would be insufficient to invalidate the claim if first presented in a district court action. Accordingly, a third party may attempt
to use the USPTO procedures to invalidate our patent claims that would not have been invalidated if first challenged by the third party as a defendant in
a district court action. Thus, the Leahy-Smith Act and its implementation could increase the uncertainties and costs surrounding the prosecution of our
patent applications or those of our licensors and the enforcement or defense of our issued patents or those of our licensors, all of which could have a
material adverse effect on our business, financial condition, results of operations and prospects.

Changes in U.S. patent law, or laws in other countries, could diminish the value of patents in general, thereby impairing our ability to protect our
product candidates.

As is the case with other pharmaceutical companies, our success is heavily dependent on intellectual property, particularly patents. Obtaining and
enforcing patents in the pharmaceutical industry involve a high degree of technological and legal complexity. Therefore, obtaining and enforcing
pharmaceutical patents is costly, time consuming and inherently uncertain. Changes in either the patent laws or in the interpretations of patent laws in
the United States and other countries may diminish the value of our intellectual property and may increase the uncertainties and costs surrounding the
prosecution of patent applications and the enforcement or defense of issued patents. We cannot predict the breadth of claims that may be allowed or
enforced in our patents or in our
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licensor’s patents. In addition, Congress or other foreign legislative bodies may pass patent reform legislation that is unfavorable to us.

For example, the U.S. Supreme Court has ruled on several patent cases in recent years, either narrowing the scope of patent protection available in
certain circumstances or weakening the rights of patent owners in certain situations. In addition to increasing uncertainty regarding our ability to obtain
patents in the future, this combination of events has created uncertainty with respect to the value of patents, once obtained. Depending on decisions by
the U.S. Congress, the U.S. federal courts, the USPTO, or similar authorities in foreign jurisdictions, the laws and regulations governing patents could
change in unpredictable ways that would weaken our ability to obtain new patents or to enforce our existing patent and the patents we might obtain or
license in the future.

We may be subject to claims challenging the inventorship or ownership of our licensor’s patents, our patents and other intellectual property.

We may also be subject to claims that former employees or other third parties have an ownership interest in our licensor’s patents, our patents or other
intellectual property. Litigation may be necessary to defend against these and other claims challenging inventorship or ownership. If we fail in defending
any such claims, in addition to paying monetary damages, we may lose valuable intellectual property rights. Such an outcome could have a material
adverse effect on our business. Even if we are successful in defending against such claims, litigation could result in substantial costs and distraction to
management and other employees.

Patent terms may be inadequate to protect our competitive position on our product candidates for an adequate amount of time.

Patents have a limited lifespan. In the United States, if all maintenance fees are timely paid, the natural expiration of a patent is generally 20 years from
its earliest U.S. non-provisional filing date. Various extensions may be available, but the life of a patent, and the protection it affords, is limited. Even if
patents covering our product candidates are obtained, once the patent life has expired, we may be open to competition from competitive products. Given
the amount of time required for the development, testing and regulatory review of new product candidates, patents protecting such candidates might
expire before or shortly after such candidates are commercialized. As a result, our patent portfolio may not provide us with sufficient rights to exclude
others from commercializing products similar or identical to ours.

If we do not obtain patent term extension for our product candidates, our business may be materially harmed.

Depending upon the timing, duration and specifics of FDA marketing approval of our product candidates, one or more of our patents or in-licensed
patents may be eligible for limited patent term restoration under the Drug Price Competition and Patent Term Restoration Act of 1984 (the “Hatch-
Waxman Amendments”). The Hatch-Waxman Amendments permit a patent restoration term of up to five years as compensation for patent term lost
during product development and the FDA regulatory review process. A maximum of one patent may be extended per FDA approved product as
compensation for the patent term lost during the FDA regulatory review process. A patent term extension cannot extend the remaining term of a patent
beyond a total of 14 years from the date of product approval and only those claims covering such approved drug product, a method for using it or a
method for manufacturing it may be extended. Patent term extension may also be available in certain foreign countries upon regulatory approval of our
product candidates. However, we may not be granted an extension because of, for example, failing to apply within applicable deadlines, failing to apply
prior to expiration of relevant patents or otherwise failing to satisfy applicable requirements. Moreover, the applicable time period or the scope of patent
protection afforded could be less than we request. If we are unable to obtain patent term extension or restoration or the term of any such extension is less
than we request, our competitors may obtain approval of competing products following our patent expiration, and our revenue could be reduced,
possibly materially. Further, if this occurs, our competitors may take advantage of our investment in development and trials by referencing our clinical
and preclinical data and launch their product earlier than might otherwise be the case.
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We may not be able to protect our intellectual property rights throughout the world.

Upon completion of the license agreement with Bayer, we will have rights to many pending patent applications in the United States and other countries.
Filing, prosecuting and defending patents in all countries throughout the world would be prohibitively expensive, and our intellectual property rights in
some countries outside the United States can be less extensive than those in the United States. In addition, the laws of some foreign countries do not
protect intellectual property rights to the same extent as federal and state laws in the United States. Consequently, we may not be able to prevent third
parties from practicing our inventions in all countries outside the United States or from selling or importing products made using our inventions in and
into the United States or other jurisdictions. Competitors may use our technologies in jurisdictions where we have not obtained patent protection to
develop their own products and, further, may export otherwise infringing products to territories where we have patent protection, but enforcement is not
as strong as that in the United States. These products may compete with our product candidates, and our patents, the patents of our licensors, or other
intellectual property rights may not be effective or sufficient to prevent them from competing.

Many companies have encountered significant problems in protecting and defending intellectual property rights in foreign jurisdictions. The legal
systems of many foreign countries do not favor the enforcement of patents and other intellectual property protection, which could make it difficult for us
to stop the infringement of our patents or our licensors’ patents or marketing of competing products in violation of our proprietary rights. Proceedings to
enforce our patent rights in foreign jurisdictions could result in substantial costs and divert our efforts and attention from other aspects of our business,
could put our patents or the patents of our licensors at risk of being invalidated or interpreted narrowly and our patent applications or the patent
applications of our licensors at risk of not issuing and could provoke third parties to assert claims against us. We may not prevail in any lawsuits that we
initiate, and the damages or other remedies awarded, if any, may not be commercially meaningful. Accordingly, our efforts to enforce our intellectual
property rights around the world may be inadequate to obtain a significant commercial advantage from the intellectual property that we develop or
license.

Many countries have compulsory licensing laws under which a patent owner may be compelled to grant licenses to third parties. In addition, many
countries limit the enforceability of patents against government agencies or government contractors. In these countries, the patent owner may have
limited remedies, which could materially diminish the value of such patent. If we are forced to grant a license to third parties with respect to any patents
relevant to our business, our competitive position may be impaired, and our business, financial condition, results of operations and prospects may be
adversely affected.

Obtaining and maintaining our patent protection depends on compliance with various procedural, documentary, fee payment and other
requirements imposed by regulations and governmental patent agencies, and our patent protection could be reduced or eliminated for
non-compliance with these requirements.

Periodic maintenance fees, renewal fees, annuity fees and various other governmental fees on patents and/or applications will be due to the USPTO and
various foreign patent offices at various points over the lifetime of our licensor’s patents and/or applications and those that we own. We have systems in
place to remind us to pay these fees, and we rely on our outside patent annuity service to pay these fees when due. Additionally, the USPTO and various
foreign patent offices require compliance with many procedural, documentary, fee payment and other similar provisions during the patent application
process. We employ reputable law firms and other professionals to help us comply, and in many cases, an inadvertent lapse can be cured by payment of
a late fee or by other means in accordance with rules applicable to the particular jurisdiction. However, there are situations in which noncompliance can
result in abandonment or lapse of the patent or patent application, resulting in partial or complete loss of patent rights in the relevant jurisdiction. If such
an event were to occur, it could have a material adverse effect on our business.
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If our trademarks and trade names are not adequately protected, then we may not be able to build name recognition in our markets of interest and
our business may be adversely affected.

We intend to use registered or unregistered trademarks or trade names to brand and market ourselves and our products. Our trademarks or trade names
may be challenged, infringed, circumvented or declared generic or determined to be infringing on other marks. We may not be able to protect our rights
to these trademarks and trade names, which we need to build name recognition among potential partners or customers in our markets of interest. At
times, competitors may adopt trade names or trademarks like ours, thereby impeding our ability to build brand identity and possibly leading to market
confusion. In addition, there could be potential trade name or trademark infringement claims brought by owners of other registered trademarks or
trademarks that incorporate variations of our registered or unregistered trademarks or trade names. Over the long term, if we are unable to establish
name recognition based on our trademarks and trade names, then we may not be able to compete effectively, and our business may be adversely
affected. Our efforts to enforce or protect our proprietary rights related to trademarks, trade secrets, domain names, copyrights or other intellectual
property may be ineffective and could result in substantial costs and diversion of resources and could adversely affect our financial condition or results
of operations.

If we are unable to protect the confidentiality of our trade secrets, our business and competitive position would be harmed.

In addition, we rely on the protection of our trade secrets, including unpatented know-how, technology and other proprietary information to maintain our
competitive position. Although we have taken steps to protect our trade secrets and unpatented know-how, including entering into confidentiality
agreements with third parties, and confidential information and inventions agreements with employees, consultants and advisors, we cannot provide any
assurances that all such agreements have been duly executed, and any of these parties may breach the agreements and disclose our proprietary
information, including our trade secrets, and we may not be able to obtain adequate remedies for such breaches. Enforcing a claim that a party illegally
disclosed or misappropriated a trade secret is difficult, expensive and time-consuming, and the outcome is unpredictable. In addition, some courts inside
and outside the United States are less willing or unwilling to protect trade secrets.

Moreover, third parties may still obtain this information or may come upon this or similar information independently, and we would have no right to
prevent them from using that technology or information to compete with us. If any of these events occurs or if we otherwise lose protection for our trade
secrets, the value of this information may be greatly reduced, and our competitive position would be harmed. If we do not apply for patent protection
prior to such publication or if we cannot otherwise maintain the confidentiality of our proprietary technology and other confidential information, then
our ability to obtain patent protection or to protect our trade secret information may be jeopardized.

We may be subject to claims that we or our employees have wrongfully used or disclosed alleged confidential information or trade secrets.

We have entered and may enter in the future into non-disclosure and confidentiality agreements to protect the proprietary positions of third parties, such
as outside scientific collaborators, CROs, third-party manufacturers, consultants, advisors, potential partners and other third parties. We may become
subject to litigation where a third- party asserts that we or our employees inadvertently or otherwise breached the agreements and used or disclosed trade
secrets or other information proprietary to the third parties. Defense of such matters, regardless of their merit, could involve substantial litigation
expense and be a substantial diversion of employee resources from our business. We cannot predict whether we would prevail in any such actions.
Moreover, intellectual property litigation, regardless of its outcome, may cause negative publicity and could prohibit us from marketing or otherwise
commercializing our product candidates and technology. Failure to defend against any such claim could subject us to significant liability for monetary
damages or prevent or delay our developmental and commercialization efforts, which could adversely affect our business. Even if we are successful in
defending
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against these claims, litigation could result in substantial costs and be a distraction to our management team and other employees.

Parties making claims against us may be able to sustain the costs of complex intellectual property litigation more effectively than we can because they
have substantially greater resources. Furthermore, because of the substantial amount of discovery required in connection with intellectual property
litigation, there is a risk that some of our confidential information could be compromised by disclosure. In addition, any uncertainties resulting from the
initiation and continuation of any litigation could have material adverse effect on our ability to raise additional funds or otherwise have a material
adverse effect on our business, operating results, financial condition and prospects.

We may be subject to claims that we have wrongfully hired an employee from a competitor or that we or our employees have wrongfully used or
disclosed alleged confidential information or trade secrets of their former employers.

As is common in the pharmaceutical industry, in addition to our employees, we engage the services of consultants to assist us in the development of our
product candidates. Many of these consultants, and many of our employees, were previously employed at, or may have previously provided or may be
currently providing consulting services to, other pharmaceutical companies including our competitors or potential competitors. We may become subject
to claims that we, our employees or a consultant inadvertently or otherwise used or disclosed trade secrets or other information proprietary to their
former employers or their former or current clients. Litigation may be necessary to defend against these claims. If we fail in defending any such claims,
in addition to paying monetary damages, we may lose valuable intellectual property rights or personnel, which could adversely affect our business. Even
if we are successful in defending against these claims, litigation could result in substantial costs and be a distraction to our management team and other
employees.

We may need to license intellectual property from third parties, and such licenses may not be available or may not be available on commercially
reasonable terms.

A third party may hold intellectual property, including patent rights that are important or necessary to the development of our product candidates. It may
be necessary for us to use the patented or proprietary technology of third parties to commercialize any current or future product candidates, in which
case we would be required to obtain a license from these third parties on commercially reasonable terms. Such a license may not be available, or it may
not be available on commercially reasonable terms. Our business would be harmed if we are not able to obtain such a license on commercially
reasonable terms or at all, or if a non-exclusive license is offered and our competitors gain access to the same technology.

The risks described elsewhere pertaining to our intellectual property rights also apply to the intellectual property rights that we in-license, including such
rights acquired under the Bayer License Agreement, and any failure by us or our licensors to obtain, maintain, defend and enforce these rights could
have an adverse effect on our business. In some cases we may not have control over the prosecution, maintenance or enforcement of the patents that we
license, and may not have sufficient ability to provide input into the patent prosecution, maintenance and defense process with respect to such patents,
and our licensors may fail to take the steps that we believe are necessary or desirable in order to obtain, maintain, defend and enforce the licensed
patents.

Our commercial success depends significantly on our ability to operate without infringing the patents and other proprietary rights of third parties.
Claims by third parties that we infiinge their proprietary rights may result in liability for damages or prevent or delay our developmental and
commercialization efforts.

Our commercial success depends in part on avoiding infringement of the patents and proprietary rights of third parties. However, our research,
development and commercialization activities may be subject to claims that we infringe or otherwise violate patents or other intellectual property rights
owned or controlled by third parties.

58



Table of Contents

Other entities may have or obtain patents or proprietary rights that could limit our ability to make, use, sell, offer for sale or import our product
candidates and products that may be approved in the future, or impair our competitive position. There is a substantial amount of litigation, both within
and outside the United States, involving patent and other intellectual property rights in the biopharmaceutical industry, including patent infringement
lawsuits, oppositions, reexaminations, I[PR proceedings and PGR proceedings before the USPTO and/or corresponding foreign patent offices. Numerous
third party U.S. and foreign issued patents and pending patent applications exist in the fields in which we are developing product candidates. There may
be third party patents or patent applications with claims to materials, formulations, methods of manufacture or methods for treatment related to the use
or manufacture of our product candidates.

As the biopharmaceutical industry expands and more patents are issued, the risk increases that our product candidates may be subject to claims of
infringement of the patent rights of third parties. Because patent applications are maintained as confidential for a certain period of time, until the
relevant application is published, we may be unaware of third party patents that may be infringed by commercialization of any of our product
candidates, and we cannot be certain that we were the first to file a patent application related to a product candidate or technology. Moreover, because
patent applications can take many years to issue, there may be currently pending patent applications that may later result in issued patents that our
product candidates may infringe. In addition, identification of third party patent rights that may be relevant to our technology is difficult because patent
searching is imperfect due to differences in terminology among patents, incomplete databases and the difficulty in assessing the meaning of patent
claims. There is also no assurance that there is not prior art of which we are aware, but which we do not believe is relevant to our business, which may,
nonetheless, ultimately be found to limit our ability to make, use, sell, offer for sale or import our products that may be approved in the future, or impair
our competitive position. In addition, third parties may obtain patents in the future and claim that use of our technologies infringes upon these patents.
Any claims of patent infringement asserted by third parties would be time consuming and could:

. result in costly litigation that may cause negative publicity;

. divert the time and attention of our technical personnel and management;

. cause development delays;

. prevent us from commercializing any of our product candidates until the asserted patent expires or is held finally invalid or not infringed in

a court of law;

. require us to develop non-infringing technology, which may not be possible on a cost-effective basis;
. subject us to significant liability to third parties; or
. require us to enter into royalty or licensing agreements, which may not be available on commercially reasonable terms, or at all, or which

might be non-exclusive, which could result in our competitors gaining access to the same technology.

Although no third party has asserted a claim of patent infringement against us as of the date of this prospectus, others may hold proprietary rights that
could prevent our product candidates from being marketed. For example, we are aware of issued patents that claim a method of treatment based upon a
general mode of action. These claims could be alleged to cover VIP152 in certain treatment indications. While we believe that these patents are difficult
to enforce and that we would have valid defenses to these claims of patent infringement, we cannot be certain that we would prevail in any dispute and
we cannot be certain how an adverse determination would affect our business.

It is possible that a third party may assert a claim of patent infringement directed at any of our product candidates. Any patent-related legal action
against us claiming damages and seeking to enjoin commercial activities relating to our products, treatment indications, or processes could subject us to
significant liability for damages, including treble damages if we were determined to willfully infringe, and require us to obtain a license
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to manufacture or market our product candidates. Defense of these claims, regardless of their merit, would involve substantial litigation expense and
would be a substantial diversion of employee resources from our business. We cannot predict whether we would prevail in any such actions or that any
license required under any of these patents would be made available on commercially acceptable terms, if at all. Moreover, even if we or our future
strategic partners were able to obtain a license, the rights may be nonexclusive, which could result in our competitors gaining access to the same
intellectual property. In addition, we cannot be certain that we could redesign our product candidates, treatment indications, or processes to avoid
infringement, if necessary. Accordingly, an adverse determination in a judicial or administrative proceeding, or the failure to obtain necessary licenses,
could prevent us from developing and commercializing our product candidates, which could harm our business, financial condition and operating
results. In addition, intellectual property litigation, regardless of its outcome, may cause negative publicity and could prohibit us from marketing or
otherwise commercializing our product candidates and technology.

Parties making claims against us may be able to sustain the costs of complex patent litigation more effectively than we can because they have
substantially greater resources. Furthermore, because of the substantial amount of discovery required in connection with intellectual property litigation
or administrative proceedings, there is a risk that some of our confidential information could be compromised by disclosure. In addition, any
uncertainties resulting from the initiation and continuation of any litigation could have material adverse effect on our ability to raise additional funds or
otherwise have a material adverse effect on our business, results of operations, financial condition and prospects.

We may in the future pursue invalidity proceedings with respect to third party patents. The outcome following legal assertions of invalidity is
unpredictable. Even if resolved in our favor, these legal proceedings may cause us to incur significant expenses and could distract our technical and
management personnel from their normal responsibilities. In addition, there could be public announcements of the results of hearings, motions or other
interim proceedings or developments and if securities analysts or investors perceive these results to be negative, it could have a substantial adverse effect
on the price of our common stock. Such proceedings could substantially increase our operating losses and reduce the resources available for
development activities or any future sales, marketing or distribution activities. We may not have sufficient financial or other resources to conduct such
proceedings adequately. Some of these third parties may be able to sustain the costs of such proceedings more effectively than we can because of their
greater financial resources. Uncertainties resulting from the initiation and continuation of patent proceedings could compromise our ability to compete in
the marketplace. If we do not prevail in the patent proceedings, the third parties may assert a claim of patent infringement directed at our product
candidate.

We may not be successful in obtaining or maintaining necessary rights to our product candidates through acquisitions and in-licenses.

Because our development programs may in the future require the use of proprietary rights held by third parties, the growth of our business may depend
in part on our ability to acquire, in-license, or use these third party proprietary rights. We may be unable to acquire or in-license any compositions,
methods of use, processes or other third party intellectual property rights from third parties that we identify as necessary for our product candidates. The
licensing and acquisition of third party intellectual property rights is a competitive area, and more established companies may pursue strategies to
license or acquire third party intellectual property rights that we may consider attractive or necessary. These established companies may have a
competitive advantage over us due to their size, capital resources and greater clinical development and commercialization capabilities. In addition,
companies that perceive us to be a competitor may be unwilling to assign or license rights to us. We also may be unable to license or acquire third party
intellectual property rights on terms that would allow us to make an appropriate return on our investment or at all. If we are unable to successfully obtain
rights to required third party intellectual property rights or maintain the existing intellectual property rights we have, we may have to abandon
development of the relevant program or product candidate, which could have a material adverse effect on our business, financial condition, results of
operations, and prospects.
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Intellectual property discovered through government funded programs may be subject to federal regulations such as “march-in” rights, certain
reporting requirements and a preference for U.S.-based companies. Compliance with such regulations may limit our exclusive rights and limit our
ability to contract with non-U.S. manufacturers.

Although we do not currently own issued patents or pending patent applications that have been generated through the use of U.S. government funding,
we may acquire or license in the future intellectual property rights that have been generated through the use of U.S. government funding or grants.
Pursuant to the Bayh-Dole Act of 1980, the U.S. government has certain rights in inventions developed with government funding. These U.S.
government rights include a non-exclusive, non-transferable, irrevocable worldwide license to use inventions for any governmental purpose. In addition,
the U.S. government has the right, under certain limited circumstances, to require us to grant exclusive, partially exclusive, or non-exclusive licenses to
any of these inventions to a third party if it determines that: (1) adequate steps have not been taken to commercialize the invention; (2) government
action is necessary to meet public health or safety needs; or (3) government action is necessary to meet requirements for public use under federal
regulations (also referred to as “march-in rights”). If the U.S. government exercised its march-in rights in our future intellectual property rights that are
generated through the use of U.S. government funding or grants, we could be forced to license or sublicense intellectual property developed by us or that
we license on terms unfavorable to us, and there can be no assurance that we would receive compensation from the U.S. government for the exercise of
such rights. The U.S. government also has the right to take title to these inventions if the grant recipient fails to disclose the invention to the government
or fails to file an application to register the intellectual property within specified time limits. Intellectual property generated under a government funded
program is also subject to certain reporting requirements, compliance with which may require us to expend substantial resources. In addition, the U.S.
government requires that any products embodying any of these inventions or produced through any of these inventions be manufactured substantially in
the United States. This preference for U.S. industry may be waived by the federal agency that provided the funding if the owner or assignee of the
intellectual property can show that reasonable but unsuccessful efforts have been made to grant licenses on similar terms to potential licensees that
would be likely to manufacture substantially in the United States or that under the circumstances domestic manufacture is not commercially feasible.
This preference for U.S. industry may limit our ability to contract with non-U.S. product manufacturers for products covered by such intellectual

property.

Intellectual property rights do not necessarily address all potential threats to our competitive advantage.

The degree of future protection afforded by our intellectual property rights is uncertain because intellectual property rights have limitations and may not
adequately protect our business or permit us to maintain our competitive advantage. For example:

. others may be able to develop products that are similar to our product candidates but that are not covered by the claims of the patents that
we own or license;

. we or our licensors or collaborators might not have been the first to make the inventions covered by the issued patents or patent application
that we own or license;

. we or our licensors or collaborators might not have been the first to file patent applications covering certain of our inventions;

. others may independently develop similar or alternative technologies or duplicate any of our technologies without infringing our
intellectual property rights;

. it is possible that the pending patent applications we own or license will not lead to issued patents;
. issued patents that we own or license may be held invalid or unenforceable, as a result of legal challenges by our competitors;
. our competitors might conduct research and development activities in countries where we do not have patent rights and then use the

information learned from such activities to develop competitive products for sale in our major commercial markets;
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. we may not develop additional proprietary technologies that are patentable;
. the patents of others may have an adverse effect on our business; and
. we may choose not to file a patent in order to maintain certain trade secrets or know-how, and a third party may subsequently file a patent

covering such intellectual property.

Should any of these events occur, it could significantly harm our business, results of operations and prospects.

Risks Related to LSAC’s Business, the Business Combination and LSAC Shares

LSAC will be forced to liquidate the Trust Account if it cannot consummate a business combination by the date that is 24 months from the closing of
the IPO, or March 10, 2022. In the event of a liquidation, LSAC’s public stockholders will receive $10.00 per share and the LSAC warrants will
expire worthless.

If LSAC is unable to complete a business combination by the date that is 24 months from the closing of the IPO, or March 10, 2022, and is forced to
liquidate, the per share liquidation distribution will be $10.00. Furthermore, there will be no distribution with respect to the LSAC Warrants, which will
expire worthless as a result of LSAC’s failure to complete a business combination.

You must tender your LSAC Shares in order to validly seek redemption at the special meeting of stockholders.

In connection with tendering your shares for redemption, you must elect either to physically tender your share certificates to LSAC’s transfer agent or to
deliver your common stock to the transfer agent electronically using the DTC’s DWAC system, in each case at least two business days prior to the
special meeting. The requirement for physical or electronic delivery ensures that a redeeming holder’s election to redeem is irrevocable once the
Business Combination is consummated. Any failure to observe these procedures will result in your loss of redemption rights in connection with the vote
on the Business Combination.

If third parties bring claims against LSAC, the proceeds held in trust could be reduced and the per share liquidation price received by LSAC’s
stockholders may be less than $10.00.

LSAC’s placing of funds in trust may not protect those funds from third party claims against LSAC. Although LSAC has received from many of the
vendors, service providers (other than its independent auditors) and prospective target businesses with which it does business executed agreements
waiving any right, title, interest or claim of any kind in or to any monies held in the Trust Account for the benefit of LSAC’s public stockholders, they
may still seek recourse against the Trust Account. Additionally, a court may not uphold the validity of such agreements. Accordingly, the proceeds held
in trust could be subject to claims which could take priority over those of LSAC’s public stockholders. If LSAC liquidates the Trust Account before the
completion of a business combination and distributes the proceeds held therein to its public stockholders, the Sponsor has contractually agreed that it
will be liable to ensure that the proceeds in the Trust Account are not reduced by the claims of target businesses or claims of vendors or other entities
that are owed money by us for services rendered or contracted for or products sold to us, but only if such a vendor or prospective target business does
not execute such a waiver. However, LSAC cannot assure you that the Sponsor will be able to meet such obligation. Therefore, the per share distribution
from the Trust Account for our stockholders may be less than $10.00 due to such claims.

Additionally, if LSAC is forced to file a bankruptcy case or an involuntary bankruptcy case is filed against it which is not dismissed, the proceeds held
in the Trust Account could be subject to applicable bankruptcy law, and may be included in LSAC’s bankruptcy estate and subject to the claims of third
parties with priority over the claims of its stockholders. To the extent any bankruptcy claims deplete the Trust Account, LSAC may not be able to return
$10.00 to our public stockholders.
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Any distributions received by LSAC stockholders could be viewed as an unlawful payment if it was proved that immediately following the date on
which the distribution was made, LSAC was unable to pay its debts as they fell due in the ordinary course of business.

LSAC’s Amended and Restated Certificate of Incorporation provides that it will continue in existence only until the date that is 24 months from the
closing of the IPO, or March 10, 2022. If LSAC is unable to consummate a business combination within the required time periods, upon notice from
LSAC, the trustee of the Trust Account will distribute the amount in the Trust Account to its public stockholders. Concurrently, LSAC shall pay, or
reserve for payment, from funds not held in trust, its liabilities and obligations, although LSAC cannot assure you that there will be sufficient funds for
such purpose. If there are insufficient funds held outside the Trust Account for such purpose, the Sponsor has contractually agreed that, if it liquidates
prior to the consummation of a business combination, they will be liable to ensure that the proceeds in the Trust Account are not reduced by the claims
of target businesses or claims of vendors or other entities that are owed money by LSAC for services rendered or contracted for or products sold to it,
but only if such a vendor or prospective target business does not execute such a waiver. However, we may not properly assess all claims that may be
potentially brought against us. As such, our stockholders could potentially be liable for any claims to the extent of distributions received by them (but no
more) and any liability of our stockholders may extend well beyond the third anniversary of the date of distribution. Accordingly, third parties may seek
to recover from our stockholders amounts owed to them by us.

If, after we distribute the proceeds in the Trust Account to our public stockholders, we file a bankruptcy petition or an involuntary bankruptcy petition is
filed against us that is not dismissed, any distributions received by stockholders could be viewed under applicable debtor/creditor and/or bankruptcy
laws as either a “preferential transfer” or a “fraudulent conveyance.” As a result, a bankruptcy court could seek to recover all amounts received by our
stockholders. In addition, the Board may be viewed as having breached its fiduciary duty to our creditors and/or having acted in bad faith, thereby
exposing itself and us to claims of punitive damages, by paying public stockholders from the Trust Account prior to addressing the claims of creditors.

If LSAC’s due diligence investigation of Vincera was inadequate, then stockholders of LSAC following the Business Combination could lose some
or all of their investment.

Even though LSAC conducted a due diligence investigation of Vincera, it cannot be sure that this diligence uncovered all material issues that may be
present with respect to Vincera or its business, or that it would be possible to uncover all material issues through a customary amount of due diligence,
or that factors outside of Vincera and its business and outside of its control will not later arise.

Stockholder litigation and regulatory inquiries and investigations are expensive and could harm LSAC’s business, financial condition and operating
results and could divert management attention.

In the past, securities class action litigation and/or stockholder derivative litigation and inquiries or investigations by regulatory authorities have often
followed certain significant business transactions, such as the sale of a company or announcement of any other strategic transaction, such as the
Business Combination. Any stockholder litigation and/or regulatory investigations against LSAC, whether or not resolved in LSAC’s favor, could result
in substantial costs and divert LSAC’s management’s attention from other business concerns, which could adversely affect LSAC’s business and cash
resources and the ultimate value LSAC’s stockholders receive as a result of the Business Combination.

The Sponsor own LSAC Shares which will not participate in liquidation distributions and, therefore, they may have a conflict of interest in
determining whether the Business Combination is appropriate.

As of the Record Date, the Sponsor owned an aggregate of 1,640,942 LSAC Shares. The Sponsor has waived their right to redeem these shares, or to
receive distributions with respect to these shares upon the liquidation of
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the Trust Account if LSAC is unable to consummate a business combination. Accordingly, these LSAC Shares held by the Sponsor will be worthless if
LSAC does not consummate a business combination. Based on a market price of $[e] per share of LSAC Shares on [e], 2020, the value of these shares
was approximately $[®] million. Consequently, our directors’ and officers’ discretion in identifying and selecting Vincera as a suitable target business
may result in a conflict of interest when determining whether the terms, conditions and timing of the Business Combination are appropriate and in
LSAC’s stockholders’ best interests.

LSAC is requiring stockholders who wish to redeem their LSAC Shares in connection with a proposed business combination to comply with specific
requirements for redemption that may make it more difficult for them to exercise their redemption rights prior to the deadline for exercising their
rights.

LSAC is requiring stockholders who wish to redeem their common stock to either tender their certificates to our transfer agent or to deliver their shares
to the transfer agent electronically using the DTC’s DWAC system at least two business days prior to the special meeting. To obtain a physical
certificate, a stockholder’s broker and/or clearing broker, DTC and LSAC’s transfer agent will need to act to facilitate this request. It is LSAC’s
understanding that stockholders should generally allow at least two weeks to obtain physical certificates from the transfer agent. However, because we
do have any control over this process or over the brokers or DTC, it may take significantly longer than two weeks to obtain a physical stock certificate.
While we have been advised that it takes a short time to deliver shares through the DTC’s DWAC system, we cannot assure you of this fact.
Accordingly, if it takes longer than LSAC anticipates for stockholders to deliver their common stock, stockholders who wish to redeem may be unable to
meet the deadline for exercising their redemption rights and thus may be unable to redeem their common stock.

LSAC will require its public stockholders who wish to redeem their LSAC Shares in connection with the Business Combination to comply with
specific requirements for redemption described above, and such redeeming stockholders may be unable to sell their securities when they wish to in
the event that the Business Combination is not consummated.

If LSAC requires public stockholders who wish to redeem their LSAC Shares in connection with the proposed Business Combination to comply with
specific requirements for redemption as described above and the Business Combination is not consummated, LSAC will promptly return such
certificates to its public stockholders. Accordingly, investors who attempted to redeem their LSAC Shares in such a circumstance will be unable to sell
their securities after the failed acquisition until LSAC has returned their securities to them. The market price for LSAC Shares may decline during this
time and you may not be able to sell your securities when you wish to, even while other stockholders that did not seek redemption may be able to sell
their securities.

A majority of the outstanding LSAC Shares have already agreed to vote in favor of the Business Combination.

As of the Record Date, the initial stockholders, including the Sponsor and our directors, collectively owned approximately 20% of its issued and
outstanding LSAC Shares and will therefore have a significant impact on the approval of the Business Combination. With respect to the Business
Combination, the initial stockholders have agreed to vote their respective LSAC Shares acquired by them in favor of the Business Combination. They
have indicated that they intend to vote their shares, as applicable, “FOR” each of the other Proposals, although there is no agreement in place with
respect to these Proposals. In addition, public stockholders owning 3,945,350 shares, representing approximately 48% of the issued and outstanding
LSAC Shares, have agreed to vote in favor of the Business Combination as of the date of the Merger Agreement. Since a majority of the issued and
outstanding LSAC Shares have agreed to vote in favor of the Business Combination, the Business Combination will be approved.

If LSAC’s security holders exercise their registration rights with respect to their securities, it may have an adverse effect on the market price of
LSAC’s securities.

LSAC s initial stockholders are entitled to make a demand that LSAC register the resale of their insider shares at any time commencing three months
prior to the date on which their shares may be released from escrow.
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Additionally, our initial stockholders, officers and directors are entitled to demand that LSAC register the resale of the shares underlying any securities
our initial stockholders, officers, directors or their affiliates may be issued in payment of working capital loans made to us at any time after LSAC
consummates a business combination. If such persons exercise their registration rights with respect to all their securities, then there will be an additional
1,640,942 LSAC Shares eligible for trading in the public market. The presence of these additional LSAC Shares trading in the public market may have
an adverse effect on the market price of LSAC’s securities.

LSAC will not obtain an opinion from an unaffiliated third party as to the fairness of the Business Combination to its stockholders.

LSAC is not required to obtain an opinion from an unaffiliated third party that the price it is paying in the Business Combination is fair to its public
stockholders from a financial point of view. LSAC’s public stockholders, therefore, must rely solely on the judgment of the Board.

If the Business Combination’s benefits do not meet the expectations of financial or industry analysts, the market price of LSAC’s securities may
decline.

The market price of LSAC’s securities may decline as a result of the Business Combination if, among other things:

. LSAC does not achieve the perceived benefits of the acquisition as rapidly as, or to the extent anticipated by, financial or industry analysts;
or
. the effect of the Business Combination on the financial statements is not consistent with the expectations of financial or industry analysts.

Accordingly, investors may experience a loss in their investment as a result of decreasing stock prices.

LSAC’s directors and officers may have certain conflicts in determining to recommend the acquisition of Vincera, since certain of their interests,
and certain interests of their affiliates and associates, are different from, or in addition to, your interests as a stockholder.

LSAC’s management and directors have interests in and arising from the Business Combination that are different from, or in addition to, your interests
as a stockholder, which could result in a real or perceived conflict of interest. These interests include the fact that certain of the LSAC Shares owned by
LSAC’s management and directors, or their affiliates and associates, would become worthless if the Business Combination Proposal is not approved and
LSAC otherwise fails to consummate a business combination prior to its liquidation date.

LSAC and Vincera have incurred and expect to incur significant costs associated with the Business Combination, which costs will reduce the
amount of cash available to be used for other corporate purposes regardless of whether the Business Combination is completed.

LSAC and Vincera expect to incur significant costs associated with the Business Combination. Whether or not the Business Combination is completed,
LSAC expects to incur approximately $[®] in expenses. These expenses will reduce the amount of cash available to be used for other corporate purposes
by the Combined Company if the Business Combination is completed or by LSAC if the Business Combination is not completed. If the Business
Combination is not consummated, LSAC may not have sufficient funds to seek an alternative business combination and may be forced to liquidate and
dissolve.

Following the consummation of the Business Combination, the Combined Company will incur significant increased expenses and administrative
burdens as a public company, which could have an adverse effect on its business, financial condition and results of operations.

Following the consummation of the Business Combination, the Combined Company will face increased legal, accounting, administrative and other costs
and expenses as a public company that Vincera does not incur as a
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private company. The Sarbanes-Oxley Act, including the requirements of Section 404, as well as rules and regulations subsequently implemented by the
SEC, the Dodd-Frank Wall Street Reform and Consumer Protection Act of 2010 and the rules and regulations promulgated and to be promulgated
thereunder, the PCAOB and the securities exchanges, impose additional reporting and other obligations on public companies. Compliance with public
company requirements will increase costs and make certain activities more time-consuming. A number of those requirements will require the Combined
Company to carry out activities Vincera has not done previously. For example, the Combined Company will create new board committees and adopt
new internal controls and disclosure controls and procedures. In addition, expenses associated with SEC reporting requirements will be incurred.
Furthermore, if any issues in complying with those requirements are identified (for example, if the auditors identify a material weakness or significant
deficiency in the internal control over financial reporting), the Combined Company could incur additional costs rectifying those issues, and the existence
of those issues could adversely affect the Combined Company’s reputation or investor perceptions of it. It may also be more expensive to obtain director
and officer liability insurance. Risks associated with the Combined Company’s status as a public company may make it more difficult to attract and
retain qualified persons to serve on the Combined Company Board or as executive officers. The additional reporting and other obligations imposed by
these rules and regulations will increase legal and financial compliance costs and the costs of related legal, accounting and administrative activities.
These increased costs will require the Combined Company to divert a significant amount of money that could otherwise be used to expand the business
and achieve strategic objectives. Advocacy efforts by stockholders and third parties may also prompt additional changes in governance and reporting
requirements, which could further increase costs.

The unaudited pro forma condensed combined financial information included in this proxy statement may not be indicative of what the Combined
Company’s actual financial position or results of operations would have been.

The unaudited pro forma condensed combined financial information in this proxy statement is presented for illustrative purposes only and is not
necessarily indicative of what the Combined Company’s actual financial position or results of operations would have been had the Business
Combination been completed on the dates indicated. See the section entitled “Unaudited Pro Forma Condensed Combined Financial Information” for
more information.

If a significant number of LSAC Shares are redeemed, its stock may become less liquid following the Business Combination.

If a significant number of LSAC Shares are redeemed, LSAC may be left with a significantly smaller number of stockholders. As a result, trading in the
shares of the Combined Company may be limited and your ability to sell your shares in the market could be adversely affected.

There can be no assurance that the Combined Company’s common stock will be able to comply with the continued listing standards of Nasdagq.

If the Combined Company fails to meet the continued listing requirements and Nasdaq delists its securities, the Combined Company could face
significant material adverse consequences, including:

. a limited availability of market quotations for its securities;

. a determination that the Combined Company’s common stock is a “penny stock” which will require brokers trading in the Combined
Company’s common stock to adhere to more stringent rules, possibly resulting in a reduced level of trading activity in the secondary
trading market for shares of the Combined Company’s common stock;

. a limited amount of news and analyst coverage; and
. a decreased ability to issue additional securities or obtain additional financing in the future.
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Any of the foregoing could harm investor confidence and the market price of the Combined Company’s securities.

LSAC may waive one or more of the conditions to the Business Combination without resoliciting stockholder approval for the Business
Combination.

LSAC may agree to waive, in whole or in part, some of the conditions to its obligations to complete the Business Combination, to the extent permitted
by applicable laws. The Board will evaluate the materiality of any waiver to determine whether amendment of this proxy statement and resolicitation of
proxies is warranted. In some instances, if the Board determines that a waiver is not sufficiently material to warrant resolicitation of stockholders, LSAC
has the discretion to complete the Business Combination without seeking further stockholder approval.

LSAC’s stockholders will experience immediate dilution due to the issuance of common stock as consideration in the Business Combination. Having
a minority share position may reduce the influence that LSAC’s current stockholders have on the management of LSAC.

After the Business Combination, assuming no redemption of LSAC Shares for cash, LSAC public stockholders will own approximately 46.9% of LSAC
Shares, LSAC’s current directors, officers and affiliates will own approximately 13.7% of LSAC Shares, and the Sellers will own approximately 39.3%
of LSAC Shares. Assuming redemption by holders of 2,448,900 outstanding LSAC Shares, LSAC public stockholders will own approximately 35.7% of
LSAC Shares, LSAC’s current directors, officers and affiliates will own approximately 16.7% of LSAC Shares, and the former stockholders of Vincera
will own approximately 47.7% of LSAC Shares. The minority position of LSAC public stockholders will give them limited influence over the
management and operations of the Combined Company.

Risks Related to the Combined Company’s Common Stock
The market price of the Combined Company’s common stock is likely to be highly volatile, and you may lose some or all your investment.

Following the Business Combination, the market price of the Combined Company’s common stock is likely to be highly volatile and may be subject to
wide fluctuations in response to a variety of factors, including the following:

. actual or anticipated fluctuations in the Combined Company’s financial results or the financial results of companies perceived to be
similar;

. changes in the market’s expectations about the Combined Company’s operating results;

. success of competitors;

. the Combined Company’s operating results failing to meet the expectation of securities analysts or investors in a particular period;

. changes in financial estimates and recommendations by securities analysts concerning the Combined Company or the oncology industry in
general;

. operating and share price performance of other companies that investors deem comparable to the Combined Company;

. the Combined Company’s ability to develop or commercialize products;

. results of the clinical trials and nonclinical studies;

. changes in laws and regulations affecting the Combined Company’s business;

. the Combined Company’s ability to meet compliance requirements and obtain regulatory approvals;
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. the Combined Company’s ability to obtain and maintain proprietary protection for its current and future product candidates;

. commencement of, or involvement in, litigation involving the Combined Company;

. changes in the Combined Company’s capital structure, such as future issuances of securities or the incurrence of additional debt;

. the volume of the Combined Company’s shares of common stock available for public sale;

. any major change in the Combined Company Board or management;

. sales of substantial amounts of the Combined Company’s shares of common stock by the Combined Company’s directors, executive

officers or significant stockholders or the perception that such sales could occur; and

. general economic and political conditions such as recessions, interest rates, fuel prices, international currency fluctuations and acts of war
or terrorism.

In addition, the stock markets have experienced extreme price and volume fluctuations that have affected and continue to affect the market prices of
equity securities of many companies. These fluctuations have often been unrelated or disproportionate to the operating performance of those companies.
Broad market and industry factors, as well as general economic, political, regulatory and market conditions, may negatively affect the market price of
the Combined Company’s common stock, regardless of the Combined Company’s actual operating performance.

Volatility in the Combined Company'’s stock price could subject the Combined Company to securities class action litigation.

In the past, securities class action litigation has often been brought against a company following a decline in the market price of its securities. This risk
is especially relevant for Vincera because pharmaceutical companies have experienced significant stock price volatility in recent years. If the Combined
Company faces such litigation, it could result in substantial costs and a diversion of management’s attention and resources, which could harm its
business.

There could be potential conflicts of interest between us and the Sellers, due to the Sellers’ control of the Combined Company Board.

Following the completion of the Business Combination, pursuant to the Voting Agreement, the Sellers have the right to designate seven (7) of the nine
(9) members to the Combined Company Board. As a result, unless and until the parties to the Voting Agreement collectively own less than a majority of
our common stock then outstanding or the Voting Agreement terminates, the Sellers could effectively control and direct the Combined Company Board,
which in turn may create issues if and to the extent the our interests and those of the Sellers diverge. Under these circumstances, persons who might
otherwise accept our invitation to join the Combined Company Board may decline.

Upon completion of the Business Combination, we will be a “controlled company” within the meaning of the Nasdaq listing rules and as such are
exempt from certain corporate governance requirements.

The listing rules of Nasdaq (the “Nasdaq listing rules”) define a “controlled company” as a company in which more than 50% of the voting power for
the election of directors is held by an individual, a group or another company. Upon the consummation of the Business Combination, the Vincera
stockholders, LifeSci Investments, LLC, LifeSci Holdings LLC, Rosedale Park, LLC and certain other LSAC stockholders who are parties to the Voting
Agreement will hold in the aggregate more than 50% of the voting power for the Board and by virtue of being parties to the Voting Agreement will have
the right to elect all of the members of the Combined Company
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Board. As a result, we will be a “controlled company” within the meaning of the Nasdaq listing rules. Therefore, we are not required to comply with
certain corporate governance rules that would otherwise apply to us as a listed company on Nasdagq, including the requirement that compensation
committee and nominating and corporate governance committee be composed entirely of “independent” directors (as defined by the Nasdaq listing
rules). As a “controlled company,” the Combined Company Board is not required to include a majority of “independent” directors. Should the interests
of the parties to the Voting Agreement differ from those of other stockholders, it is possible that the other stockholders might not be afforded such
protections as might exist if the Combined Company Board, or committees of the Combined Company Board, were required to have a majority, or be
composed exclusively, of directors who were independent of the parties to the Voting Agreement or our management. Even though we will be a
controlled company, we intend to comply with the rules of the SEC and Nasdaq relating to such independence requirements with respect to the
composition of our the Combined Company Board and the compensation and nominating and corporate governance committees, as applicable to
companies which are not “controlled companies.”

If securities or industry analysts do not publish research or reports about the Combined Company, or publish negative reports, the Combined
Company’s stock price and trading volume could decline.

The trading market for the Combined Company’s common stock will depend, in part, on the research and reports that securities or industry analysts
publish about the Combined Company. The Combined Company does not have any control over these analysts. If the Combined Company’s financial
performance fails to meet analyst estimates or one or more of the analysts who cover the Combined Company downgrade its common stock or change
their opinion, the Combined Company’s stock price would likely decline. If one or more of these analysts cease coverage of the Combined Company or
fail to regularly publish reports on the Combined Company, it could lose visibility in the financial markets, which could cause the Combined Company’s
stock price or trading volume to decline.

Because the Combined Company does not anticipate paying any cash dividends in the foreseeable future, capital appreciation, if any, would be your
sole source of gain.

The Combined Company currently anticipates that it will retain future earnings for the development, operation and expansion of its business and do not
anticipate declaring or paying any cash dividends for the foreseeable future. As a result, capital appreciation, if any, of the Combined Company’s shares
of common stock would be your sole source of gain on an investment in such shares for the foreseeable future.

Future sales of shares of the Combined Company’s common stock may depress its stock price.

Sales of a substantial number of the Combined Company’s common stock in the public market after the closing of the Business Combination, or the
perception that these sales might occur, could depress the market price of the Combined Company’s common stock and could impair its ability to raise
capital through the sale of additional equity securities.

Sales, or the potential sales, of substantial numbers of shares in the public market by parties to the Lock-up Agreement upon termination of applicable
contractual lock-up agreements or by holders of the LSAC Warrants upon exercise thereof could increase the volatility of the market price of LSAC
Shares or adversely affect the market price of LSAC Shares.

In addition, pursuant to the Registration Rights Agreement, we intend to register for the resale of LSAC Shares held by the Vincera stockholders and the
Sponsor following the completion of the Business Combination. We also intend to file a registration statement on Form S-8 registering the shares
reserved for issuance under the 2020 Plan as soon as reasonably practicable after LSAC becomes eligible to use such form. The sale or the availability
for sale of a large number of LSAC Shares in the public market could cause the price of LSAC Shares to decline.
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The Combined Company is an emerging growth company, and the Combined Company cannot be certain if the reduced reporting requirements
applicable to emerging growth companies will make its stock less attractive to investors.

After the completion of the Business Combination, the Combined Company will be an emerging growth company, as defined in the JOBS Act. For as
long as the Combined Company continues to be an emerging growth company, it may take advantage of exemptions from various reporting
requirements that are applicable to other public companies that are not “emerging growth companies,” including exemption from compliance with the
auditor attestation requirements of Section 404, reduced disclosure obligations regarding executive compensation and exemptions from the requirements
of holding a nonbinding advisory vote on executive compensation and stockholder approval of any golden parachute payments not previously approved.
The Combined Company will remain an emerging growth company until the earlier of (1) (a) December 31, 2025, the last day of its fiscal year
following the fifth anniversary of the consummation of LSAC’s IPO, (b) the date on which the Combined Company has total annual gross revenue of at
least $1.07 billion or (c) the date on which the Combined Company is deemed to be a large accelerated filer, which means the market value of shares of
the Combined Company’s common stock that are held by non-affiliates exceeds $700.0 million as of the prior September 30th, and (2) the date on which
the Combined Company has issued more than $1.0 billion in non-convertible debt during the prior three-year period.

In addition, under the JOBS Act, emerging growth companies can delay adopting new or revised accounting standards until such time as those standards
apply to private companies. The Combined Company has irrevocably elected not to avail itself of this exemption from new or revised accounting
standards and, therefore, the Combined Company will be subject to the same new or revised accounting standards as other public companies that are not
emerging growth companies.

Even after the Combined Company no longer qualifies as an emerging growth company, it may still qualify as a “smaller reporting company,” which
would allow it to take advantage of many of the same exemptions from disclosure requirements including exemption from compliance with the auditor
attestation requirements of Section 404 and reduced disclosure obligations regarding executive compensation in this proxy statement and the Combined
Company’s periodic reports and proxy statements.

The Combined Company cannot predict if investors will find its common stock less attractive because the Combined Company may rely on these
exemptions. If some investors find the Combined Company’s common stock less attractive as a result, there may be a less active trading market for the
common stock and its market price may be more volatile.

LSAC’s Amended and Restated Certificate of Incorporation provides, and the Amended Charter will provide, subject to limited exceptions, that the
Court of Chancery of the State of Delaware will be the sole and exclusive forum for certain stockholder litigation matters, which could limit our
stockholders’ ability to obtain a favorable judicial forum for disputes with us or our directors, officers, employees or stockholders.

LSAC’s Amended and Restated Certificate of Incorporation requires, to the fullest extent permitted by law, that derivative actions brought in our name,
actions against directors, officers and employees for breach of fiduciary duty and other similar actions may be brought in the Court of Chancery in the
State of Delaware, except for claims (i) as to which the Court of Chancery determines that there is an indispensable party not subject to the jurisdiction
of the Court of Chancery, (i1) which is vested in the exclusive jurisdiction of a court or forum other than the Court of Chancery, or (iii) arising under the
federal securities laws, including the Securities Act, as to which the Court of Chancery and the federal district court for the District of Delaware shall
concurrently be the sole and exclusive forums. The Amended Charter will require, to the fullest extent permitted by law, that derivative actions brought
in our name, actions against directors, officers and employees for breach of fiduciary duty and other similar actions may be brought in the Court of
Chancery in the State of Delaware or, if that court lacks subject matter jurisdiction, another federal or state court situated in the State of Delaware. Any
person or
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entity purchasing or otherwise acquiring any interest in shares of our capital stock shall be deemed to have notice of and consented to the forum
provisions in the Amended Charter. In addition, the Amended Charter and the Amended Bylaws will provide that the federal district courts of the United
States shall be the exclusive forum for the resolution of any complaint asserting a cause of action under the Securities Act and the Exchange Act.

In March 2020, the Delaware Supreme Court issued a decision in Salzburg et al. v. Sciabacucchi, which found that an exclusive forum provision
providing for claims under the Securities Act to be brought in federals court is facially valid under Delaware law. It is unclear whether this decision will
be appealed, or what the final outcome of this case will be. We intend to enforce this provision, but we do not know whether courts in other jurisdictions
will agree with this decision or enforce it.

This choice of forum provision may limit a stockholder’s ability to bring a claim in a judicial forum that it finds favorable for disputes with us or any of
our directors, officers, other employees or stockholders, which may discourage lawsuits with respect to such claims. Alternatively, if a court were to find
the choice of forum provision contained in LSAC’s Amended and Restated Certificate of Incorporation or the Amended Charter to be inapplicable or
unenforceable in an action, we may incur additional costs associated with resolving such action in other jurisdictions, which could harm our business,
operating results and financial condition.
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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This proxy statement contains forward-looking statements. Forward-looking statements provide our current expectations or forecasts of future events.
Forward-looking statements include statements about our expectations, beliefs, plans, objectives, intentions, assumptions and other statements that are
not historical facts. Words or phrases such as “anticipate,” “believe,” “continue,” “could,” “estimate,” “expect,” “intend,” “may,” “might,” “objective,”
“ongoing,” “plan,” “potential,” “predict,” “project,” “should,” “will” and “would,” or similar words or phrases, or the negatives of those words or
phrases, may identify forward-looking statements, but the absence of these words does not necessarily mean that a statement is not forward-looking.
Examples of forward-looking statements in this proxy statement include, but are not limited to:

29 < 29 99 ¢

99 < 99

. our ability to consummate the Business Combination;

. the expected benefits of the Business Combination;

. our financial and business performance following the Business Combination;

. strategic plans for our business, products and technology;

. our ability to develop or commercialize products;

. expected results and timing of the clinical trials and nonclinical studies;

. the effectiveness of, and our ability to comply with, the Bayer License Agreement;

. developments and projections relating to our competitors and industry;

. the impact of health epidemics, including the COVID-19 pandemic, on our business and the actions we may take in response thereto;
. our expectations regarding our ability to obtain and maintain intellectual property protection and not infringe on the rights of others;
. our ability to retain key scientific or management personnel;

. expectations regarding the time during which we will be an emerging growth company under the JOBS Act;

. our future capital requirements and sources and uses of cash;

. our ability to obtain funding for our operations;

. the outcome of any known and unknown litigation and regulatory proceedings;

. our business, expansion plans and opportunities; and

. changes in applicable laws or regulations.

Forward-looking statements appear in several places in this proxy statement including, without limitation, in the sections entitled “Trading Market and
Dividends,” “Management’s Discussion and Analysis of Financial Conditions and Results of Operations of Vincera” and “Vincera’s Business.”

As a result of a number of known and unknown risks and uncertainties, our actual results or performance may be materially different from those
expressed or implied by these forward-looking statements. Some factors that could cause actual results to differ include:

. our ability to timely consummate the Business Combination or to satisfy the other conditions to the closing of the Business Combination,
including the risk that the Bayer License Agreement is not entered into, the risk that the approval of the stockholders of LSAC for the
Business Combination is not obtained, the occurrence of events that may give rise to a right of one or both of LSAC and Vincera to
terminate the Merger Agreement and the risk that any required regulatory approvals are not obtained, are delayed or are subject to
unanticipated conditions that could adversely affect the Combined Company;
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. our ability to recognize the anticipated benefits of the Business Combination, which may be affected by, among other things, competition
and our ability to grow and manage growth profitably following the Business Combination;

. the amount of redemption requests made by LSAC’s stockholders;

. costs related to the Business Combination;

. risks associated with preclinical or clinical development conducted prior to our in-licensing;

. risks related to the rollout of our business and the timing of expected business milestones;

. changes in the assumptions underlying our expectations regarding its future business or business model;

. our ability to develop and commercialize product candidates;

. general economic, financial, legal, political and business conditions and changes in domestic and foreign markets;
. changes in applicable laws or regulations;

. the potential effects of the COVID-19 pandemic on our business;

. the size and growth potential of the markets for our products, and our ability to serve those markets;

. market acceptance of our planned products;

. our ability to raise capital;

. the possibility that we may be adversely affected by other economic, business, and/or competitive factors; and

. other risks and uncertainties described in this registration statement, including those under the section entitled “Risk Factors.”

Forward-looking statements are subject to known and unknown risks and uncertainties and are based on potentially inaccurate assumptions that could
cause actual results to differ materially from those expected or implied by the forward-looking statements. Actual results could differ materially from
those anticipated in forward-looking statements for many reasons, including the factors described in “Risk Factors” in this proxy statement.
Accordingly, you should not rely on these forward-looking statements, which speak only as of the date of this proxy statement. LSAC undertakes no
obligation to publicly revise any forward-looking statement to reflect circumstances or events after the date of this proxy statement or to reflect the
occurrence of unanticipated events. You should, however, review the factors and risks LSAC describes in the reports it will file from time to time with
the SEC after the date of this proxy statement.

In addition, statements that “LSAC believes” and similar statements reflect LSAC’s beliefs and opinions on the relevant subject. These statements are
based on information available to LSAC as of the date of this proxy statement. While LSAC believes that information provides a reasonable basis for
these statements, that information may be limited or incomplete. LSAC’s statements should not be read to indicate that it has conducted an exhaustive
inquiry into, or review of, all relevant information. These statements are inherently uncertain, and you are cautioned not to unduly rely on these
statements.

Although LSAC believes the expectations reflected in the forward-looking statements were reasonable at the time made, it cannot guarantee future
results, level of activity, performance or achievements. Moreover, neither LSAC nor any other person assumes responsibility for the accuracy or
completeness of any of these forward-looking statements. You should carefully consider the cautionary statements contained or referred to in this section
in connection with the forward looking statements contained in this proxy statement and any subsequent written or oral forward-looking statements that
may be issued by us or persons acting on our behalf.
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CAPITALIZATION

The following table sets forth the capitalization, as of June 30, 2020, on an unaudited, historical basis of each of Vincera and LSAC and, on an
as-adjusted basis, after giving effect to the Business Combination, assuming (i) that no holders of LSAC Shares exercise their redemption rights and
(ii) that the maximum number of holders of 2,448,900 LSAC Shares have properly exercised their redemption rights.

Cash
Cash and marketable securities held in Trust Account
Total cash and marketable securities

Common stock subject to possible redemption, 5,817,693 shares at redemption value
Equity:

Preferred stock

Common stock of Vincera/Shares of common stock of LSAC

Additional paid-in capital

Accumulated other comprehensive income

(Accumulated deficit)/retained earnings

Total stockholders’ (deficit)/equity
Total capitalization
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As of June 30, 2020

Historical As Adjusted
Assuming Assuming
No Maximum
Vincera LSAC Redemption Redemptions

(in thousands)

§ — $ 685 $ 60,174 $ 35,685
— 65,692 — —
$§ — $66,377 $ 60,174 $ 35,685
§ — $58,069 $ — $ —
$§ — $ — $ — $ —
1 — 1 1
17 5,121 173,404 148,915
(16) — (16) (16)
(82) (121) (6,324) (6,324)
(80) 5,000 167,065 142,576
$ (80)  $63,069 $ 167,065 $ 142,576
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SPECIAL MEETING OF LSAC STOCKHOLDERS

General

LSAC is furnishing this proxy statement to the LSAC stockholders as part of the solicitation of proxies by the Board for use at the special meeting of
LSAC stockholders to be held on [e], 2020 and at any adjournment or postponement thereof. This proxy statement is first being furnished to our
stockholders on or about [e], 2020 in connection with the vote on the Business Combination Proposal, the Charter Amendment Proposal, the Nasdaq
Proposal, the Director Election Proposal, the Equity Incentive Plan Proposal and the Adjournment Proposal. This document provides you with the
information you need to know to be able to vote or instruct your vote to be cast at the special meeting.

Date, Time and Place

The special meeting of stockholders will be held on [e], 2020 at [®] a.m., at [®], or such other date, time and place to which such meeting may be
adjourned or postponed for the purpose of soliciting additional proxies in the event LSAC does not receive the requisite stockholder vote to approve one
or more proposals presented to stockholders for vote.

Purpose of the Special Meeting of LSAC Stockholders
At the special meeting of stockholders, LSAC is asking holders of LSAC Shares to approve the following proposals:

. Proposal No. 1.—The Business Combination Proposal: To approve the Merger Agreement, which is attached to this proxy statement
as Annex A, and the transactions contemplated thereby.

. Proposal No. 2—The Charter Amendment Proposal: To approve the Amended Charter appended to this proxy statement as Annex B to
effect the following amendments to:

(a) change the name of the Combined Company to “Vincera Pharma, Inc.” from “LifeSci Acquisition Corp.”;

(b) increase the authorized number of shares of common stock from 30,000,000 shares to 120,000,000 shares and preferred stock from
1,000,000 shares to 30,000,000 shares;

(c) approve the choice of forum provisions;
(d) include supermajority voting provisions; and

(e) approve all other changes to the Amended Charter, including without limitation, the elimination of certain provisions related to
LSAC’s initial business combination that will no longer be relevant following the closing of the Business Combination.

. Proposal No. 3.—The Nasdaq Proposal: To approve the issuance of more than 20% of the issued and outstanding LSAC Shares pursuant to
the terms of the Merger Agreement, which will result in a change of control, as required by Nasdaq Listing Rules 5635(a), (b) and (d).

. Proposal No. 4—The Director Election Proposal: To elect, effective upon the closing of the Business Combination, nine directors to serve
staggered terms on our board of directors until the 2021, 2022 and 2023 annual meetings of stockholders, respectively, or until their
respective successors are duly elected and qualified.

. Proposal No. 5.—The Equity Incentive Plan Proposal: To approve the Vincera Pharma, Inc. 2020 Stock Incentive Plan.

. Proposal No. 6.—The Adjournment Proposal: To approve the adjournment of the special meeting for the purpose of soliciting additional
proxies in the event LSAC does not receive the requisite stockholder vote to approve one or more proposals presented to stockholders for
vote.
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Recommendation of LSAC’s Board of Directors

The Board:
. has determined that the Business Combination Proposal and each of the other Proposals are fair to, and in the best interests of, LSAC and
its stockholders;
. has approved the Business Combination Proposal and the other Proposals; and

. recommends that LSAC’s stockholders vote “FOR” each of the Business Combination Proposal, the Charter Amendment Proposal, the
Nasdaq Proposal, the Director Election Proposal, the Equity Incentive Plan Proposal and the Adjournment Proposal.

The Board has interests that may be different from or in addition to your interests as a stockholder. See “Proposal No. 1—The Business Combination
Proposal—Interests of Certain Persons in the Business Combination” in this proxy statement for further information.

Record Date; Who is Entitled to Vote

LSAC has fixed the close of business on [®], 2020, as the record date for determining those LSAC stockholders entitled to notice of and to vote at the
special meeting. As of the close of business on [®], 2020, there were [®#] LSAC Shares outstanding and entitled to vote. Each holder of LSAC Shares is
entitled to one vote per share on each of the Business Combination Proposal, the Charter Amendment Proposal, the Nasdaq Proposal, the Director
Election Proposal, the Equity Incentive Plan Proposal and the Adjournment Proposal.

As of [e], 2020, LSAC’s initial stockholders, either directly or beneficially, owned and were entitled to vote 1,640,942 LSAC Shares, or approximately
20% of the outstanding LSAC Shares. With respect to the Business Combination, LSAC’s initial stockholders have agreed to vote their respective LSAC
Shares acquired by them in favor of the Business Combination. They have indicated that they intend to vote their shares, as applicable, “FOR” each of
the other Proposals, although there is no agreement in place with respect to these Proposals.

Quorum and Required Vote for Stockholder Proposals

A quorum of LSAC stockholders is necessary to hold a valid meeting. A quorum will be present at the special meeting of LSAC stockholders if a
majority of the LSAC Shares issued and outstanding and entitled to vote at the special meeting is represented in person or by proxy. Abstentions present
in person and by proxy will count as present for the purposes of establishing a quorum, but broker non-votes will not.

Approval of the Business Combination Proposal, the Nasdaq Proposal, the Equity Incentive Plan Proposal and the Adjournment Proposal will require
the affirmative vote of the holders of a majority of the issued and outstanding LSAC Shares present and entitled to vote at the special meeting. Approval
of the Director Election Proposal will require a plurality of the votes of the issued and outstanding LSAC Shares represented in person or represented by
proxy at the special meeting of LSAC stockholders and entitled to vote thereon. Approval of the Charter Amendment Proposal will require the approval
of a majority of the issued and outstanding LSAC Shares. Attending the special meeting either in person or by proxy and abstaining from voting will
have the same effect as voting against all the Proposals and, assuming a quorum is present, broker non-votes will have no effect on the Proposals other
than the Charter Amendment Proposal, for which it will have the same effect as voting against the proposal.

Voting Your Shares

Each LSAC Share that you own in your name entitles you to one vote for each proposal on which such shares are entitled to vote at the special meeting.
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There are two ways to ensure that your LSAC Shares are voted at the special meeting:

. You can cause your shares to be voted by signing and returning the enclosed proxy card. If you submit your proxy card, your “proxy,”
whose name is listed on the proxy card, will vote your shares as you instruct on the proxy card. If you sign and return the proxy card but do
not give instructions on how to vote your shares, your shares will be voted, as recommended by the Board, “FOR” the approval of the
Business Combination Proposal, the Charter Amendment Proposal, the Nasdaq Proposal, the Director Election Proposal, the Equity
Incentive Plan Proposal and the Adjournment Proposal. Votes received after a matter has been voted upon at the special meeting will not be
counted.

. You can attend the special meeting and vote in person. LSAC will give you a ballot when you arrive. However, if your shares are held in
the name of your broker, bank or other nominee, you must get a proxy from the broker, bank or other nominee. That is the only way LSAC
can be sure that the broker, bank or nominee has not already voted your shares.

IF YOU RETURN YOUR PROXY CARD WITHOUT AN INDICATION OF HOW YOU WISH TO VOTE, YOUR SHARES WILL BE VOTED IN

FAVOR OF THE BUSINESS COMBINATION PROPOSAL AS WELL AS THE OTHER PROPOSALS. IN ORDER TO REDEEM YOUR SHARES,
YOU MUST CONTINUE TO HOLD YOUR SHARES THROUGH THE CLOSING DATE OF THE BUSINESS COMBINATION AND SUBMIT A

REQUEST IN WRITING AND DELIVER YOUR PHYSICAL STOCK CERTIFICATE OR ELECTRONICALLY TO OUR TRANSFER AGENT AT
LEAST TWO BUSINESS DAYS PRIOR TO THE CONSUMMATION OF THE BUSINESS COMBINATION. IF THE BUSINESS COMBINATION
IS NOT COMPLETED, THEN THESE SHARES WILL NOT BE REDEEMED FOR CASH.

Revoking Your Proxy

If you give a proxy, you may revoke it at any time before it is exercised by doing any one of the following:

. you may send another proxy card with a later date;
. if you are a record holder, you may notify us in writing prior to the special meeting that you have revoked your proxy; or
. you may attend the special meeting, revoke your proxy, and vote in person, as indicated above.

‘Who Can Answer Your Questions About Voting Your Shares

If you have any questions about how to vote or direct a vote in respect of your LSAC Shares, you may call [ 1, our proxy solicitor, at
[ ], or LSAC at (646) 899-1200.

No Additional Matters May Be Presented at the Special Meeting

This special meeting has been called only to consider the approval of the Business Combination and related Proposals. Other than procedural matters
incident to the conduct of the special meeting, no other matters may be considered at the special meeting if they are not included in the notice of the
special meeting.

Redemption Rights
Pursuant to LSAC’s Amended and Restated Certificate of Incorporation, a holder of LSAC Shares may demand that LSAC redeem such common stock

for cash in connection with a business combination. You may not elect to redeem your shares prior to the completion of a business combination.

If you are a public stockholder and you seek to have your LSAC Shares redeemed for cash, you must, no later than 5:00 p.m., Eastern time, on [e], 2020
(at least two business days prior to the special meeting), (i) submit a request in writing to LSAC’s transfer agent that LSAC redeem your LSAC Shares
for cash; and (ii) deliver your stock to LSAC’s transfer agent physically, or electronically using the DTC’s DWAC system.
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The request must be signed by the applicable stockholder in order to validly request redemption. A stockholder is not required to submit a proxy card or
vote in order to validly exercise redemption rights. LSAC stockholders will be entitled to redeem their LSAC Shares for a full pro rata share of the Trust
Account (currently anticipated to be no less than approximately $10.00 per share), net of taxes payable.

Any corrected or changed written demand of redemption rights must be received by LSAC’s transfer agent at least two business days prior to the special
meeting. No demand for redemption will be honored unless the holder’s shares have been delivered (either physically or electronically) to the transfer
agent at least two business days prior to the vote at the special meeting.

Public stockholders may seek to have their shares redeemed regardless of whether they vote for or against the Business Combination and whether or not
they are holders of LSAC shares as of the Record Date.

If you wish to tender through the DWAC system, please contact your broker and request delivery of your shares through the DWAC system. Delivering
shares physically may take significantly longer. In order to obtain a physical stock certificate, a stockholder’s broker and/or clearing broker, DTC, and
LSAC’s transfer agent will need to act together to facilitate this request. There is a nominal cost associated with the above-referenced tendering process
and the act of certificating the shares or delivering them through the DWAC system. The transfer agent will typically charge the tendering broker $45
and the broker would determine whether or not to pass this cost on to the redeeming holder. Stockholders should generally allow at least two weeks to
obtain physical certificates from the transfer agent. LSAC does not have any control over this process or over the brokers or DTC, and it may take
longer than two weeks to obtain a physical stock certificate. Stockholders who request physical stock certificates and wish to redeem may be unable to
meet the deadline for tendering their LSAC Shares before exercising their redemption rights and thus will be unable to redeem their LSAC Shares.

If a stockholder tenders its LSAC Shares and decides prior to the consummation of the Business Combination that it does not want to redeem its LSAC
Shares, the stockholder may withdraw the tender by contacting your broker as further specified below. In the event that a stockholder tenders LSAC
Shares and the Business Combination is not completed, these LSAC Shares will not be redeemed for cash and the physical certificates representing
these LSAC Shares will be returned to the stockholder promptly following the determination that the Business Combination will not be consummated.
LSAC anticipates that a stockholder who tenders LSAC Shares for redemption in connection with the vote to approve the Business Combination
Proposal would receive payment of the redemption price for such LSAC Shares promptly following the completion of the Business Combination.

If properly demanded by LSAC’s public stockholders, LSAC will redeem each share into a pro rata portion of the funds available in the Trust Account,
calculated as of two business days prior to the anticipated consummation of the Business Combination. As of [e], 2020, this would amount to
approximately $10.00 per share. If you exercise your redemption rights, you will be exchanging your LSAC Shares for cash and will no longer own the
LSAC Shares.

Notwithstanding the foregoing, a holder of LSAC Shares, together with any affiliate of his or her or any other person with whom he or she is acting in
concert or as a “group” (as defined in Section 13(d)-(3) of the Exchange Act) will be restricted from seeking redemption rights with respect to more than
20% of the LSAC Shares.

If too many public stockholders exercise their redemption rights, we may not be able to meet certain conditions under the Merger Agreement, and as a
result, would not be able to consummate the Business Combination. A provision within the Merger Agreement requires that we have a cash closing
balance of $40.0 million as a condition to the consummation of the Business Combination. In no event will we redeem the LSAC Shares in an amount
that would cause our net tangible assets to be less than $5,000,001. Consequently, if accepting all properly submitted redemption requests would cause
our net tangible assets to be less than $5,000,001 or such
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greater amount necessary to satisfy a closing condition as described above, we would not proceed with such redemption and the Business Combination
and may instead search for an alternate business combination.

Withdrawal of Redemption Rights

Any request for redemption, once made, may be withdrawn at any time up to the business day immediately preceding the consummation of the proposed
Business Combination, by contacting your broker. Furthermore, if a stockholder delivered his certificate for redemption and subsequently decided prior
to the date immediately preceding the consummation of the proposed Business Combination not to elect redemption, he may simply request that the
transfer agent return the certificate (physically or electronically).

A redemption payment will only be made if the proposed Business Combination is consummated. If the proposed Business Combination is not
completed for any reason, then public stockholders who exercised their redemption rights would not be entitled to receive the redemption payment. In
such case, LSAC will promptly return the share certificates to the public stockholder.

United States Federal Income Taxation Relating to Redeeming U.S. Holders
General

This section is a general summary of the material U.S. federal income tax provisions relating to the redemption of LSAC’s common stock in connection
with a business combination. This section does not address any aspect of U.S. federal gift or estate tax, or the state, local or non-U.S. tax consequences
of an investment in our securities, nor does it provide any actual representations as to any tax consequences of the acquisition, ownership or disposition
of our securities.

The discussion below of the U.S. federal income tax consequences to “U.S. Holders” will apply to a beneficial owner of our securities that is for U.S.
federal income tax purposes:

. an individual citizen or resident of the United States;

. a corporation (or other entity treated as a corporation) that is created or organized (or treated as created or organized) in or under the laws
of the United States, any state thereof or the District of Columbia

. an estate whose income is includible in gross income for U.S. federal income tax purposes regardless of its source, or

. a trust if (i) a U.S. court can exercise primary supervision over the trust’s administration and one or more U.S. persons are authorized to
control all substantial decisions of the trust or (ii) it has a valid election in effect under applicable U.S. Treasury regulations to be treated as
a U.S. person.

This discussion is based on the Internal Revenue Code of 1986, as amended (the “Code”), its legislative history, Treasury regulations promulgated
thereunder, published rulings and court decisions, all as currently in effect. These authorities are subject to change or differing interpretations, possibly
on a retroactive basis.

This discussion does not address all aspects of U.S. federal income taxation that may be relevant to any particular holder based on such holder’s
individual circumstances. In particular, this discussion considers only the redemption of our shares of common stock from U.S. Holders who own and
hold our securities as capital assets within the meaning of Section 1221 of the Code and does not address the potential application of the alternative
minimum tax. In addition, this discussion does not address the U.S. federal income tax consequences to holders that are subject to special rules,
including:

. financial institutions or financial services entities;

. broker-dealers;
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. taxpayers that are subject to the mark-to-market accounting rules under Section 475 of the Code;

. tax-exempt entities;

. governments or agencies or instrumentalities thereof;

. insurance companies;

. regulated investment companies;

. regulated investment companies;

. expatriates or former long-term residents of the United States;

. persons that acquired our securities pursuant to an exercise of employee share options, in connection with employee share incentive plans

or otherwise as compensation;
. persons that hold our securities as part of a straddle, constructive sale, hedging, conversion or other integrated transaction; or

. persons whose functional currency is not the U.S. dollar.

This discussion does not address any aspect of U.S. federal non-income tax laws, such as gift or estate tax laws, state, local or non-U.S. tax laws or,
except as discussed herein, any tax reporting obligations of a holder of our securities. Additionally, this discussion does not consider the tax treatment of
partnerships or other pass-through entities or persons who hold our securities through such entities. If a partnership (or other entity classified as a
partnership for U.S. federal income tax purposes) is the beneficial owner of our securities, the U.S. federal income tax treatment of a partner in the
partnership generally will depend on the status of the partner and the activities of the partnership.

We have not sought, and will not seek, a ruling from the IRS or an opinion of counsel as to any U.S. federal income tax consequence described herein.
The IRS may disagree with the descriptions herein, and its determination may be upheld by a court. Moreover, there can be no assurance that future
legislation, regulations, administrative rulings or court decisions will not adversely affect the accuracy of the statements in this discussion.

THIS DISCUSSION IS ONLY A SUMMARY OF THE MATERIAL U.S. FEDERAL INCOME TAX CONSEQUENCES OF THE REDEMPTION OF
OUR SECURITIES IN CONNECTION WITH THE BUSINESS COMBINATION. IT DOES NOT PROVIDE ANY ACTUAL REPRESENTATIONS
AS TO ANY TAX CONSEQUENCES TO U.S. HOLDERS OF THE ACQUISITION, OWNERSHIP AND DISPOSITION OF OUR SECURITIES
AND WE HAVE NOT OBTAINED ANY OPINION OF COUNSEL WITH RESPECT TO SUCH TAX CONSEQUENCES. AS A RESULT, EACH
U.S. HOLDER IS URGED TO CONSULT ITS OWN TAX ADVISOR WITH RESPECT TO THE PARTICULAR TAX CONSEQUENCES TO SUCH
INVESTOR OF THE REDEMPTION OF OUR SECURITIES, INCLUDING THE APPLICABILITY AND EFFECT OF ANY STATE, LOCAL, AND
NON-U.S. TAX LAWS, AS WELL AS U.S. FEDERAL TAX LAWS AND ANY APPLICABLE TAX TREATIES.

Redemption of Common Stock

If a U.S. Holder redeems common stock into the right to receive cash pursuant to the exercise of a stockholder redemption right, for U.S. federal income
tax purposes, such conversion or sale generally will be treated as a redemption and will be subject to the following rules. If the redemption qualifies as a
sale of the common stock under Section 302 of the Code:

. a U.S. Holder generally will recognize capital gain or loss in an amount equal to the difference between the amount realized and the U.S.
Holder’s adjusted tax basis in the securities.
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. The regular U.S. federal income tax rate on capital gains recognized by U.S. Holders generally is the same as the regular U.S. federal
income tax rate on ordinary income, except that under tax law currently in effect long-term capital gains recognized by non-corporate U.S.
Holders are generally subject to U.S. federal income tax at reduced rates. Capital gain or loss will constitute long-term capital gain or loss
if the U.S. Holder’s holding period for the securities exceeds one year. The deductibility of capital losses is subject to various limitations.
U.S. Holders who recognize losses with respect to a disposition of our securities should consult their own tax advisors regarding the tax
treatment of such losses.

Whether redemption of our shares qualifies for sale treatment will depend largely on the total number of LSAC Shares treated as held by such U.S.
Holder. The redemption of common stock generally will be treated as a sale or exchange of common stock (rather than as a distribution) if the receipt of
cash upon the redemption (i) is “substantially disproportionate” with respect to a U.S. Holder, (ii) results in a “complete termination” of such holder’s
interest in us or (iii) is “not essentially equivalent to a dividend” with respect to such holder. These tests are explained more fully below.

In determining whether any of the foregoing tests is satisfied, a U.S. Holder must consider not only the LSAC common stock actually owned by such
holder, but also the LSAC common stock that is constructively owned by such holder. A U.S. Holder may constructively own, in addition to our
common stock owned directly, common stock owned by related individuals and entities in which such holder has an interest or which have an interest in
such holder, as well as any common stock such holder has a right to acquire by exercise of an option, which would generally include common stock that
could be acquired pursuant to the exercise of warrants. In order to meet the substantially disproportionate test, the percentage of our issued and
outstanding voting shares actually and constructively owned by a U.S. Holder immediately following the redemption of our common stock must, among
other requirements, be less than 80% of the percentage of our issued and outstanding voting and common stock actually and constructively owned by
such holder immediately before the redemption. There will be a complete termination of a U.S. Holder’s interest if either (i) all of our common stock
actually and constructively owned by such U.S. Holder is redeemed or (ii) all of our common stock actually owned by such U.S. Holder is redeemed and
such holder is eligible to waive, and effectively waives, in accordance with specific rules, the attribution of shares owned by family members and such
holder does not constructively own any other shares. The redemption of the common stock will not be essentially equivalent to a dividend if such
redemption results in a “meaningful reduction” of a U.S. Holder’s proportionate interest in us. Whether the redemption will result in a meaningful
reduction in a U.S. Holder’s proportionate interest in us will depend on the particular facts and circumstances. However, the IRS has indicated in a
published ruling that even a small reduction in the proportionate interest of a small minority stockholder in a publicly held corporation who exercises no
control over corporate affairs may constitute such a “meaningful reduction.” U.S. Holders should consult with their own tax advisors as to the tax
consequences of any such redemption.

If none of the foregoing tests is satisfied, then the redemption may be treated as a distribution characterized as a dividend to the extent of our current or
accumulated earnings as profits (as determined for federal income tax purposes). Any such dividend will be taxable to a corporate U.S. holder at regular
rates and, if certain holding period requirements are met, may be eligible for the dividends-received deduction generally allowed to domestic
corporations in respect of dividends received from other domestic corporations. Distributions in excess of such earnings and profits generally will be
applied against and reduce the U.S. Holder’s basis in its common stock (but not below zero) and, to the extent in excess of such basis, will be treated as
gain from the sale or exchange of such common stock. With respect to non-corporate U.S. Holders, dividends may be subject to the lower applicable
long-term capital gains tax rate (see above) if certain holding period requirements are met. U.S. Holders should consult their own tax advisors regarding
the availability of the lower rate for any cash dividends paid with respect to our common stock. After the application of those rules, any remaining tax
basis a U.S. Holder has in the redeemed common stock will be added to the adjusted tax basis in such holder’s remaining common stock. If there are no
remaining common stock, a U.S. Holder should consult its own tax advisors as to the allocation of any remaining basis.
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Certain U.S. Holders may be subject to special reporting requirements with respect to a redemption of common stock, and such holders should consult
with their own tax advisors with respect to their reporting requirements.

Appraisal Rights

Appraisal rights are not available to holders of LSAC Shares in connection with the proposed Business Combination under Delaware law.

Proxies and Proxy Solicitation Costs

LSAC is soliciting proxies on behalf of the Board. This solicitation is being made by mail. LSAC and its directors, officers and employees may also
solicit proxies in person, by telephone or by other electronic means. Any solicitation made and information provided in such a solicitation will be
consistent with the written proxy statement and proxy card. LSAC will bear the cost of solicitation. [ ], a proxy solicitation firm that LSAC
has engaged to assist it in soliciting proxies, will be paid its customary fee of approximately $[ ] and be reimbursed out-of-pocket expenses.

LSAC will ask banks, brokers and other institutions, nominees and fiduciaries to forward its proxy materials to their principals and to obtain their
authority to execute proxies and voting instructions. LSAC will reimburse them for reasonable out-of-pocket expenses.

If you send in your completed proxy card, you may still vote your shares in person if you revoke your proxy before it is exercised at the special meeting.

LSAC Initial Stockholders

Pursuant to a registration rights agreement between us and the initial stockholders, the initial stockholders are entitled to certain registration rights with
respect to the LSAC Warrants held by them, as well as the underlying securities. The holders of these securities are entitled to make up to two demands
that LSAC register such securities. The holders of the initial shares can elect to exercise these registration rights at any time commencing three months

prior to the date on which these LSAC Shares are to be released from escrow. In addition, the holders have certain “piggy-back” registration rights with
respect to registration statements filed after the consummation of a business combination. LSAC will bear the expenses incurred in connection with the
filing of any such registration statements.

In December 2018, LSAC issued an aggregate of 1,640,942 LSAC Shares to the Sponsor, which we refer to herein as “insider shares,” for an aggregate
purchase price of $25,000.
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PROPOSAL NO. 1—THE BUSINESS COMBINATION PROPOSAL

The discussion in this proxy statement of the Business Combination and the principal terms of the Merger Agreement described in the section entitled
“The Merger Agreement” is subject to, and is qualified in its entirety by reference to, the Merger Agreement. The full text of the Merger Agreement is
attached hereto as_Annex A, which is incorporated by reference herein.

General Description of the Business Combination
Business Combination with Vincera; Business Combination Consideration

Upon the closing of the Business Combination, LSAC will acquire 100% of the issued and outstanding Vincera Shares, in exchange for the Sellers’ right
to receive, for each issued and outstanding Vincera Share, the number of LSAC Shares equal to the Exchange Ratio, and the Earnout Shares after the
closing of the Business Combination, if any, that may be issuable from time to time. The issuance of LSAC Shares to the Sellers is being consummated
on a private placement basis, pursuant to Section 4(a)(2) of the Securities Act. The aggregate value of the consideration to be paid by LSAC in the
Business Combination (excluding the Earnout Shares) is approximately $55.0 million (calculated as follows: 5,500,000 LSAC Shares, the anticipated
number of LSAC Shares to be issued to the Sellers (excluding the Earnout Shares), multiplied by $10.00 (the anticipated Closing Price Per Share at the
time of the closing of the Business Combination)). Upon consummation of the Business Combination, Vincera will become a wholly-owned subsidiary
of LSAC, and LSAC will change its name to “Vincera Pharma, Inc.”

After the Business Combination, assuming no redemption of LSAC Shares for cash, LSAC public stockholders will own approximately 46.9% of LSAC
Shares, LSAC’s current directors, officers and affiliates will own approximately 13.7% of LSAC Shares, and the Sellers will own approximately 39.3%
of LSAC Shares. Assuming redemption by holders of 2,448,900 of LSAC Shares, the maximum number of LSAC Shares that may be redeemed, LSAC
public stockholders will own approximately 35.7% of LSAC Shares, LSAC’s current directors, officers and affiliates will own approximately 16.7% of
LSAC Shares, and the Sellers will own approximately 47.7% of LSAC Shares.

Assuming the Business Combination Proposal is approved, the parties to the transaction expect to close the Business Combination by December 31,
2020.

Background of the Business Combination

LSAC was incorporated as a blank check company on December 19, 2018, under the laws of the State of Delaware, for the purpose of entering into a
merger, share exchange, asset acquisition, stock purchase, recapitalization, reorganization or similar business combination with one or more businesses
or entities. Although LSAC'’s efforts to identify a prospective target business were not to be limited to any particular industry or geographic location,
LSAC intended to focus on businesses operating in North America in the healthcare industry.

On March 10, 2020, LSAC consummated the IPO of 6,000,000 LSAC Units, and on March 18, 2020, the underwriters exercised the over-allotment
option in part for an additional 563,767 LSAC Units. The LSAC Units were sold at an offering price of $10.00 per LSAC Unit, generating total gross
proceeds of $65,637,670. Chardan Capital Markets, LLC acted as sole book-running manager for the IPO. The securities in the offering were registered
under the Securities Act on a registration statement on Form S-1 (Registration Nos. 333-236466 and 333-236929). The SEC declared the registration
statement effective on March 5, 2020.

Simultaneously with the closing of the IPO, LSAC consummated the sale of 2,570,000 Private Warrants at a price of $0.50 per warrant in a private
placement to the Sponsor and Rosedale Park, LLC, an entity affiliated with
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one of LSAC’s directors, generating gross proceeds of $1,285,000. The issuance was made pursuant to the exemption from registration contained in
Section 4(a)(2) of the Securities Act. The Private Warrants are identical to the LSAC Warrants underlying the LSAC Units, except that the Private
Warrants are not transferable, assignable or salable until after the completion of a Business Combination, subject to certain limited exceptions.
Additionally, the Private Warrants are exercisable on a cashless basis and are non-redeemable so long as they are held by the initial purchasers or their
permitted transferees.

After deducting the underwriting discounts, offering expenses, and commissions from the IPO and the sale of the Private Warrants, a total of
$65,637,670 was deposited into the Trust Account, and the remaining proceeds of approximately $620,000 were not deposited into the Trust Account
and became available to be used for LSAC’s working capital needs.

In accordance with Trust Agreement, the amounts held in the Trust Account may only be used by LSAC upon the consummation of a business
combination, except that there can be released to LSAC, from time to time, any interest earned on the funds in the Trust Account that it may need to pay
its tax obligations. The remaining interest earned on the funds in the Trust Account will not be released until the earlier of the completion of a business
combination and LSAC’s liquidation. LSAC must liquidate unless a business combination is consummated by the date that is 24 months from the
closing of the IPO, or March 10, 2022.

Immediately after the closing of the IPO on March 10, 2020, the officers and directors of LSAC began to contact potential candidates for a business
combination. In addition, LSAC was contacted by several individuals and entities with respect to business combination opportunities.

LSAC believes its management team has a unique combination of experience as investors, advisors, and incubators of life science companies and a wide
and active network of relationships with particular focus on the biotechnology and medical technology sectors. Because of this combination of strengths,
LSAC was able to rapidly and efficiently evaluate a wide range of potential business combination candidates, to determine which ones met its
transaction criteria, and then to quickly submit proposals for a business combination to final candidates. Transaction criteria established by LSAC’s
management team included the following:

. Focus on companies developing innovative or transformative biopharmaceutical drugs or medical devices;

. Strong prospects for regulatory approval;

. Healthcare companies actively considering a public listing with a management team prepared for such business decision; and
. The potential to increase value post-Business Combination.

Between March 20, 2020 and June 1, 2020, LSAC reviewed approximately 170 potential business combination candidates and submitted four
preliminary proposals to certain of these potential targets, including its initial proposal to Vincera. Of the 170 potential business combination candidates,
LSAC did not provide a formal proposal to 166 of them primarily due to candidate unresponsiveness, lack of a sufficiently innovative drug or device in
development, or a management team that was not sufficiently experienced with publicly traded markets and companies. The LSAC management team
held frequent discussions regarding various targets during this period both internally and with a wide range of management teams at potential targets. No
discussions regarding a potential business combination with any candidate were held prior to LSAC’s IPO.

Candidate One: Because of LSAC’s extensive network of relationships and expertise in the life sciences space, Candidate One was known to the
principals of LSAC as a leading private company focused on gene editing-based therapies. After LSAC’s IPO, Candidate One emerged as a priority
target for a potential business combination. On March 30, 2020, the companies held an initial conference call to introduce LSAC to Candidate One and
to discuss the potential mutual benefits of pursuing a merger. This introductory call was followed by a
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series of ongoing conversations via email and calls as part of LSAC’s scientific and corporate diligence process. On April 20, 2020, LSAC held a
conference call with Candidate One’s management to discuss a potential transaction proposal. However, as conversations with Vincera advanced in May
2020, the frequency of interaction with Candidate One decreased and no further substantive discussions regarding a merger with LSAC took place.

Candidate Two: Because of LSAC’s extensive network of relationships and expertise in the life sciences space, Candidate Two was known to the
principals of LSAC as a leading private company focused on developing treatments to meet substantial unmet need in the cardiovascular space. On
April 20, 2020, LSAC and Candidate Two held an introductory conference call to discuss the scientific, clinical, and commercial status of Candidate
Two’s business. On May 5, 2020, LSAC provided a preliminary proposal to the management of Candidate Two that illustrated potential transaction
structures and valuations. However, LSAC management subsequently decided to focus their efforts on pursuing a combination with a company in a
different therapeutic area and ended substantive discussions with Candidate Two.

Candidate Three: Because of LSAC’s extensive network of relationships and expertise in the life sciences space, Candidate Three was known to the
principals of LSAC as a leading private company focused on developing innovative therapies in the oncology space. On April 22, 2020, LSAC and
Candidate Three held an introductory conference call to discuss the scientific, clinical, and commercial status of Candidate Three’s business, as well as
to discuss the potential benefits that a SPAC merger could provide. Following a series of emails and calls as LSAC conducted its diligence on Candidate
Three, the parties held a conference call on May 27, 2020 to discuss the potential structure and valuation of a transaction, including a draft acquisition
proposal presented by LSAC. However, discussions with Vincera accelerated shortly thereafter. As a result, LSAC ended substantive discussions with
Candidate Three.

The background of LSAC’s interactions with Vincera:

Over the course of multiple internal strategy discussions and planning sessions by LSAC management in March and April 2020, the targeted oncology
sector was identified as an area of emphasis in which LSAC intended to search for a potential business combination target. This focus was driven by
substantial internal expertise and experience in oncology, as well as the vast number of drug candidates being developed to address substantial unmet
need. Vincera, however, was not already known to the principals of LSAC.

On May 7, 2020, an introduction was made to the management team of Vincera by an affiliate of LSAC.

On May 21, 2020, the Board held a meeting by teleconference. All members of the Board were present. Also in attendance were other members of
LSAC management. During this meeting LSAC management updated theBoard on the potential business combination candidates, including Vincera,
and distributed the various presentations on the potential candidates. After discussion of the information presented, the Board instructed LSAC
management to proceed with further discussion and diligence on the opportunities.

On May 19, 2020, LSAC and Vincera management held an introductory conference call to discuss Vincera’s clinical and regulatory state of business,
and the potential benefits to Vincera of pursuing a SPAC merger with LSAC. On the same day, following their introductory call, LSAC entered into a
nondisclosure agreement with Vincera that allowed LSAC to be able to evaluate certain detailed financial and clinical information.

Between May 19, 2020 and June 2, 2020, a series of emails and conference calls took place between Vincera and LSAC management, including
preliminary conversations regarding valuation, transaction structure, and scientific diligence. During this period, as part of its diligence process, LSAC
management reviewed the Vincera data room and conducted multiple calls with experts in the CDK9 space, including with Dr. John Byrd, a co-founder
of Vincera.

On June 2, 2020, LSAC management presented materials to Vincera that outlined the potential structure and valuation of a proposed transaction, as well
as an initial letter of intent (“LOI”) regarding the Business
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Combination. This call was also attended by representatives from Chardan Capital Markets, LLC (“Chardan”), financial advisor to LSAC.

Between June 2, 2020 and June 9, 2020, LSAC management held several diligence calls with Vincera management and third parties to discuss Vincera’s
preclinical pipeline, lead indications, and management’s background and experience at prior companies.

On June 8, 2020, LSAC and Vincera management held a conference call to discuss various valuation analyses and to reach agreement on the valuation
of the contemplated Business Combination.

On June 18, 2020, Vincera management sent to LSAC a revised version of the LOI and term sheet, with comments regarding certain terms of the
proposal, including transaction structure and operational timelines.

Between June 18, 2020 and June 24, 2020, LSAC management reviewed the revisions to the LOI with their financial advisors at Chardan and legal
counsel at Loeb & Loeb LLP.

On June 24, 2020, LSAC management sent back to Vincera a further revised version of the LOI with additional provisions around transaction structure
and timelines.

Between June 24, 2020 and July 16, 2020, LSAC and Vincera management held several conference calls to discuss anticipated timing of the license
agreement between Vincera and Bayer. LSAC management also continued its review of due diligence materials.

On July 16, 2020, LSAC and Vincera executed the non-binding LOI.

Between July 21, 2020 and August 22, 2020, LSAC and Vincera management held several conference calls and email correspondence for a variety of
purposes, including completion of IP diligence, preparation of marketing materials, establishment of expected transaction timelines, and preparation of
the first draft of the Merger Agreement.

Between August 22, 2020 and September 15, 2020, LSAC and Vincera management confidentially hosted several conference calls with LSAC’s
investors to discuss Vincera and the proposed Business Combination with LSAC to determine the potential level of market interest in a transaction
between Vincera and LSAC.

On September 11, 2020, the Board held a meeting by teleconference. All members of the Board were present. Also in attendance were other members of
LSAC management. During this meeting LSAC management updated the Board on the status of LSAC’s search for a business combination target, and
to discuss the contemplated transaction with Vincera. LSAC management presented the negotiated terms of the contemplated transaction with Vincera,
and also presented to the Board its financial analyses of the transaction. After discussion of the information presented, the Board authorized
management to move forward with negotiations with Vincera.

On September 17, 2020, the Board held a meeting by teleconference. All members of the Board were present. Also in attendance were other members of
LSAC management. During this meeting LSAC management updated the Board on the results of their due diligence and rationale for the business
combination. LSAC management also reviewed with the Board the terms of the business combination, including the merger agreement. After discussion
of the information presented, the LSAC unanimously approved the transaction and authorized LSAC to execute the merger agreement and enter into the
definitive agreement to merge with Vincera.

On September 25, 2020, the Merger Agreement was signed by LSAC, Vincera, Merger Sub and the Sellers’ Representative.
On September 29, 2020, the transaction was publicly announced.

On September 29, 2020, LSAC filed a Current Report on Form 8-K, including a press release, a copy of the Merger Agreement and a presentation for
investors.
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LSAC’s Board’s Reasons for the Approval of the Business Combination

In reaching its decision with respect to the Business Combination, the Board evaluated material provided by Vincera that included preclinical and
clinical data regarding the product candidates to be licensed under the Bayer License Agreement, financial materials, public data disclosed by
competitors in the space, estimates of population sizes derived from public databases, and the timing of upcoming catalysts. The materials included the

following:

CDKD is an active target in oncology. Vincera is a clinical-stage oncology company focused on the development of VIP152, a PTEFb
[CDK9/cyclin T] inhibitor that blocks transcription and leads to a reduction of important cancer-driving proteins such as MYC, an
oncogene, and MCL1, an anti-apoptotic protein. Several CDK9 inhibitors have demonstrated clinical efficacy. VIP152 was tested in a
first-in-human, dose-escalation trial in 31 patients with advanced cancer. A patient with double-hit diffuse large B-cell lymphoma
(“DLBCL”) (“double-hit DLBCL”) achieved a metabolic complete response and was on treatment for about 3.5 years, and 1 metabolic
complete response was observed in an expansion cohort of 6 additional double-hit DLBCL patients at the recommended Phase 2 dose.
Double-hit DLBCL is particularly difficult to treat and many patients have minimal benefit from RITUXAN®-chemotherapy regimens; it
is also by definition associated with MYC and BCL-2/BCL-6 rearrangements. Merck’s CDK9i dinaciclib achieved over 40% ORR in
patients with chemotherapy-refractory CLL. In addition, Sumitomo’s CDK9 inhibitor, alvocidib (acquired from Tolero for $200.0 million
upfront and potential milestones of $580.0 million) showed monotherapy activity in CLL and promising combination data from a
randomized study in patients with untreated acute myeloid leukemia (“AML”).

Vincera targets hematologic cancers representing unmet medical needs. Vincera plans to initially pursue two unmet needs in
hematologic cancers with VIP152: double-hit DLBCL and BTKi/venetoclax relapsed/refractory CLL. Double-hit DLBCL refers to patients
with DLBCL that have changes in the DNA that affect a gene called the MYC gene and either the BCL2 gene or the BCL6 gene. NCCN
guidelines recommend a clinical trial for these patients, as there is no established standard of care. BTKi/venetoclax relapsed/refractory
CLL patients will have exhausted oral non-chemotherapy options, and MCL-1 upregulation is a proposed mechanism of resistance to
venetoclax.

Vincera has additional pipeline assets of interest. Vincera has a bioconjugation platform that selectively delivers novel toxins to cancer
cells via SMDCs or ADCs. There are multiple applications of this technology by targeting novel or known targets. Existing programs are
addressing an undisclosed cancer surface marker, CD123 (also known as IL3RA), and CXCRS5, which could enable clinical development
programs in solid tumors, non-Hodgkin lymphoma, leukemias, myelodysplastic syndromes (“MDS”), mantle cell lymphoma, and DLBCL.

Multiple Phase 1b clinical readouts expected in the next 15 months. Vincera plans to expand the current clinical trial to include patient
populations of interest with the intent of acquiring proof-of- principal results by the end of 2021. If one or more of the proof-of-principal
results are achieved, the potential for Vincera to see future clinical and eventually commercial successes may be enhanced.

Vincera has an experienced management team with a track record of success. Vincera’s founding team includes Ahmed M. Hamdy,
M.D. and Raquel E. Izumi, Ph.D., two biotech entrepreneurs who were instrumental in the clinical development of the BTK inhibitors,
IMBRUVICA® and CALQUENCE®., In the case of IMBRUVICA®, Dr. Hamdy served as the chief medical officer and Dr. Izumi was the
senior director of clinical development of Pharmacyclics LLC. At Pharmacyclics, they helped advance IMBRUVICA® from early
development into Phase 2 trials in less than 3 years, with all three Phase 2 studies resulting in breakthrough therapy designation and
accelerated approvals. In the case of CALQUENCE®, Drs. Hamdy and Izumi were co-founders of Acerta Pharma, taking the asset from
preclinical development to accelerated approval for mantel cell lymphoma in 4 years. In addition, John Byrd, M.D. is a co-founder of
Vincera and a key expert on drug development for hematologic malignancies. Dr. Byrd has published more than 400 papers related to the
clinical and
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laboratory investigation in CLL and AML, and his lab has shown that therapeutics like RITUXAN®, IMBRUVICA®, CALQUENCE®,
and ZYDELG® are active in CLL.

The Board also considered a variety of uncertainties and risks and other potentially negative factors concerning the Business Combination, including,
but not limited to, the following:

. Benefits Not Achieved. The risk that the potential benefits of the Business Combination may not be fully achieved, or may not be
achieved within the expected timeframe.

. Liquidation of LSAC. The risks and costs to LSAC if the Business Combination is not completed, including the risk of diverting
management focus and resources from other businesses combination opportunities, which could result in LSAC being unable to effect a
business combination by May 2021 and force LSAC to liquidate and the warrants to expire worthless.

. Stockholder Vote. The risk that LSAC’s stockholders may fail to provide the votes necessary to effect the Business Combination.

. Closing Conditions. The fact that completion of the Business Combination is conditioned on the satisfaction of certain closing conditions
that are not within LSAC’s control.

. Litigation. The possibility of litigation challenging the Business Combination or that an adverse judgment granting permanent injunctive
relief could indefinitely enjoin consummation of the Business Combination.

. Fees and Expenses. The fees and expenses associated with completing the Business Combination.

. Other Risks. Various other risks associated with the Business Combination, the business of LSAC and the business of Vincera described
under the section entitled “Risk Factors.”

In addition to considering the factors described above, the Board also considered that some officers and directors of LSAC may have interests in the
Business Combination as individuals that are in addition to, and that may be different from, the interests of LSAC’s stockholders (see “Proposal No. 1—
The Business Combination Proposal—Interests of Certain Persons in the Business Combination™). LSAC’s independent directors reviewed and
considered these interests during the negotiation of the Business Combination and in evaluating and unanimously approving, as members of the Board,
the Merger Agreement and the Business Combination:

The Board concluded that the potential benefits that it expected LSAC and its stockholders to achieve as a result of the Business Combination
outweighed the potentially negative factors associated with the Business Combination. Accordingly, the Board unanimously determined that the Merger
Agreement and the Business Combination were advisable, fair to, and in the best interests of, LSAC and its stockholders.

The Board recommends a vote “FOR” the Business Combination Proposal and each of the other Proposals. The Board have interests that may
be different from, or in addition to your interests as a stockholder. See “Proposal No. 1—The Business Combination Proposal—Interests of
Certain Persons in the Business Combination” in this proxy statement for further information.

Summary of LSAC Financial Analysis

The following is a summary of the material financial analyses prepared and reviewed by LSAC in connection with the valuation of Vincera. The
summary set forth below does not purport to be a complete description of the financial analyses performed or factors considered by us nor does the order
of the financial analyses described represent the relative importance or weight given to those financial analyses by the Board. We may have deemed
various assumptions more or less probable than other assumptions, so the reference ranges resulting from any particular portion of the analyses
summarized below should not be taken to be our view of the actual value of Vincera. Some of the summaries of the financial analyses set forth below
include information presented in
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tabular format. In order to fully understand the financial analyses, the tables must be read together with the text of each summary, as the tables alone do
not constitute a complete description of the financial analyses performed by us. Considering the data in the tables below without considering all
financial analyses or factors or the full narrative description of such analyses or factors, including the methodologies and assumptions underlying such
analyses or factors, could create a misleading or incomplete view of the processes underlying our financial analyses and the Board’s recommendation.

In performing our analyses, we made numerous material assumptions with respect to, among other things, timing of clinical trials, patient enrollment,
timing of receipt of regulatory approvals that may be needed, characterization of the product candidates, the timing of, and amounts of, any royalty
payments, milestone payments or other payments due to third parties by Vincera, the entry by Vincera into license or collaboration agreements, market
size, commercial efforts, industry performance, general business and economic conditions and numerous other matters, many of which are beyond the
control of LSAC, Vincera or any other parties to the Business Combination. None of Vincera, LSAC, or any other person assumes responsibility if
future results are materially different from those discussed. Any estimates contained in these analyses are not necessarily indicative of actual values or
predictive of future results or values, which may be significantly more or less favorable than as set forth below. In addition, analyses relating to the value
of Vincera do not purport to be appraisals or reflect the prices at which Vincera shares may actually be valued. Accordingly, the assumptions and
estimates used in, and the results derived from, the financial analyses are inherently subject to substantial uncertainty. Except as otherwise noted, the
following quantitative information, to the extent that it is based on market data, is based on market data as it existed on or before September 22, 2020
and is not necessarily indicative of current market conditions.

Selected Oncology Comparable Company Analysis

LSAC reviewed certain financial information of Vincera and compared it to certain comparable oncology companies, selected based on LSAC’s
experience and the professional judgment of its management team.

Because none of the selected companies is exactly the same as Vincera, LSAC believed that it was inappropriate to, and therefore did not rely solely on
the quantitative results of the selected public company analysis. Accordingly, LSAC also made qualitative judgments, based on its experience and the
professional judgment of its management team, concerning differences between the operational, business, and/or financial characteristics of Vincera and
the selected companies to provide a context in which to consider the results of the quantitative analysis.

None of the selected companies has characteristics identical to Vincera. Companies were selected because they have a combination of comparable drug
mechanism of action, comparable target indications, or comparable stage of drug development. Some of the companies have greater resources than does
Vincera, and their product candidates may be more advanced than Vincera. An analysis of selected publicly traded companies is not purely quantitative;
rather it involves complex considerations and judgments concerning differences in financial and operating characteristics of the selected companies and
other factors that could affect the public trading values of the companies reviewed. LSAC believed that it was inappropriate to, and therefore did not,
rely solely on the quantitative results of the selected public company analysis. Accordingly, LSAC also made qualitative judgments, based on its
experience and the professional judgment of its management team, concerning differences between the operational, business and/or financial
characteristics of Vincera and the selected companies to provide a context in which to consider the results of the quantitative analysis.

Selected Small Molecule Targeted Oncology Comparable Company Analysis

LSAC considered certain financial and operating data for small molecule targeted oncology companies that LSAC deemed relevant for analysis.

&9



Table of Contents

The following selected comparable small molecule companies were presented to and considered by the Board (on
September 11, 2020):

Selected
Comparable

Comparable Valuation

Company trial(s) (SMM)
MEI Pharma Phase 1 $ 314
Zentalis Phase | $ 1,156
RAPT Phase II $ 883
Prelude Therapeutics Phase [ $ 135
Peloton Phase I1 $ 1,100
Mean $ 718

Based on this analysis of these companies, which LSAC deemed relevant based on its professional judgment and
expertise, LSAC compared the selected equity values of these companies to the proposed pre-money valuation for Vincera of $55,000,000.

For public companies, the selected equity values were based on the company’ market cap as of September 11,
2020. For private and acquired companies, selected valuation figures were sourced from certain financial databases, including Pitchbook.

LSAC also considered additional analysis regarding the following comparable small molecule companies for informational purposes:

60d moving avg

Shares Outstanding 60d moving avg adjusted Market
Comparable per June 30 filing price Cap

Company trial(s) MM) (June 1-Aug 21) (SMM)
MEI Pharma Phase | 112.522 $ 3.40 $ 383
Syndax Phase | 38.549 $ 15.26 $ 588
Aptose Phase | 87.484 $ 5.95 $ 521
RAPT Phase II 24.469 $ 25.05 $ 613
Mean $ 526

Based on this analysis of these companies, which LSAC deemed relevant based on its professional judgment and expertise, LSAC applied a band of plus
or minus 25% of the 60 day moving average share price market cap (calculated using the average share price of each company between June 1 and
August 21, 2020).

This analysis resulted in the following implied per share equity value range for Vincera shares of $18.59 to $30.11 (after the issuance of earnout shares
to Vincera upon the achievement of the first earnout milestone):

MEAN 60 DMA Implied Per Share
Scenario adjusted MC (SMM) Equity Value Range
Mean minus 25% $ 395 $ 18.59
Mean $ 526 $ 24.33
Mean plus 25% $ 658 $ 30.11

LSAC compared these ranges to the $10.00 valuation per LSAC Share (such valuation derived through negotiation between LSAC and the Sellers and
was based in part on the initial public offering price of LSAC’s units) proposed to be paid to the holders of the Vincera shares in the form of newly
issued LSAC Shares pursuant to the Merger Agreement.

Selected Antibody-Drug Conjugate Comparable Company Analysis

In addition to its analysis of comparable small molecule targeted oncology companies, LSAC considered certain financial and operating data for
antibody-drug conjugate-oriented companies that LSAC deemed relevant for analysis.
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The following selected comparable antibody-drug conjugate companies were presented to and considered by the Board (on September 11, 2020):

Selected
Comparable

Comparable Valuation

Company trial(s) (SMM)
Mersana Phase I $ 1,260
ADC Therapeutics Phase I1 $ 2,693
Immunogen Phase II $ 651
Tarveda Therapeutics Phase I $ 499
Heidelberg Preclinical $ 154
Mean $ 971

Based on this analysis of these companies, which LSAC deemed relevant based on its professional judgment and
expertise, LSAC compared the equity value of these companies to the proposed pre-money valuation for Vincera of $55,000,000.

For public companies, the selected equity values were based on the company’ market cap as of September 11,
2020. For private and acquired companies, selected valuation figures were sourced from certain financial databases, including Pitchbook.

LSAC also considered additional analysis regarding the following comparable antibody-drug conjugate companies for informational purposes:

60d moving avg

Shares Outstanding 60d moving avg adjusted Market
Comparable per June 30 filing price Cap

Company trial(s) MM) (June 1-Aug 21) (SMM)
Mersana Phase I 68.415 $ 20.83 $ 1,425
ADC Therapeutics Phase II 70.716 $ 43.71 $ 3,091
Immunogen Phase II 174.542 $ 4.38 $ 765
Sutro Biopharma Phase | 35.879 $ 8.76 $ 314
Heidelberg Pharma Preclinical 31.031 $ 4.89 $ 152
Mean $ 1,149

Based on this analysis of these companies, which LSAC deemed relevant based on its professional judgment and expertise, LSAC applied a band of plus
or minus 25% of the 60 day moving average share price market cap (calculated using the average share price of each company between June 1 and
August 21, 2020.

This analysis resulted in the following implied equity value range of $862 million—$1,436 million:

MEAN 60 DMA
Scenario adjusted MC ($MM)
Mean minus 25% $ 862
Mean $ 1,149
Mean plus 25% $ 1,436

Because most of the companies in the foregoing list and their respective assets in development are much more advanced than the candidates in Vincera’s
preclinical pipeline, LSAC did not directly attribute any particular per-share value to Vincera’s bioconjugation platform. However, LSAC management
compared these ranges, in combination with those attributed to Vincera’s small molecule programs, to the proposed valuation to be paid to the holders of
the Vincera shares in the form of newly issued LSAC Shares pursuant to the Share Exchange Agreement and, in their professional judgment, deemed the
transaction to be attractive.
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Selected Comparable Companies and Pharma Spin-Outs Analysis

In addition to its analysis of comparable small molecule targeted oncology companies and antibody-drug conjugate-oriented companies, LSAC
considered certain financial and operating data for comparable companies and pharma spin-outs that LSAC deemed relevant for analysis.

Certain selected comparable companies and spin-outs, and their pre-money equity valuations at Series A (or a comparable financing, as selected by
LSAC management), were presented to and considered by the Board (on September 11, 2020). The selected comparable companies included: Akero,
Loxo Oncology, Neoleukin, Kura Oncology, Rain Therapeutics, ARMO Biosciences, Relypsa, Sierra Oncology, Impact Biomedicines, Mirum, Odonate,
Erasca, True North, and 89Bio. The resulting pre-money valuations from this analysis are summarized below:

Pre-Money
Valuation (SMM)
High $ 60
Mean $ 29
Median $ 25
Low $ 7

Based on this analysis of these companies, which LSAC deemed relevant based on its professional judgment and expertise, LSAC compared the equity
value of these companies to the proposed pre-money valuation for Vincera of $55,000,000.

For private and acquired companies, selected valuation figures were sourced from certain financial databases, including Pitchbook. For certain public
companies, valuation figures were estimated based on company SEC filings.

Interests of Certain Persons in the Business Combination

When you consider the recommendation of the Board in favor of the approval of the Business Combination Proposal and each of the other Proposals,
you should keep in mind that LSAC’s directors and officers have interests in the Business Combination that are different from, or in addition to, your
interests as a stockholder, including:

. If a proposed business combination is not completed by the date that is 24 months from the closing of the IPO, or March 10, 2020, LSAC
will be required to liquidate. In such event, 1,640,942 LSAC Shares held by the Sponsor, which were acquired prior to the IPO for an
aggregate purchase price of $25,000, will be worthless. Such LSAC Shares had an aggregate market value of approximately $[®] based on
the closing price of the LSAC Shares of $[e] on The Nasdaq Capital Market as of [e], 2020.

. The exercise of LSAC’s directors’ and officers’ discretion in agreeing to changes or waivers in the terms of the transaction may result in a
conflict of interest when determining whether such changes or waivers are appropriate and in our stockholders’ best interests.

. If the Business Combination with Vincera is completed, pursuant to the Voting Agreement, LifeSci Investments, LLC, LifeSci Holdings
LLC, Rosedale Park, LLC and certain other LSAC stockholders will have a right to designate two (2) directors of the Combined Company
Board.

. Pursuant to Sections 8.6 and 8.7 of the Merger Agreement, upon consummation of the Business Combination (i) $500,000 of the

promissory notes issued by LSAC to the Sponsor in the aggregate principal amount of $1,000,000 will be converted into Private Warrants
to purchase LSAC Shares at a conversion price of $0.50 per Private Warrant to be issued to LifeSci Holdings LLC and with the remaining
$500,000 of such amount converted at a conversion price equal to $10.00 per share into 50,000 LSAC Shares to be issued to LifeSci
Holdings LLC; and (ii) the deferred underwriting discount
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payable to the underwriters of the IPO will be converted into LSAC Shares at a conversion price per share equal to $10.00, of which
140,796 shares will be issued to LifeSci Holdings LLC and 88,936 shares will be issued to the underwriters of the IPO.

. Andrew 1. McDonald, who is LSAC’s Chief Executive Officer and Chairman, is expected to continue to serve as a director of the
Combined Company following the closing of the Business Combination.
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THE MERGER AGREEMENT

The following is a summary of the material provisions of the Merger Agreement and the related agreements entered or to be entered into in connection
therewith, copies of which are attached as_Annex A to this proxy statement. You are encouraged to read the Merger Agreement, including the exhibits
attached thereto, in its entirety for a more complete description of the terms and conditions of the Business Combination.

The representations, warranties and covenants contained in the Merger Agreement were made only for purposes of that agreement and as of specific
dates, were solely for the benefit of the parties to the Merger Agreement, and may be subject to limitations agreed upon by the contracting parties,
including being qualified by confidential disclosures made for the purposes of allocating contractual risk between the parties to the Merger Agreement
instead of establishing these matters as facts, and may be subject to standards of materiality applicable to the contracting parties that differ from those
applicable to investors. Accordingly, you should not rely on the representations and warranties as characterizations of the actual state of affairs of
LSAC without considering the entirety of public disclosure about LSAC as set forth in LSAC's SEC filings. Moreover, information concerning the subject
matter of the representations and warranties may change after the date of the Merger Agreement, which subsequent information may or may not be fully
reflected in this proxy statement or in other public disclosures by LSAC.

Business Combination with Vincera; Acquisition Consideration

On September 25, 2020, LSAC entered into a Merger Agreement with Vincera, Merger Sub and the Sellers” Representative. As of the date of the Merger
Agreement, the Sellers owned 100% of the issued and outstanding Vincera Shares. Upon the closing of the Business Combination, LSAC will acquire
100% of the issued and outstanding Vincera Shares, in exchange for the Sellers’ right to receive, for each issued and outstanding Vincera Share, the
number of LSAC Shares equal to the Exchange Ratio, and the Earnout Shares after the closing of the Business Combination, if any, that may be issuable
from time to time. Upon the closing of the Business Combination, LSAC will change its name to “Vincera Pharma, Inc.”

The issuance of LSAC Shares to the Sellers is being consummated on a private placement basis, pursuant to Section 4(a)(2) of the Securities Act. The
aggregate value of the consideration to be paid by LSAC in the Business Combination (excluding the Earnout Shares) is approximately $55.0 million
(calculated as follows: 5,500,000 LSAC Shares, the anticipated number of LSAC Shares to be issued to the Sellers (excluding the Earnout Shares),
multiplied by $10.00 (the anticipated Closing Price Per Share at the time of the closing of the Business Combination)). For U.S. federal income tax
purposes, the Business Combination is intended to constitute a tax free reorganization within the meaning of Section 368(a) of the Code.

The Sellers are entitled to receive Earnout Shares after the closing of the Business Combination if the daily volume-weighted average price of the LSAC
Shares equals or exceeds the following prices for any 20 trading days within any 30 trading-day period (the “Trading Period”) following the closing:

(1) during any Trading Period prior to the forty-two (42) month anniversary of the closing, upon achievement of a daily volume-weighted average price
of at least $20.00 per share, such number of LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price Per Share; (2) during any
Trading Period prior to the six (6) year anniversary of the closing, upon achievement of a daily volume-weighted average price of at least $35.00 per
share, such number of LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price Per Share; and (3) during any Trading Period
prior to the eight (8) year anniversary of the closing, upon achievement of a daily volume-weighted average price of at least $45.00 per share, such
number of LSAC Shares as equals the quotient of $20,000,000 divided by the Closing Price Per Share. A total of 90.6% of (rounded to the nearest whole
share) of the Earnout Shares then earned and issuable shall be issued to the Sellers on a pro-rata basis based on the percentage of their Vincera Shares
immediately prior to the closing of the Business Combination, and the remaining Earnout Shares that would otherwise have been issuable shall not be
issuable to the Sellers but in lieu thereof the number of authorized shares available for issuance under
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the 2020 Plan shall be automatically increased by an equivalent number of LSAC Shares. The Business Combination is not subject to regulatory
approval.

‘We refer to this transaction as the “Business Combination.”

Representations and Warranties

In the Merger Agreement, Vincera makes certain representations and warranties (with certain exceptions set forth in the disclosure schedule to the
Merger Agreement) relating to, among other things: (a) proper corporate organization of Vincera and similar corporate matters; (b) authorization,
execution, delivery and enforceability of the Agreement and other transaction documents; (c) absence of conflicts; (d) capital structure; (e) accuracy of
charter documents and corporate records; (f) related-party transactions; (g) required consents and approvals; (h) financial information; (i) absence of
certain changes or events; (j) title to assets and properties; (k) material contracts; (1) insurance; (m) licenses and permits; (n) compliance with laws,
including those relating to foreign corrupt practices and money laundering; (o) ownership of intellectual property; (p) employees; (q) employment and,
labor and compensation matters; (r) taxes and audits; (s) environmental matters; (t) brokers and finders; (u) FDA regulations; (v) litigation; (w) real
property; and (x) other customary representations and warranties.

In the Merger Agreement, LSAC makes certain representations and warranties relating to, among other things: (a) title to shares capitalization;

(b) proper corporate organization and similar corporate matters; (c) authorization, execution, delivery and enforceability of the Agreement and other
transaction documents; (d) brokers and finders; (e) capital structure; (f) validity of share issuance; (g) minimum trust fund amount; (g) validity of
Nasdagq listing; (h) SEC filing requirements and financial statements; (i) compliance with laws, including those relating to foreign corrupt practices and
money laundering; (j) absence of certain changes or events; (k) properties; (1) material contracts; (m) insurance and; (n) taxes, (0) absence of conflicts,
(p) board approval and (q) employees and employee benefit plans.

The representation and warranties contained in the Merger Agreement will not survive the closing of the Business Combination.

Conduct Prior to Closing; Covenants

Vincera has agreed to operate its business in the ordinary course prior to the closing of the Business Combination (with certain exceptions) and not to
take certain specified actions without the prior written consent of LSAC (which shall not be unreasonably withheld, conditioned or delayed).

LSAC has agreed to operate its business in the ordinary course prior to the closing of the Business Combination (with certain exceptions) and not to take
certain specified actions without the prior written consent of Vincera.

The Agreement also contains certain customary covenants, including covenants relating to:
. Each of LSAC and Vincera providing the other with notice of certain events.
. Each of LSAC and Vincera providing the other with applicable financial statements.
. LSAC appropriately disbursing the funds in the Trust Account at the closing of the Business Combination.

. Vincera shall use reasonable efforts to enter into employment agreements with certain key employees on terms acceptable to Vincera,
LSAC and the key employees.

. LSAC purchasing a directors and officers tail liability insurance policy.
. Each of LSAC and Vincera agreed not to solicit, maintain or recommend an alternative transaction by changing the board
recommendation.
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Neither Vincera nor LSAC is allowed to enter into a financing transaction or any agreement relating to the sale of such party’s assets or equity securities,
or a merger or change of control agreement with respect to such party or its assets, without the prior written consent of the other party, other than certain
Vincera permitted financings and licensing by Vincera in the ordinary course of business.

In addition, the parties agreed to take the following actions, among others, before the completion of the Business Combination:
. Filing a proxy statement relating to the business combination with the SEC.
. The Combined Company filing a registration statement with the SEC within 30 days after the closing of the Business Combination.
. Establishing an equity incentive plan for LSAC to be approved by LSAC’s stockholders prior to the closing of the Business Combination.

. Converting $500,000 of the promissory notes issued by LSAC to the Sponsor in the aggregate principal amount of $1,000,000 upon
consummation of the Business Combination into Private Warrants to purchase LSAC Shares at a conversion price of $0.50 per Private
Warrant to be issued to LifeSci Holdings LLC and converting the remaining $500,000 of such amount shall be converted upon
consummation of the Business Combination at a conversion price equal to $10.00 per share into 50,000 LSAC Shares to be issued to
LifeSci Holdings LLC.

. Converting the deferred underwriting discount payable to the underwriter of the IPO into LSAC Shares at a conversion price per share
equal to $10.00, of which 140,796 shares shall be issued to LifeSci Holdings LLC and 88,936 shares shall be issued to the underwriter of
the IPO.

. Amending 500,000 of the Private Warrants held by Rosedale Park, LLC and 500,000 of the Private Warrants held by LifeSci Holdings
LLC to remove the cashless exercise provision and include a redemption provision substantially identical to the provision set forth in
Section 6.1 of the LSAC Warrants; provided, however, that such redemption rights may not be exercised during the first 12 months
following the closing of the Business Combination unless the last sales price of the LSAC Shares has been equal to or greater than $20.00
per share for any 20 trading days within a 30 trading day period ending on the third business day prior to the date on which notice of
redemption is given. If Vincera determines that it needs additional capital prior to the time that the LSAC Warrants may otherwise be
called for redemption pursuant to the foregoing terms, the parties agree to discuss the possibility of calling the Private Warrants for
redemption prior to such time.

Conditions to Closing
General Conditions
Consummation of the Business Combination is conditioned upon, among other things:
. The Proposals have been approved and adopted by the requisite affirmative vote of the stockholders.

. No applicable law or Order (as defined in the Merger Agreement) that restrains, prohibits or imposes any condition on the consummation
of the Business Combination shall be in force.

. No Action being brought by any governmental Authority to enjoin or otherwise restrict the consummation of the Business Combination.

. Each of the Voting Agreement and the Registration Rights Agreement shall have been entered into and the same shall be in full force and
effect.

. The Combined Company’s listing application with Nasdaq in connection with the transactions contemplated by the Merger Agreement

have been approved.
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The Bayer License Agreement shall have been entered into and the same shall be in full force and effect, subject to completion of the
Business Combination.

The transaction expenses of each of LSAC and Vincera shall have been paid and LSAC shall have cash on hand equal to or in excess of
$40,000,000.

Vincera's Conditions to Closing

The obligation of Vincera to consummate the Business Combination, in addition to the general conditions described above, is conditioned upon, among
other things, each of the following:

LSAC and Merger Sub shall have performed in all material respects all of their obligations under the Merger Agreement that are required
to be performed prior to the closing of the Business Combination.

The representations and warranties of LSAC and Merger Sub contained in the Merger Agreement and in any certificate delivered by LSAC
and Merger Sub are true, correct and complete at and as of the closing of the Business Combination or, if otherwise specified, when made
or when deemed to have been made, and be true, correct and complete as of the closing of the Business Combination, except to the extent
such failure would not have a material adverse effect on LSAC.

There have been no events that have had a material adverse effect on LSAC.
LSAC shall have delivered all certificates required to be delivered under the Merger Agreement.

The members of the Combined Company Board have been appointed pursuant to the Voting Agreement and the members of the Board
prior to the closing of the Business Combination who are not continuing as directors of the Combined Company have executed written
resignations effective as of the effective time of the Business Combination.

Vincera shall have received all documents it may reasonably request relating to the existence of LSAC and Merger Sub and their authority
to enter and perform under the Merger Agreement.

LSAC shall have no indebtedness other than up to $1,000,000 for working capital purposes in the ordinary course.

LSAC's Conditions to Closing

The obligation of LSAC to consummate the transactions contemplated by the Merger Agreement, in addition to the general conditions described above,
is conditioned upon, among other things, each of the following:

Vincera shall have performed in all material respects all of their obligations under the Merger Agreement that are required to be performed
prior to the closing of the Business Combination.

The representations and warranties of Vincera contained in the Merger Agreement and in any certificate delivered by Vincera are true,
correct and complete at and as of the closing of the Business Combination or, if otherwise specified, when made or when deemed to have
been made, and be true, correct and complete as of the closing of the Business Combination, except to the extent such failure would not
have a material adverse effect on Vincera.

There have been no events that have had a material adverse effect on Vincera.
Vincera shall have delivered all certificates required pursuant to the Merger Agreement.

LSAC shall have received the required financial statements from the Company at least 30 days before the closing of the Business
Combination.

LSAC shall have received (i) a copy of Vincera’s certificate of incorporation certified as of a recent date by the Secretary of State of the
State of Delaware, (ii) copies of resolutions duly adopted by the board of directors of Vincera and by the vote or consent of the Vincera
stockholders authorizing the
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Merger Agreement and other transactions contemplated thereby, (iii) a certificate of the Secretary of Vincera, and (iv) a recent good
standing certificate regarding Vincera from each jurisdiction in which Vincera is organized or is qualified to do business.

. Certain key employees of Vincera shall have executed the key employment agreements, and the same shall be in full force and effect,
subject to completion of the Business Combination.

. The Lock-up Agreements shall have been entered into and the same shall be in full force and effect.

Termination

The Merger Agreement may be terminated and/or abandoned at any time prior to the closing of the Business Combination, whether before or after
approval of the Proposals being presented to LSAC’s stockholders, as follows:

. If the closing of the Business Combination has not occurred by December 31, 2020 (the “Outside Closing Date”), and no material breach
of the Merger Agreement has occurred by the party seeking to terminate the Merger Agreement, LSAC or Vincera shall have the right, at
its sole option, to terminate the Merger Agreement without liability to the other party, by giving written notice to the other at any time after
the Outside Closing Date.

. In the event that any governmental, regulatory or administrative body, agency or authority, any court or judicial authority, any arbitrator, or
any public, private or industry regulatory authority, whether international, national, Federal, state, or local shall have issued an order,
having the effect of permanently restraining, enjoining or otherwise prohibiting the Business Combination, which order is final and
non-appealable, each of LSAC or Vincera shall have the right, at its sole option, to terminate the Merger Agreement without liability to the
other party.

. LSAC and Vincera may terminate the Merger Agreement by giving notice to the other party at any time prior to the closing of the Business
Combination, without prejudice to any rights or obligations the notifying party may have, if the party to be notified materially breached
any representation, warranty, agreement or covenant contained in the Merger Agreement, and such breach has caused a failure of a closing
condition of the notifying party and is not cured by the earlier of the Outside Closing Date and thirty (30) days following receipt by the
breaching party of a notice describing in reasonable detail the nature of such breach.

Effect of Termination

In the event of termination of the Merger Agreement by either LSAC or Vincera, all further obligations of the parties shall terminate, other than for
liability of any party for common law fraud.

Related Agreements
Lock-up Agreements

Each Vincera stockholder has agreed to enter into a lock-up Agreement with LSAC, in substantially the form attached to the Merger Agreement (the
“Lock-up Agreement”), with respect to their LSAC Shares (or any securities convertible into, or exchangeable for, or representing the rights to receive
LSAC Shares) to be received by it in the Business Combination or during the Lock-up Period (as defined below) (such shares, the “Lock-up Shares”).
Pursuant to such Lock-up Agreement, each Vincera stockholder will agree that during the Lock-up Period, it will not offer, sell, contract to sell, pledge
or otherwise dispose of, directly or indirectly, any Lock-up Shares, enter into a transaction that would have the same effect, or enter into any swap,
hedge or other arrangement that transfers, in whole or in part, any of the economic consequences of ownership of Lock-up Shares, whether any of these
transactions are to be settled by delivery of any Lock-up Shares, in cash or otherwise, publicly disclose the intention to make any offer, sale, pledge or
disposition, or to enter into any transaction, swap, hedge or other arrangement, or engage in any short sales with respect to any security of LSAC.
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The “Lock-up Period” means a period of six months after the closing date of the Business Combination.

Notwithstanding these restrictions, Vincera stockholders will be permitted to make transfers (i) by gift, will or intestate succession upon the death of
such holder, (ii) to any Permitted Transferee (defined below), (iii) pursuant to a court order or settlement agreement related to the distribution of assets
in connection with the dissolution of marriage or civil union; (iv) pursuant to a tender offer, merger, stock sale, recapitalization, consolidation or similar
transaction involving LSAC, (v) pursuant to the exercise or vesting of a stock option, RSU or other award under an equity-based incentive plan, or

(vi) the establishment of a trading plan pursuant to Rule 10b5-1 under the Exchange Act so long as such plan does not permit the transfer of the Lock-up
Shares during the Lock-Up Period other than as otherwise allowed pursuant to this paragraph; provided, however, that in any of cases (i), (ii) or (iii) it
shall be a condition to such transfer that the transferee executes and delivers to LSAC an agreement stating that the transferee is receiving and holding
the Lock-up Shares subject to the provisions of the Lock-up Agreement applicable to the Vincera stockholder.

For purposes of the Lock-up Agreement, a Permitted Transferee means (i) the members of such Vincera stockholder’s immediate family (for purposes of
the Lock-up Agreement, “immediate family” shall mean with respect to any natural per-son, any of the following: such person’s spouse, the siblings of
such person and his or her spouse, and the direct descendants and ascendants (including adopted and step children and parents) of such person and his or
her spouses and siblings), (ii) any trust for the direct or indirect benefit of a holder or the immediate family of a holder, (iii) if the holder is a trust, to the
trustor or beneficiary of such trust or to the estate of a beneficiary of such trust, (iv) if the holder is a corporation, limited liability company, partnership
or other entity, its partners, shareholders, members of, or owners of similar equity interests in the holder by way of distribution upon the liquidation and
dissolution of the holder or (v) any affiliate of the holder.

Registration Rights Agreement

LSAC, the Vincera stockholders, LifeSci Investments, LLC, LifeSci Holdings LLC, Rosedale Park, LLC and certain other LSAC stockholders have
agreed to enter into an amended and restated registration and stockholder rights agreement, in substantially the form attached to the Merger Agreement
(the “Registration Rights Agreement”). Under the Registration Rights Agreement, such parties will hold registration rights that obligate LSAC to
register for resale under the Securities Act, all or any portion of the LSAC Shares issued under the Merger Agreement, including any Earnout Shares, as
well as LSAC Shares (including shares subject to Private Warrants) held by such parties. Such parties holding a majority-in-interest of all such
registrable securities will be entitled to make a written demand for up to three registrations under the Securities Act of all or part of the their registrable
securities. Subject to certain exceptions, if any time after the closing of the Business Combination, the Combined Company proposes to file a
registration statement under the Securities Act with respect to its securities, under the Registration Rights Agreement, the Combined Company shall give
notice to the holders of registrable securities as to the proposed filing and offer such holders an opportunity to register the resale of such number of their
registrable securities as they request in writing. In addition, subject to certain exceptions, such holders of registrable securities will be entitled under the
Registration Rights Agreement to request in writing that LSAC register the resale of any or all of their registrable securities on Form S-3 and any similar
short-form registration statement that may be available at such time.

Under the Registration Rights Agreement, LSAC has agreed to indemnify such stockholders and certain persons or entities related to such stockholders
against any losses or damages resulting from any untrue statement or omission of a material fact in any registration statement or prospectus pursuant to
which they sell registrable securities, unless such liability arose from their misstatement or omission, and such stockholders including registrable
securities in any registration statement or prospectus will agree to indemnify the Combined Company and certain persons or entities related to LSAC
against all losses caused by their misstatements or omissions in those documents.
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Voting Agreement

The Vincera stockholders, LifeSci Investments, LLC, LifeSci Holdings LLC, Rosedale Park, LLC and certain other LSAC stockholders have agreed to
enter a voting and support agreement, in substantially the form attached to the Merger Agreement (the “Voting Agreement”). Under the Voting
Agreement, such parties have agreed to vote or cause to be voted all shares owned by them from time to time that may be voted in the election of LSAC
directors, and shall cause their director designees, to ensure that (i) the size of the LSAC board of directors is set and remains at nine directors, (ii) seven
persons nominated by the Vincera stockholders and two persons nominated by the LSAC stockholders who are parties thereto are elected to the LSAC
board of directors, and (iii) no member of the LSAC board of directors is removed without the approval of the stockholders entitled to designate such
director. The Voting Agreement will terminate upon the earliest to occur of (i) the written consent of LSAC and a majority-in-interest of each of the
Vincera stockholders and the LSAC stockholders who are parties to the Voting Agreement, (ii) the consummation of an acquisition of LSAC, or (iii) five
years following the closing of the Business Combination.

Other Agreements

As of the date of the Merger Agreement, LSAC had entered into voting agreements with holders of 3,945,350 LSAC Shares pursuant to which such
stockholders, including but not limited to Acuta Capital, RTW Investments, Surveyor Capital (a Citadel company), Logos Capital, EcoR1 Capital,
Perceptive Advisors, Boxer Capital of Tavistock Group, Monashee Investment Management, Altium Capital and Affinity Asset Advisors, agreed to vote
in favor of the transactions contemplated by the Merger Agreement and to not redeem or sell their shares.
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PROPOSAL NO. 2—THE CHARTER AMENDMENT PROPOSAL

The following table sets forth a summary of the principal changes proposed to be made between LSAC's Amended and Restated Certificate of
Incorporation and the proposed Amended Charter. This summary is qualified by reference to the complete text of the proposed Amended Charter, a copy
of which is attached to this proxy statement as_Annex B. All stockholders are encouraged to read the proposed Amended Charter in its entirety for a
more complete description of its terms.

Name Change

Authorized Stock

Business Combination
Requirements

Choice of Forum

Current Charter

Proposed Amended Charter

LSAC’s current name is LifeSci Acquisition Corp.

See Article First of the Amended and Restated Certificate
of Incorporation.

LSAC’s Amended and Restated Certificate of
Incorporation authorizes the issuance of up to

30,000,000 shares of common stock and 1,000,000 shares
of preferred stock.

See Article Fifth of the Amended and Restated Certificate
of Incorporation.

LSAC’s Amended and Restated Certificate of
Incorporation provides for requirements related to LSAC’s
initial business combination, including the time period
during which LSAC must consummate its initial business
combination, the parameters under which it may
consummate an initial business combination, redemption
rights for holders of LSAC Shares upon the consummation
of its initial business combination, the creation of, and
distributions from, the Trust Account, and share issuances
prior to its initial business combination.

See Article Sixth of the Amended and Restated Certificate
of Incorporation.

LSAC’s Amended and Restated Certificate of
Incorporation provides that unless LSAC consents in
writing to the selection of an alternative forum, the Court
of Chancery of the State of Delaware shall, to the fullest
extent permitted by law, be the sole and exclusive forum
for any (i) derivative
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Under the proposed Amended Charter, the Combined
Company’s name will be Vincera Pharma, Inc.

See Article I of the proposed Amended Charter.

The proposed Amended Charter will authorize the
issuance of up to 120,000,000 shares of common stock
and 30,000,000 shares of preferred stock.

See Article IV of the proposed Amended Charter.

None.

The proposed Amended Charter provides that unless
the Combined Company consents in writing to the
selection of an alternative forum, the Court of
Chancery of the State of Delaware (or, if that court
lacks subject matter jurisdiction, another federal or
state court situated in the State of Delaware) shall be
the sole and
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Supermajority Voting

Current Charter

Proposed Amended Charter

action or proceeding brought on behalf of LSAC,

(ii) action asserting a claim of breach of a fiduciary duty
owed by any director, officer, employee or agent of LSAC
to LSAC or LSAC’s stockholders, or any claim for aiding
and abetting any such alleged breach, (iii) action asserting
a claim against LSAC or any director or officer of LSAC
arising pursuant to any provision of the DGCL or the
Amended and Restated Certificate of incorporation or the
Amended Bylaws or (iv) action asserting a claim against
LSAC or any director or officer of LSAC governed by the
internal affairs doctrine except for, as to each of (i) through
(iv) above, any claim (A) as to which the Court of
Chancery determines that there is an indispensable party
not subject to the jurisdiction of the Court of Chancery
(and the indispensable party does not consent to the
personal jurisdiction of the Court of Chancery within ten
days following such determination), (B) which is vested in
the exclusive jurisdiction of a court or forum other than the
Court of Chancery, or (C) arising under the federal
securities laws, including the Securities Act, as to which
the Court of Chancery and the federal district court for the
District of Delaware shall concurrently be the sole and
exclusive forums.

The federal district courts of the United States of America
shall be the sole and exclusive forum for suits brought to

enforce any liability or duty created by the Exchange Act.

See Article Tenth of the Amended and Restated Certificate
of Incorporation.

None.
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exclusive forum for (i) any derivative action or
proceeding brought on behalf of the Combined
Company, (ii) any action asserting a claim of breach of
a fiduciary duty owed to the Combined Company or
its stockholders by any director, officer or other
employee of the Combined Company, (iii) any action
asserting a claim arising pursuant to any provision of
the DGCL, or (iv) any action asserting a claim
governed by the internal affairs doctrine.

The proposed Amended Charter also requires that the
federal district courts of the United States shall be the
exclusive forum for the resolution of any complaint
asserting a cause of action under the Securities Act
and the Exchange Act.

See Article VII of the proposed Amended Charter.

The proposed Amended Charter requires the
affirmative vote of the holders of at least sixty-six and
two-thirds percent (6623%) of the voting power of the
shares of the capital stock of the Combined Company
entitled to vote generally in the election of directors,
voting together as a single class, to amend in any
respect or repeal Article IX
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Current Charter Proposed Amended Charter
and provisions pertaining to: (i) the requirements for
the adoption, amendment or repeal of the proposed
bylaws of the Combined Company (the “Amended
Bylaws”), the management of the business and affairs
of the corporation by the Combined Company Board,
and the number of directors of the Combined
Company, under Article V; (ii) the stockholders’
inability to take action via written consent without a
meeting regarding matters required or permitted to be
taken at any annual of special meeting of the
stockholders, persons who can call special meetings of
the stockholders of the Combined Company and
Combined Company Board’s authority to postpone,
reschedule or cancel such special meeting, notice
requirements for stockholder meetings and books and
records requirements, under Article VI; (iii) forum
selection, under Article VII; and (iv) limitations on
liability, indemnification, insurance, and the effect of
the repeal or modification of such provisions under
Article VIIL

See Article IX of the proposed Amended Charter.

Reasons for the Post-Merger Charter Amendments
Name Change

Changing the post-combination corporate name from “LifeSci Acquisition Corp.” to “Vincera Pharma, Inc.” is desirable to reflect the business
combination with Vincera and to clearly identify the Combined Company as the publicly traded entity. Additionally, the Board believes the name of the
post-combination company should more closely align with the name of the existing operating business of Vincera.

Authorized Stock

The principal purpose of this proposal is to authorize additional LSAC Shares, which will be used to issue shares pursuant to the Merger Agreement,
under the 2020 Plan as proposed to be approved in connection with the Business Combination, and for general corporate purposes. Additionally, the
Board believes that it is important for the Combined Company to have available for issuance a number of authorized shares of common stock and
preferred stock sufficient to support the Combined Company’s growth and to provide flexibility for future corporate needs (including, if needed, as part
of financing for future growth acquisitions).

Notwithstanding the foregoing, authorized but unissued common stock may enable the Combined Company Board. to render it more difficult or to
discourage an attempt to obtain control of the Combined Company and thereby protect continuity of or entrench its management, which may adversely
affect the market price of the
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Combined Company’s common stock. If, in the due exercise of its fiduciary obligations, for example, the Combined Company Board were to determine
that a takeover proposal was not in the best interests of the Combined Company, such shares could be issued by the Combined Company Board without
stockholder approval in one or more private placements or other transactions that might prevent or render more difficult or make more costly the
completion of any attempted takeover transaction by diluting voting or other rights of the proposed acquirer or insurgent stockholder group, by creating
a substantial voting bloc in institutional or other hands that might support the position of the incumbent board of directors, by effecting an acquisition
that might complicate or preclude the takeover, or otherwise. The authorization of additional shares will, however, enable the Combined Company to
have the flexibility to authorize the issuance of shares in the future for financing its business, for acquiring other businesses, for forming strategic
partnerships and alliances and for stock dividends and stock splits. The Combined Company currently has no such plans, proposals, or arrangements,
written or otherwise, to issue any of the additional authorized shares for such purposes.

Business Combination Requirements

Removing the Business Combination provisions from the proposed Amended Charter is desirable and the provisions specific to the Business
Combination prior to the consummation LSAC’s initial business combination will not be applicable to the Combined Company.

Choice of Forum

Designating the choice of forum provision is desirable to (i) delineate matters for which the Court of Chancery of the State of Delaware, or, if that court
lacks subject matter jurisdiction, another federal or state court situated in the State of Delaware, is the sole and exclusive forum, unless the Combined
Company consents in writing to the selection of an alternative forum; and (ii) provide notice to stock holders of the Combined Company that the federal
district courts of the United States are the exclusive forum for the resolution of any complaint asserting a cause of action under the Securities Act and
the Exchange Act.

Supermajority Voting

The supermajority voting provisions are desirable to enhance the continuity and stability of the Combined Company Board.

Required Vote

Approval of the Charter Amendment Proposal requires the affirmative vote of a majority of the issued and outstanding LSAC Shares.

Board Recommendation

The Board recommends a vote “FOR” the approval of the Charter Amendment Proposal.
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PROPOSAL NO. 3—THE NASDAQ PROPOSAL

Background and Overview

Under the terms of the Merger Agreement, LSAC is required to issue more than 20% of the issued and outstanding LSAC Shares to the Sellers. Because
the issuance is in excess of 20% of the outstanding LSAC Shares, which will result in a change of control, we are required to obtain stockholder
approval in order to comply with Nasdaq Listing Rules 5635(a), (b) and (d).

Under Nasdaq Listing Rule 5635(a), stockholder approval is required prior to the issuance of securities in connection with the acquisition of another
company if such securities are not issued in a public offering and (A) such securities have, or will have upon issuance, voting power equal to or in
excess of 20% of the voting power outstanding before the issuance of common stock (or securities convertible into or exercisable for common stock); or
(B) the number of common stock to be issued is or will be equal to or in excess of 20% of the number of common stock outstanding before the issuance
of the stock or securities; or (C) any director, officer or Substantial Shareholder (as defined by Nasdaq Listing Rule 5635(e)(3)) of the Company has a
5% or greater interest (or such persons collectively have a 10% or greater interest), directly or indirectly, in the Company or assets to be acquired or in
the consideration to be paid in the transaction or series of related transactions and the present or potential issuance of common stock, or securities
convertible into or exercisable for common stock, could result in an increase in outstanding common shares or voting power of 5% or more.

Under Nasdaq Listing Rule 5635(b), stockholder approval is required for a transaction that will result in a change of control.

Under Nasdaq Listing Rule 5635(d), stockholder approval is required for a transaction other than a public offering involving the sale, issuance or
potential issuance by an issuer of common stock (or securities convertible into or exercisable for common stock) at a price that is less than the greater of
book or market value of the stock if the number of common stock to be issued is or may be equal to 20% or more of the common stock, or 20% or more
of the voting power, outstanding before the issuance.

Effect of Proposal on Current Stockholders

If the Nasdaq Proposal is approved, LSAC would issue shares representing more than 20% of the outstanding LSAC Shares in connection with the
Business Combination. The issuance of such shares would result in significant dilution to the LSAC stockholders and would result in our existing
stockholders owning a smaller percentage interest in the voting power, liquidation value and aggregate book value of LSAC. In addition, the issuance of
such shares will result in the former stockholders of Vincera obtaining a majority of the outstanding LSAC Shares.

It is a condition to the obligations of LSAC and Vincera to close the Business Combination that LSAC’s listing application in connection with the
Business Combination be approved. As a result, if the Nasdaq Proposal is not approved, the Business Combination will not be completed.

Required Vote

Approval of the Nasdaq Proposal requires the affirmative vote of the holders of a majority of LSAC Shares represented in person or by proxy at the
special meeting of LSAC stockholders and entitled to vote thereon.

Board Recommendation

The Board recommends a vote “FOR” the approval of the Nasdaq Proposal.

105



Table of Contents

PROPOSAL NO. 4—THE DIRECTOR ELECTION PROPOSAL

Background and Overview

Pursuant to LSAC’s Amended and Restated Certificate of Incorporation, the Board is currently divided into three classes, First Class, Second Class and
Third Class, with each class serving a three-year term. The Amended Charter provides that the authorized number of directors shall be fixed in the
manner as provided in the Amended Bylaws, which bylaws are to provide for a classified board with three terms pursuant to the Merger Agreement.

Pursuant to the Merger Agreement, at the closing of the Business Combination, we will expand the size of the Board from eight (8) directors to nine
(9) directors, seven (7) of which will be designated by the Sellers, and two (2) of which will be designated by LifeSci Investments, LLC, in accordance
with the terms of the Voting Agreement.

Effect of Proposal on Current Stockholders
Effective upon the closing of the Business Combination, and the Board will consist of nine (9) directors:

. Raquel E. Izumi, Laura I. Bushnell and Mark A. McCamish serving as Class I directors until the 2021 annual meeting of stockholders, or
until their respective successors are duly elected and qualified;

. John H. Lee, Christopher P. Lowe and Francisco D. Salva serving as Class II directors until the 2022 annual meeting of stockholders, or
until their respective successors are duly elected and qualified; and

. Ahmed M. Hamdy, Brian J. Druker and Andrew I. McDonald serving as Class III directors until the 2023 annual meeting of stockholders,

or until their respective successors are duly elected and qualified.

Information regarding each nominee is set forth in the section entitled “Directors, Executive Officers, Executive Compensation and Corporate
Governance—Directors and Executive Officers after the Business Combination.”

The Director Election Proposal is conditioned on the approval of the Business Combination Proposal at the special meeting.

Required Vote

Approval of the Director Election Proposal requires a plurality of the votes of the issued and outstanding LSAC Shares represented in person or
represented by proxy at the special meeting of LSAC stockholders and entitled to vote thereon.

Board Recommendation

The Board recommends a vote “FOR” the approval of the Director Election Proposal.
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PROPOSAL NO. 5 - THE EQUITY INCENTIVE PLAN PROPOSAL

The Background of the 2020 Plan

Prior to the consummation of the Business Combination, the Board is expected to approve and adopt, subject to LSAC stockholder approval, the 2020
Plan, effective as of and contingent on the consummation of the Business Combination. If the 2020 Plan is approved by stockholders, the Combined
Company will be authorized to grant equity and cash incentive awards to eligible service providers. A copy of the 2020 Plan is attached to this proxy
statement as Annex C. The Board is still in the process of developing, approving and implementing the 2020 Plan and, accordingly, there can be no
assurance that the 2020 Plan will be implemented or will contain the terms described below. LSAC’s stockholders are being asked to approve the 2020
Plan as presented.

Purpose of the 2020 Plan

The Combined Company’s employee equity compensation program, as implemented under the 2020 Plan, will allow the Combined Company to remain
competitive with comparable companies in its industry by giving it the resources to attract and retain talented individuals to achieve its business
objectives and build stockholder value. The purpose of the 2020 Plan is to enhance the Combined Company’s ability to attract, retain, incent, reward,
and motivate persons who make (or are expected to make) important contributions to the Combined Company by providing these individuals with
equity ownership and other incentive opportunities. The 2020 Plan is intended provide a means whereby the Combined Company can align the long-
term financial interests of its employees, consultants, and directors with the financial interests of its stockholders.

Reasons for the Approval of the Equity Incentive Plan Proposal

Stockholder approval of the 2020 Plan is necessary for LSAC to (1) meet the stockholder approval requirements of Nasdaq and (2) grant incentive stock
options (“ISOs”) thereunder.

Consequences if the Equity Incentive Plan Proposal is Not Approved

If the Equity Incentive Plan Proposal is not approved by LSAC’s stockholders, the 2020 Plan will not become effective and the Combined Company will
not be able to grant equity awards under the 2020 Plan. Additionally, LSAC believes its ability to recruit, retain and incentivize top talent will be
adversely affected if the Equity Incentive Plan Proposal is not approved.

Material Terms of the 2020 Plan

The material terms of the 2020 Plan, as currently contemplated by the Board, are summarized below, a copy of which is attached to this proxy statement
as Annex C. LSAC’s stockholders are being asked to approve the 2020 Plan as presented. If the terms of the 2020 Plan are materially amended in a
manner that would require stockholder approval under Nasdaq or the ISO requirements, stockholders will be asked to approve such material
amendment.

Stock Awards. The 2020 Plan provides for the grant of ISOs, nonstatutory stock options (“NSOs”), restricted stock awards, stock unit awards, stock
appreciation rights, cash-based awards, and performance-based stock awards, or collectively, stock awards. ISOs may be granted only to the Combined
Company’s employees, including officers, and the employees of the Combined Company’s parent or subsidiaries. All other stock awards may be granted
to the Combined Company’s employees, officers, the Combined Company’s non-employee directors, and consultants and the employees and consultants
of the Combined Company’s parent, subsidiaries, and affiliates.

Share Reserve. The aggregate number of shares of the Combined Company’s common stock that may be issued pursuant to stock awards under the 2020
Plan will not exceed the sum of (x) 2,790,824 shares, plus (y) an annual
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increase on the first day of each fiscal year, for a period of not more than 10 years, beginning on January 1, 2021, and ending on (and including)

January 1, 2030 in an amount equal to (i) 5.0% of the outstanding shares on the last day of the immediately preceding fiscal year or (ii) such lesser
amount (including zero) that the Committee (as defined below) determines for purposes of the annual increase for that fiscal year, plus (z) 9.4% of the
shares that become distributable, if at all, upon the achievement of specified earnouts pursuant to Section 3.3 of the Merger Agreement, which additional
shares shall be added on the date(s) that the Earnout Shares become distributable pursuant to the Merger Agreement.

If shares subject to an award under the 2020 Plan are forfeited, then such shares shall again become available for awards under the 2020 Plan. If stock
units, options, or stock appreciation rights are forfeited or terminate for any reason before being exercised or settled, or an award is settled in cash
without delivery of shares to the holder, then the corresponding shares will again become available for awards under the 2020 Plan. If stock units are
settled, then only the number of shares (if any) actually issued in settlement of such stock units shall reduce the number of shares available under the
2020 Plan, and the balance (including any shares withheld to cover taxes) shall again become available for awards under the 2020 Plan. Any shares
withheld to satisfy the exercise price or tax withholding obligation pursuant to any award of options shall be added back to the shares available for
awards under the 2020 Plan. Notwithstanding the foregoing, shares that have actually been issued shall not again become available for awards under the
2020 Plan, except for shares that are forfeited and do not become vested.

Shares issued under the 2020 Plan shall be authorized but unissued shares or treasury shares. As of the date hereof, no awards have been granted and no
shares of the Combined Company’s common stock have been issued under the 2020 Plan.

Incentive Stock Option Limit. The maximum number of shares of the Combined Company’s common stock that may be issued upon the exercise of ISOs
under the 2020 Plan is 4,000,000 shares.

Grants to Outside Directors. The fair market value of any awards granted under the 2020 Plan to an outside director as compensation for services as an
outside director during any 12-month period may not exceed $500,000 on the date of grant, provided that any award granted to an outside director in
lieu of a cash retainer payment and/or meeting fees will be excluded from such limit.

Administration. The 2020 Plan will be administered by a committee appointed by the Combined Company Board (the “Committee”). Subject to the
limitations set forth in the 2020 Plan, the Committee will have the authority to determine, among other things, to whom awards will be granted, the
number of shares subject to awards, the term during which an option or stock appreciation right may be exercised and the rate at which the awards may
vest or be earned, including any performance criteria to which they may be subject. The Committee also will have the authority to determine the
consideration and methodology of payment for awards.

Repricing; Cancellation and Re-Grant of Stock Awards. The Committee will have the authority to modify outstanding awards under the 2020 Plan.
Subject to the terms of the 2020 Plan, the Committee will have the authority cancel any outstanding stock award in exchange for new stock awards,
cash, or other consideration, without stockholder approval but with the consent of any adversely affected participant. The Committee will also have the
authority to modify outstanding options or stock appreciation rights to lower the exercise price or the administrator may assume or accept the
cancellation of outstanding options in return for cash or the grant of new awards when the exercise price is greater than the fair market value of the
shares covered by such options or stock appreciation rights.

Stock Options. A stock option is the right to purchase a certain number of shares of stock, at a certain exercise price, in the future. Under the 2020 Plan,
ISOs and NSOs are granted pursuant to stock option agreements adopted by the Committee. The Committee determines the exercise price for a stock
option, within the terms and conditions of the 2020 Plan, provided that the exercise price of a stock option generally cannot be less than 100% of the fair
market value of the Combined Company’s common stock on the date of grant. Options granted under the 2020 Plan vest at the rate specified by the
Committee.
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Stock options granted under the 2020 Plan generally must be exercised by the optionee before the earlier of the expiration of such option or the
expiration of a specified period following the optionee’s termination of employment. Each stock option agreement will set forth the extent to which the
option recipient will have the right to exercise the option following the termination of the recipient’s service with us, and the right to exercise the option
of any executors or administrators of the award recipient’s estate or any person who has acquired such options directly from the award recipient by
bequest or inheritance.

Payment of the exercise price may be made in cash or, if provided for in the stock option agreement evidencing the award, (1) by surrendering, or
attesting to the ownership of, shares which have already been owned by the optionee, (2) future services or services rendered to the Combined Company
or the Combined Company’s affiliates prior to the award, (3) by delivery of an irrevocable direction to a securities broker to sell shares and to deliver all
or part of the sale proceeds to the Combined Company in payment of the aggregate exercise price, (4) by delivery of an irrevocable direction to a
securities broker or lender to pledge shares and to deliver all or part of the loan proceeds to the Combined Company in payment of the aggregate
exercise price, (5) by a “net exercise” arrangement, (6) by delivering a full-recourse promissory note, or (7) by any other form that is consistent with
applicable laws, regulations, and rules.

The Committee may at any time offer to buy out for a payment in cash or cash equivalents an option previously granted or authorize a participant to
elect to cash out an option previously granted, in either case at such time and based upon such terms and conditions as the Committee shall establish.

Tax Limitations on Incentive Stock Options. The aggregate fair market value, determined at the time of grant, of the Combined Company’s common
stock with respect to ISOs that are exercisable for the first time by an optionholder during any calendar year under all of the Combined Company’s stock
plans may not exceed $100,000. Options or portions thereof that exceed such limit will generally be treated as NSOs. No ISO may be granted to any
person who, at the time of the grant, owns or is deemed to own stock possessing more than 10% of the Combined Company’s total combined voting
power or that of any of the Combined Company’s affiliates unless (1) the option exercise price is at least 110% of the fair market value of the stock
subject to the option on the date of grant, and (2) the term of the ISO does not exceed five years from the date of grant.

Restricted Stock Awards. The terms of any awards of restricted shares under the 2020 Plan will be set forth in a restricted share agreement to be entered
into between the Combined Company and the recipient. The Committee will determine the terms and conditions of the restricted share agreements,
which need not be identical. A restricted share award may be subject to vesting requirements or transfer restrictions or both. Restricted shares may be
issued for such consideration as the Committee may determine, including cash, cash equivalents, full recourse promissory notes, past services and future
services. Award recipients who are granted restricted shares generally have all of the rights of a stockholder with respect to those shares; provided that
dividends and other distributions will not be paid in respect of unvested shares unless and until the underlying shares vest.

Stock Unit Awards. Stock unit awards give recipients the right to acquire a specified number of shares of stock (or cash amount) at a future date upon the
satisfaction of certain conditions, including any vesting arrangement, established by the Committee and as set forth in a stock unit award agreement. A
stock unit award may be settled by cash, delivery of stock, a combination of cash and stock as deemed appropriate by the Committee. Recipients of
stock unit awards generally will have no voting or dividend rights prior to the time the vesting conditions are satisfied and the award is settled. At the
Committee’s discretion and as set forth in the stock unit award agreement, stock units may provide for the right to dividend equivalents. Dividend
equivalents may not be distributed prior to settlement of the stock unit to which the dividend equivalents pertain and the value of any dividend
equivalents payable or distributable with respect to any unvested stock units that do not vest will be forfeited.

Stock Appreciation Rights. Stock appreciation rights generally provide for payments to the recipient based upon increases in the price of the Combined
Company’s common stock over the exercise price of the stock
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appreciation right. The Committee determines the exercise price for a stock appreciation right, which generally cannot be less than 100% of the fair
market value of the Combined Company’s common stock on the date of grant. A stock appreciation right granted under the 2020 Plan vests at the rate
specified in the stock appreciation right agreement as determined by the Committee. The Committee determines the term of stock appreciation rights
granted under the 2020 Plan, up to a maximum of ten years. Upon the exercise of a stock appreciation right, the Combined Company will pay the
participant an amount in stock, cash, or a combination of stock and cash as determined by the Committee, equal to the product of (1) the excess of the
per share fair market value of the Combined Company’s common stock on the date of exercise over the exercise price, multiplied by (2) the number of
shares of common stock with respect to which the stock appreciation right is exercised.. The Committee may at any time offer to buy out for a payment
in cash or cash equivalents a stock appreciation right previously granted or authorize a participant to elect to cash out a stock appreciation right
previously granted, in either case at such time and based upon such terms and conditions as the Committee shall establish.

Other Stock Awards. The Committee may grant other awards based in whole or in part by reference to the Combined Company’s common stock. The
Committee will set the number of shares under the stock award and all other terms and conditions of such awards.

Cash-Based Awards. A cash-based award is denominated in cash. The Committee may grant cash-based awards in such number and upon such terms as
it shall determine. Payment, if any, will be made in accordance with the terms of the award, and may be made in cash or in shares of common stock, as
determined by the Committee.

Performance-Based Awards. The number of shares or other benefits granted, issued, retainable and/or vested under a stock or stock unit award may be
made subject to the attainment of performance goals. The Committee may utilize any performance criteria selected by it in its sole discretion to establish
performance goals.

Changes to Capital Structure. In the event of a recapitalization, stock split, or similar capital transaction, the Committee will make appropriate and
equitable adjustments to the number of shares reserved for issuance under the 2020 Plan, the number of shares that can be issued as incentive stock
options, the number of shares subject to outstanding awards and the exercise price under each outstanding option or stock appreciation right.

Transactions. If the Combined Company is involved in a merger or other reorganization, outstanding awards will be subject to the agreement or merger
or reorganization. Subject to compliance with applicable tax laws, such agreement may provide, without limitation, for any of the following: (1) the
continuation of the outstanding awards by the Combined Company, if the Combined Company is a surviving corporation; (2) the cancellation of the
outstanding awards by the Combined Company, with or without consideration; (3) the assumption or substitution of the outstanding awards by the
surviving corporation or its parent or subsidiary; (4) immediate vesting, exercisability, and settlement of the outstanding awards followed by their
cancellation; or (5) settlement of the intrinsic value of the outstanding awards (whether or not vested or exercisable) in cash, cash equivalents, or equity
(including cash or equity subject to deferred vesting and delivery consistent with the vesting restrictions applicable to such award or the underlying
shares) followed by cancellation of such awards.

Change of Control. The Committee may provide, in an individual award agreement or in any other written agreement between a participant and us, that
the stock award will be subject to acceleration of vesting and exercisability in the event of a change of control.

Transferability. Unless the Committee provides otherwise, no award granted under the 2020 Plan may be transferred in any manner (prior to the vesting
and lapse of any and all restrictions applicable to shares issued under such award), except by will, the laws of descent and distribution, or pursuant to a
domestic relations order.

Amendment and Termination. The Combined Company Board will have the authority to amend, suspend, or terminate the 2020 Plan, provided that such
action does not materially impair the existing rights of any participant without such participant’s written consent. No ISOs may be granted after the tenth
anniversary of the date the Combined Company Board adopted the 2020 Plan.
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Recoupment. In the event that the Combined Company is required to prepare restated financial results owing to an executive officer’s intentional
misconduct or grossly negligent conduct, the Combined Company Board (or a designated committee) will have the authority, to the extent permitted by
applicable law, to require reimbursement or forfeiture to the Combined Company of the amount of bonus or incentive compensation (whether
cash-based or equity-based) such executive officer received during the three fiscal years preceding the year the restatement is determined to be required,
to the extent that such bonus or incentive compensation exceeds what the officer would have received based on an applicable restated performance
measure or target. The Combined Company will recoup incentive-based compensation from executive officers to the extent required under the Dodd-
Frank Wall Street Reform and Consumer Protection Act of 2010 and any rules, regulations and listing standards that may be issued under that act.

Certain Federal Income Tax Aspects of Awards Under the 2020 Plan

This is a brief summary of the federal income tax aspects of awards that may be made under the 2020 Plan based on existing U.S. federal income tax
laws. This summary provides only the basic tax rules. It does not describe a number of special tax rules, including the alternative minimum tax and
various elections that may be applicable under certain circumstances. It also does not reflect provisions of the income tax laws of any municipality, state
or foreign country in which a holder may reside, nor does it reflect the tax consequences of a holder’s death. The tax consequences of awards under the
2020 Plan depend upon the type of award.

Incentive Stock Options. The recipient of an incentive stock option generally will not be taxed upon grant of the option. Federal income taxes are
generally imposed only when the shares of the Combined Company’s common stock from exercised incentive stock options are disposed of, by sale or
otherwise. The amount by which the fair market value of the Combined Company’s common stock on the date of exercise exceeds the exercise price is,
however, included in determining the option recipient’s liability for the alternative minimum tax. If the incentive stock option recipient does not sell or
dispose of the shares of the Combined Company’s common stock until more than one year after the receipt of the shares and two years after the option
was granted, then, upon sale or disposition of the shares, the difference between the exercise price and the market value of the shares of the Combined
Company’s common stock as of the date of exercise will be treated as a long-term capital gain, and not ordinary income. If a recipient fails to hold the
shares for the minimum required time the recipient will recognize ordinary income in the year of disposition generally in an amount equal to any excess
of the market value of the Combined Company’s common stock on the date of exercise (or, if less, the amount realized or disposition of the shares) over
the exercise price paid for the shares. Any further gain (or loss) realized by the recipient generally will be taxed as short-term or long-term gain (or loss)
depending on the holding period. The Combined Company will generally be entitled to a tax deduction at the same time and in the same amount as
ordinary income is recognized by the option recipient.

Nonstatutory Stock Options. The recipient of stock options not qualifying as incentive stock options generally will not be taxed upon the grant of the
option. Federal income taxes are generally due from a recipient of nonstatutory stock options when the stock options are exercised. The excess of the
fair market value of the Combined Company’s common stock purchased on such date over the exercise price of the option is taxed as ordinary income.
Thereafter, the tax basis for the acquired shares is equal to the amount paid for the shares plus the amount of ordinary income recognized by the
recipient. The Combined Company will generally be entitled to a tax deduction at the same time and in the same amount as ordinary income is
recognized by the option recipient by reason of the exercise of the option.

Other Awards. Recipients who receive restricted stock unit awards will generally recognize ordinary income when they receive shares upon settlement
of the awards in an amount equal to the fair market value of the shares at that time. Recipients who receive awards of restricted shares subject to a
vesting requirement will generally recognize ordinary income at the time vesting occurs in an amount equal to the fair market value of the shares at that
time minus the amount, if any, paid for the shares. However, a recipient who receives restricted shares which are not vested may, within 30 days of the
date the shares are transferred, elect in accordance with Section 83(b)
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of the Code to recognize ordinary compensation income at the time of transfer of the shares rather than upon the vesting dates. Recipients who receive
stock appreciation rights will generally recognize ordinary income upon exercise in an amount equal to the excess of the fair market value of the
underlying shares of the Combined Company’s common stock on the exercise date over the exercise price. The Combined Company will generally be
entitled to a tax deduction at the same time and in the same amount as ordinary income is recognized by the recipient.

Section 162(m) Limitations. Under Section 162(m) of the Code, compensation paid to any publicly held corporation’s “covered employees” that exceeds
$1.0 million per taxable year for any covered employee is generally non-deductible. “Covered employees” include any individual who served as the
chief executive officer or chief financial officer at any time during the taxable year and the three other most highly compensated officers (other than the
chief executive officer and chief financial officer) for the taxable year. Once an individual becomes a covered employee, that individual will remain a
covered employee for all future years, including following any termination of employment. Awards granted under the 2020 Plan will be subject to the
deduction limit under Section 162(m) of the Code and will not be eligible to qualify for the performance-based compensation exception under

Section 162(m) of the Code pursuant to the transition relief provided by the Tax Cuts and Jobs Act.

2020 Plan Benefits

Grants of awards under the 2020 Plan are subject to the discretion of the Committee. Therefore, it is not possible to determine the future benefits that
will be received by participants under the 2020 Plan.

Interests of LSAC’s Directors and Officers in the Equity Incentive Plan Proposal

When you consider the recommendation of the Board in favor of approval of the 2020 Plan, you should keep in mind that certain members of the Board
and officers may have interests in the 2020 Plan that are different from, or in addition to, your interests as a stockholder or warrantholder, including,
among other things, the existence of financial and personal interests. See the section entitled “Proposal No. 1—The Business Combination Proposal—
Interests of Certain Persons in the Business Combination” for a further discussion.

Registration with the SEC

If the 2020 Plan is approved by LSAC’s stockholders and becomes effective, LSAC intends to file a registration statement on Form S-8 registering the
shares reserved for issuance under the 2020 Plan as soon as reasonably practicable after LSAC becomes eligible to use such form.

Required Vote

The approval of the Equity Incentive Plan Proposal requires the affirmative vote of a majority of the votes cast by the stockholders represented in person
or by proxy and entitled to vote thereon at the Special Meeting, assuming that a quorum is present. Abstentions will have no effect on this Proposal.
Broker non-votes will have no effect with respect to the approval of this Proposal.

The approval and adoption of the Equity Incentive Plan Proposal is conditioned on the approval of the Business Combination Proposal, and each other
Proposal at the Special Meeting.

Board Recommendation

The Board recommends a vote “FOR” the approval of the Equity Incentive Plan Proposal.
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PROPOSAL NO. 6—THE ADJOURNMENT PROPOSAL

Purpose of the Adjournment Proposal

In the event there are not sufficient votes to approve one or more proposals presented to stockholders for vote, the Board may adjourn the special
meeting to a later date, or dates, if necessary, to permit further solicitation of proxies. In no event will LSAC seek adjournment which would result in
soliciting of proxies, having a stockholder vote, or otherwise consummating a business combination after the date that is 24 months from the closing of
the IPO, or March 10, 2022.

Required Vote

Approval of the Adjournment Proposal requires the affirmative vote of the holders of a majority of the LSAC Shares as of the Record Date represented
in person or by proxy at the special meeting of LSAC stockholders and entitled to vote thereon. Approval of the Adjournment Proposal is not
conditioned upon the approval of any of the other Proposals.

Board Recommendation

The Board recommends a vote “FOR” the approval of the Adjournment Proposal.
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MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION
AND RESULTS OF OPERATIONS OF VINCERA

The following Management s Discussion and Analysis of Financial Condition and Results of Operations provides information which Vincera's
management believes is relevant to an assessment and understanding of Vincera's consolidated results of operations and financial condition. The
discussion should be read together with “Selected Historical Consolidated Financial Information of Vincera” and the consolidated financial statements
and related notes that are included elsewhere in this proxy statement. The discussion and analysis should also be read together with our pro forma
financial information as of December 31, 2019 and June 30, 2020 and for the period from March 1, 2019 (inception) through December 31, 2019 and
for the six months ended June 30, 2020. See “Unaudited Pro Forma Condensed Combined Financial Information.” This Management s Discussion and
Analysis of Financial Condition and Results of Operations may contain forward-looking statements based upon current expectations that involve risks
and uncertainties. Our actual results may differ materially from those anticipated in these forward-looking statements as a result of various factors,
including those set forth under “Risk Factors” or in other parts of this proxy statement. Unless the context otherwise requires, references in this
“Management’s Discussion and Analysis of Financial Condition and Results of Operations of Vincera” to “we,” “us,” “our” and “the Company” are
intended to mean the business and operations of Vincera prior to the consummation of the Business Combination.

As described below, Vincera has entered into the Bayer License Agreement, which will become effective upon the closing of the Business Combination
and receipt of the Initial Qualified Financing, provided that such closing and receipt of the Initial Qualified Financing occur on or before December 31,
2020. This Management's Discussion and Analysis of Financial Condition and Results of Operations of Vincera assumes the Bayer License Agreement
has become effective.

Overview

Vincera is a recently formed clinical-stage biopharmaceutical company focused on leveraging its extensive development and oncology expertise to
advance new therapies intended to address unmet medical needs for the treatment of cancer. Vincera’s current pipeline is derived from the Bayer License
Agreement, pursuant to which we have been granted an exclusive, royalty-bearing, worldwide license under certain Bayer patents and know-how to
develop, use, manufacture, commercialize, sublicense and distribute (i) a clinical-stage and follow-on small molecule drug program and (ii) a preclinical
stage ADC platform. Vincera intends to use these product candidates to treat various cancers in a patient-specific, targeted approach. Vincera believes
that these potential “best-in-class™ or “first-in-class” product candidates are differentiated from current programs targeting similar cancer biology, and, if
approved, may improve clinical outcomes of patients with cancer. As described above, the discussion below in this Management’s Discussion and
Analysis of Financial Condition and Results of Operations of Vincera Section assumes that the Bayer License Agreement has been entered into, which is
a condition to the consummation of the Business Combination.

Despite several decades of advances in targeted therapies, cancer continues to be the second leading cause of death in the United States population per
the National Center for Health Statistics. Cancer is not a single disease but rather a constellation of maladies with each requiring a unique approach to
vanquish it. Our vision is to address the unmet medical needs of patients with cancer with a diverse pipeline of targeted medicines. The small molecule
drug program includes VIP152 (formerly known as BAY 1251152), which is highly selective, clinical-stage PTEFb/CDK9 inhibitor. VIP152 may
deliver value-generating data in the second half of 2021. Our ADC platform includes VIP943 (formerly known as BAY-943) and VIP924 (formerly
known as BAY-924), which are next-generation ADC compounds addressing known and novel oncology targets that we believe could deliver a greater
safety and efficacy profile than current ADC compounds. The bioconjugation program also includes VIP236, an SMDC for solid tumors. In addition to
our lead products, we acquired the rights to additional product candidates that are still in the preclinical stage (e.g., VIP217, an oral PTEFb/CDK9
inhibitor).
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License Agreement with Bayer

Upon consummation of the Business Combination and receipt of the Initial Qualified Financing, we will pay Bayer a $5.0 million upfront license fee
under the Bayer License Agreement. In addition, we will be responsible for significant development and commercial milestone payments to Bayer as
well as ongoing royalties on commercial sales. See “Vincera’s Business—Bayer License Agreement” and the discussion below under “Liquidity and

Capital Resources.”

Components of Results of Operations
Revenue

To date, we have not recognized any revenue from any sources, including from product sales, and we do not expect to generate any revenue from the
sale of products in the foreseeable future. If our development efforts for our product candidates are successful and result in regulatory approval, or
license agreements with third parties, we may generate revenue in the future from product sales. However, there can be no assurance as to when we will
generate such revenue, if at all.

Operating Expenses
Research and Development Expenses

Research and development expenses in future periods may consist of preclinical development of our product candidates and discovery efforts (including
conducting preclinical studies), manufacturing development efforts, preparing for and conducting clinical trials and activities related to regulatory filings
for our product candidates. Research and development expenses are recognized as incurred and payments made prior to the receipt of goods or services
to be used in research and development are capitalized until the goods or services are received. Costs incurred in obtaining technology licenses through
asset acquisitions are charged to research and development expense if the licensed technology has not reached technological feasibility and has no
alternative future use. Research and development expenses include or could include:

. employee-related expenses, including salaries, bonuses, benefits, stock-based compensation and other related costs for those employees
involved in research and development efforts;

. external research and development expenses incurred under agreements with clinical research organizations, investigative sites and
consultants to conduct our preclinical studies;

. costs related to manufacturing material for our preclinical studies and clinical trials, including fees paid to contract manufacturing
organizations;

. laboratory supplies and research materials;

. costs related to compliance with regulatory requirements; and

. facilities, depreciation and other allocated expenses, which include direct and allocated expenses for rent, maintenance of facilities,

insurance and equipment.

Research and development activities are central to our business model. We do not currently intend to track our research and development expenses on a
program-by-program basis as such costs will be deployed across multiple projects under development. Product candidates in later stages of clinical
development generally have higher development costs than those in earlier stages of clinical development, primarily due to the increased size and
duration of later-stage clinical trials. We plan to substantially increase our research and development expenses for the foreseeable future as we develop
our product candidates and manufacturing processes and conduct discovery and research activities for our preclinical and clinical programs. We cannot
determine with certainty the timing of initiation, the duration or the completion costs of current or future preclinical studies and clinical trials of our
product candidates due to the inherently unpredictable nature of preclinical and clinical
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development. Clinical and preclinical development timelines, the probability of success and development costs can differ materially from expectations.
We anticipate that we will make determinations as to which product candidates to pursue and how much funding to direct to each product candidate on
an ongoing basis in response to the results of ongoing and future preclinical studies and clinical trials, regulatory developments and our ongoing
assessments as to each product candidate’s commercial potential. We will need to raise substantial additional capital in the future. Our clinical
development costs are expected to increase significantly as we commence, continue and expand our clinical trials. Our future expenses may vary
significantly each period based on factors such as:

. expenses incurred to conduct preclinical studies required to advance our product candidates into clinical trials;
. per patient clinical trial costs, including based on the number of doses that patients receive;

. the number of patients who enroll in each clinical trial;

. the number of clinical trials required for approval,

. the number of sites included in the clinical trials;

. the countries in which the clinical trials are conducted;

. the length of time required to enroll eligible patients;

. the drop-out or discontinuation rates of patients;

. potential additional safety monitoring requested by regulatory agencies;

. the duration of patient participation in the clinical trials and follow-up;

. the phase of development of the product candidate;

. third party contractors failing to comply with regulatory requirements or meet their contractual obligations to us in a timely manner, or at
all;

. the cost of insurance, including product liability insurance, in connection with clinical trials;

. regulators or institutional review boards requiring that we or our investigators suspend or terminate clinical development for various
reasons, including noncompliance with regulatory requirements or a finding that the participants are being exposed to unacceptable health
risks; and

. the efficacy and safety profile of our product candidates.

General and Administrative Expenses

General and administrative expenses consist or will consist principally of salaries and related costs for personnel in executive and administrative
functions, including stock-based compensation, travel expenses and recruiting expenses. Other general and administrative expenses include professional
fees for legal, accounting and tax-related services and insurance costs.

We anticipate that our general and administrative expenses will increase in the future as we increase our headcount to support our expanded operations
and infrastructure, as well as the initiation, continuation and expansion of our preclinical studies and clinical trials for our product candidates. We also
anticipate that our general and administrative expenses will increase as a result of payments for accounting, audit, legal and consulting services, as well
as costs associated with maintaining compliance with Nasdaq listing rules and SEC requirements, director and officer liability insurance, investor and
public relations activities and other expenses associated with operating as a public company.
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Results of Operations
Results of Operations for the six months ended June 30, 2020
General and Administrative Expenses

General and administrative expenses were $37,658 for the six months ended June 30, 2020 and were primarily attributable to non-cash stock based
compensation of $1,200, general consulting of $2,400 and legal and professional fees related to general corporate matters and the negotiation of the
Merger Agreement and the Bayer License Agreement of $32,000. We anticipate that our general and administrative expenses will increase significantly
in the future as we increase our headcount to support our expanded operations and infrastructure, initiate, continue and expand our preclinical studies
and clinical trials for our product candidates and incur costs related to our public company compliance efforts.

Results of Operations from March 1, 2019 (date of inception) through December 31, 2019
General and Administrative Expenses

General and administrative expenses were approximately $45,000 for the period from March 1, 2019 (date of inception) through December 31, 2019,
and were primarily attributable to legal and formation costs. We anticipate that our general and administrative expenses will significantly increase in the
future as we increase our headcount to support our expanded operations and infrastructure, initiate, continue and expand our preclinical studies and
clinical trials for our product candidates and incur costs related to our public company compliance efforts.

Liquidity and Capital Resources
Overview

Since our inception, we have not generated any revenue and expect to continue to incur significant operating losses for the foreseeable future and may
never become profitable. We have not been funded as of June 30, 2020.

On August 9, 2020, we entered into a promissory note with Raquel E. Izumi, one of our founders. The principal amount of the note is up to $1,000,000
or the amount of outstanding advances made by Dr. Izumi to us. We will pay Dr. Izumi a $20,000 origination fee and interest shall accrue at 7.0% per
annum. The maturity date is August 9, 2023. As of September 30, 2020, the outstanding principal balance of such promissory note was $200,000.

Capital Requirements

To date, we have not generated any revenues from any source, including the commercial sale of approved drug products, and we do not expect to
generate revenue for at least the next few years. If we fail to complete the development of our product candidates in a timely manner or fail to obtain
their regulatory approval, our ability to generate future revenue will be adversely affected. We do not know when, or if, we will generate any revenue
from our product candidates, and we do not expect to generate revenue unless and until we obtain regulatory approval of, and commercialize, our
product candidates.

We expect our expenses to increase significantly in connection with our ongoing activities, particularly as we continue the research and development
and preclinical studies of, initiate, continue and expand clinical trials of, and seek marketing approval for, our product candidates. In addition, if we
obtain approval for any of our product candidates, we expect to incur significant commercialization expenses related to sales, marketing, manufacturing
and distribution. Furthermore, following the completion of the Business Combination, we expect to incur additional costs associated with operating as a
public company.

We will also be responsible for significant payments to Bayer under the Bayer License Agreement. We are required to pay Bayer an upfront license fee
of $5.0 million upon the closing of the Business Combination and
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the receipt of the Initial Qualified Financing. In addition, we will also be responsible to Bayer for significant future contingent payments under the
Bayer License Agreement upon the achievement of certain development and commercial sales milestones as well as ongoing royalties on net
commercial sales. The size and timing of these milestone payments will vary greatly depending on factors such as the particular licensed product,
whether it involves a PTEFD licensed product or a bioconjugation licensed product (and which bioconjugation program), the number of distinct disease
indications, the number of different countries with respect to which the milestone is achieved and the level of net commercial sales, and it is therefore
difficult to estimate the total payments that could become payable to Bayer and when those payments would be due. If we achieve all of the milestones
for each of the countries and disease indications, we would be obligated to pay development and commercial milestone payments that range from
$110.0 million to up to $318.0 million per licensed product, and upon successful commercialization of at least five licensed products, we could be
required to pay aggregate milestone payments in excess of $1.0 billion. We will be required to pay certain of these milestone payments prior to the time
at which we are able to generate sufficient revenue, if any, from commercial sales of any of our product candidates. In addition to milestone payments,
we are also required to pay Bayer under the Bayer License Agreement ongoing royalties in the single digit to low double digit percentage range on net
commercial sales of licensed products.

We therefore anticipate that we will need substantial additional funding in connection with our continuing operations. After the Business Combination,
we anticipate that we will have approximately $60.0 million in cash and cash equivalents, although this number could vary depending on numerous
factors such as unanticipated expenses or redemptions associated with the Business Combination. We intend to devote most of the net proceeds from
Business Combination to the preclinical and clinical development of our product candidates, our public company compliance costs and certain of the
milestone payments under the Bayer License Agreement. Based on our current business plans, we believe that the anticipated net proceeds from the
Business Combination will enable us to fund our operating expenses and capital requirements through at least the next twelve months. Our estimate as to
how long we expect the net proceeds from the Business Combination to be able to fund our operating expenses and capital requirements is based on
assumptions that may prove to be wrong, and we could use our available capital resources sooner than we currently expect. Changing circumstances,
some of which may be beyond our control, could result in fewer cash and cash equivalents available to us or cause us to consume capital significantly
faster than we currently anticipate, and we may need to seek additional funds sooner than planned.

Because of the numerous risks and uncertainties associated with research, development and commercialization of pharmaceutical drug products, we are
unable to estimate the exact amount of our operating capital requirements. Our future funding requirements will depend on many factors, including, but
not limited to:

. the extent to which we develop, in-license or acquire other product candidates and technologies in our product candidate pipeline;

. the costs and timing of process development and manufacturing scale-up activities associated with our product candidates and other
programs as we advance them through preclinical and clinical development;

. the number and development requirements of product candidates that we may pursue;

. the costs, timing and outcome of regulatory review of our product candidates;

. the timing and amount of our milestone payments to Bayer under the Bayer License Agreement;

. our headcount growth and associated costs as we expand our research and development capabilities and establish and expand our

commercial infrastructure and operations;

. the costs and timing of future commercialization activities, including product manufacturing, marketing, sales and distribution, for any of
our product candidates for which we receive marketing approval;
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. royalty payments to Bayer under the Bayer License Agreement;

. the costs and timing of preparing, filing and prosecuting patent applications, maintaining and enforcing our intellectual property rights and
defending any intellectual property-related claims;

. the revenue, if any, received from commercial sales of our product candidates for which we receive marketing approval; and

. the costs of operating as a public company.

Identifying potential product candidates and conducting preclinical studies and clinical trials is a time-consuming, expensive and uncertain process that
takes many years to complete, and we may never generate the necessary data or results required to obtain marketing approval and achieve product sales.
In addition, our product candidates, if approved, may not achieve commercial success. Our commercial revenues, if any, will be derived from sales of
product candidates that we do not expect to be commercially available in the near term, if at all. Accordingly, we will need to continue to rely on
additional financing to achieve our business objectives. Adequate additional financing may not be available to us on acceptable terms, or at all. To the
extent that we raise additional capital through the sale of equity or convertible debt securities, the terms of these equity securities or this debt may
restrict our ability to operate. Any future debt financing and equity financing, if available, may involve covenants limiting and restricting our ability to
take specific actions, such as incurring additional debt, making capital expenditures, entering into profit-sharing or other arrangements or declaring
dividends. If we raise additional funds through collaborations, strategic alliances or marketing, distribution or licensing arrangements with third parties,
we may be required to relinquish valuable rights to our technologies, future revenue streams, research programs or product candidates or to grant
licenses on terms that may not be favorable to us. If we are unable to raise capital when needed or on acceptable terms, we could be forced to delay,
reduce or eliminate our research and development programs or future commercialization efforts.

We are continuing to assess the effect that the COVID-19 pandemic may have on our business and operations. The extent to which COVID-19 may
impact our business and operations will depend on future developments that are highly uncertain and cannot be predicted with confidence, such as the
ultimate geographic spread of the disease, the duration of the outbreak, the duration and effect of business disruptions and the short-term effects and
ultimate effectiveness of the travel restrictions, quarantines, social distancing requirements and business closures in the United States and other countries
to contain and treat the disease. While the potential economic impact brought by, and the duration of, COVID-19 may be difficult to assess or predict, a
widespread pandemic could result in significant disruption of global financial markets, reducing our ability to access capital, which could in the future
negatively affect our liquidity. In addition, a recession or market correction resulting from the spread of COVID-19 could materially affect our business
and the value of our common stock.

Cash Flows

Our net cash used in operating activities was $0 from March 1, 2019 (date of inception) through June 30, 2020.

The $82,493 net loss since inception was offset by an increase in the cash provided by operating assets and liabilities, primarily resulting from an
increase in accounts payable and loans due to related parties.

Contractual Obligations and Other Commitments

As of June 30, 2020, we did not have any commitments or contractual obligations.

Off-Balance Sheet Arrangements

We did not have during the periods presented, and we do not currently have, any off-balance sheet arrangements, as defined in the rules and regulations
of the SEC.
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Critical Accounting Policies and Significant Judgments and Estimates

This Management’s Discussion and Analysis of Financial Condition and Results of Operations is based on our financial statements, which have been
prepared in accordance with U.S. generally accepted accounting principles, or U.S. GAAP. The preparation of these financial statements requires us to
make estimates and judgments that affect the reported amounts of assets, liabilities and expenses, and the disclosure of contingent assets and liabilities,
in our financial statements. In accordance with U.S. GAAP, we evaluate our estimates and judgments on an ongoing basis, including those related to
accrued expenses and stock-based compensation. We base our estimates on historical experience, known trends and events, and various other factors that
are believed to be reasonable under the circumstances, the results of which form the basis for making judgments about the carrying values of assets and
liabilities that are not readily apparent from other sources. Actual results may differ from these estimates under different assumptions or conditions.

We define our critical accounting policies as those accounting principles that require us to make subjective estimates and judgments about matters that
are uncertain and are likely to have a material impact on our financial condition and results of operations, as well as the specific manner in which we
apply those principles. While our significant accounting policies are more fully described in Note 2 to our audited financial statements and our
unaudited condensed financial statements appearing elsewhere in this proxy statement, we believe the following are the critical accounting policies used
in the preparation of our financial statements that require significant estimates and judgments.

Research and Development

Research and development expenses may consist primarily of salaries, benefits and other related costs and expenses, including stock-based
compensation, in connection with preclinical development of our product candidates and discovery efforts (including conducting preclinical studies),
manufacturing development efforts, preparing for and conducting clinical trials and activities related to regulatory filings for our product candidates. In
addition, research and development expenses may include payments to Bayer and other third parties for the development of our product candidates and
the estimated fair value for the issuance of equity for the license rights to products in development (prior to marketing approval). Expenses related to
clinical trials may be primarily related to activities at contract research organizations that design, gain approval for and conduct clinical trials on our
behalf. Such amounts are then recognized as an expense as the related goods are delivered or the services are performed.

Contingent Milestone Payments

As described above, we will be responsible for significant payments to Bayer under the Bayer License Agreement. We are required to pay Bayer an
upfront license fee of $5.0 million upon the closing of the Business Combination and the receipt of the Initial Qualified Financing. In addition, we will
also be responsible to Bayer for significant future contingent payments under the Bayer License Agreement upon the achievement of certain
development, regulatory and commercial sales milestones. The size and timing of these milestone payments will vary greatly depending on numerous
factors outlined above.

The transactions provided for under the Bayer License Agreement will be accounted for as an asset acquisition. Contingent consideration in
an asset acquisition is generally recognized when it is probable that a liability has incurred, and the amount can be reasonably estimated. None of
the milestone payments are probable and no liability had been incurred as of the date of this filing.

Income Taxes

Income taxes are recorded in accordance with ASC 740, Income Taxes, or ASC 740, which provides for deferred taxes using an asset and liability
approach. We recognize deferred tax assets and liabilities for the expected future
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tax consequences of events that have been included in the financial statements or tax returns. Deferred tax assets and liabilities are determined based on
the difference between the financial statement and tax bases of assets and liabilities using enacted tax rates in effect for the year in which the differences
are expected to reverse, and net operating loss, or NOL, carryforwards and research and development tax credit carryforwards. Valuation allowances are
provided if based upon the weight of available evidence, it is more likely than not that some or all of the deferred tax assets will not be realized. We have
recorded a full valuation allowance to reduce our net deferred income tax assets to zero. In the event we were to determine that we would be able to
realize some or all of our deferred income tax assets in the future, an adjustment to the deferred income tax asset valuation allowance would increase
income in the period such determination was made.

Stock-Based Compensation

We expense stock-based compensation to employees, non-employees and board members over the requisite service period based on the estimated grant-
date fair value of the awards and actual forfeitures. We account for forfeitures as they occur. Stock-based awards with graded vesting schedules are
recognized on a straight-line basis over the requisite service period for each separately vesting portion of the award.

Fair Value of Common Stock

In order to determine the fair value of shares of our common stock, our board of directors considered, among other things, contemporaneous valuations
of our common stock. Given the absence of a public trading market of our capital stock to date, our board of directors has exercised reasonable
judgment and considered a number of objective and subjective factors to determine the best estimate of the fair value of our common stock, including:

. contemporaneous valuations of our common stock and market transactions involving private investments in the equity instruments of
comparable companies;

. our business, financial condition and results of operations, including related industry trends affecting our operations;

. the likelihood of achieving a liquidity event, such as a merger into a special purpose acquisition corporation, or sale of our company, given
prevailing market conditions;

. the lack of marketability of our common stock;

. the market performance of comparable publicly traded companies;

. U.S. and global economic and capital market conditions and outlook; and
. common stock valuation methodology.

In estimating the fair market value of our common stock, our board of directors first determined the equity value of our business using accepted
valuation methods. A discount for lack of marketability was then applied to conclude a fair market value for each share of restricted common stock
granted as of May 25, 2020 and August 1, 2019.

Recent Accounting Pronouncements

See Note 2 to our audited financial statements and our unaudited condensed financial statements appearing elsewhere in this proxy statement for a
description of recent accounting pronouncements applicable to our financial statements.

Qualitative and Quantitative Disclosures About Market Risk

Our primary exposure to market risk is interest rate sensitivity, which is affected by changes in the general level of U.S. interest rates, particularly
because of our investments, including cash equivalents, which may be in the form of a money market fund.
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We anticipate contracting with vendors globally. As a result, we may be subject to fluctuations in foreign currency rates in connection with certain of
these agreements. Transactions denominated in currencies other than the United States dollar are recorded based on exchange rates at the time such
transactions arise. We have not engaged in the hedging of our foreign currency transactions to date. As of June 30, 2020, all of our total liabilities were
denominated in United States dollars.

Inflation will generally affect us by increasing our cost of labor and costs associated with our preclinical and clinical trials and our future manufacturing
and commercialization activities. We do not believe that inflation had a material effect on our business, financial condition or results of operations for
the six months ended June 30, 2020 and the period from March 1, 2019 (date of inception) through December 31, 2019.

Emerging Growth Company and Smaller Reporting Company Status

In April 2012, the JOBS Act was enacted. Section 107 of the JOBS Act provides that an “emerging growth company” can take advantage of the
extended transition period provided in Section 7(a)(2)(B) of the Securities Act for complying with new or revised accounting standards. Thus, an
emerging growth company can delay the adoption of certain accounting standards until those standards would otherwise apply to private companies.
LSAC previously elected the extended transition period for complying with new or revised accounting standards, which delays the adoption of these
accounting standards until they would apply to private companies.

In addition, as an emerging growth company, we may take advantage of specified reduced disclosure and other requirements that are otherwise
applicable generally to public companies. These provisions include:

. being permitted to present only two years of audited financial statements in addition to any required unaudited interim financial statements,
with correspondingly reduced disclosure in the section titled “Management’s Discussion and Analysis of Financial Condition and Results
of Operations”;

. an exception from compliance with the auditor attestation requirements of Section 404 of the Sarbanes-Oxley Act of 2002, as amended;

. reduced disclosure about our executive compensation arrangements in our periodic reports, proxy statements and registration statements;

. exemptions from the requirements of holding non-binding advisory votes on executive compensation or golden parachute arrangements;
and

. an exemption from compliance with the requirements of the Public Company Accounting Oversight Board regarding the communication

of critical audit matters in the auditor’s report on financial statements.

We will cease to qualify as an emerging growth company on the date that is the earliest of: (i) the last day of our fiscal year following the fifth
anniversary of the date of the first sale of LSAC Shares in the IPO, (ii) the last day of the fiscal year in which we have more than $1.07 billion in total
annual gross revenues, (iii) the date on which we are deemed to be a “large accelerated filer” under the rules of the SEC, which means the market value
of our common stock that is held by non-affiliates exceeds $700.0 million as of the prior June 30th, or (iv) the date on which we have issued more than
$1.0 billion of non-convertible debt over the prior three-year period. We may choose to take advantage of some but not all of these reduced reporting
burdens. We have taken advantage of certain reduced reporting requirements in this proxy statement. Accordingly, the information contained herein may
be different than you might obtain from other public companies in which you hold equity interests.
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UNAUDITED PRO FORMA CONDENSED COMBINED FINANCIAL INFORMATION

The following unaudited pro forma condensed combined financial statements of LSAC present the combination of the financial information of LSAC
and Vincera, adjusted to give effect to the Business Combination. The following unaudited pro forma condensed combined financial information has
been prepared in accordance with Article 11 of Regulation S-X. The transaction is being accounted for as a business combination using the acquisition
method with LSAC as the accounting acquirer in accordance with ASC 805, Business Combinations. Under this method of accounting the purchase
price will be allocated to Vincera’s assets acquired and liabilities assumed based upon their estimated fair values at the date of consummation of the
transaction.

The unaudited pro forma condensed combined balance sheet as of June 30, 2020 combines the historical balance sheet of LSAC and the historical
balance sheet of Vincera, on a pro forma basis as if the Business Combination and related transactions, summarized below, had been consummated on
June 30, 2020. The unaudited pro forma condensed combined statements of operations for the year ended December 31, 2019 and the six months ended
June 30, 2020, combine the historical statements of operations of LSAC and Vincera on a pro forma basis as if the Business Combination and related
transactions, summarized below, had been consummated on January 1, 2019, the beginning of the earliest period presented:

Bayer License Agreement Under Bioconjugate Technology and PTEFb Technology—On October 7, 2020, Vincera entered into the Bayer License
Agreement, which will become effective upon the closing of the Business Combination and receipt of the Initial Qualified Financing, provided
that such closing and receipt of the Initial Qualified Financing occur on or before December 31, 2020. Pursuant to the Bayer License Agreement,
we have been granted an exclusive, worldwide, royalty-bearing license under certain Bayer patents and know-how to develop, use, manufacture,
commercialize, sublicense and distribute (i) a clinical-stage small molecule drug platform, including a PTEFb inhibitor compound, and (ii) a
preclinical stage bioconjugations/next-generation ADC platform, including next-generation ADC compounds.

Upon the completion of the Business Combination and receipt of the Initial Qualified Financing, Vincera will pay Bayer a $5 million upfront
license fee. If the Company achieves all of the development and commercial sales milestones for license products under the Bayer License
Agreement for each of the countries and disease indications, the Company would be obligated to pay milestone payments that range from

$110 million to up to $318 million per licensed product, and upon successful commercialization of at least five licensed products, the Company
could be required to pay aggregate milestone payments in excess of $1 billion. In addition to milestone payments, the Company is also required to
pay Bayer under the Bayer License Agreement ongoing royalties in the single digit to low double digit percentage range on net commercial sales
of licensed products.

In addition, the parties agreed to take the following actions, among others, before the completion of the Business Combination:

»  Converting $500,000 of the promissory notes issued by LSAC to the Sponsor in the aggregate principal amount of $1,000,000 upon
consummation of the Business Combination into Private Warrants to purchase LSAC Shares at a conversion price of $0.50 per
Private Warrant to be issued to LifeSci Holdings LLC and converting the remaining $500,000 of such amount upon consummation
of the Business Combination at a conversion price equal to $10.00 per share into 50,000 LSAC Shares to be issued to LifeSci
Holdings LLC.

*  Converting the deferred underwriting discount payable to the underwriter of the IPO into LSAC Shares at a conversion price per
share equal to $10.00, of which 140,796 shares shall be issued to LifeSci Holdings LLC and 88,936 shares shall be issued to the
underwriter of the IPO.

*  Amending 500,000 of the Private Warrants held by Rosedale Park, LLC and 500,000 of the Private Warrants held by LifeSci
Holdings LLC shall without further action to remove the
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cashless exercise provision and include a redemption provision substantially identical to the provision set forth in Section 6.1 of the
LSAC Warrants; provided, however, that such redemption rights may not be exercised during the first 12 months following the
closing of the Business Combination unless the last sales price of the LSAC Shares has been equal to or greater than $20.00 per
share for any 20 trading days within a 30 trading day period ending on the third business day prior to the date on which notice of
redemption is given. If Vincera determines that it needs additional capital prior to the time that the LSAC Warrants may otherwise be
called for redemption pursuant to the foregoing terms, the parties agree to discuss the possibility of calling the Private Warrants for
redemption prior to such time.

The historical financial statements have been adjusted in the unaudited pro forma condensed combined financial statements to give pro forma effect to
events that are: (i) directly attributable to the Business Combination; (ii) factually supportable; and (iii) with respect to the statement of operations,
expected to have a continuing impact on LSAC results following the completion of the Business Combination.

The unaudited pro forma condensed combined financial statements have been developed from and should be read in conjunction with:

the accompanying notes to the unaudited pro forma condensed combined financial statements;

the historical audited financial statements of LSAC for the period from December 19, 2018 (inception) through June 30, 2019 and
the related notes, each of which is incorporated by reference;

the historical audited financial statements of Vincera as of December 31, 2019 and for the period from March 1, 2019 (inception)
through December 31, 2019 and the related notes, each of which are included elsewhere in this proxy statement;

the historical unaudited financial statements of LSAC as of and for the three and nine months ended March 31, 2020 and the related
notes, each of which is incorporated by reference;

the historical audited financial statements of LSAC for the year ended June 30, 2020 and the related notes, each of which is
incorporated by reference;

the historical unaudited financial statements of Vincera as of and for the six months ended June 30, 2020 and the related notes, each
of which are included elsewhere in this proxy statement;

other information relating to LSAC and Vincera contained in the Proxy Statement, including the Merger Agreement and the
description of certain terms thereof set forth in the section entitled “The Merger Agreement.”

Pursuant to LSAC’s existing amended and restated certificate of incorporation, holders of LSAC Shares were offered the opportunity to redeem, upon
the closing of the Business Combination, all or a portion of the shares of LSAC Common Stock then held by them for cash equal to their pro rata share
of the aggregate amount on deposit (as of two business days prior to the Closing) in the Trust Account.

The unaudited pro forma condensed combined financial statements present two redemption scenarios as follows:

Assuming No Redemption of LSAC Shares—this scenario assumes that no shares of LSAC Common Stock are redeemed; and

Assuming Maximum Redemptions of LSAC Shares—this scenario assumes that 2,448,900 shares of LSAC Common Stock are
redeemed for an aggregate payment of approximately $24.5 million (based on the estimated per share redemption price of
approximately $10.00 per share) from the Trust Account.

Assumptions and estimates underlying the unaudited pro forma adjustments set forth in the unaudited pro forma condensed combined financial
statements are described in the accompanying notes. The unaudited pro forma condensed combined financial statements have been presented for
illustrative purposes only and are not
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necessarily indicative of the operating results and financial position that would have been achieved had the Business Combination occurred on the dates
indicated. Further, the unaudited pro forma condensed combined financial statements do not purport to project the future operating results or financial
position of LSAC following the completion of the Business Combination. The unaudited pro forma adjustments represent management’s estimates
based on information available as of the date of these unaudited pro forma condensed combined financial statements and are subject to change as
additional information becomes available and analyses are performed.
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UNAUDITED PRO FORMA CONDENSED COMBINED BALANCE SHEET

Assets
Cash

Other current assets

Total current assets

In-process research and development

Goodwill

Cash and marketable securities held in Trust Account
Non-current assets

Total assets

Liabilities

Accounts payable and accrued expenses

Due to related parties

Other current liabilities

Total current liabilities

Promissory note - related party

Deferred income taxes payable

Deferred underwriting fees

Total non-current liabilities

Total liabilities

Commitments

Common stock subject to possible redemptions

Equity
Preferred stock
Common stock
Class A
Class B
Additional paid in capital

Subscriptions receivable
Retained earnings (accumulated deficit)

Total equity
Total liabilities and stockholders’ equity

AS OF JUNE 30, 2020
(in thousands)

Assuming No Redemption

of LSAC Shares

Assuming Maximum
Redemptions of LSAC Shares

LSAC Vincera Pro Forma
Historical Historical Adjustments
$ 685 § — $  (5,000)

65,692

(1,203)
106 — —
791 — 59,489
— — 96,650
— — 39,327

65,692 — (65,692)

65,692 — 70,285
$66,483 § — $ 129,774
$ 116 $ 69 $ —

1 _ _

117 80 —
1,000 — (1,000)
— — 28,995
2,297 — (2,297)
3,297 — 25,698
3,414 80 25,698
58,069 — (58,069)

— 1 _
5,121 17 2,297
1,000

106,900

58,069
(121) (82) (5,000)
(1,203)

82

5,000 (80) 162,145
$66,483 § — $ 129,774

126

Notes

2a
2b
2¢

2e
2e
2b

2d
2e
2¢c

2¢
2d
2e
2f

2a
2¢
2e

Pro Forma Pro Forma
Combined Adjustments
$ 60,174 $ (5,000)
65,692
(1,203)
(24,489)

106 —
60,280 35,000
96,650 96,650
39,327 39,327
— (65,692)
135,977 70,285
$196,257 $ 105,285

$ 185 $ —

11 —

1 —

197 —
— (1,000)
28,995 28,995
— (2,297)
28,995 25,698
29,192 25,698
— (58,069)

1 J—
173,404 2,297
1,000

106,900

33,580

(16) —
(6,324) (5,000)
(1,203)
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167,065 137,656
$196,257 $ 105,285
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$ 35,685
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35,791

96,650
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$171,768

$ 185
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1

197

28,995

28,995
29,192

1

148,915

(16)
(6,324)

142,576
$171,768
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UNAUDITED PRO FORMA CONDENSED COMBINED STATEMENT OF OPERATIONS

FOR THE YEAR ENDED DECEMBER 31, 2019
(in thousands, except share and per share data)

Assuming No Redemption of LSAC

Assuming Maximum Redemptions of

Shares LSAC Shares
Pro Forma Pro Forma Pro Forma Pro Forma
LSAC Vincera Adjustments Notes Combined Adjustments Notes Combined

Revenues $— $ — $ — $ — $ — $ —
Operating expenses
General, administrative and other 2 45 — 47 — 47
Research and development — — — — — —
Operating expenses 2 45 — 47 — 47
Net income (loss) $ $ (45 $ — $ 47) $ — $ (47)
Weighted average share outstanding

Basic 13,984,441 2¢ 13,984,441 11,535,541 2¢ 11,535,541

Diluted 13,984,441 2¢ 13,984,441 11,535,541 2¢ 11,535,541
Net income (loss) per share

Basic $ (0.00) $ (0.00)

Diluted $ (0.00) $ (0.00)
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UNAUDITED PRO FORMA CONDENSED COMBINED STATEMENT OF OPERATIONS
FOR THE SIX MONTHS ENDED JUNE 30, 2020
(in thousands, except share and per share data)

Assuming No Redemption of LSAC Assuming Maximum Redemptions of
Shares LSAC Shares
Pro Forma Pro Forma Pro Forma Pro Forma
LSAC Vincera Adjustments Notes Combined Adjustments Notes Combined

Revenues $ — $ — $ — $ — $ — $ —
Operating expenses
General, administrative and other 172 38 — 210 — 210
Research and development — — — —
Operating expenses 172 38 — 210 — 210
Operating profit (172) (38) — (210) — (210)
Interest income
Interest income 54 — (54) 2a (54) 2a —
Total interest income 54 — (54) — (54) —
Income (loss) before income taxes (118) (38) (54) (210) (54) (210)
Income tax expense (1) — 1 2b — 1 2b —
Net income (loss) $(119) $ (38 $ (53) $ (210) $ (53) $ (210)
Weighted average share outstanding

Basic 13,984,441 2¢ 13,984,441 11,535,541 2¢ 11,535,541

Diluted 13,984,441 2¢ 13,984,441 11,535,541 2¢ 11,535,541
Net income (loss) per share

Basic $ (0.02) $ (0.02)

Diluted $ (0.02) $ (0.02)
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NOTES TO UNAUDITED PRO FORMA
CONDENSED COMBINED FINANCIAL INFORMATION

1. Basis of Presentation

LSAC has concluded that the transaction represents a business combination pursuant to ASC 805, Business Combinations. LSAC has not yet completed
a final valuation analysis of the fair market value of Vincera’s assets to be acquired and liabilities to be assumed. Using the estimated total consideration
for the transaction, LSAC has estimated the allocations to such assets and liabilities. This preliminary purchase price allocation has been used to prepare
pro forma adjustments in the unaudited pro forma condensed combined balance sheet. The final purchase price allocation will be determined when
LSAC has determined the final consideration and completed the detailed valuations and other studies and necessary calculations. The final purchase
price allocation could differ materially from the preliminary purchase price allocation used to prepare the pro forma adjustments. The final purchase
price allocation may include (1) changes in allocations to intangible assets goodwill based on the results of certain valuations and other studies that have
yet to be completed, other changes to assets and liabilities and (2) changes to the ultimate purchase consideration. For the purposes of the unaudited pro
forma condensed combined financial information, the accounting policies of Vincera and LSAC are aligned giving effect to certain pro forma
adjustments, if any.

The unaudited pro forma condensed combined balance sheet as of June 30, 2020 gives pro forma effect to the Business Combination as if it had been
consummated on June 30, 2020. The unaudited pro forma condensed combined statement of operations for the year ended December 31, 2019 and the
six months ended June 30, 2020, give pro forma effect to the Business Combination as if it had been consummated on January 1, 2019.

The unaudited pro forma condensed combined balance sheet as of June 30, 2020 has been prepared using, and should be read in conjunction with, the
following:

. LSAC’s audited balance sheet as of June 30, 2020 and the related notes, which is incorporated by reference; and

. Vincera’s unaudited balance sheet as of June 30, 2020 and the related notes, which are included elsewhere in this proxy statement.
The unaudited pro forma condensed combined statement of operations for the year ended December 31, 2019 has been prepared using, and should be
read in conjunction with, the following:

. LSAC’s audited statement of operations for the period from December 19, 2018 (inception) through June 30, 2019 and the related notes,
which is incorporated by reference; LSAC’s unaudited statement of operations for the six months ended December 31, 2019; and

. Vincera’s audited statement of operations for the period from March 1, 2019 (inception) through December 31, 2019 and the related notes,
which are included elsewhere in this proxy statement.
The unaudited pro forma condensed combined statement of operations for the six months ended June 30, 2020 has been prepared using, and should be

read in conjunction with, the following:

. LSAC’s audited statement of operations for the year ended June 30, 2020 and the related notes; LSAC’s unaudited statement of operations
for the three and nine months ended March 31, 2020 and the related notes, which is incorporated by reference; and

. Vincera’s unaudited statement of operations for the six months ended June 30, 2020 and the related notes, which are included elsewhere in

this proxy statement.

Management has made significant estimates and assumptions in its determination of the pro forma adjustments. As the unaudited pro forma condensed
combined financial information has been prepared based on these preliminary estimates, the final amounts recorded may differ materially from the
information presented.
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The unaudited pro forma condensed combined financial information does not give effect to any anticipated synergies, operating efficiencies, tax savings
or cost savings that may be associated with the Business Combination. The pro forma adjustments reflecting the consummation of the Business
Combination are based on certain currently available information and certain assumptions and methodologies that management believes are reasonable
under the circumstances. The unaudited condensed pro forma adjustments, which are described in the accompanying notes, may be revised as additional
information becomes available and is evaluated. Therefore, it is likely that the actual adjustments will differ from the pro forma adjustments and it is
possible the difference may be material. Management believes that its assumptions and methodologies provide a reasonable basis for presenting all of
the significant effects of the Business Combination based on information available to management at the time and that the pro forma adjustments give
appropriate effect to those assumptions and are properly applied in the unaudited pro forma condensed combined financial information.

The unaudited pro forma condensed combined financial information is not necessarily indicative of what the actual results of operations and financial
position would have been had the Business Combination taken place on the dates indicated, nor are they indicative of the future consolidated results of
operations or financial position of the post-combination company. They should be read in conjunction with the historical financial statements and notes
thereto of LSAC and Vincera.

2.  Adjustments to Unaudited Pro Forma Condensed Combined Financial Information

The unaudited pro forma condensed combined financial information has been prepared to illustrate the effect of the Business Combination and has been
prepared for informational purposes only. The historical financial statements have been adjusted in the unaudited pro forma condensed combined
financial information to give pro forma effect to events that are (1) directly attributable to the Business Combination, (2) factually supportable, and

(3) with respect to the statements of operations, expected to have a continuing impact on the results of the post-combination company. LSAC and
Vincera have not had any historical relationship prior to the Business Combination. Accordingly, no pro forma adjustments were required to eliminate
activities between the companies.

Adjustments to Unaudited Pro Forma Condensed Combined Balance Sheet

The adjustments included in the unaudited pro forma condensed combined balance sheet as of June 30, 2020 are as follows:

a Reflects the payment of a $5.0 million fee due Bayer upon execution of licensing agreement.
b Reflects the reclassification of cash and investments held in the Trust Account that becomes available following the Business Combination.
c Represents transaction costs of approximately $3.5 million incurred in consummating the Business Combination. Includes legal, financial

advisory and other professional fees related to the Business Combination. These costs are not included in the unaudited pro forma
condensed combined statement of operations as they are deemed to not have a continuing impact on the results of the post-combination
company.

d Reflects the exchange of $500,000 in promissory notes for private warrants at $0.50 per warrant and the conversion of the remaining
$500,000 in promissory notes upon consummation of the Business Combination at a conversion price equal to $10.00 per share into 50,000
LSAC Shares.
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e Reflects the $106.9 million in total consideration for the acquisition of Vincera. The $106.9 million total consideration represents the
issuance of 5,500,000 common stock shares valued at $56.4 million (based on September 18, 2020 LSAC common stock closing price of
$10.25 per share) and contingent equity consideration with an estimated value of $50.5 million based on Monte Carlo simulation.

(dollars in thousands)

In-process research and development $ 96,650
Goodwill 39,327
Accounts payable and accrued expenses (69)
Due to related parties (1)
Deferred income taxes payable (**) (28,995)
Consideration $106,902

**  Deferred income taxes payable relates to the $96.7.0 million of in-process research and development related to the acquisition of Vincera and

assumes a blended federal and state tax rate of 30%.

f The “Assuming Maximum Redemptions of LSAC Shares” scenario reflects a pro forma adjustment for an assumed $24.5 million in
common stock redemptions 2,448,900 common stock shares at (approximately $10.00 per common share).

Adjustments to Unaudited Pro Forma Condensed Combined Statements of Operations

The pro forma adjustments included in the unaudited pro forma condensed combined statements of operations for the year ended December 31, 2019
and for the six months ended June 30, 2020 are as follows:

a Represents pro forma adjustment to eliminate interest income related to the Trust Account.

b We have incurred income tax expense primarily related to interest income held in the Trust account. We are eliminating this income tax
expense because this income tax expense will not be incurred if the Business Combination was consummated on January 1, 2019.

c Represents the increase in the weighted average shares outstanding due to the issuance of common stock (and redemptions in the
Assuming Maximum Redemptions in LSAC Shares scenario) in connection with the Business Combination.

3.  Income per Share

Represents the net income per share calculated using the historical weighted average shares outstanding, and the issuance of additional shares in
connection with the Business Combination, assuming the shares were outstanding since January 1, 2019. As the Business Combination is being reflected
as if it had occurred at the beginning of the periods presented, the calculation of weighted average shares outstanding for basic and diluted net loss per

share assumes that the shares issuable relating to the Business Combination have been outstanding for the entire periods presented. Also, assumes that
all stock options, warrants and rights are not dilutive.

Assuming

Assuming No Maximum

Redemption of Redemptions of

LSAC Shares LSAC Shares
LSAC’s Public Stockholders 6,563,767 6,563,767
LSAC’s Initial Stockholders 1,640,942 1,640,942
Redemptions of LSAC Shares — (2,448,900)
Other 279,732 279,732
Sellers 5,500,000 5,500,000
Total 13,984,441 11,535,541
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VINCERA’S BUSINESS

e

Unless the context otherwise requires, all references in this section to “we,” “us” or “our” refer to Vincera prior to the consummation of the Business

Combination.

Vincera has entered into the Bayer License Agreement as more fully described in this proxy statement, which will become effective upon the closing of
the Business Combination and receipt of the Initial Qualified Financing, provided that such closing and receipt of the Initial Qualified Financing occur
on or before December 31, 2020. The disclosure below assumes the Bayer License Agreement has become effective.

Overview

Vincera Pharma, Inc. (“Vincera”) is a recently formed clinical-stage biopharmaceutical company focused on leveraging its extensive development and
oncology expertise to advance new therapies intended to address unmet medical needs for the treatment of cancer. Vincera’s current pipeline is derived
from the Bayer License Agreement, pursuant to which we have been granted an exclusive, royalty-bearing, worldwide license under certain Bayer
patents and know-how to develop, use, manufacture, commercialize, sublicense and distribute (i) a clinical-stage and follow-on small molecule drug
program and (ii) a preclinical stage bioconjugation/next-generation antibody-drug conjugate (“ADC”) platform. Vincera intends to use these product
candidates to treat various cancers in a patient-specific, targeted approach. Vincera believes that these potential “best-in-class” or “first-in-class” product
candidates are differentiated from current programs targeting similar cancer biology, and, if approved, may improve clinical outcomes of patients with
cancer. As described above, the discussion below assumes that the Bayer License Agreement has become effective.

Despite several decades of advances in targeted therapies, cancer continues to be the second leading cause of death in the United States population per
the National Center for Health Statistics. Cancer is not a single disease but rather a constellation of maladies with each requiring a unique approach to
vanquish it. Our vision is to address the unmet medical needs of patients with cancer with a diverse pipeline of targeted medicines. The small molecule
drug program includes VIP152 (formerly known as BAY 1251152), which is a highly selective, clinical-stage positive transcription elongation factor
beta/cyclin-dependent kinase 9 (“PTEFb/CDK9”) inhibitor. VIP152 may deliver value-generating data in the second half of 2021. Our ADC platform
includes VIP943 (formerly known as BAY-943) and VIP924 (formerly known as BAY-924), which are next-generation ADC compounds addressing
known and novel oncology targets that we believe could deliver a greater safety and efficacy profile than current ADC compounds. The bioconjugation
program also includes VIP236, which is a small molecule drug conjugate (“SMDC”) for solid tumors. In addition to our lead products, we acquired the
rights to additional product candidates that are still in the preclinical stage (e.g., VIP217, an oral PTEFb/CDKY inhibitor).

PTEFb is an intracellular protein composed of two subunits, CDK9 and Cyclin-T. CDK9 is a transcriptional kinase that plays a central role in one of the
processes that cancer cells use to survive and thrive: increased expression of cancer-promoting genes. Therapeutics directed at targeting CDK9 and the
PTEFb complex have often been hindered by inhibition of alternative targets in the CDK family. These non-CDK9 targets diminish the therapeutic
window of this drug class. Our lead product candidate, VIP152, is a potent and highly selective CDK9 inhibitor optimized for intermittent intravenous
treatment, which (by decreasing activity of this kinase) disrupts PTEFb function. VIP152 has shown target modulation and preliminary signs of clinical
activity in Phase 1, notably in patient populations with high unmet medical needs, which could lead to breakthrough therapy designation and accelerated
approval for marketing in multiple indications in the United States.

Our SMDC platform targets advanced solid tumors with a potent cytotoxin (i.e., warhead, payload or toxophore). The warhead is designed to be released
in the tumor stroma. Our most advanced SMDC (VIP236) has shown preclinical proof-of-concept across various in vivo human tumor models in mice.
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Antibody-drug conjugates are an established therapeutic approach in oncology used to selectively deliver potent cytotoxins directly to tumor cells, with
the goal of maximizing toxicity in tumor cells, while minimizing toxicity to healthy cells. The antibody component is designed to selectively bind to a
distinct antigen preferentially expressed on tumor cells. Upon binding to the antigen, most ADC molecules are internalized by the cancer cell wherein
the payload is released, causing cell death. Our next-generation ADC platform was engineered to specifically address efficacy and toxicity issues
associated with currently approved ADCs. For example, our ADC platform has several key innovations regarding the linker (i.e., the chemical structure
attaching the warhead to the antibody) and the warhead. Once our ADCs are internalized, our unique linker is specifically cleaved by an enzyme called,
legumain. Legumain activity is elevated in cancer versus healthy cells; thereby preferentially targeting release of the warhead in cancer cells. In
addition, our ADC platform is the first to use a kinesin spindle protein (“KSP”) inhibitor (“KSPi”) as a payload to kill rapidly dividing cells. In clinical
trials, KSP inhibitors that were administered systemically were found to be very toxic to rapidly dividing normal cells, such as blood and gastrointestinal
cells; as such, they had a narrow therapeutic window, between killing normal versus cancer cells. By attaching our KSPi to antibodies directed against
proteins found on cancer cells (e.g., CD123 and CXCRS), we increase the therapeutic window by selectively targeting tumor versus healthy cells. In
addition, our KSPi is chemically designed to be impermeable to cell membranes. This innovation, referred to as the “Cell Trapper™,” increases the
potency in cancer cells by trapping the warhead within the cancer cell. Once the cancer cell dies, the Cell Trapper prevents entry of the warhead into
neighboring normal cells, thus reducing unwanted toxicity. We believe this combination of innovative technologies (i.e., antibody target; legumain-
cleavable linker; KSPi and its Cell Trapper) has the potential to significantly minimize the side-effects and improve the therapeutic benefit of ADCs.
Toxicity of ADCs to normal cells has been a major limitation, thus far, for the optimization of this therapeutic drug class. This platform, once validated,
offers the potential for application with other tumor-specific therapeutic antibodies.

Vincera’s Strategy

Our goal is to develop multiple products through clinical proof-of-concept and potentially through accelerated approval in the United States. Our near-
term objectives are to:

. Continue the clinical development of our small molecule drug inhibitor (VIP152) in Phase 1 including expansions in patients with MYC-
or MCL1-driven hematologic (e.g., double-hit diffuse large B-cell lymphoma (“double-hit DLBCL”); transformed follicular lymphoma;
Richter syndrome; chronic lymphocytic leukemia relapsed or refractory to any BTK inhibitors and venetoclax; and blastoid mantle cell
lymphoma) and solid tumors (e.g., ovarian, triple negative breast cancer, and neuroendocrine-type castration resistant prostate cancer) to
obtain clinical proof-of-concept in indications with unmet medical needs (and, by definition, potential accelerated approval indications) by
the end of 2021.

. Begin clinical trials with our SMDC (VIP236) by the first half of 2022.

. Begin clinical trials with at least one of our next-generation ADCs (VIP943 or VIP924) between the end of 2022 through the beginning of
2024.

Vincera’s History and Team

Vincera was incorporated in March 2019 and is an early stage start-up company with limited operating history. We exclusively licensed our current
pipeline from Bayer under the Bayer License Agreement and intend to bring one or more product candidates through clinical trials and marketing
authorization. We have assembled a management team of biopharmaceutical experts with extensive experience in building and operating organizations
that develop and deliver innovative medicines to patients with cancer. Our management team has broad expertise and successful track records in clinical
development and approval of cancer therapies.

We are led by Ahmed M. Hamdy, M.D. and Raquel E. Izumi, Ph.D., two co-founders and biotechnology entrepreneurs who previously leveraged the
discovery know-how of an established pharmaceutical company into

133



Table of Contents

a break-through blood cancer treatment. Drs. Hamdy and Izumi were instrumental in the clinical development of IMBRUVICA® and CALQUENCE®
for the treatment of blood cancers. Drs. Hamdy and Izumi were principal co-founders of Acerta Pharma, the company that developed CALQUENCE®
from an early-stage preclinical molecule through clinical trials and full marketing approval. Acerta Pharma was formed to license the preclinical stage
molecule and technology that would become CALQUENCE®. Three years after inception, Acerta Pharma was acquired by AstraZeneca plc for

$7.0 billion.

Drs. Hamdy and Izumi, as officers of Vincera, are supported by an external team of experienced cancer drug developers including co-founder, John
Byrd, M.D., D. Warren Brown Chair of Leukemia Research at Ohio State University and Chief Medical Officer of BEAT AML, and Brian J. Druker,
M.D., Director at Oregon Health & Science University’s Knight Cancer Institute School of Medicine. Dr. Byrd serves as chair of the Scientific Advisory
Committee of the Combined Company, and Dr. Druker will serve on the board of directors of the Combined Company.

On July 21, 2020, Vincera entered an exclusive option to license agreement with Bayer for a diverse pipeline of targeted anticancer agents, thereby
leveraging our team’s extensive cancer therapy development expertise with Bayer’s 150-year history in health sciences.

Vincera’s Product Candidate Pipeline

PROGRAM DISCOVERY PRECLINICAL PHASE 1
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Small Molecule Drug Program—PTEFb

VIP152 is a highly selective CDK9 inhibitor, which disrupts the function of PTEFD, designed to be administered intravenously and is in Phase 1 studies
in patients with advanced cancer. VIP152 has broad intellectual property protection with exclusivity for composition of matter until at least 2033, plus
potential extensions.

Scientific Overview of Oncogenes and Transcriptional Regulation in Cancer

Oncogenes (i.e., genes that drive cancer) are induced by mutations of normal genes that result in the loss of normal cell-growth control and lead to the
formation of cancers. Expression of these oncogenes often requires dysregulation of transcription (i.e., the biologic process by which genes are activated
or regulated) and has been termed “transcriptional addiction.” Therefore, agents that can target the transcriptional machinery active in cancer cells may
have significant utility in treating patients with cancer. Cyclin dependent kinases such as CDK7 and CDK9 control transcriptional initiation and
elongation, respectively, suggesting that inhibition of these regulators of transcriptional activity may be very effective in controlling cancer. CDK9 also
has recently been shown to phosphorylate BRG1 and inhibition of this kinase may have a role in re-expressing tumor suppressor genes silenced by
epigenetic mechanisms in cancer.
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The first-generation CDK inhibitors developed were relatively nonspecific and are often referred to as ‘pan-CDK’ inhibitors (e.g., flavopiridol and
seliciclib) and also had non-CDK targets. Although these pan-CDK inhibitors showed great promise in preclinical models, they have proven to have a
narrow range of doses that produces therapeutic response without causing significant adverse effects (i.e., narrow therapeutic index) in patients in
clinical trials. After the generally disappointing results seen in clinical trials with non-selective CDK inhibitors, the importance of selectivity of
compounds for specific CDKs; absence of alternative targets; and patient selection is now widely accepted. For example, three different CDK4/6
inhibitors (abemaciclib, palbociclib and ribocicilib) are now approved for the treatment of metastatic breast cancer. To date, no drugs specifically
targeting CDK9 have been approved. However, there are several drugs in clinical trials targeting CDK9 such as dinaciclib, AZD5473, CYCO065,
alvocidib (formerly flavopiridol) and voruciclib. With regard to stage of clinical development, dinaciclib was evaluated in a Phase 3 trial of patients with
relapsed or refractory chronic lymphocytic leukemia and demonstrated clinical activity, but did not complete registration studies due to program
prioritization decisions by Merck & Co, Inc. Alvocidib (pan-CDK inhibitor) has been evaluated in Phase 2 trials in acute myeloid leukemia (“AML”)
and has shown signs of clinical activity. VIP152 was designed to be a highly selective CDK9 inhibitor compared with agents currently in the clinical
trials. Vincera believes a highly selective CDK9 inhibitor will have a better therapeutic index than less selective inhibitors.

VIP152 is the Most Selective CDK9 Inhibitor in the Clinic

Alvocidib
VIP152 Vincera Dinaciclib CYC065 (Flavopiridol) Voruciclib
Programs Vincera AZ Merck Cyclacel Tolero MEI Pharma
Selectivity CDK9 CDK1/9 CDK1/2/5/9 CDK2/3/5/9 Pan CDK Pan CDK
Clinical Stage P1 P1 P3 mono Pl P2 P1 mono and
P2 combo combo BCL2
Type of tumor Hematologic Hematologic CLL stopped AML, CLL, AML/ B-cell
& Solid Solids combo ALL MDS malignancies
tumors with 10 Solid Combos and AML
tumors
IC50p on CDK9 3nM 14 nM 1-4 nM 26 nM 6 nM 1 nM
Half life 4h <3h 3h ~1h 2-4h 30h
Route of admin v v v Oral & IV v Oral

PTEFb/CDKY: A Potential Target for Oncology

PTEFb is an intracellular protein composed of two subunits, CDK9, which is a transcriptional CDK, and Cyclin T. PTEFb is a key regulator of RNA
polymerase II transcription (as depicted below). Transcription is the process by which the information in a strand of DNA is copied into a new molecule
of messenger RNA (“mRNA”). mRNA is then translated into proteins, which are the work horses of most cellular processes.
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Role of PTEFD in
RNA Polymerase II Transcription
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The inhibition of CDK9, and therefore PTEFDb, blocks this transcription process and leads to the reduction of important cancer-driving proteins, such as
MCL1 and MYC, which are oncogenes (i.e., DNA sequences that drive cancer) transcribed by RNA polymerase II. MCL1 is a member of the family of
proteins that when elevated, may prevent the cell from undergoing cell death, otherwise knowns as anti-apoptotic proteins. MYC is a transcription factor
regulating cell proliferation and growth that contributes to many cancers and is frequently associated with poor prognosis and unfavorable patient
survival.

To date MCL1 and MYC proteins have not been successfully targeted directly. Both oncogenes have been found to be drivers of several malignancies
across solid tumors (e.g., triple negative breast cancer and ovarian cancer) and blood cancers (e.g., double-hit DLBCL). Blocking the transcription of
MCL1 and MYC is an indirect way of blocking the activity of MCL1 and MYC by essentially shutting down the production of the proteins at inception.

Our lead small molecule drug candidate, VIP152, is a highly selective CDK9 inhibitor, as shown below, designed to be administered intravenously.
VIP152 binds to and blocks the phosphorylation activity of CDK9, thereby preventing PTEFb-mediated activation of RNA polymerase II and leading to
the inhibition of transcription of various oncogenes. We believe this will cause cell death, which may lead to a reduction in tumor cell proliferation.
VIP152 is already in Phase 1 trials in patients with advanced cancer. In addition to the intravenous VIP152 molecule, we licensed from Bayer a
follow-on oral molecule (VIP217), which is in the discovery stage.
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The table below summarizes key in vitro features of VIP152. VIP152 inhibits CDK9 at low nanomolar concentrations even in presence of high ATP
levels. In contrast, VIP152 does not inhibit other CDKs or kinases at physiologically relevant concentrations, except possibly IRAK1 and GSK3-alpha.
When evaluated in a panel of 33 tumor cell lines, the median IC50 was 67 nM, suggesting broad anti-tumor activity.

IP152 Biochemical and Cellular Activity

IC59 CDK9 (low ATP) 3 nM
IC59 CDK9 (high ATP) 4 nM
CDK2 730x
CDKs 1, 3, 4, 190
Selectivity 56,7,8,11 s
YD GSK3A: 6x
Non-CDK IRAKI: 46x
kinases Others: >46x
Proliferation inhibition in 33 Median ICsg
tumor cell lines 67 nM

Preclinical Results
VIP152 Pharmacodynamics in a Multiple Myeloma Mouse Xenografi Model

The pharmacodynamic activity of VIP152 was assessed as a single-drug therapy (i.e., monotherapy) in mice implanted with human multiple myeloma
tumors. In this study, a single dose of VIP152 was administered intravenously. After administration, a rapid reduction of MCL1 and MYC mRNA levels
and a durable reduction of MYC protein levels were observed, which ultimately induced tumor cell death as marked by increases in processed caspase-3
and down-stream target cleaved PARP (i.e., markers of cell death by apoptosis), as shown below:

Single-dose of VIP152 Inhibits the Transcription of MYC and MCL1 in Multiple Myeloma Mouse Model
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VIP152 In Vivo Activity in a Double-Hit DLBCL Mouse Xenograft Model

The anti-cancer activity of VIP152 was assessed as a monotherapy in a mouse subcutaneous model of double-hit DLBCL. In this study, once weekly
doses of VIP152 were administered intravenously. After administration, tumor regression was observed as shown below:

Weekly Infusions of VIP152 Cause Tumor Regression in Double-hit DLBCL (SU-DHL-10) Mouse Model
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Clinical Trials
Study 18117: VIP152 Dose-escalation Study in Relapsed/ Refractory Leukemia

VIP152 was previously evaluated in an open-label, multicenter Phase 1 study (“Study 18117”), which intended to evaluate the safety, tolerability,
preliminary anti-tumor activity, pharmacokinetics and maximum tolerated dose (“MTD”) of VIP152 in patients with advanced hematologic
malignancies. Study 18117 was completed early with only 21 patients with relapsed/refractory AML treated (dose levels 5 to 30 mg; 21-day cycles;
30-minute infusions) due to inadequate monotherapy activity in an unselected AML patient population. A similar safety profile was observed across
each of the four dose levels, with no dose-limiting toxicities (“DLTs”) reported—the most common adverse events included gastrointestinal side effects
and cytopenia. No patients with other hematologic malignancies were included (e.g., CLL or MDS). Future studies for the treatment of leukemia will
focus on select patient populations and mechanistic-directed combination strategies relevant for accelerated approval.

Study 17496: Target Validation and Early Clinical Signs of Efficacy

VIP152 is also being evaluated in an ongoing open-label Phase 1 dose-escalation study (“Study 17496”) designed to evaluate VIP152 as a monotherapy

in patients with advanced cancer (i.e., solid tumors), including non-Hodgkin lymphoma, after failure of prior standard therapies to determine the safety,
preliminary anti-tumor activity, tolerability, pharmacokinetics and MTD.

Initial results from Study 17496 suggest that single agent VIP152 has a manageable safety profile, apparent dose-proportional pharmacokinetics and
on-target pharmacodynamic activity. VIP152 has demonstrated tolerable side effects and a rapid reduction in MCL1 and MYC mRNA in peripheral
blood cells. As further detailed in the tables below, the initial signs of clinical benefit include:

In a patient with double-hit DLBCL (GCB subtype) who had not responded to the last line of standard therapy (i.e., refractory), a durable
complete metabolic response (per investigator assessment) was observed by PET-CT. This patient remained on treatment for 3.6 years.
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. In a patient with previously treated pancreatic cancer and a patient with previously treated cystic adenoid salivary gland cancer, a
prolonged disease control was observed.

Study 17496 was expanded to include six additional patients with double-hit DLBCL. Notably, of the six patients who received VIP152 in the
expansion, one additional patient with double-hit DLBCL achieved a complete metabolic response by PET-CT (per investigator assessment). This
patient remained on treatment for 2.3 years.

Double-hit DLBCL is a rare, aggressive (fast-growing) type of B-cell non-Hodgkin lymphoma caused by changes in the DNA that affect the MYC gene
and either the BCL2 or BCL6 gene. Double-hit DLBCL is hard to treat and has a poor prognosis with a median progression-free survival of 11 months
and median overall survival from diagnosis of 22 months. No standard treatments are currently approved for double-hit DLBCL, representing a
population with an unmet medical need. Expansions in other tumor types driven by MYC and/or MCL1 are in planning.

Study 17496 Study Design and Determination of MTD

The study schema for Study 17496 is depicted below. Based on review of DLTs (second table below), 30 mg was determined to be the MTD and used in
the expansion cohort.

Study 17496: Schema

Dose escalation
Cohort Dose level, mg, intravenous, weekly

5 30
4 22.5
3 15 30
2 10
1 5
Abbreviations: NHL = non-Hodgkin lymphoma
. VIP152 administered once weekly as a 30-minute intravenous infusion in 21-day cycles.
. Expansion ongoing in double-hit DLBCL patients; planned expansion in other tumor types.

Study 17496: Maximum Tolerated Dose Determination and Dose-limiting Toxicities

1 0

5 mg 3
2 10 mg 3 0
3 15 mg 4 0
(1) grade 4 neutropenia
4 225y . 2 (1) grade 3 neutropenia with dose interruption
5 30 mg 9 3 (1) grade 3 febrile neutropenia

(2) grade 4 neutropenia
. The MTD for VIP152 was defined as 30 mg based on collective safety data.
. Neutropenia is an on-target effect of PTEFb inhibition and is manageable with dose-reductions and/or growth factor support.
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Study 17496: Patient Characteristics

The demographics of the patients from the dose-escalation portion of Study 17496 are summarized below and show that all patients had received two or
more prior therapies with most patients (97%) having had three or more prior therapies.

Study 17496: Patient Demographics From Dose Escalation

Sex, n (%)
Female 24.(77)
Male 7 (23)
Median age (range), years 61 (28-76)
ECOG PS, n (%)
0 11 (35.5)
1 19 (61.3)
2 1(3.2)
No. prior systemic chemotherapies, » (%)
0-1 0(0)
2 1(3.2)
3 30 (96.8)
Tumor type, 1 (%)
Breast cancer 6 (19.4)
Ovarian 4(12.9)
Pancreatic adenocarcinoma 5(16.1)
Colon and rectal cancer 3(9.7)
NHL (DLBCL) 1(3.2)
Other 12 (38.7)
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Study 17496: Safety (Dose Escalation Portion)

VIP152 has demonstrated tolerable side effects in dose escalation. No treatment-related serious adverse effects or deaths were observed to date;
however, two treatment-emergent deaths occurred that were unrelated to the VIP152. No patients withdrew from the study due to toxicity. Six patients
required does reductions due to neutropenia. Seven patients received granulocyte colony-stimulating factor (i.e., growth factor support). Adverse events
reported in more than 15% of patients are summarized below. Notably, no patients had grade *3 diarrhea as reported with other CDK inhibitors.

Study 17496: Adverse Events in More Than 15% of Patients From Dose Escalation

Adverse Events All
(>15%) Grade 1 Grade 2 Grade 3 Grade 4 (n=31)
Nausea 17 (55) 9(29) 0(0) 0(0) 26 (84)
Vomiting 15 (48) 5(16) 0(0) 0(0) 20 (65)
Anemia 6 (19) 5(16) 3 (10) 0(0) 14 (45)
Neutropenia 0(0) 3(10) 5(16) 4(13) 12 (39)
Fatigue 2 (6) 8 (26) 0(0) 0(0) 10 (32)
Diarrhea 8 (26) 13) 0(0) 0(0) 9(29)
Constipation 4(13) 2 (6) 0(0) 0(0) 6 (19)
Thrombocytopenia 4(13) 2 (6) 0(0) 0(0) 6 (19)
Abdominal pain 0(0) 2 (6) 3(10) 0(0) 5(16)
Anxiety 4(13) 1(3) 0(0) 0(0) 5(16)
Fever 4(13) 0(0) 1(3) 0(0) 5(16)

Study 17496: VIP152 Pharmacodynamics (Dose Escalation Portion)

The pharmacodynamic effects of VIP152 were evaluated in Study 17496. The results, from whole blood collected from patients on Cycle 1 Day 1, show
a dose-dependent reduction in MYC and MCL1 mRNA as depicted below. Inhibition of cell proliferation was also observed as measured by PCNA
expression.

Study 17496: VIP152 Pharmacodynamic Activity in Patient Samples

MYC PCNA MCL1

Fodd change (445

Time [h)
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Study 17496: Efficacy (Dose Escalation Portion)

The efficacy results of the dose-escalation portion of the study are summarized below. At the efficacious dose levels (i.e., 22.5 and 30 mg); two patients
with solid tumors (one pancreatic cancer and one salivary gland cancer) had disease control for more than six cycles and, as mentioned above, one
patient with double-hit DLBCL had a complete metabolic remission lasting more than three and half years per investigator assessment.

Study 17496: VIP152 Preliminary Efficacy in Dose Escalation
(Disease Control and Signs of Clinical Efficacy at * 22.5 mg)

L1}
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é LE Cystic adencid =alivary gland -:nn:i_ Progrcssi'.rc 14 [45]
& -101 — disease

:2 | OLBCL, ongaing Not evaluated 6 (19)
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Note: efficacy as reported per investigator assessment

Summary of PTEFb Inhibitor Program

. Mode of Action: Potentially best-in-class highly selective CDK9 inhibitor, which produces rapid depletion of short-lived mRNAs of known
oncogenes (e.g., MYC and MCL1).

. Potential Indications: MYC and MCL1 driven hematologic malignancies and solid tumors including monotherapy and combination
studies.
. Clinical Status: MTD has been determined in Phase 1; safety, pharmacokinetics, pharmacodynamics and early signs of efficacy support

further development with currently available drug substance and drug product.
. Intellectual Property: Broad intellectual property protection until at least 2033.

. Discovery: Oral follow-on opportunity.

Vincera’s Bioconjugation Platform

Vincera has obtained from Bayer an exclusive license for a proprietary and innovative bioconjugation platform that turns years of Bayer discovery
know-how into innovative treatment modalities. The licensed platform includes a next generation ADC platform comprised of two preclinical-stage
assets for hematology-oncology (IL3RA (also known as CD123) ADC and CXCRS5 ADC) and an SMDC for solid tumors.
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Vincera’s Proprietary Bioconjugate Platforms—Shaping the Future

SMDC = Conjugate design for highly aggressive advanced diseases
— = Targets cell surface cancer markers
[ . Drug release in lumar slroma Preclinical IND in =1 year
5’:&[ - Tallored warhead dasign
2 candidates for heme malignancies
NEXT GEN ADC +  Proprigtary linker-payload lechnology IL3RA ADC: Preclinical
DC ATFORM _.,l_\] = Preferential activation in tumors increase therapeulic window  CMCRS ADC: Preclinica

Extension o solid lumars for best-in-class ireatment
modalities

New anfibodies with KSPi linker-payload technodogies

SNDPUS SR,
PROGRAM = Multiple combinations of modular platform components Discovery stage

Innovative SMDC platform

The lead program for the bioconjugation program is an SMDC (VIP236) for advanced and metastatic solid tumors (e.g., triple negative breast cancer,
colorectal cancer, small cell lung cancer, ovarian cancer and renal cell carcinoma). The small molecule ligand delivers a new chemical entity (“NCE”)
payload into the tumor stroma. The small molecule is designed to target an undisclosed surface antigen highly expressed on cancer cells. As depicted
below, our SMDC effectively targets cancer cells (10-fold increase in tumor vs plasma) and has demonstrated preclinical proof-of-concept in several in
vivo solid tumor models.

VIP236: SMDC with Tumor Stroma Activated Conjugate

Ligand birds cancer MCE payload
selective markess = [Extracelluar claavage in tumaor stroma payios
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Proven tumaor homing
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Target: Cancer call-surface marker Unconjugated dye IRBOD  Meg ctrl ligand-IR800  Cancer specific ligand-1RED0

Linker: Cleaved by protease in tumaor oy e
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Payload: NCE with an improved profile
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Abbreviations: NCE = new chemical entity; RC = renal cancer; SCLC = small cell lung cancer

Next-generation ADC technology

ADC:s are a validated therapeutic approach in oncology used to selectively deliver a highly potent payload directly to tumors thereby minimizing
toxicity to surrounding healthy tissue. Upon binding to the tumor cell antigen, the ADC is internalized by the tumor cell and the payload is released
intracellularly, killing the cell in a targeted manner. To date, eight ADCs have been approved by the FDA, with three approvals in 2019-2020.
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Despite the promise of ADCs, the challenge of optimizing the balance between efficacy and tolerability (i.e., therapeutic index or therapeutic window)
has limited their broad potential as treatments for cancer. Our proprietary and innovative bioconjugation platform was engineered to specifically address
toxicity issues plaguing current ADCs. The payload classes currently used are confined to microtubule destabilizers (e.g., auristatin, dolastatin,
maytansinoid and tubulysine), DNA interacting agents (e.g., calicheamicin, duocarmycin, PBD and IGN) and topoisomerase inhibitors (e.g., exatecan).
Many of these permeable payloads and/or highly potent DNA-interacting payloads have safety issues and, therefore, result in an insufficient therapeutic

index.

Our next-generation ADC platform was engineered to deliver on the promise of ADCs as follows:

Froblems of ADCs

High-polercy paylaads
have namow Mmerapautic
index

Ofi-argel toxicities dus o
leaking ard unspacific
cleavage af highly toxic,
calkpermaable toxophores

Highly kpophilic paylosds:
causa aggregation and
unspecilic procylosis af
ADCE

Vincera’s Next Generation ADC Technology Solutions

NextGen Design Features

KSP inhibitor is 8 novel payiosd cass in
ADCs

Stable linker specifically cleaved
by legumain, & lumor associaled proleass

Impermeable payload — Cell Trapper™
aflached o KSPi o reduce membrans
parmeabiily

KEP| payload with Call Trappar™ &
hydraphilic and does nol cause aggregation

Lowino toxicity in nan-dividing cels, no neuraloxicily
High potancy and novel MoA
Flaxibility, compalibla with diferent Iinker dasigns

Unique chavage sequence post Asn (no unspecilic cleavaga)
Second level of lumor targeling via spacilic ADC actvabon
Safety: Mo unspecific uplake of released payload in heatthy cells
Efficacy: Migh and long-lasting tumor acoumulation

Safety: Mo skde effects associaled with aggregetion
Efficacy: Aows for DAR of & without affecting PK
CMC; Less risk for reduced shelf live & particha formation

Abbreviations: ADC = antibody-drug conjugate; Asn = asparagine (peptide); DAR = drug-antibody ratio; KSPi = kinesin spindle protein inhibitor; MoA
= mechanism of action; PK = pharmacokinetics

We are the first company to use a KSPi as a payload. KSP is a motor protein responsible for an essential event in mitosis, the segregation of duplicated
centrosomes during spindle formation in the G2/M phase of the cell cycle, and is, therefore, required for productive cell divisions. High expression of
KSP in hematologic indications such as AML blasts, DLBCL and in solid cancers such as breast, bladder and pancreatic cancer has been linked to
poorer prognosis, and thus, KSP presents an attractive target for cancer treatment. KSP is active in all proliferating cells; therefore, KSP inhibitors,
representing various structural classes, have resulted in neutropenia, mucositis and stomatitis in clinical trials. To date, these limitations have prevented
approval of KSP inhibitors as cancer therapies, when administered systemically. However, tumor targeting with an impermeable KSPi overcomes the
narrow therapeutic index of systemically administered agents by ensuring KSP is only inhibited in cancer cells and not in neighboring healthy tissue.
Vincera has two KSPi-ADCs, VIP943 and VIP924, in preclinical development for the treatment of hematologic malignancies:

. VIP943 is an anti-IL3RA-KSPi ADC
. VIP924 is an anti-CXCR5-KSPi ADC
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VIP943 and VIP924 have shown preclinical proof-of-concept in vivo human leukemia and lymphoma tumor models in mice as shown below:

VIP943: IL3RA-KSPi ADC
Increases Survival in AML Models

AML cell-line (CDx) and patient derived (PDx) tumor models treated with targeted ADC vs isotype ctrl ADC
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Abbreviations: ADC = antibody-drug conjugate; AML = acute myeloid leukemia; ctrl = control; Q7D = every 7 days; Q14D = every 14 days;
Q21D =every 21 days

VIP924 Induces Sustained Tumor Regression Compared with
Standard Therapy in DLBCL & MCL Models
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VIP943—IL3RA-KSPi ADC

Targeting IL3RA

Interleukin 3 receptor subunit alpha (“IL3RA”) is the a-subunit of the IL-3 receptor. IL-3 is a protein, mainly produced by activated T cells, which

regulates the function and production of immune cells by binding to the
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IL-3 receptor. IL3RA is expressed at high levels in AML, classical Hodgkin lymphoma, blastic plasmacytoid dendritic cell neoplasms and
myelodysplastic syndromes. Importantly, IL3RA overexpression on AML blasts has been associated with an increased number of leukemic blast cells at
diagnosis and with a negative prognosis.

Several studies have indicated that IL-3 and its receptor play important roles in the progression of AML, and indeed, experiments with a monoclonal
antibody that blocks the binding of IL-3 to IL3RA have shown increased survival in AML mouse models. Characterization of hematologic malignancies
has demonstrated increased IL3RA expression in AML blasts as compared with normal cells. Furthermore, these IL3RA-overexpressing cells have been
shown to be able to initiate and maintain the leukemic process in immuno-deficient mice and thus act as leukemic stem cells. Consequently, IL3RA has
been shown to be a useful biomarker for the detection of minimal residual disease, thereby predicting relapse in patients with AML. Taken together,
these results suggest that IL3RA is a viable target for an ADC approach for the treatment of AML and other IL3RA-positive hematologic malignancies
(e.g., MDS, chronic myelogenous leukemia, and blastic plasmacytoid dendritic cell neoplasm).

VIP943 is well tolerated in preclinical models—Differentiation of KSPi-ADC Platform

The safety, including possible changes in the hematologic cell populations, of VIP943 was evaluated in the cynomolgus monkey in two range-finding
studies with single or repeated dosing. VIP943 was well-tolerated without adverse events, such as thrombocytopenia, neutropenia or signs of liver
toxicity, typically observed with ADCs containing other payload classes. In addition, mucositis, a dose-limiting toxicity for small molecule KSP
inhibitors in clinical studies, was not observed.

These preclinical findings underscore the differentiation of the KSPi-ADC platform compared with currently approved ADCs for hematologic
malignancies, as the observed clinical toxicities were predicted in the preclinical models as outlined below:

KSPi ADC is Designed to Address Safety
Liabilities of ADCs Approved in Hematologic Malignancies

_ MYLOTARG™ | BESPONSA® POLIVY™ ADCETRIS® KSPi ADC Platform
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Summary of Next-generation KSPi-ADC Platform

. Despite recent approvals, currently approved ADCs have a narrower than expected therapeutic index, which limits wider use (e.g., toxicity
prevents reaching maximally efficacious dose or severe overlapping toxicities, such as neutropenia, with standard of care).

. Three key features of the KSPi-ADC platform were engineered to deliver on the promise of ADCs:
* Antibodies against overexpressed tumor antigens (i.e., anti-IL3RA for leukemias and anti-CXCRS for B-cell malignancies);

* A nonpermeable and potent warhead (i.e., hydrophilic KSPi) to prevent “bystander effect” on healthy cells (i.e., warhead
accumulates in targeted cancer cells but cannot get into healthy cells); and

* A novel linker preferentially cleaved in tumor tissue vs normal cells (i.e., linker only cleaved by legumain, an enzyme over
expressed in tumor tissue).

. Preclinical results for the KSPi-ADCs show efficacy without associated toxicity observed with the ADCs approved to date (e.g., monkey
studies with the VIP943 showed no neutropenia, thrombocytopenia or liver toxicity).

. IND enabling studies for the KSPi-ADCs are in planning.

Sales and Marketing

Because we are a clinical-stage company, we do not currently have our own marketing, sales or distribution capabilities. To commercialize VIP152 or
any future product candidate, if approved for commercial sale and marketing, we would have to develop a sales and marketing infrastructure. We may
opportunistically seek strategic collaborations or partners to maximize the commercial opportunities for VIP152 or any future product candidates inside
and outside the United States.

Manufacturing

We do not currently own or operate manufacturing facilities for the production of clinical or commercial quantities of VIP152, and there are a limited
number of manufacturers that operate under the current Good Manufacturing Practice (“cGMP”) requirements of the FDA that might be capable of
manufacturing for us. We currently intend to rely on contract manufacturing organizations (“CMQOs”), for both drug substance and drug product. In
addition, we intend to recruit highly qualified personnel with experience to manage the CMOs producing our product candidates and other product
candidates that we may develop in the future. Similarly, we do not own or operate a laboratory with expertise in diagnostic assessment of cancer
subpopulations and will contract with specific commercial diagnostic labs on trials performed to assure a companion diagnostic(s) is available to
accompany our therapeutic product. We will recruit highly qualified personnel with experience to manage these commercial diagnostic companies for
our product candidates or those that we may develop in the future.

Our outsourced approach to manufacturing relies on CMOs to first develop cell lines and manufacturing processes that are compliant with cGMP and
then produce material for preclinical studies and clinical trials. Our agreements with CMOs may obligate them to develop a production cell line,
establish master and working cell banks, develop and qualify upstream and downstream processes, develop drug product processes, validate (and in
some cases develop) suitable analytical methods for test and release as well as stability testing, produce drug substance for preclinical testing, produce
c¢cGMP-compliant drug substance or produce cGMP-compliant drug product. We will conduct audits of CMOs prior to initiation of activities under these
agreements and monitor operations to ensure compliance with the mutually agreed process descriptions and cGMP regulations. A similar approach is
applied to commercial diagnostic companies that we would partner with for companion diagnostics.

147



Table of Contents

Competition

The biotechnology industry, especially the oncology subspace, is characterized by fast-paced technological evolution, substantial competition and a
strong emphasis on intellectual property. Competitors may come from multiple sources, including specialty, pharmaceutical and biotechnology
companies, public and private research organizations, academic research institutions, and governmental agencies among others. Product candidates that
we may develop and potentially get approved will face competitive pressures from incumbent therapies as well as new therapies that may become
available in the future.

Many global pharmaceutical companies, as well as medium and small biotechnology companies, are pursuing new cancer treatments whether small
molecules, biologics, ADCs, and cell or gene therapies. Any of these treatments could prove to be superior clinically to our products or product
candidates and render them obsolete or non-competitive.

PTEFb Platforms

Our PTEFb inhibitors work by targeting the CDK9 of the PTEFb heteroduplex made up of CDK9 and Cyclin-T. To our knowledge, there are at least six
other CDK9 programs in development demonstrating clinical efficacy and several are more advanced than our programs. The companies with clinical-
stage programs include Merck & Co., Inc., Astra-Zeneca PLC, Cyclacel Pharmaceuticals Inc., Sumitomo Dainippon Pharma Co., Ltd., Tolero
Pharmaceuticals, Inc. and MEI Pharma, Inc. These companies and their current or future partners may develop CDK9 inhibitor programs with attributes
to compete in the same indications as our current and future PTEFb product candidates. We expect to compete on efficacy, safety and tolerability, and if
our products are not demonstrably superior in these respects compared with other approved therapies, we may not be able to compete effectively.

Bioconjugation Platforms

We believe our bioconjugation platform components are well differentiated and provide us the flexibility of creating ADCs, SMDCs or other variants
thereof to address specific needs to address individual diseases. Although our KSP inhibitor and the new ADC programs we have underway are
proprietary and, in our view highly differentiated, many companies continue to invest in innovation in the ADC field including new payload classes,
new conjugation approaches, and new targeting moieties. Any of these initiatives could lead to a platform that has superior properties to ours. We are
aware of multiple companies with ADC technologies that may be competitive to our ADC platforms, including Astellas Pharma Inc., Astra-Zeneca
PLC, Bristol-Myers Squibb Company, Daiichi Sankyo Company, Limited, ImmunoGen, Inc., Immunomedics, Inc., Mersana Therapeutics Inc., CytomX
Therapeutics, Inc., Pfizer, Inc. and Seattle Genetics, Inc. These companies or their partners, including AbbVie Inc., Genentech, Inc., Eli Lilly and
Company, Novartis International AG, Sanofi S.A. and Takeda Pharmaceutical Company Limited, may develop ADCs, SMDCs or related bioconjugation
products based on the unique capabilities of each technology to compete in the same indications as our current and future bioconjugation product
candidates. We expect to compete on improved efficacy, safety and tolerability compared with other ADCs or SMDCs. However, if our products are not
demonstrably superior compared with other approved therapeutics, we may not be able to compete effectively rendering our technologies, or our drug
candidates, obsolete or non-competitive.

Many of our potential competitors, either alone or in partnership with other players, may have significantly greater financial, technical and human
resource capabilities than our company. This in turn might allow them to become more successful than us in achieving treatment approvals and market
acceptance, reducing the competitiveness of our treatments and accelerating their obsolescence. A continued trend showing strong mergers and
acquisitions activity in the pharmaceutical and biotechnology space may result in an increased concentration of resources among a smaller number of
competitors. Earlier stage companies may also become relevant competitors, especially through collaborations with established companies. The areas of
competition also extend
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to scientific and managerial talent recruitment and retention, clinical trial site and patient registration for clinical trials, as well as in the attainment of
technologies that might be complementary or necessary for our clinical programs.

It is possible that the development of a cure or more effective treatment options for any of our indications by a competitor could render our product
candidates non-competitive or obsolete, or materially reduce the demand for our product candidates before recovering our development and
commercialization expenses. Our competitors may also obtain FDA or other regulatory approval for their product candidates faster than us, potentially
resulting a stronger market position for their products before we can get to market.

Intellectual Property

Our commercial success depends in part on our ability to obtain and maintain proprietary protection for our current and future product candidates, novel
discoveries, product development technologies and know-how; to operate without infringing on the proprietary rights of others; and to prevent others
from infringing our proprietary rights. Our strategy is to seek to protect our proprietary position by, among other methods, filing or in-licensing U.S. and
foreign patents and patent applications related to our proprietary technology, inventions and improvements that are important to the development and
implementation of our business. We also rely on trademarks, trade secrets, know-how, continuing technological innovation and potential in-licensing
opportunities to develop and maintain our proprietary position.

While we intend to seek broad patent coverage, there is always a risk that an alteration to any products we develop or processes we use may provide
sufficient basis for a competitor to avoid infringing our patent claims. In addition, patents, if granted, expire and we cannot provide any assurance that
any patents will be issued from any patent applications or that any potentially issued patents will adequately protect our products or product candidates.

Upon completion of the license agreement with Bayer, we will have a license to patents and other intellectual property relating to VIP152, VIP943,
VIP924, VIP236 and our other current product candidates from Bayer on an exclusive, worldwide basis under the Bayer License Agreement. The Bayer
License Agreement is described more fully below.

Our patent portfolio covering VIP152 will consist of issued patents in the U.S., Europe, China, and Japan, along with issued patents and pending
applications in other markets. The issued U.S. patent covering the composition of matter of VIP152 is expected to expire in November 2033, absent any
patent term extensions for regulatory delay. With respect to VIP943, we will have pending applications in the U.S., Europe, China, Japan, and other
markets. Any patent that may issue from our pending patent applications related to VIP943 are expected to expire in December 2037, absent any patent
term adjustments or extensions. With respect to our product candidates and processes we intend to develop and commercialize in the normal course of
business, we intend to pursue patent protection covering, when possible, compositions, methods of use, dosing and formulations. We may also pursue
patent protection with respect to manufacturing and drug development processes and technologies.

The term of a patent granted on a utility patent application filed after June 8, 1995, expires 20 years after the non-provisional U.S. filing date (or any
earlier filing date relied upon under 35 U.S.C. 120, 121 or 365(c)), with the timely payment of maintenance fees. In certain instances, the patent term
may be adjusted to add additional days to compensate for certain delays incurred by the USPTO in the examination process, issuing the patent and/or the
patent term may be extended for a period of time to compensate for at least a portion of the time a product candidate underwent FDA regulatory review.
However, the patent extension granted for FDA regulatory review is only applied to a single patent that covers either the product candidate or a method
of using or manufacturing the same which has not expired at the time of FDA approval. Additionally, the period of time the patent is extended may not
exceed five years and the total patent term, including the period of time the patent is extended, must not exceed 14 years following FDA approval. The
term duration of foreign patents varies in accordance
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with provisions of applicable local law, but typically expires 20 years after the earliest effective non-provisional filing date. However, the actual
protection afforded by a patent with respect to a particular product varies on a product-by-product basis, from country to country, and depends upon
many factors, including the type of patent, the scope of the claims its coverage, the availability of regulatory-related extensions, the availability of legal
remedies in the particular country and the validity and enforceability of the patent under the local laws.

We also rely upon trade secrets and know-how and continuing technological innovation to develop and maintain our competitive position. We seek to
protect our proprietary information, in part, by using confidentiality and invention assignment agreements with our commercial partners, collaborators,
employees and consultants. These agreements are designed to protect our proprietary information and, in the case of the invention assignment
agreements, to grant us ownership of technologies that are developed through a relationship with a third party. These agreements may be breached, and
we may not have adequate remedies for any breach. In addition, our trade secrets may otherwise become known or be independently discovered by
competitors. To the extent that our commercial partners, collaborators, employees and consultants use intellectual property owned by others in their
work for us, disputes may arise as to the rights in related or resulting know-how and inventions.

Our commercial success will also depend in part on not infringing upon the proprietary rights of third parties. It is uncertain whether the issuance of any
third party patent would require us to alter our development or commercial strategies for our product candidates or processes, or to obtain licenses or
cease certain activities. Our breach of any license agreements or failure to obtain a license to proprietary rights that we may require to develop or
commercialize our future products may have an adverse impact on us. If third parties prepare and file patent applications in the United States that also
claim technology to which we have rights, we may have to participate in interference or derivation proceedings in the USPTO to determine priority of
invention.

Bayer License Agreement

On October 7, 2020, we entered into the Bayer License Agreement, pursuant to which we have been granted an exclusive, worldwide, royalty-bearing,
worldwide license under certain Bayer patents and know-how to develop, use, manufacture, commercialize, sublicense and distribute, for all uses in the
cure, mitigation, treatment or prevention of diseases or disorders in humans or animals, (i) a clinical-stage small molecule drug platform, including VIP
152 (formerly known as BAY 1251152), a PTEFb inhibitor compound, and (ii) a preclinical stage bioconjugations/next-generation ADC platform,
including VIP924 (formerly BAY-924), a SMDC, VIP943 (formerly known as BAY-943) next-generation ADC compounds. These platforms currently
comprise our entire product candidate pipeline. The Bayer License Agreement will become effective upon the closing of the Business Combination and
receipt of the Initial Qualified Financing. As noted above, the discussion in this section assumes the Bayer License Agreement has become effective.

Under the Bayer License Agreement, we are required to pay Bayer an upfront license fee of $5.0 million upon the closing of the Business Combination
and the receipt of the Initial Qualified Financing. In addition, we are obligated to make significant future payments to Bayer upon the achievement of
certain development and commercial sales milestones involving license products as well as ongoing royalties on net commercial sales. The size and
timing of these milestone payments vary greatly depending on factors such as the particular licensed product, whether it involves a PTEFD licensed
product or an ADC licensed product (and which ADC program — IL3RA, CXCRS, SMDC or additional programs), the number of distinct disease
indications, the number of different countries with respect to which the milestone is achieved and the level of net commercial sales, and it is therefore
difficult to estimate the total payments that may become payable to Bayer and when those payments would be due. If we achieve all of the milestones
for each of the countries and disease indications, we would be obligated to pay development and commercial sales milestone payments that range from
$110.0 million to up to $318.0 million per licensed product, and upon successful commercialization of at least five licensed products, we could be
required to pay aggregate milestone payments in excess of $1.0 billion. If we partner with a third party and receive development milestone payments
from such third party that exceed the development milestone
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payments we are required to pay Bayer for the same milestones, we are required to pay Bayer a small portion of that excess.

Under the Bayer License Agreement, we are also obligated to pay Bayer tiered royalties on worldwide net commercial sales of license products at
royalty rates ranging from single digit to low double digit percentages based on escalating levels of net commercial sales in a calendar year, subject to
standard offsets and reductions. These royalty obligations apply on a product-by-product and country-by-country basis and end upon the latest of (i) the
date on which the last valid claim of any licensed patents expire, and (ii) 10 years after the first commercial sale of the licensed product, in each case,
with respect to a given licensed product in a given country.

Under the Bayer License Agreement, we have sole control of, and are responsible for, at our expense, the development, manufacture and
commercialization of licensed products. We have agreed to use commercially reasonable efforts, consistent with our business judgment and for a
similarly situated company, to develop and commercialize at least one PTEFb licensed product and two ADC licensed products in certain major markets.
We have the sole right, but not the obligation, to control the prosecution, defense and enforcement of the licensed patents, and Bayer has backup rights
to prosecution, defense and enforcement with respect to any licensed patents for which we elect not to exercise such rights.

The Bayer License Agreement will expire on a country-by-country and licensed product-by-licensed product basis on the expiration of the last royalty
term with respect to a given licensed product in a given country, unless earlier terminated. We may terminate the agreement for convenience upon 90
days’ written notice. Either party may terminate the agreement, either in its entirety or on a licensed technology-by-licensed technology or licensed
product-by-licensed product basis depending on the nature of the breach, if the other party materially breaches its material obligations under the
agreement and fails to cure such material breach within 180 days of written notice of such material breach, with termination tolled during any period
during which a good faith dispute resolution process is being pursued with respect to material breaches other than non-payment. In addition, either party
may terminate the agreement immediately upon written notice if the other party files a voluntary bankruptcy petition, is subject to an involuntary
bankruptcy petition or for certain other insolvency events. Bayer may terminate the agreement if we challenge the validity or enforceability of any of the
licensed patents.

Government Regulation

The FDA and other regulatory authorities at federal, state and local levels, as well as in foreign countries, extensively regulate, among other things, the
research, development, testing, manufacture, quality control, import, export, safety, effectiveness, labeling, packaging, storage, distribution, record
keeping, approval, advertising, promotion, marketing, post-approval monitoring and post-approval reporting of small molecule drugs and biologics such
as those we are developing. We, along with third party contractors, will be required to navigate the various preclinical, clinical and commercial approval
requirements of the governing regulatory agencies of the countries in which we wish to conduct studies or seek approval or licensure of or current
product candidates or any future product candidate.

FDA Drug Approval Process

In the United States, pharmaceutical products are subject to extensive regulation by the FDA. The Federal Food, Drug and Cosmetic Act (“FDCA”), and
other federal and state statutes and regulations, govern, among other things, the research, development, testing, manufacture, storage, recordkeeping,
approval, labeling, promotion and marketing, distribution, post-approval monitoring and reporting, sampling and import and export of pharmaceutical
products. Biological products used for the prevention, treatment or cure of a disease or condition of a human being are subject to regulation under the
FDCA, except the section of the FDCA that governs the approval of new drug applications (“NDAs”). Biological products, such as our ADC product
candidates, are approved for marketing under provisions of the Public Health Service Act (the “PHSA”), via a Biologics License Application (“BLA”).
However, the application process and requirements for approval of BLAs are very similar
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to those for NDAs, and biologics are associated with similar approval risks and costs as drugs. Failure to comply with applicable U.S. requirements may
subject a company to a variety of administrative or judicial sanctions, such as clinical hold, FDA refusal to approve pending NDAs or BLAs, warning or
untitled letters, product recalls, product seizures, total or partial suspension of production or distribution, injunctions, fines, civil penalties and criminal
prosecution.

The process required by the FDA before drug product candidates may be marketed in the United States generally involves the following:

. completion of preclinical laboratory tests and animal studies performed in accordance with the FDA’s current Good Laboratory Practices
(“GLP”) regulations;

. submission to the FDA of an IND, which must become effective before clinical trials may begin and must be updated annually or when
significant changes are made;

. approval by an Institutional Review Board (“IRB”) or ethics committee at each clinical site before the trial is commenced;

. performance of adequate and well-controlled human clinical trials in accordance with applicable IND regulations, GCP requirements and
other clinical trial-related regulations to establish the safety, purity and potency of the proposed drug product candidate for its intended
purpose;

. preparation of and submission to the FDA of an NDA or BLA after completion of all pivotal clinical trials that includes substantial

evidence of safety, purity and potency from results of nonclinical testing and clinical trials; satisfactory completion of an FDA Advisory
Committee review, if applicable;

. a determination by the FDA within 60 days of its receipt of an NDA/BLA to file the application for review;

. satisfactory completion of one or more FDA pre-approval inspection of the manufacturing facility or facilities at which the proposed
product is produced to assess compliance with cGMP and to assure that the facilities, methods and controls are adequate to preserve the
drug product’s continued safety, purity and potency, and of selected clinical investigation sites to assess compliance with GCP; and

. FDA review and approval, or licensure, of the NDA/BLA to permit commercial marketing of the product for particular indications for use
in the United States.

Preclinical and Clinical Development

Prior to beginning the first clinical trial with a product candidate in the United States, we must submit an IND to the FDA. An IND is a request for
authorization from the FDA to administer an investigational new drug product to humans. The central focus of an IND submission is on the general
investigational plan and the protocol(s) for clinical studies. The IND also includes results of animal and in vitro studies assessing the toxicology,
pharmacokinetics, pharmacology and pharmacodynamic characteristics of the product candidate; chemistry, manufacturing and controls information;
and any available human data or literature to support the use of the investigational product. An IND must become effective before human clinical trials
may begin. The IND automatically becomes effective 30 days after receipt by the FDA, unless the FDA, within the 30-day time period, raises safety
concerns or questions about the proposed clinical trial. In such a case, the IND may be placed on clinical hold until the IND sponsor and the FDA
resolve the outstanding concerns or questions. Submission of an IND therefore may or may not result in FDA authorization to begin a clinical trial.

Clinical trials involve the administration of the investigational product to human subjects under the supervision of qualified investigators in accordance
with GCPs, which include the requirement that all research subjects provide their informed consent for their participation in any clinical study. Clinical
trials are conducted under protocols detailing, among other things, the objectives of the study, the parameters to be used in monitoring safety and the
effectiveness criteria to be evaluated. A separate submission to the existing IND must be made for
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each successive clinical trial conducted during product development and for any subsequent protocol amendments. For new indications, a separate new
IND may be required. Furthermore, an independent IRB for each site proposing to conduct the clinical trial must review and approve the plan for any
clinical trial and its informed consent form before the clinical trial begins at that site and must monitor the study until completed. Regulatory authorities,
the IRB or the sponsor may suspend a clinical trial at any time on various grounds, including a finding that the subjects are being exposed to an
unacceptable health risk or that the trial is unlikely to meet its stated objectives. Some studies also include oversight by an independent group of
qualified experts organized by the clinical study sponsor, known as a data safety monitoring board, which provides authorization for whether or not a
study may move forward at designated check points based on access to certain data from the study and may halt the clinical trial if it determines that
there is an unacceptable safety risk for subjects or other grounds, such as no demonstration of efficacy. There are also requirements governing the
reporting of ongoing clinical studies and clinical study results to public registries. For purposes of NDA/BLA approval, human clinical trials are
typically conducted in three sequential phases that may overlap.

. Phase 1—The investigational product is initially introduced into healthy human subjects or patients with the target disease or condition.
These studies are designed to test the safety, dosage tolerance, absorption, metabolism, distribution and elimination of the investigational
product in humans, the side effects associated with increasing doses, and, if possible, to gain early evidence on effectiveness. In the case of
some products for severe or life-threatening diseases, such as cancer, especially when the product may be too inherently toxic to ethically
administer to healthy volunteers, the initial human testing is often conducted in patients with active malignancy for whom other therapy is
not available.

. Phase 2—The investigational product is administered to a limited patient population with a specified disease or condition to evaluate the
preliminary efficacy, optimal dosages and dosing schedule and to identify possible adverse side effects and safety risks. Multiple Phase 2
clinical trials may be conducted to obtain information prior to beginning larger and more expensive Phase 3 clinical trials.

. Phase 3—The investigational product is administered to an expanded patient population to further evaluate dosage, to provide statistically
significant evidence of clinical efficacy and to further test for safety, generally at multiple geographically dispersed clinical trial sites.
These clinical trials are intended to establish the overall risk/benefit ratio of the investigational product and to provide an adequate basis
for product approval.

Post-approval trials, sometimes referred to as Phase 4 studies, may be conducted after initial marketing approval. These trials are used to gain additional
experience from the treatment of patients in the intended therapeutic indication. In certain instances, the FDA may mandate the performance of Phase 4
clinical trials as a condition of approval of an NDA/BLA.

The FDA or the sponsor may suspend a clinical trial at any time on various grounds, including a finding that the research subjects or patients are being
exposed to an unacceptable health risk. Similarly, an IRB can suspend or terminate approval of a clinical trial at its institution if the clinical trial is not
being conducted in accordance with the IRB’s requirements or if the drug has been associated with unexpected serious harm to patients. In addition,
some clinical trials are overseen by an independent group of qualified experts organized by the sponsor, known as a data safety monitoring board or
committee. Depending on its charter, this group may determine whether a trial may move forward at designated check points based on access to certain
data from the trial.

During the development of a new drug, sponsors are given opportunities to meet with the FDA at certain points. These points may be prior to
submission of an IND, at the end of Phase 2 and before an NDA/BLA is submitted. Meetings at other times may be requested. These meetings can
provide an opportunity for the sponsor to share information about the data gathered to date, for the FDA to provide advice, and for the sponsor and the
FDA to reach agreement on the next phase of development. Sponsors typically use the meetings at the end of the Phase 2 trial to discuss Phase 2 clinical
results and present plans for the pivotal Phase 3 clinical trials that they believe will support approval of the new drug.
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Concurrent with clinical trials, companies usually complete additional animal studies and must also develop additional information about the chemistry
and physical characteristics of the drug and finalize a process for manufacturing the product in commercial quantities in accordance with cGMP
requirements. The manufacturing process must be capable of consistently producing quality batches of the product candidate and, among other things,
the manufacturer must develop methods for testing the identity, strength, quality and purity of the final drug. In addition, appropriate packaging must be
selected and tested, and stability studies must be conducted to demonstrate that the product candidate does not undergo unacceptable deterioration over
its shelf life.

While the IND is active and before approval, progress reports summarizing the results of the clinical trials and nonclinical studies performed since the
last progress report must be submitted at least annually to the FDA, and written IND safety reports must be submitted to the FDA and investigators for
serious and unexpected suspected adverse events, findings from other studies suggesting a significant risk to humans exposed to the same or similar
drugs, findings from animal or in vitro testing suggesting a significant risk to humans and any clinically important increased incidence of a serious
suspected adverse reaction compared to that listed in the protocol or investigator brochure.

U.S. Submission, Review and Approval

Assuming successful completion of all required testing in accordance with all applicable regulatory requirements, the results of product development,
nonclinical studies and clinical trials are submitted to the FDA as part of an NDA/BLA requesting approval to market the product for one or more
indications. The NDA/BLA must include all relevant data available from pertinent preclinical and clinical studies, including negative or ambiguous
results as well as positive findings, together with detailed information relating to the product’s chemistry, manufacturing, controls, and proposed
labeling, among other things. The submission of an NDA/BLA requires payment of a substantial application user fee to FDA, unless a waiver or
exemption applies. Additionally, no user fees are assessed on NDAs for products designated as orphan drugs, unless the product also includes a
non-orphan indication.

Once an NDA/BLA has been submitted, the FDA’s goal is to review standard applications within ten months after it accepts the application for filing (a
60-day process), or, if the application qualifies for priority review, six months after the FDA accepts the application for filing. In both standard and
priority reviews, the review process can be significantly extended by FDA requests for additional information or clarification. The FDA reviews an
NDA/BLA to determine, among other things, whether a product is safe, pure and potent and the facility in which it is manufactured, processed, packed
or held meets standards designed to assure the product’s continued safety, purity and potency. The FDA may convene an advisory committee to provide
clinical insight on application review questions.

Before approving an NDA/BLA, the FDA will typically inspect the facility or facilities where the product is manufactured. The FDA will not approve
an application unless it determines that the manufacturing processes and facilities are in compliance with cGMP requirements and adequate to assure
consistent production of the product within required specifications. Additionally, before approving an NDA/BLA, the FDA will typically inspect one or
more clinical sites to assure compliance with GCP. If the FDA determines that the application, manufacturing process or manufacturing facilities are not
acceptable, it will outline the deficiencies in the submission and often will request additional testing or information. Notwithstanding the submission of
any requested additional information, the FDA ultimately may decide that the application does not satisfy the regulatory criteria for approval.

After the FDA evaluates an NDA/BLA and conducts inspections of manufacturing facilities where the investigational product and/or its drug substance
will be produced, the FDA may issue an approval letter or a Complete Response letter. An approval letter authorizes commercial marketing of the
product with specific prescribing information for specific indications. A Complete Response letter will describe all of the deficiencies that the FDA has
identified in the NDA/BLA, except that where the FDA determines that the data supporting the
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application are inadequate to support approval, the FDA may issue the Complete Response letter without first conducting required inspections, testing
submitted product lots and/or reviewing proposed labeling. In issuing the Complete Response letter, the FDA may recommend actions that the applicant
might take to place the NDA/BLA in condition for approval, including requests for additional information or clarification. The FDA may delay or refuse
approval of an NDA/BLA if applicable regulatory criteria are not satisfied, require additional testing or information and/or require post-marketing
testing and surveillance to monitor safety or efficacy of a product.

If regulatory approval of a product is granted, such approval will be granted for particular indications and may entail limitations on the indicated uses for
which such product may be marketed. For example, the FDA may approve the NDA/BLA with a Risk Evaluation and Mitigation Strategy (“REMS”), to
ensure the benefits of the product outweigh its risks. A REMS is a safety strategy to manage a known or potential serious risk associated with a product
and to enable patients to have continued access to such medicines by managing their safe use, and could include medication guides, physician
communication plans or elements to assure safe use, such as restricted distribution methods, patient registries and other risk minimization tools. The
FDA also may condition approval on, among other things, changes to proposed labeling or the development of adequate controls and specifications.
Once approved, the FDA may withdraw the product approval if compliance with pre- and post-marketing requirements is not maintained or if problems
occur after the product reaches the marketplace. The FDA may require one or more Phase 4 post-market studies and surveillance to further assess and
monitor the product’s safety and effectiveness after commercialization, and may limit further marketing of the product based on the results of these post-
marketing studies. In addition, new government requirements, including those resulting from new legislation, may be established, or the FDA’s policies
may change, which could impact the timeline for regulatory approval or otherwise impact ongoing development programs.

In addition, the Pediatric Research Equity Act, or PREA, requires a sponsor to conduct pediatric clinical trials for most drugs, for a new active
ingredient, new indication, new dosage form, new dosing regimen or new route of administration. Under PREA, original NDAs/BLAs and supplements
must contain a pediatric assessment unless the sponsor has received a deferral or waiver. The required assessment must evaluate the safety and
effectiveness of the product for the claimed indications in all relevant pediatric subpopulations and support dosing and administration for each pediatric
subpopulation for which the product is safe and effective. The sponsor or FDA may request a deferral of pediatric clinical trials for some or all of the
pediatric subpopulations. A deferral may be granted for several reasons, including a finding that the drug is ready for approval for use in adults before
pediatric clinical trials are complete or that additional safety or effectiveness data needs to be collected before the pediatric clinical trials begin. The
FDA must send a non-compliance letter to any sponsor that fails to submit the required assessment, keep a deferral current or fails to submit a request
for approval of a pediatric formulation.

Expedited Development and Review Programs

Any marketing application for a drug product submitted to the FDA for approval may be eligible for FDA programs intended to expedite the FDA
review and approval process, such as priority review, fast track designation, breakthrough therapy designation and accelerated approval.

A product is eligible for priority review if it has the potential to provide safe and effective therapy where no satisfactory alternative therapy exists or to
provide a significant improvement in the treatment, diagnosis or prevention of a serious disease or condition compared to marketed products. For
products containing new molecular entities, priority review designation means the FDA’s goal is to take action on the marketing application within six
months of the 60-day filing date (compared with ten months under standard review).

To be eligible for a fast track designation, the FDA must determine, based on the request of a sponsor, that a product is intended to treat a serious or life-
threatening disease or condition and demonstrates the potential to address an unmet medical needs by providing a therapy where none exists or a therapy
that may be potentially superior to existing therapy based on efficacy or safety factors. Fast track designation provides opportunities for frequent
interactions with the FDA review team to expedite development and review of the product. The FDA
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may also review sections of the NDA/BLA for a fast track product on a rolling basis before the complete application is submitted, if the sponsor and
FDA agree on a schedule for the submission of the application sections, and the sponsor pays any required user fees upon submission of the first section
of the NDA/BLA. The review clock does not begin until the final section of the NDA/BLA is submitted.

In addition, under the provisions of the Food and Drug Administration Safety and Innovation Act (“FDASIA”) passed in July 2012, a sponsor can
request designation of a product candidate as a “breakthrough therapy.” A breakthrough therapy is defined as a drug or biologic that is intended, alone or
in combination with one or more other drugs or biologics, to treat a serious or life-threatening disease or condition, and preliminary clinical evidence
indicates that the drug or biologic may demonstrate substantial improvement over existing therapies on one or more clinically significant endpoints,
such as substantial treatment effects observed early in clinical development. Drugs or biologics designated as breakthrough therapies are also eligible for
accelerated approval. The FDA must take certain actions, such as holding timely meetings and providing advice, intended to expedite the development
and review of an application for approval of a breakthrough therapy.

Additionally, products studied for their safety and effectiveness in treating serious or life-threatening diseases or conditions may receive accelerated
approval upon a determination that the product has an effect on a surrogate endpoint that is reasonably likely to predict clinical benefit, or on a clinical
endpoint that can be measured earlier than irreversible morbidity or mortality, that is reasonably likely to predict an effect on irreversible morbidity or
mortality or other clinical benefit, taking into account the severity, rarity or prevalence of the condition and the availability or lack of alternative
treatments. As a condition of accelerated approval, the FDA will generally require the sponsor to perform adequate and well-controlled post-marketing
clinical studies to verify and describe the anticipated effect on irreversible morbidity or mortality or other clinical benefit. In addition, the FDA currently
requires as a condition for accelerated approval, pre-approval of promotional materials, which could adversely impact the timing of the commercial
launch of the product.

Even if a product qualifies for one or more of these programs, the FDA may later decide that the product no longer meets the conditions for qualification
or decide that the time period for FDA review and approval will not be shortened. Furthermore, priority review, fast track designation, breakthrough
therapy designation and accelerated approval do not change the standards for approval but may expedite the development or approval process.

Orphan Drug Designation

Under the Orphan Drug Act, the FDA may grant orphan designation to a drug or biologic intended to treat a rare disease or condition, which is a disease
or condition that affects fewer than 200,000 individuals in the United States, or more than 200,000 individuals in the United States for which there is no
reasonable expectation that the cost of developing and making available in the United States a drug or biologic for this type of disease or condition will
be recovered from sales in the United States for that drug or biologic.

Orphan designation must be requested before submitting an NDA/BLA. After the FDA grants orphan designation, the generic identity of the therapeutic
agent and its potential orphan use are disclosed publicly by the FDA. The orphan drug designation does not convey any advantage in, or automatically
shorten the duration of, the regulatory review or approval process.

If a product that has orphan designation subsequently receives the first FDA approval for the disease for which it has such designation, the product is
entitled to orphan exclusivity, which means that the FDA may not approve any other applications, including a full NDA/BLA, to market the same
product for the same indication for seven years, except in limited circumstances, such as a showing of clinical superiority to the product with orphan
drug exclusivity. Orphan exclusivity does not prevent FDA from approving a different drug or biologic for the same disease or condition, or the same
drug or biologic for a different disease or condition. Among the other benefits of orphan drug designation are tax credits for certain research and a
waiver of the NDA/BLA application fee.
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A designated orphan product may not receive orphan exclusivity if it is approved for a use that is broader than the indication for which it received
orphan designation. In addition, exclusive marketing rights in the United States may be lost if the FDA later determines that the request for designation
was materially defective or if the manufacturer is unable to assure sufficient quantities of the product to meet the needs of patients with the rare disease
or condition.

Post-Approval Requirements

Any products manufactured or distributed by us pursuant to FDA approvals are subject to pervasive and continuing regulation by the FDA, including,
among other things, requirements relating to quality control and quality assurance, record-keeping, reporting of adverse experiences, periodic reporting,
product sampling and distribution, and advertising and promotion of the product. After approval, most changes to the approved product, such as adding
new indications or other labeling claims, are subject to prior FDA review and approval. There are also continuing user fee requirements, under which
FDA assesses an annual program fee for each product identified in an approved NDA/BLA. Drug manufacturers and their subcontractors are required to
register their establishments with the FDA and certain state agencies, and are subject to periodic unannounced inspections by the FDA and certain state
agencies for compliance with cGMP, which impose certain procedural and documentation requirements upon us and our third-party manufacturers.
Changes to the manufacturing process are strictly regulated, and, depending on the significance of the change, may require prior FDA approval before
being implemented. FDA regulations also require investigation and correction of any deviations from cGMP and impose reporting requirements upon us
and any third-party manufacturers that we may decide to use. Accordingly, manufacturers must continue to expend time, money and effort in the area of
production and quality control to maintain compliance with cGMP and other aspects of regulatory compliance.

The FDA may withdraw approval if compliance with regulatory requirements and standards is not maintained or if problems occur after the product
reaches the market. Later discovery of previously unknown problems with a product, including AEs of unanticipated severity or frequency, or with
manufacturing processes, or failure to comply with regulatory requirements, may result in revisions to the approved labeling to add new safety
information; imposition of post-market studies or clinical studies to assess new safety risks; or imposition of distribution restrictions or other restrictions
under a REMS program. Other potential consequences include, among other things:

. restrictions on the marketing or manufacturing of a product, mandated modification of promotional materials or issuance of corrective
information, issuance by FDA or other regulatory authorities of safety alerts, Dear Healthcare Provider letters, press releases or other
communications containing warnings or other safety information about the product, or complete withdrawal of the product from the market
or product recalls;

. fines, warning or untitled letters or holds on post-approval clinical studies;

. refusal of the FDA to approve pending applications or supplements to approved applications, or suspension or revocation of existing
product approvals;

. product seizure or detention, or refusal of the FDA to permit the import or export of products; or

. injunctions, consent decrees or the imposition of civil or criminal penalties.

The FDA closely regulates the marketing, labeling, advertising and promotion of drug products. A company can make only those claims relating to
safety and efficacy, purity and potency that are approved by the FDA and in accordance with the provisions of the approved label. The FDA and other
agencies actively enforce the laws and regulations prohibiting the promotion of off-label uses. Failure to comply with these requirements can result in,
among other things, adverse publicity, warning letters, corrective advertising and potential civil and criminal penalties. Physicians may prescribe legally
available products for uses that are not described in the product’s labeling and that differ from those tested by us and approved by the FDA. Such
off-label uses are common across
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medical specialties. Physicians may believe that such off-label uses are the best treatment for many patients in varied circumstances. The FDA does not
regulate the behavior of physicians in their choice of treatments. The FDA does, however, restrict manufacturer’s communications on the subject of
off-label use of their products.

Marketing Exclusivity

Market exclusivity provisions authorized under the FDCA can delay the submission or the approval of certain marketing applications. The FDCA
provides a five-year period of non-patent marketing exclusivity within the United States to the first applicant to obtain approval of an NDA for a new
chemical entity. A drug is a new chemical entity if the FDA has not previously approved any other new drug containing the same active moiety, which is
the molecule or ion responsible for the action of the drug substance. During the exclusivity period, the FDA may not approve or even accept for review
an abbreviated new drug application (“ANDA”) or an NDA submitted under Section 505(b)(2), or 505(b)(2) NDA, submitted by another company for
another drug based on the same active moiety, regardless of whether the drug is intended for the same indication as the original innovative drug or for
another indication, where the applicant does not own or have a legal right of reference to all the data required for approval. However, an application may
be submitted after four years if it contains a certification of patent invalidity or non-infringement to one of the patents listed with the FDA by the
innovator NDA holder.

The FDCA alternatively provides three years of marketing exclusivity for an NDA, or supplement to an existing NDA if new clinical investigations,
other than bioavailability studies, that were conducted or sponsored by the applicant are deemed by the FDA to be essential to the approval of the
application, for example new indications, dosages or strengths of an existing drug. This three-year exclusivity covers only the modification for which the
drug received approval on the basis of the new clinical investigations and does not prohibit the FDA from approving ANDAs or 505(b)(2) NDAs for
drugs containing the active agent for the original indication or condition of use. Five-year and three-year exclusivity will not delay the submission or
approval of a full NDA. However, an applicant submitting a full NDA would be required to conduct or obtain a right of reference to any preclinical
studies and adequate and well-controlled clinical trials necessary to demonstrate safety and effectiveness.

Pediatric exclusivity is another type of marketing exclusivity available in the United States. Pediatric exclusivity provides for an additional six months
of marketing exclusivity attached to another period of exclusivity if a sponsor conducts clinical trials in children in response to a written request from
the FDA. The issuance of a written request does not require the sponsor to undertake the described clinical trials. In addition, orphan drug exclusivity, as
described above, may offer a seven-year period of marketing exclusivity, except in certain circumstances.

Biosimilars and Reference Product Exclusivity

The Patient Protection and Affordable Care Act, as amended by the Health Care and Education Reconciliation Act (collectively, the “Affordable Care
Act”) signed into law in 2010, includes a subtitle called the Biologics Price Competition and Innovation Act of 2009 (“BPCIA”), which created an
abbreviated approval pathway for biological products that are biosimilar to or interchangeable with an FDA-approved reference biological product. To
date, a number of biosimilars have been licensed under the BPCIA, and numerous biosimilars have been approved in Europe. The FDA has issued
several guidance documents outlining its approach to the review and approval of biosimilars.

Biosimilarity, which requires that there be no clinically meaningful differences between the biological product and the reference product in terms of
safety, purity and potency, can be shown through analytical studies, animal studies, and a clinical study or studies. Interchangeability requires that a
product is biosimilar to the reference product and the product must demonstrate that it can be expected to produce the same clinical results as the
reference product in any given patient and, for products that are administered multiple times to an individual, the
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biologic and the reference biologic may be alternated or switched after one has been previously administered without increasing safety risks or risks of
diminished efficacy relative to exclusive use of the reference biologic.

Complexities associated with the larger, and often more complex, structures of biological products, as well as the processes by which such products are
manufactured, pose significant hurdles to implementation of the abbreviated approval pathway that are still being worked out by the FDA.

Under the BPCIA, an application for a biosimilar product may not be submitted to the FDA until four years following the date that the reference product
was first licensed by the FDA. In addition, the approval of a biosimilar product may not be made effective by the FDA until 12 years from the date on
which the reference product was first licensed. During this 12-year period of exclusivity, another company may still market a competing version of the
reference product if the FDA approves a full BLA for the competing product containing that applicant’s own preclinical data and data from adequate and
well-controlled clinical trials to demonstrate the safety, purity and potency of its product. The BPCIA also created certain exclusivity periods for
biosimilars approved as interchangeable products. At this juncture, it is unclear whether products deemed “interchangeable” by the FDA will, in fact, be
readily substituted by pharmacies, which are governed by state pharmacy law.

The BPCIA is complex and continues to be interpreted and implemented by the FDA. In addition, government proposals have sought to reduce the
12-year reference product exclusivity period. Other aspects of the BPCIA, some of which may impact the BPCIA exclusivity provisions, have also been
the subject of recent litigation. As a result, the ultimate impact, implementation and impact of the BPCIA is subject to significant uncertainty.

Other U.S. Healthcare Laws and Compliance Requirements

In the United States, our current and future operations are subject to regulation by various federal, state and local authorities in addition to the FDA,
including but not limited to, the Centers for Medicare and Medicaid Services (“CMS”) other divisions of the U.S. Department of Health and Human
Services (“HHS”) (such as the Office of Inspector General, Office for Civil Rights and the Health Resources and Service Administration), the U.S.
Department of Justice (“DOJ”’) and individual U.S. Attorney offices within the DOJ, and state and local governments. For example, our clinical
research, sales, marketing and scientific/educational grant programs may have to comply with the anti-fraud and abuse provisions of the Social Security
Act, the false claims laws, the privacy and security provisions of the Health Insurance Portability and Accountability Act (“HIPAA”) and similar state
laws, each as amended, as applicable. Our business operations and current and future arrangements with investigators, healthcare professionals,
consultants, third-party payors and customers may be subject to healthcare laws, regulations and enforcement by the federal government and by
authorities in the states and foreign jurisdictions in which our conducts its business. Such laws include, without limitation, state and federal anti-
kickback, fraud and abuse, false claims, privacy and security, price reporting and physician sunshine laws. Some of our pre-commercial activities are
subject to some of these laws.

The federal Anti-Kickback Statute prohibits, among other things, any person or entity, from knowingly and willfully offering, paying, soliciting or
receiving any remuneration, directly or indirectly, overtly or covertly, in cash or in kind, to induce or in return for purchasing, leasing, ordering or
arranging for the purchase, lease or order of any item or service reimbursable, in whole or in part, under Medicare, Medicaid or other federal healthcare
programs. The term remuneration has been interpreted broadly to include anything of value. The Anti-Kickback Statute has been interpreted to apply to
arrangements between therapeutic product manufacturers on one hand and prescribers, purchasers and formulary managers on the other. There are a
number of statutory exceptions and regulatory safe harbors protecting some common activities from prosecution. The exceptions and safe harbors are
drawn narrowly and practices that involve remuneration that may be alleged to be intended to induce prescribing, purchasing or recommending may be
subject to scrutiny if they do not qualify for an exception or safe harbor.

Failure to meet all of the requirements of a particular applicable statutory exception or regulatory safe harbor does not make the conduct per se illegal
under the Anti-Kickback Statute. Instead, the legality of the arrangement
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will be evaluated on a case-by-case basis based on a cumulative review of all of its facts and circumstances. Our practices may not in all cases meet all
of the criteria for protection under a statutory exception or regulatory safe harbor.

Additionally, the intent standard under the Anti-Kickback Statute was amended by the Patient Protection and Affordable Care Act to a stricter standard
such that a person or entity no longer needs to have actual knowledge of the statute or specific intent to violate it in order to have committed a violation.
Violations of the Anti-Kickback Statute can result in significant civil and criminal fines and penalties, imprisonment and exclusion from federal
healthcare programs. In addition, the Affordable Care Act codified case law that a claim including items or services resulting from a violation of the
federal Anti-Kickback Statute constitutes a false or fraudulent claim for purposes of the federal False Claims Act (“FCA”) (discussed below).

The federal false claims and civil monetary penalty laws, including the FCA, which imposes significant penalties and can be enforced by private citizens
through civil qui tam actions, prohibit any person or entity from, among other things, knowingly presenting, or causing to be presented, a false or
fraudulent claim for payment to, or approval by, the federal government, including federal healthcare programs, such as Medicare and Medicaid,
knowingly making, using or causing to be made or used a false record or statement material to a false or fraudulent claim to the federal government, or
knowingly making a false statement to improperly avoid, decrease or conceal an obligation to pay money to the federal government. A claim includes
“any request or demand” for money or property presented to the U.S. government. For instance, historically, pharmaceutical and other healthcare
companies have been prosecuted under these laws for allegedly providing f